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{OFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office 
machinery, office devices, of- 
fice furniture, office supplies 
and the complete range of 
commercial stationery. Its 
comprehensive news reports 
of the industry and its valu- 
able special articles upon 
subjects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial furniture, 
commercial stationery deal- 
ers and many of the largest 
corporations in the United 
States. It also reaches some 
dealers in forty-eight other 
countries who deal in Amer- 
ican office equipment. 

{No person, firm or corpo- 
ration either directly or in- 
directly connected with the 
industry the journal repre- 
sents has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best in- 
terests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions to 
which it will give prompt 
and earnest consideration. 
{COPYRIGHT. Contents 
covered by copyright, 1949, 
by the Office Appliance 
Company 
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These advertisements present the products of the leading manufacturers in each division of the industry. Because of the ground 

for honest differences of opinion, the publishers obviously cannot undertake to guarantee transactions between advertisers and 

customers. They do, however, offer their services in resolving any disagreements which result from relations established 
through the journal 
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Meier, Joshua, Co. 
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Stationers Loose Leaf Co 


Built to Order Office Furniture 


Watson Manufacturing Company. Ine 
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Ark-N-Sets 

Associated Stationers Supply Co 
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Grand Filing Supp. Co 


Calculating Devices 
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Shipman-Ward Mfg. Co. 
Victor Safe & Equipment Co 


Caleulating Machines 
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Barrett Add. Mach. Div 
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Sorvall, Ivan, Inc 
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Victor Adding Machine Co 


Caleulating Machines, Used 


Shipman-Ward Mfg. Company 
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Yawman and Erbe Mfg. Co 


Cash Register Parts 


Chgo. Cash Register Parts Cx 


Casters, Caster Bearings. Slides 


Bassick Company 
Darnell Corn,, Ltd 


Celluloid Envelopes 


(See Envelopes, Plastic 
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Bassick Company 
Collier-Keyworth Co 
Seng Co.. The 


Chair Mats 


Bandes, Julius, & Cc Inc 
Service Prod. Div. Woodal 


Chairs, Folding 
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Farber, Louis H 

Lyon Metal Prod., In 
Royal Metal Mfg. Co 
Wells Office Furniture ¢ 
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Bright Chair Co. 

Cramer Posture Chair C« 

Dixie Chrome Products 

Domore Chair Co 

Fritz-Cross Company 

General Fireproofing Co 
Grand Rapids jester Furn. Cx 
Gunlocke, Chair Co 
Harter Corp 

High Point Bending & Chair Ce 
Imperial Leather Furniture Co 
Jasper Chair Co 

Jasper Seating Co 

Marble, B. L., Chair Ce 
Metal Office Furn. Co 
Niemann, Ine 

Riteform Chair Co 
Shaw-Walker Co. 

Sikes Co., Ine The 

Stanley Mfg. Co 

Sturgis Posture Chair (C« 
Taylor Chair Co 

Toledo Metal Furn. Co 

Wells Office Furniture C« 
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Posture 

Art Steel Sales Corp. 

Bright Chair Co. 

Cramer Posture Chair Co 

Dixie Chrome Products 

Domore Chair Co 

Fritz-Cross Company 

General Fireproofing Company 

Gunlocke, W. H., Chair Co, 

Harter Corp 

High Point Bending & Chair Co 

Imperial Leather Furniture Co 

Jasper Chair Co. 

Marble, B. L., Chair Co 

Metal Office Furniture Co 

Ohio Chair Co 

Riteform Chair Co. 

Royal Metal Mfg - 

Sikes Co., Inc., 

Sturgis Posture Chair Company 

Taylor Chair Co. 

Wells Office Furniture Co 
Chairs, Tablet Arm 

Jasper Chair Co. 

Wells Office Furniture Co 
Cheeks, Stamped Metal 

Dayton Stencil Works 

Meyer & Wenthe, Inc 
Checkwriters & Signers 

Hall-Welter Company 

Safeguard Corp 
Clipboards 

(See Arch & Clipboard Files 
Coin Bags, Trays. wreseere 

Downey, C. L., & 

Exline, William, bee. 
Copyholders 

Acco Products, Inc 

Bankers Box Co 

Copy Right Mfg. Corp 

Hall-Welter Co 

Wells Office Furniture Co 
Correspondence Trays 

Art Metal Construction Co 

Bandes, Julius, & Co, Ine 

Corry-Jamestown Mfg. Corp 

Doro Mfg. Co 

General Fireproofing Co 

Globe-Wernicke Co., The 

Hedges Manufacturing Company 

Imperial Methods Co 

Maso Steel Products 

Mayfair Company, The 

Nu-Craft Products Co 

Peerless Steel Equipment Co 

Security Steel Equipment Co 

Sengbusch Self-Cl. Inkstand C« 

Service Prod. Div. Woodall 

Shaw-Walker Co 

Stellar Tool & Mfg. Co., Inc 

Weis Mf. Co 

Wells Office Furn. Company 

Yawman and Erbe Mfg. Co 
Costumers 

Fair Furniture Co 

Fixtures Mfg. Corp 

Glaro Mach. Products 

Globe-Wernicke Co., The 

McLeod & Company 

Peerless Steel Equipment Co 

Security Steel Equipment Co 

Wells Office Furniture Co 
Crayons 

Rowles, E. W. A., Co 
Cushions & Pads, Chair 

Fair Furniture Co 

Perfect Rubber Seat Cushion Co 
Cuspidors 

Lawson, The F. H., Company 
Dating Stamps 

American Numbering Mach. Co 

Bates Mfg. Co 

Consolidated Stamp Mfg. Co 

Fulton Specialty Co. 

Meyer & Wenthe, Inc 

Rivet-O Mfg. Co 

Stewart, R. A., & Co 

Superior Marking Equipment Co 
Desk Lamps 

Bainbridge, Kimpton & Haupt, Inc 

Dixie Chrome Products 

Glaro Mach. Products 

Mayfair Company, The 

Midwest Naturalite Co 

Ronlite Co., Inc.. The 

Wells Office Furniture Co 
Desk Name Plates 

Acme Bulletin Board Cort 
Desk Pad Protectors 

Blotter-Kuff Co 

Meier, Joshua, C 
Desk Pads & Tops 

Aigner, G. J., Ce 

Fair Furniture Co 

Meler, Joshua, Co 
Desk Pen & Ink Sets 

Esterbrook Pen Co 

Sengbusch Self-Cl. Inkstand C« 
Desk Side Files 

Amberg File & Index Co 

Cole Steel Equipment Co 

Farber, Louis H 

Northwest Metal Prod. Co 
Oesk Trays 

(See Correspondence Trays 
Oesk Work Distributors 

Advanco Prod. Div. Adv. 8. B 

Globe-Wernicke Co., The 

Lyon Metal Products, Inc 

Victor Safe & Equipment Co 


r the benefit of the subscribers the lines advertised are here classified. Many of the requirements of the modern business office 
-opresented. Should subscribers be interested in any article of office equipment not listed here, they are cordially invited to 
mms swith the service bureau, through which the information will be promptly and cheerfully furnished by letter, without 
obligation. 
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Alma Desk Co, 
Art Metal Construction Co. 
Bentson Manufacturing Co.. The 
Browne- Morse Co. 
Cardinal Sales, Ine 
Clemeco Desk Co. 
Corry-Jamestown Mfg. Corp 
Dixie Chrome Products 
Farber, Louis H. 
General Fireproofing Co. 
Globe-Wernicke Co., The 
Imperial Desk Co. 
Invincible ote Furn. Co 
Jasper Desk ¢ 
Jasper Office esate Co 
Leopold Co. 
Mayfair Company, The 
McLeod & Company 
Metal Office Furniture Co 
Myrtle Desk Co. 
National Desk .Co., Ine 
Peerless Steel Equipment Co 
Royal Metal Mfg. Co. 
Security Steel Equipment Corp 
Shaw-Walker Co. 
Shelbyville Desk Co 
Universal Desk Co, 
Victor Safe & Equip. Co 
Wells Office Furniture Co. 
Yawman and Erbe Mfg. Co 
Oiaries 
(See Memo Books) 
Dietating Machines, Used 
Shipman-Ward Mfg. Company 
Drafting Instruments & Equipment 
C-Thru Ruler Co 
Cardinell Corp. 
Duplicating Machine Parts 
Rapid Roller Co. 
Duplicating Machines & Supplies 
American Stencil Mfg. Co. 
Ames Supply Co. 
Bainbridge, Kimpton & Haupt, Ine 
Codo Mfg. Co 
Colonial Carbon Co 
Columbia Ribbon & Carb Mfg. Co 
Dick, A. B., Comyany 
Harding. Milo, Co 
Hart Mfg. Co 
Hectographia Corp 
Heyer Corp., The 
Ink Spectalties Co.. Inc 
Manifold Supplies Co. 
Mittag & Volger, Inc 
Old Town Ribbon & Carb. Co 
Queen Ribbon & Carbon Co. 
Rose Ribbon & Carb. Mfg. Co 
Smith, L. C., & Corona Tws 
Speed-O Print Corp 
Technygraph Co., The 
Victor Safe & Equipment Co 
Wolber Dupl. & Supply Co. 
Wright Co., The 
Envelope Sealers—Envelope Openers 
Roto-Shear Company 
Envelopes 
Globe-Wernicke Co., The 
Northern States Envelope Co 
Quality Park Envelope Co 
Smead Mfg. Co 
Wilson Jones Co 
Envelopes, Plastic 
Aigner, G. J., Co 
Ames Supply Co 
Cel-U-Dex Corp 
Markilo Company 
Meier, Joshua, Co 
Eradicators, Ink 
Carter's Ink Co 
Erasers, Blackboard 
Rowles, E. W. A 
Erasers, Rubber 
Ames Supply Co 
Koh-I-Noor Pencil Co. 
Roberts, Weldon, Rubber Co 
Eyelets & Eyelet Fasteners 
Bates Mf 7 
Rivet-O Sire Company 
File Boxes, Fibre 
Rankers Box Co. 
Barkley, C. L., & Co 
Globe-Wernicke Co., The 
Guide System & Supply Co 
Oxford Filing Supply Co. 
Weis Mfg. Co 
File Drawer Dividers 
Cel-U-Dex Corp 
Filing Cabinets, Insulated 
Herring-Hall-Marvin Safe Co 
Meilink Steel Safe Co 
Shaw -Walker Co. 
Victor Safe & Equipment Co 
Filing Cabinets, Metal 
Advanco Prod. Div. Ady. 8. B 
All-Steel Equipment, Inc 
Art Metal Construction Co 
Bentson Manufacturing Co.. The 
Berger Mfg. Div. Republic 
Browne- Morse Co 
Cardinal Sales, Ine 
Cole Steel Equipment Co 
Columbia Steel Equipment Co 
Corry-Jamestown Mfg. Corp 
Ehrman, M. E., & Co 
General Fireproofing Co 
Globe-Wernicke Co., The 
Invincible Metal Furn. Co 
Keystone Steel Equipment Co 
Metal Office Furniture Co 
Peerless Steel Equipment Co 
Remington Rand, Ine 
Ro« kwel} Barnes Co 
(Continued on page 6) 


. Company 





(Continued from page 5) 
Security Steel Equipment Corp 
Shaw-Walker Co 
Star Steel Equip. Co 
Victor Safe & Equipment Co 


Watson Manufacturing Company. In 


Weis Mfg. Company 
Western Mfg. Company 
Yawman and Erbe Mfg. Co 
Filing Cabinets, Wood 
Bainbridge, Kimpton & Haupt. In 
Globe-Wernicke Co., The 
Weis Mfg. Co. 
Yawman and Erbe Mfg. Co 
Filing Supplies 
Acco Products, Inc. 
Advaneo Prod. Div. Ady. 8. B 
Aigner, G. J., & Co 
Amberg File & Index Co 
Art Metal Construction Co 
Art Steel Sales Corp 
Barkley, C. L., & Co 
Browne- Morse Co 
Corry-Jamestown Mfg. Corp 
Daco Card & Index Co 
Farber, Louis H. 
Globe-Wernicke Co., The 
Grand Filing Supply Co.. The 
Guide System & Supply Co 
Imperial Methods Co. 
Metal Office Furniture Co 
Northern States Envelope Co 
Oxford Filing Supply Co 
Quality Park Envelope Co 
Rockwell- Barnes Co. 
Security Steel Equipment Cort 
Shaw-Walker Co. 
Smead Mfg. Co. 
Victor Safe e Equipment Co. 
Weis Mfg 
Yawman ol ‘Erbe Mfg. Co 
Finger Pads 
Speed Products Co., Inc 
Fountain Pens 
Esterbrook Pen Co. 
Gummed Cloth Rings 
Reyburn Mfg. Co., Inc 
Warshaw Mfg. Co. 
Gummed Tape (Pressure Sensitive) & 
Appl. Machines 
Ferris Products, Inc 
Gummed Tape & Sealing Machines 
Metal Specialities Mfg. Co 
Reyburn Mfg. Co., Inc 
Honor Rolls 
Acme Bulletin Board Corp 
index Card Signals 
Cel-U-Dex Corp 
Cook, H. C., Co. 
Graff, George B., Co 
Victor Safe & Equipment Co 
index Tabs 
Aigner, G. J., Co 
Amberg File & Index Co 
Barkley, C. L., & Co 
Cel-U-Dex Corp. 
Elbe File & Binder Co.. Inc 
Globe-Wernicke Co., The 
Guide System & Supply Co 
Markilo Company 
Master-Craft Corp., Div. S-W 
Reyburn Mfg. Co., Inc 
Shaw-Walker Co. 
Sheppard, C. E., Co 
Speed Products Co., Inc. 
Victor Safe & Equipment Co 
inks, Adhesives, ete. 
Carter's Ink Co. 
Colonial Carbon Co 
Higgins Ink Co., Inc 
Union Rubber & Asbestos (« 
inkstands 
Cushman & Denison Mfg. Co 
Sengbusch Self-Cl. Inkstand Co 
Label Holders 
Masterco Sales Co 


bels 
Imperial Methods Co 
‘Oxford Filing Supply Co 
Reyburn Mfg. Company. Inc 
Warshaw Mfg. Company 
Wels Mfg. Co 
Ladders, Library, Store & Vauit 
Cotterman, I. D. 
Leads for Mechanical Pencils 
Paber, Eberhard, Pencil Co 
Leather Good 
Doppelt, Charles, & Co 
Letter Sorters 
Wood Processors, Inc. 
Letter Trays 
(See Correspondence Trays) 
Lockers & Storage Cabinets 
All-Steel Equipment, Inc 
Anderson-Hickey Co., Inc 
Art Metal Construction Co 
Berger Mfg. Div. Republi 
Browne-Morse Co. 
Cardinal Sales, Inc 
Globe-Wernicke Co., The 
Invincible Metal Furn. Co 
Keystone Steel Equipment Co 
Lyon Metal Prod., Inc 
Security Steel Equipment Corp 
Shaw-Walker Co. 
Yawman and Erbe Mfg. Co 
Leose Leaf Books & Systems 
Amberg File & Index Co 
Boorum & Pease Co. 
Elbe File & Binder Co.. Inc 
Master-Craft Corp., Div. 8-W 
National Blank Book Co 
She rd, C. E., €o. 
Stationers Loose Leaf Co 
Willson Jones Co. 
Loose Leaf Metals 
Elbe File & Binder Co., Inc 
National Blank Book Co. 
Sheppard, C. E., Co 
Willson Jones Co. 
Loose Leaf Sheet Covers, Plastic 
Aigner, G. J., Co. 


Meier, Joshua, Co 


Mail Distributors 
A\dvanco Prod. Div. Adv. 8S-f 


Globe-Wernicke Co.. The 
Victor Safe & Equipment (« 
Map Tacks 





Maps, Globes, ete 
Amer. Map Compar 
Marking Devices 














cx 


Consolidated Stamp Mfg. ¢ 
Memorandum Books 
Boorum & Pease ¢ 
laster-Craft Cort D s.W 
National Blank Book ( 
Wilson Jor ( 
Memorandum Devices 
Bates Mfg 
Gran-Adell Mfe ( 
Mending Tape 
Reyburn Mfg. Co., In 
Metal Badges, Checks, Tokens 
Dayton Ster Works 
Meyer & Wenthe, Inc 
Moisteners 
\ pany The 
M ies Mfg. ¢ 
R Company 
Se 8 f-Cl. Inkstand ¢ 
Numbering Machines 
Amer. Numbering Machines ¢ 
Bates Mfg. ( 
msolidated Stamp Mfg. Co 
Stewart, R. A., & Co 
Superior Marking Equipment 
Office Partitions & Railings 
Globe-Wernicke Co., The 
Watson Manufacturing Co., In 
Pads, Figuring 
Boorum & Pease Company 
National Blank Book Co 
Wilson Jones Co 
Paper 
trownville Paper Compar 
Eaton per Cort 
Wansco Paper Prod. C« 
Paper Clamps 
Esterbroek Pen ( 
Hunt, ¢ Howar Pen ( 
Paper Clips 
Acco Products, I 
Argus Mfg. ( 
Cook, H. ¢ ( 
Cushman & Denison Mfg. ¢ 
Pittsburgh Cut Wire Co 
Vail Mfg. Co 
Paper Fastening Machines 
Ace Fastener Corp 
Acme Staple Company 
Arrow Fastener Compan in 
Bates Mfg. ¢ 
Consolidated Wire Prods. (¢ 
Hotchkiss, BE. H ur 
Markwell Mfg. ¢ 
Neva-Clog Product Inc 
i 1 Products Co., Inc 
Victor Safe & Equipment ¢ 
Paste 
See Ink Adhes s, et 
Pencil Pointers for Drattsmen 
Crofoot. Nielson & ( 
Wood Processors, I 
Pencil onpreanere 
trees Howard, Pen Com, 
Rit Ri te Mfg. ¢ 
Pencils, Wood Cased Lead 
Faber, Eberhard 
Koh-I-Noor Pencil ¢ 
Staedtler, J. 8 I 
Pens, Steel 
Esterbrook Pen ¢ 
Hunt, C. Howard, Pen ( 
Sengbusch Self-Cl. Inkstand ¢ 
Pins and Pin Containers 
Vall Mfg. Co 
Platens, Typewriter, ete 
Ames Supply Company 
Shipman-Ward Mfg. C« 
Pool Car Distributing-Shipping 
Keystone Express Corporatior 
Presentation Covers 
Amberg File & Index ¢ 
Barkley, C. L., & ¢ 
Meier, Joshua, Co 
Price & Sign Markers 
Consolidated Stamp Mfg. Cx 
Fulton Specialty ¢ 
Stewart, R. A., & ¢ 
Superior Marking Equ ( 
Punches 
Acco Produ 
Bates Mfg 
Boorum 4 
( »e-Werr t 
Hoggson ( rT" 
Metal S ( 
M hell ¢ 
National 
New Englar ch Ce 
Wilson . 
Push Pins 


Moore Push Pin Compar 
Ribbons and Carbons 


Allen & Company 

American Carbon Paper Cor; 
American Ster Mfg. « 
Ark-N-Sets 

Carter’s Ink Company 


> Mfg. Cor; 





Mittag & Volger. I: 


Old Town Ribbon & Carbon ( 
Peerless Imperial Co Inc 
Pt ips Process (< Inc 


Queen Ribbon & Carbon Cc 
Regal Typewriter Co 








Store Fixtures & Equipment 
All-Steel Equipment, In 


Strong Boxes, Fire Protected 
Herring-Hall-Marvin Safe ¢ 
Meilink Steel Safe Co 
Protectall Mfg. Co 
Victor Safe & Equipment ‘ 
Walz Manufacturing Co 


Rubber Bands 
Paber, Eberhard 
Kubber Stamps 
Meyer & Wenthe, In 
Stewart, BR. A., & C 
Rubber Type 
Consolidated Stamp Mfg. (« 
Fulton Speciality Co 
Stewart, R. A., & ( Tables 
Superior Marking Equipment ( Art Metal Construction ¢ 
Rulers, Transparent Browne- Morse Co 
C-Thru Ruler ¢ Buckstaff Company, The 


Rulers, Yardsticks Cardinal Sales, Inc 
Westcott Rule ¢ | Corry-Jamestown Mfg. Cort 


' Dixie Chrome Products 
Safes, Office Doro Mfg. Co 


Art Metal Construction ¢ Globe-Wernicke Co., The 
Brush-Punnett Compa! Jasper Table Co., In 
General I ireproofi ng CU Lyon Metal Prod., In 
Globe-Wernicke Co., The Maso Steel Products 


Herring-Hall-Marvin Safe ¢ Mayfair Company, The 
wincible Metal Furn. ¢ Peerless Steel Equipment ¢ 
ink Steel Safe ¢ Security Steel Equipment ( 
Mosler Safe Co. Shaw-Walker (« 
Remington Rand, In Victor Safe & Equipment ¢ 
Schwab Safe Compar Wells Office Furniture Co 


Shaw-Walker Co 
Tabulating & Statistic Machines 








Victor Safe & Equipme ‘ Remi Sean % 
pmingtor n ne 
Sand Urns ee 
Glaro Mach. Products Tags 
Lawson, The F. H., Compa Reyburn Mfg. Co., Ir 
Scrapbooks : Telephone Accessories 
Amberg File & Index (« Bates Mfg. Co 
Elbe File & Binder Co., In Rest-A-Phone Co 
Globe-Wernicke Co.. The Victor Safe & Equipment (¢ 
Weis Mfg. Co 


Thumb Tacks 
Graff, George B., Co 


Ticket Holders 
Aigner, G. J., Ce 


Wilson Jones ¢ 


Seals, Notary 
Meyer & Wenthe, In 


Secretary Desks . 
Wabash Filing Supplies. Ir Meier, Joshua, C¢ 
Shelving Trimming Boards 


Berger Mfg. Div. Republik Amer. Photo Laboratori 
Hike Mfg. Cx 
Lyon Metal Products, In 
Signs, Changeable Letter 
Acme Bulletin Board Cort 
Rowles, E. W. A., ¢ 
Slide Rules 
C-Thru Ruler C¢ 
Smoking Stands, Office 


Type, Typewriter 
Ames Supply Company 
Shipman-Ward Mfg. Co 


Typewriter Cleaning Material 
Ames Supply Company 
Bainbridge, Kimpton & Haupt, | 
Cardinell Corp 


> ‘ Clarotype C« Ine., The 
) Chre Prod + - . 
a Mac wag te em Martens Type Cleaner (* 
Wells Office Furniture ¢ Mittag and Volger, Inc 
= ans Norta Distributing Co 
Sorting Devices Regal Typewriter Co 


Wood Processors, In 
Sorting Shelf Tables 

Welham Metal Products ¢ 
Stamp Pads 

tates Mfg. Co 

Carter's Ink Company 

Consolidated Stamp Mfg. ¢ 

Fulton Specialty Co 

Meyer & Wenthe, Ir 


Rivet-O Mfg. Co 
Shipman-Ward Mfg. ‘ 
Webster, F. 8., Cx 
Typewriters Covers 
Budlew Products Co 
Finke Mfg. Co 
Shipman-Ward Mfg. Cx 


Typewriter Cushion Bases & Knobs 








Phillips Process ¢ I American Hair & Felt Co 
Rivet-O Mfg. ¢ Peerless Steel Kavipment ‘ 
Stewart, BR. A., & ¢ Shipman-Ward Mfg 
Superior Marking Equipment ¢ 


Typewriter Cushion Keys 
Ames Supply Company 
Peerless Impe : ial Co., In 
Shipman-War Mfg. Co 
Speed Key ( A 
Speed Products Co., In 


Stamps, Rubber 
See Rubber Stamps 
Stands for Office Machines 
Ames Supply C« 
Cardinal Sales, I 
Dixie Chrome Produc 
Doro Mfg. Co 
Fair Furniture Co 
Farber, Louis H 
Genera! Fireproofing ¢ Typewriter Tables 
Harter Corp (See Stands for Office Machines 
aoe Se. Samaane Typewriters, Mfrs. of 
Midwest Metal Mfg. Reming tor Rand Ine 
pate te Steel Bauipment < Royal Typewriter Co 
Shipman-Ward Mfg. ( ae L, . & Corona Ty! 
Welham Metal Products ( ncerwood Corp 
Wells Office Furniture Co Typewriters, Rebuilt & Used 
; Regal Typewriter Co 
— benny rp Shipman-Ward Mfg 
Markwell Mfg. Co Upholstered Furniture 
Metal Specialties Mfg. <« Barcalo Mfg. Co 
Staples & Stapling Machines Berkey Leather Furn. ¢ 
Ace Fastener Corp Bright Chair Co 
Acme Staple Company Dixie Chrome Products 
Arrow Fastener Co.. In Grand Rapids Leather Furn. 
Gunlocke, W. H., Chair Cx 


tates Mfg. Co 
onsolidated Wire Prod. ¢ Imperial Leather Furniture ¢ 
) Kalistron 


Ho tchkiss, E. H., C« 
Markwell Mfg. Co Niemann, Inc 
Neva-Clog Products, Inc Royal Metal Mfg. Cé 
Speed Products Co Stanley Mfg. Co 
Stenographers’ Notebooks Thomas Furniture ( 
National Blank Book ( Upholstery Materials 


Typewriter Parts & Tools 
Ames Supply Company 
Shipman-Ward Mfg. Co 


Stools Nalistron 
Harter Corp Masland Duraleather ( 
Mayfair Company, The Thomas Furniture Co 
Wells Office Furniture ¢ Visible Systems Equipment 
Storage & Transfer Cases Aigner, G ( 
All-Steel Equipment, I: Art Metal Construction ¢ 
Amberg File & Index ( Boorum & Pease Co 
Art Metal Construction ¢ Comm’! Card System ( 
Bankers Box Company Globe-Wernicke Co., The 
Barkley, C. L., & C« Master-Craft Corp., Di sw 
Bentson Manufacturing ¢ The National Blank Book C« 
Berger Mfg. Div. Reput Remington Rand, In 
Browne-Morse C« Shaw w alker Co 
Cardinal Sales, lr Sheppard, C. E., Cx 
Cole Steel Equipment ( Stationers Loose Leaf ( 
( immbia Steel Equipment ¢ Victor Safe & Equipme ‘ 
Corry-Jamestown Mfg. Cor Wilson Jor Co 
Dolin Metal Products, I Yawman and Erbe Mfg. ¢ 


Ehrman, M. E., ¢ 
; ral Fireproofing ( 
»-Wernicke Co., The 


Waste Baskets 
Bainbridge, K 
Cole Steel Eq 





System & Supply ¢ . 
ng-Hall-Marvin Safe ¢ Corry-James st 
Imperial Methods paw wy Be “esi 
Invincible Metal Furn. ¢ ee eee, § 
Mayfair Company, The Goodfrend ry 
Metal Office Furniture ¢ Lawson, The } 


Oxford Filing Supply ¢ Mayfair Company 
Peerless Stee iif nt ¢ Security Steel Equipment ¢ 
. § AA pmer - 
Rockwell-Barnes C« Shaw-Walker ( 
Wells Office Furniture ¢ 


Security Steel Equipment ¢ 
Shaw-Walker Co Wholesale Stationery 
Associated Stationers Supply ‘ 


Weis Mfg. Co 
Yawman and Erbe Mfg < Bainbridge, Kimpton & Hau In 





OFFICE APPLIANCES, March, 1949 





WANTS AND TOR SALE 


lhe rate for classified advertisements is twelve cents a word, minimum charge $2.40 


SITUATIONS WANTED 





SALESMAN WITH 12 YEARS EXPERIENCE on territories, § years as 


ancl ager, plans to serve as representative for one manufacturer 
r seve iepending upon possibilities, in Southern California. Prepared 
f sales job. Interested particularly in specialty equip 

ent echanical or otherwise Will consider direct selling to users 
‘ igh dealers to meet company policy Good references 


Ad ire Office Appliances, Chicago 6 

SALESMAN WHO HAS OPERATED OWN business desires to sell to 
trade f unufacturer. Middle West preferred. Well acquainted with 
tationer ffice furniture, office machines. Interested in any line 
f commercial stationery or office equipment that can be sold to deal 
ers for 1 : Good references Address C-82, care Office Appliances, 











OFFICE MACHINE MECHANIC trained on Dick mimeograph, Ditto, 
iding hines, and all makes of typewriters, is open for connection 
in ar part f United States. Married, two children, sober, ambitious 
Address C-83, care Office Appliances, Chicago 6 
SERVICE MAN EXPERIENCED on standard makes and portables; 
have ked on adding machines Address C-84, care Office Ap 

plia Cl r ¢ 
EXECUTIVES AVAILABLE 

EXPERIENCED STATIONERY EXECUTIVE will purchase outright or 
invest as active partner in commercial stationery business in New York 
City or v ty Address Box C-85, care Office Appliances, 100 E. 42nd 
St., New \ h 7 
MAN WITH TWENTY YEARS experience in stationery store manage 
ent wishe to locate in eastern or north central states Excellent 
eference Address C-86, care Office Appliances, Chicago 6 








SALESMEN WANTED 


WANTED—FACTORY REPRESENTATIVE by nationally known mid 


facturer of office equipment and supplies. Exeellent oppor 
, Must have experience selling dealers; be able to conduct sales 
ting evaluate markets; open up new dealerships. The position is 


details of 
open Ad 


background and 
territory 


permanent 
<I New York and 
ire P-24 ire Office Appliances, 


Give complete 
Western Pennsylvania 
Chicago 6 


MR. SALESMAN Selling special lines direct to consumers? Our pat 
ted BUCK-L-BINDER for storing loose leaf records, once adopted, 
me part of the user’s filing system, insuring REPEAT BUSINESS 


allotted to desirable Write: The 


Royal Oak, 


Ex é territory 
Reb-Wal Hunt Co., Box 208, 


representative 
Michigan 


WEST COAST OPPORTUNITY—We have several openings in our West 
Coast Branches for experienced salesmen with a clean record of suc 
f ng. A real opportunity for substantial earnings and a sound 
future t the manufacturer of the world’s most popular line of 
figuring ichines Give complete background and experience when 
writing for further information. Confidential. K. Vasen, Western Re- 
gional Manager, Victor Adding Machine Co., 170 So. Beverly Dr., Suite 
0 Be Hills, California 
WORLD FAMOUS CALCULATING AND ADDING MACHINES, both 
anufa red in Sweden, are now being imported to this country. 
Available fr stock. Salesmen of office equipment, who sell directly 
ffice find these machines an interesting and profitable side 
ine Write r 1" 


501, 210 Fifth Avenue, New York 10, N. ¥ 


FORTY YEAR OLD WEST-COAST OFFICE EQUIPMENT dealer has 
excellent opportunity for experienced office machine, furniture, or cash 

t sman—interested in high income, mild climate, fast growing 
to invest or secure an executive position if desired 





Write P-24 ure 


Office Appliances, Chicago 6 
WANTED—EXPERIENCED DUPLICATOR SALESMAN in most rapid 
growing ‘ city in East, to sell best known and most widely used 


Aggressive organization. Exceptionally 
Write P-247, care Office Appliances 


graphs No travel 
replies confidential 


SALESMEN WANTED—Now calling on retail office equipment stores t« 
arTy nationally known line of patented top metal smokestands. Ex 

\ tected territory. All territories open. H. P. Herzog Co., 638 
Ame I ture Mart, Chicago 11 


middlewest with one or two kindred lines, to 

lished manufacturer of leather desk pads and desk sets 

é g tationers, office equipment dealers, and department stores 

Cor Write P-248, care Office Appliances, 100 E. 42nd St., room 
Ne York 17 


veling 


MANUFACTURER OF LETTER FILES wants salesman calling on com 


ers for several territories. Address P-249, care Office 
\ » FE. 42nd St.. New York 17, N. Y¥ 
OFFICE APPLIANCES, March, 1949 


SALESMEN calling on only well rated office furniture accounts—short 
line of medium price Knee Hole desks and bookcases. Write experi- 
ence, territory and full particulars first letter. Box P-250, care Offfve 


Appliances, Chicago 6. 





MECHANICS AND REPAIRMEN WANTED 





MECHANIC OR COMBINATION MAN 
makes typewriters and Allen-Wales 
and Mimeographs. Well established business in east central Michigan. 
Fair wages and bonus, so if you make you take. Good proposition for 
energetic young man. Write Box P-251, care Office Appliances, Chicago 6. 


Preferably experienced in all 
Adding Machines, or Typewriters 





BOOKKEEPING MACHINE SERVICE MAN: Must be experienced on 
Burroughs Bookkeeping Machines and Moon Hopkins. Permanent posi- 
tion, good pay. All applications strictly confidential. Write P-252, care 
Office Appliances, Chicago 6. 





WANTED: EXPERIENCED TYPEWRITER MECHANIC. Knowledge of 
adding machines helpful but not absolutely necessary. Must be able to 
turn out good work in volume. Salary or percentage. Box P-264, care 
Office Appliances, Chicago 6 








EXPERIENCED TYPEWRITER MECHANIC WANTED—AIll makes. Steady 
position for steady man. Will assist in obtaining living quarters. 
Address P-258, care Office Appliances, Chicago 6. 








WANTED—Experienced Typewriter and Adding Machine Mechanic. Per 
manent job. Good salary. Leon W. White, 607 Abdou Bidg., El Paso, 
Texas. 


EXPERIENCED TYPEWRITER MECHANIC wanted. All makes ma- 
chines—Excellent opening for good man. Ames Stationers, Ames, Iowa 





TYPEWRITER-ADDER MECHANIC WANTED—For steady service—sales 
position. Small town on Lake Huron. Write Alpena Printing Studio, 
Alpena, Michigan 


Steady work 
Indiana 


Liberal proposition. Muncie Typewriter Exchange, Muncie, 








REPRESENTATIVES AVAILABLE 





MANUFACTURERS’ REPRESENTATIVE working Chicago territory has 
capacity to handle an additional line. Calls regularly on stationers, 
school supply and department stores in area from Gary to Waukegan 
Present plan will not compete with any other line which may be offered. 
Top references. Address C-87, care Office Appliances, Chicago 6. 


WEST COAST DISTRIBUTORSHIP WANTED 

OFFICE SPECIALTY SALESMAN whose success is well above average 
will serve as distributor of line of office machines or systems to be 
sold throughout western states or area centering in Los Angeles. Ex- 
perienced in typewriters, calculators, adders and other mechanical equip 
ment, and modern systems of billing and accounting. Has nucleus of 
organization which can be expanded quickly. Convincing references 
for ability, finance, and credit Address C-88, care Office Appliances, 
Chicago 6 


SALESMAN WITH FOURTEEN YEARS experience selling to deal- 
ers large and small in Ohio plans to establish himself as manufacturers’ 
representative covering that state or might include as much as entire 
Fifth District NSA. Best dealers in territory for references. Thorough! 
reliable. A good producer. Address C-89, care Office Appliances, Chi- 
cago 6. 


SALESMAN COVERING CHICAGO and area within 100 mile radius is 
available for additional line of supply, stationery and office furniture. 
Well established in the trade. Leading dealers as references. Address 
C-90, care Office Appliances, Chicago 6 





— 





REPRESENTATIVES WANTED 
MANUFACTURER OF QUALITY SMOKELESS type smokers, desk ac 
cessories, lamps and one fast repeating stationery item, who is very 
much on the way up, has the following fine territories open. N. Y., 
Ohio, Mich., Chicago area and Calif. Commission basis, exclusive terri- 
tory and all repeats. Prefer men carrying a chair or desk line. Per 
manent connection. Courtcraft Mfg. Co., Box 30, Cranford, N. J 


FOR CHICAGO AREA, including Illinois, Indiana, leading manufacturer 


metal office chairs, will soon have available for top man with good 
dealer following and wide acquaintance Write fully your background, 
past lines and present lines sold in this area. Address P-254, care 


Office Appliances, Chicago 6, Ill 


4 FEW REPRESENTATIVES FOR A LONG ESTABLISHED, expand 
ing, quality cellulose, duplicator stencil manufacturer. Carry as a side- 


line in protected territory. Full commission on all sales, including 
established accounts. Challenger Inc., 125 Winder Street, Detroit 1, 
Michigan. 





WANTS AND FOR SALE, Continwed Page * 
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WANTS AND FOR SALE, Continued from Page 7 





RETAIL BUSINESS FOR SALE 
OFFICE MACHINES AND EQUIPMENT BUSINESS—Best location in 
east central Michigan city of 50,000. Well established and profitable 
Should return investment in two years plus a gocd living. Ideal set up 


for two experienced equipment men. Owner wishes to retire, or may 
consider partnership or employing young experier man with view 
of eventual purchase. Write Box P-255, care Office Appliance, Chicago 6 





FOR SALE—WELL ESTABLISHED office furniture business in 


eastern 


city. Has clean inventory, desirable howroom on long lease at low 
rental, trained personnel for store and warel An excellent oppor 
tunity for aggressive dealer who know flice furniture selling Address 


P-256, care Office Appliance, Chicago 6 


FOR SALE—TYPEWRITER—Adding chine pany established 20 
years—steady service customer ippx. fifty thousand year gross. Price 
approx. $22,500.00. Location Southern ( fornia Address P-257, care 


Office Appliances, Chicago 6 


FOR SALE—well established typewriter busine in industrial Ohio city 
Includes inventory and building. Operation extends into several cour 
ties. For details addrss P-258, care Off Applia Chicago 6 





RETAIL BUSINESS EQUIPMENT Store on West Coast. All top agen 


cies. Doing almost half million v« Established years. Retiring 
Price about $175,000 cash. Write P ire Off Appliances, Chi 
cago 6. 








WANTED TO BUY RETAIL BUSINESS 


RETAIL OFFICE SUPPLY AND STATIONERY, appr 


ximately $12,000 t 


$15,000 inventory: preferably Lllinoi Indiana, Michigan or Wisconsin 
Down payment and terms. Have 15 years’ retail and managerial experi 
ence. Address P-260, care Office Appliance Chicag 

OFFICE FURNITURE, FILING EQUIPMENT and supply business wanted 
in medium size town. Have cash and 20 years iles and management 
experience. Will consider partnership with older man who may want t 
retire later on. Will also consider partnership wit! eputable machine 
man who would like to expand present business in above lines. Please 
furnish full details in first letter P-2¢ Office Appliar Chicago ¢ 
WANTED TO BUY—STATIONERY BUSINESS Preference for Texas 
or New Mexico but will consider proposition from any state in South 
west or West including West ( What } fler Address 
P-262, care Office Appliances, Chica 

WOULD LIKE TO BUY office equi nt and stationery business ir 
town of 30 to 75,000 Advise apr x ite price and other advantages 


Address R. L. Sanford, Mill Creek Lane, Chagrin Falls, Ohi R. D. 4 





REPRESENTATION WANTED 


Tag s 1 through Dealers 
ERSCO 30 Patterson Ave 


SALESBOOKS—Business Forms, Envy pe 
Only. Write for illustrated price 
Bronx 61, New York 





SALES AGENCY 





NEW BUSINESS, selling high , ffice pecialty Good organizer 
can clear $2,500 a month. $20,000 Needed Write P-26 care Office 
Appliances, Chicago 6. 





EXPORT OPPORTUNITIES 


U. 8S. EXPORTERS CONTACT GERMAN FIRM Strauss—Munich—Ba 
rf 





varia—Schneemannstrasse 14—Wholesale deale r office supplies, cata 
logs desired for mail order business or general agency 

FOUNTAIN PEN REPAIRING 
WELTY’S REPAIR ALL MAKES FOUNTAIN PENS, Desk Pens, Pencils 


t 21 days, and 


etc. Repaired at standard prices ges to 
SWAN, WATERMAN 


e now ave 
improving. We especially feature “CONKLIN 


WAHL, PARKER, WELTY, SHEAFFER, MOORE, et but can repair 
all other makes. We feature Gold Pen Points and Repairing. Mail all 
makes to ONE place for better ser\ ASK ABOUT NEW WELTY 
PENS, $1.50 to $10.00 LIST. Welt Pen and Repair C« Est. 1904) 


88 So. State St., Chicago : 





ADDING MACHINE PARTS FOR EXPORT 


AND BOOKKEEPING MACHINI PARTS ex 
invites Dearbort Equipment Co 60 Ss 


BURROUGHS ADDING 
ported. Foreign inquiries 
Dearborn St., Chicago 5 


ADDING MACHINE PARTS, TYPE, ETC 





Machine 
request 


LARGE STOCKS of new and used \ ng and = 6Ca lating 
Parts available. Quotations furnished or pecif parts upon 
I. A. Dehn, Jr., 1643 101st Ave., Oakland, Calif 








FOR SALE AND WANTED TO BUY, USED EQUIPMENT 


ELLIOTT-FISHER, Burroughs, Moon Hopkins, Adding and Calculating 
Machines. Comptometers, Electromat Typewriters, and fanfold ma 
chines, bought and sold. Chicago Office Appliance ¢ 1990 West 21st 


St., Chicago & 





Comptometers, Bur 
all office machines 
bought and sold. Teeter-Warsh Co., 849 N. 3rd St., Milwaukee 8, Wis. 


Adding Machines 
Typewriters and 


Machines, 


ELLIOTT-FISHER 
f Calculators, 


oughs and Monroe 


ELLIOTT-FISHER machines, calculating machines, adding machines—all 
fice equipment, bought and sold. 7. J. Crowley Company, 906-908 N 
Water St., Milwaukee 2, Wis 


BURROUGHS, MOON HOPKINS, Elliott-Fisher, Remington Accounting 
Machines, and everything in the office machinery line State model, 
erial number and we will quote highest cash prices. International 
Office Appliances, In 29-31 East 22d St., New York 10, N. ¥ 


BURROUGHS, MOON HOPKINS, ELLIOTT-FISHER Bookkeeping Ma 
Comptometers, all makes calculators bought and sold Book 
keeping & Calculating Machines, Inc., 98 8. 11th, Minneapolis, Minn 


chines, 


BURROUGHS, MOON HOPKINS Billing and Bookkeeping Machines, 
Comptometers, Calculators, etc. Bought and Sold. Dearborn Equipment 
( pany, 605 §S Dearborn, Chicago 5, II 


WANTED TO BUY Late model Elliott-Fisher bookkeeping and bill 
ing machines Must be over 240,000 serial number Accounting Ma 
hine Service ¢ 605 W. Washington St., Chicago ¢ 


WANTED TO BUY—Sundstrand bookkeeping machines, Model A, C, and 


D, and 8142P. Give ymmplete model number, serial, size carriage and 
whether front feed or back feed. International Office Appliances, Inc., 
East 22d St.. New York 10, N. Y. 
WANTED—AIll make calculators and adding machines State make, 
del, serial number and adding capacity International Off Appli 


Ine 29-31 East 22d St New York 10, N. ¥ 

LATE MODEL TYPEWRITERS FOR SALI Extra clean, complete, 

ready for immediate rental L. C. Smiths, 1A 00 ,000-—1,700,000 (crackle 
isl Underwood N 6 M_ 4,800,000—5,200,000—(closed, crackle) 
00,000-—5,800,000. Peoria Typewriter Co., 420 Liberty St., Peoria, Iliinois 

FOR SALE—BURROUGHS ACCOUNTING PAYROLI Machine, Style 

00, Ser. No. A374875. A-1 condition. Mak ffer. J. P. Davenport 

( 26 N. Galt Aver Louisville, Ky 

FOR SALE—Sundstrand Bookkeeping Machine Model No. D2s84091, Serial 

N 140601, 24” Front Feed Carriage, A. C. Motor and Stand. Machin 
tually used on ear in service. Ashley-McCormick, 32 E. Commerce 

Bridgeton, N. J 

BURROUGHS, MOON HOPKINS, ELLIOTT-FISHER. We buy, sell, re 
Lil rebuild Comprehensive service for dealers Adding and Book 

ing Machine Service Co., 1307 Grand, Kansas City 6, Missouri 

BURROUGHS PRODUCTS our specialty, get our higher cash prices for 
i lators bookkeepers, billers, comptometers \ L Steer 547 So. 

D born, Chicag Illinois 

FOR SALE—Burroug! Bookkeeping Machine Model 231302 Seria 
100 M. $175.00 each, 1,300 M. $125.00 eacl Dearborn Equipment Co.. 

j 605 South Dearborn Street, Chicago Ill 

FOR SALE—Todd Check Protecto-Graph Machine sheet model , Blue 

Streak, serial N G337T1141 First-Class yndition Box P-265, care 

Office Appliances, Chicago 6. 

QUANTITY of Monroe and Marchant Calculators, hand or electric, 
igh complete Inquiries solicited on all types of other machines 

American Business Machines, 135 Grand St., New York 138, N. Y¥ 

rYPEWRITERS SOLD—Select Rough, Reconditioned, Rebuilt—all sizes, 


type faces, languagt Also Bought All 
West 23d St., New York 11, N. ¥ 


Languages Typewriter Co., 119 


KARDEX, ACME, all makes used visible filing equipment rhousands 
f reconditioned cabinets, panels, books, alway hand Special service 
ind prices to dealers for purchase or sale. Get our quotations. Chas 
S. Nathan, Inc., 548 Broadway, New York 12, N. \ 
VISIBLE EQUIPMENT bought, sold and exchanged We specialize ir 
ebuilt Kardex Acme and International Visible Factograph cabinets, 
is other makes. Write and tell us what Visible Equipment you 
r have for sal Special prices to dealer Heineman Office Equip 
( Dept. OA, 4 N. 8th St., St. Louis M 
VISIBLE FILING EQUIPMEN 
OLDEST ESTABLISHED dealer specializing in rebuilt Kardex, Acme 
Postindex, et We offer full cooperation to the dealer on sales and 
yurchase Write us in full confidence that twenty years of ex 
rience gives us the know how you require { mercial Card System 
( l Grand Street, New York 13, N. \¥ 
VISIBLE FILES 
KARDEX, ACME, POSTINDEX AND GLOBE 
WE HAVE ON HAND and offer for immediate delivery all types and 
ize Dealers inquil welcomed Universal Business Equipment Cx 


S. Dearborn St Chicago 5 


WANTED 


INTERNATIONAL Visible Factograph cabinets, in 6- and 12-drawer 8x5 
e, complete with card holders We are also interested in extra &” 


what you have avai 


i 
International card holders in any quantity Adv | 
8th St., St. Louis 1, 


ible. Heineman Office Equipment Co., Dept. OA, 4 N 


1949 


OFFICE APPLIANCES, 


March, 











PATENTS 


Copies of patente shown here can be obtained 

from the Commissioner of Patents, Washington, 

D. C.. for 25 centa each in cash, postoffise 

money orders or certified check. Stamps and 

ersonal checks not accepted. Copies of design 
atents are ten centa each. 





j 


2,459,257. Chair, Table and Desk Combinations. Hal- 
M. Woo M adison, be is Application August 12, 
Ser 0,058. Granted January 18, 1949 


2,459,313 Stapling Machine. Frederick Franz, West 
‘ gnor to The Bates Manufacturing 
W Orange, N. J., a corporation of New 


a 2 1945, Serial No. 595,67 
2,459,38 Vertical Fiie Alfred M. Martin, Park 
Ridg ution July 28 1944, Serial No 
( January 18, 1949 
2,459,44 Computing Machine. Walter E. Lippert, 


assignor to Underwood Cor 
rporation of Delaware. Application De- 
8, Serial No. 246,856. Granted January 


459, 4€ Accounting Machine. Oscar J. Sundstrand, 
\W nr assignor to Underwood Corpora- 
~ Delaware. Application June 24, 

99,461. Granted January 18, 1949. 

2,459,469 Typewriting and Accounting Machine. 


oO West Hartford, Conn assignor 
Corporatior New York, N. ¥ a cor- 
Delaware Application April 23, 1945, 


> . f Granted January 18, 1949 
2,459,584 Fountain Pen. Herbert Q Quan, Los 
‘ ADI ution February 1, 1945, Serial 
( ‘ January 18, 1949 
459,7 Mechanical Instrument Holder. Elmer E 
H late of Monrovia, Calif., by Esther 
I r utrix, Monrovia, Calif. Application 














. ul No, 605,384. Granted January 
2.459, 862 Ten Key Entry Mechanism. Harold T 
oO Calif., assignor to Marchafit Caleulat- 
ny a corporation of California 
> October l¢ 943 Serial No 
1 this application March 7, 1945, 
s . Granted January 2 1949 
2,459,87 Reading ‘Stand. William H. Curtis, Pass 
plicatior December 14 1945 
. RS Granted January 25, 1949 
2,459, 88 Bottom Margin Guide for Mgt a 
Machines Krogseng, Bronxvill N assignor 
' tories, Ine New vom. _ Ba. 2 
Y Application February 26 
) N 650,162. Granted January 25, 1949. 
2,459,932 Silent Key Mechanism for Typewriters. 
cago, Ill., assignor to Woodstock 
Woodstock, Ill., a corporation of 
October 25, 1944, Serial No 
( January 25, 1949 
2,459,993 Fountain Pen. Darrell C. Crain, Wash- 
p 1 March 8, 194 Serial Ne 
‘ y 2 1949 
» 461 Page End "‘Sadleates for Typewriters. Johr 
\ Calif Application April 8 
N { Granted January 2 1949 
2.46 v( Wire Recorder Indicator Merlin O 
t fT 1 William I Straut Chicago 
Charles P Peirce I nston Ii! 
: + ‘ 46, Serial No. 656,141 
( j 1949 
2,460.2 Trimming Board Robert A Webster, 
. \ ( f A pplicatior April 2 1945 
s Granted January 2 949 
2.460.323 Mechanical Pencil Charlies E Wehn 
: atior uly 446, Serial No 
2.460,34 Ball Point Pen Francis |} Gruber, 8t 
Br wn & Bigelow, St. Paul 
Decembe 22, 194 Serial No 
( February 1, 1949 
2,460.3 Reeord Card. Roger Connor, Athens, Ohio 
McB Company Athens, Ohl a cor- 
April 24 1944, Serial No 
February 1, 1949 
2.460.449 Visible Card Index. Robert J opeland 
lor 0 ! Canada Application April 21, 1945, 
: N 8 Granted February 1, 194 
2,460,576 Tape Time Recorder with Differentiated 
Records Harold BE. Hobby, Gardner, Mass., assignor 
S eR rder Co., Gardner, Mass a cor 
— { setts Application October 13 
: N Granted February 1, 1949 
2.460.650 Clip for ‘tame Joseph J. Nemeth, New 
i ADI ation June 22, 194¢ Serial No 
2 F ruary 1, 1949 
2.460,6 Carbon Paper Holder for Manifolding 
Typewriters Carroll dovle Baltimore Md., 
Lox Manufacturing Company, Roches- 
‘ t ion of New York Application 
N Serial N 631,375 Granted Feb 
2. 460,7 Loose Leaf Binder Clifferd Brooks 
S M ‘ Wis., assignor to the Heinn Com- 
Wis a corporation of Wisconsin. 
oO er 194 Serial N 05.717 
2,461 ; aahenhens ‘Typewriter ( rles W. Dohr 
Ay m June 24 146, Serial No 
. Sehamendt gs, 1949 
2,460,842 Paper Trimmer Edwar B. Murphy 
R Samuel Segal, New Yort N. ¥ 
\ t jones Company Chicage lil... a 
isetts Applicatior April 25 


Pp f Granted February 8 1949 
2,460,850 Notebook Loose-Leaf Binder. Samuel 
: : York, N. Y assignor to Wilson Jones 
I a corporatior f Massachusetts 
M47 Serial N 728 O89 
2.460.909. Bellows Tons Envelope Having All Edges 
f Mouth Reinforced Morton J. Shaffer, New York, 
vy A 


March 8&8 1o4e Ser N 652,940 

?. 460,923 Progressive Drawer Support _Raym nd 
Beac Calif assigr to Na 

Long Be Calif a limited 

August 1944, Serial No 

460, 926 White Writing Ink W m EE. Decker 


Mass assignor by mesne assign- 
Specialties Company, a corporation 


Drawing App tion September 
: 5,28 Granted February 8, 1949 
4¢ Chair Meyer Greitzer Los Angeles 
June 30, 194 Serial No, 602,531 
2,4 f Loose- Leaf Binder. Joseph A. Gibson, 
t cation September 21, 1945 

VE ranted February 8, 949 


2,461,082 Furniture. Edward A. Purnell, Youngs 
( assignor to The General Fireproofing Cam- 
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2,461,400. 


pany, Youngstown 
plication Maret 
February 8, 1949 
2,461,165. 
plements. 


Granted February & 


Charles 

assignor by 
- 8 corporation 

March 29, 19 

ruary &, 1949 


international Business 
Magazine for Fastener Applying im- York, N.Y., a corporation 
M. Lindstrom, East Greenwich, tion April 19, 1945, 8 


mesne assignments, to Bostitch, February 8, 1949 


of Rhode Island Application 


2,461,221. Pencil Holder. Lazar Margulies, New New York, N.Y 
York, N.Y ! lication May 18, 1945, Serial No No. 145.066. Gra 
594,575. Granted February 8, 1949 152,528. Design for a Pencil 


Tackiess Display Holder. Theodore Godfrey, Philadelphia 

















DESIGN PATENTS 
Serial No. 585,486. Granted Feb 152,510. Design for . Combination Clip and Cap 
for Ball Pens or the 
pA. 4 Mess 
1949 
Sharpener. Charles 


assignor to ©. Howard 








tet See $83 see 
Ohio, a corporation of Ohio. Ap 2,461,451. Signal-Controtied Printing Apparatus. 
1945, Serial No. 580,980. Granted Harold L. Tholstrup, N.Y., - assignor to 


Corporation, New 
of New York Applica 
Y 589,112. Granted 


Maurice J, Waldinger, 


13, 1948. Serial 


Roosevelt Thomas Wilkes-Barre, Pa Application Hunt Pen Co., Camden, corporation of New 
April 9, 1946, Serial No. 660,750. Granted February Jersey Application 1947, Serial No. 

1949 140,580. Granted February 1, e 

2,461,408. Mechanical Pencil. Ray Brosseau, Kew 152,554. Design for a Pencil Sharpener. Robert 
Gardens, Application August 16, 1946, Serial A. May, Wynnewood, assignor to C, Howard 

690,952. Granted February 8, 1949 Hunt Pen Co., Camden, corporation of New 
2,461,412. Accounting Apparatus. Arthur H. Dick- Jersey. Application a Serial No. 140,583 
inson, Greenwich, Conn., assignor to International Granted February 1, 949." 
Business Machines Corporation, New York, N.Y., « 152,602. Design ow a Display Fixture. Edwin 
corporation of New York. Original application De Cc. Dimiling, Re -—wmy : assignor to Cluett, 
cember 27, 1943, Serial No. 515,719. Divided and ee & corporation of 
this application March 17, 1945. Serial No 583.274 New Application Suiy RA "1946. Serial 
949 193012. - &. 1940 
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A hungry businessman had just finished an elaborate mea 
in an expensive restaurant, and f i himself unable to pa 
"That's all right,"’ smiled the proprietor, "we th 


amount here on the wall wit! 

“But everyone will see it ect é 

"Oh, no they won't,” the owner assured | We 
your overcoat hanging over 

a 

A Hollywood producer had a busy day scheduled so he 
instructed his office boy fo fel/ al! callers that he was too busy 
to see them. 

"But suppose they say it’s urgent?” asked the boy. 

"Tell them that's what they all say,"’ snapped the producer 

Half an hour later a sour-faced woman, wife of the producer 
barged in, demanding to see her husband. 

“Sorry,” said the boy, "he's not seeing anyone foday.' 

"You tell him it's urgent. I'm his wifel’’ 

"O, yeah,” sneered the office boy, "that's what they all say!’ 

The woman had only one fault to find with her maid. The 
girl ignored the telephone wi t rang 

"You must answer the telephone rr he told the 
maid in exasperation. 

"Yes'm,” replied the girl glumly er k 
though. Nine times out of fe t's tor 

Little Johnny was being taken fo task by the principal of 
his school for having told his teacher to go fo the well-known 
four-letter place. 

The principal explained to him that such language could not 
be tolerated, but that if he would apologize to his teacher 
she might give him another chance. 

The boy was too stubborn to back down completely. Finally, 
however, between sniffles, he managed fo make some concession: 
"Miss Frost,”” he said, "you don't need to go there now.” 

—Commerce 





OF FICE 
MAGNIFYING 
GL 








"By golly, it does say ninety-eight cents!" 
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Commed ity description end unit of quantity Commad ity ée0cription ous gilt of quantity Commedity description and emit of quent ity 
Sehedele 8 seater | L Schedule @ nuater Schedule 8 number 
ee .- . . — in 
Country of Yelee | Country of | Yelee 7 Country of . Bet quent ity | Velee 
Geet inet ion Gat quent ity (60! ters) | eet ination met quantity i tee} tere) dest ination | (60! tere) 
? ] | 
stale | irae 5, ie a 5 7077 VENED T | } 4424 
WICARAG 535 mm al = —_|__ajai3 CMELE 1570 
PANAMA | 651 ; PALestT | | j 315 BRAZIL | | | §042 
Camar -£ | | 5/9 01 S ARAB 027 SWEDEN i = 32178 
BAH AMA — ts 1903 inOLa | 363 ——“y ah IaMG 2447) 
Cusa 546 FHic 3 jo 04 BELGIUM 567 
waite | is99 KOREA _}_ = +——}2, 25. PORTUGH | 517) 
Oom REP | | ai326 HG KONG j | 16954 PHIL R 2563) 
CURACAG | 3656 mw ZEAL 11470 fine sional 1582 
pe eS ee ee ee ee eee ee TANGIER 932 WETHLOS 1653 2416 
VENEZ 21/416) Ecyvert | | 2a552 BELGIUM 61/33 6343 
SURINAM | 608} BELG ca | ' 294% FRANCE 58102 | 457 
eEcuavor | $43) wuZlauBbe j | 637 GERMANY Lisee 20625 
PERU | 1/700 U $0 aF | 22/930 SeitzZiu 2025 31266 
CHILE i ‘S 1087] ; OTH CTY | | 41964 PORTUGL 76,506 | 4063 
BRAZIL | Seo] | | | | | 265/517 1TaALY 400 | \g00 
vRuguay i739 rive REC@RUENG loEW . GREECE 7165 ¢ | |766 
WORWAY | 11425 959196 - Cvicdd «jprd PALEST he 1692 
BELGiu | 854 CANADA | | 24504 PHIL R 2789 3060 
ERAN CE | a 403] |} WExXIC®e 555 JAPAN 1000 600} 
Switze | | 2661} cuBa | 640 AUSTRAL 5612 642 
- TALLY | 2@ee1 DOM RE 693 w Ze ac | 6544 690) 
GREECE | 3265)| COC OWEs q2511 vu SO Ab 400190 26969) 
' OTH cry) 9104 1630 
32019) 953712 
Two colored gentlemen who had not renewed their acquaint 
» for more than five years discovered that each had married 
D) u-a elf a goo lw k 2 , 
M h dat's what 
Boy you lucky. Mine's still liv wa 


An irate woman, seeking a divorce, told the judge: ‘My 
husband never thinks of anything but horse racing. That's all 
he talks. The track is the only place he goes. From morning 
till night it's horses, horses, horses. Why, he doesn't even 
remember our wedding date.” 

That's a lie, judge!" shouted the husband. “We were mar- 
ried the day Twenty Grand won the Kentucky Derby.” 





BUSINESS OPPORTUNITIES 


Wanted Abroad 


Contacts, Agencies Wanted by Ottawa, Ont., Firm—The Ottawa Sta 
tioners & Printers, 85 Albert St., Ottawa, Ont., a firm established by F. P 
Doxtater after discharge from the service three years ago, desires to make 
ontacts with manufacturers of office equipment asd supplies. Agencies 
ire wanted for items of office use, including adding machines and other 
equipment 





German Firm Wants Contacts with U. S. Manufacturers—John H. Stic 
w, Blumenstr, 7, Soltau i, Hann, Germany, desires to make contacts with 
\merican manufacturers of office machines not having agencies in Ger 
nany and interested in exporting machines to that country when condi 
tior warrant The German firm has sales agencies throughout the 
intry 


Other Agencies Wanted at Milan, Italy—Mario Sordelli, Via B. Cellini 


4, Milan, Italy, who now represents two Italian firms manufacturing 
irticles for stationers, desires to become an agent for an American firm 
in his line He is now agent for Giuseppe Gabrielli in leather goods and 
Enrico Giacomessi in calendars, address books and albums. 

Catalogs, Product informaiton Sought by Manila Firm—Howard J. Yue 
Company, P. O. Box 135, Manila, P. I., desires to receive trade catalogs 
ind product information from leading manufacturers of accounting and 
recording machines and business forms. This will provide reference 
material 


South African Firm Interested in Office Machines.—M. & I. Office 
Furniture, 76 Noord St., Johannesburg, South Africa, is desirous of 
obtaining an agency or distributorship of American typewriters and 
office machines 


Wanted at Home 


California Firm Desires Catalogs and Price Lists.—The West Coast 
Office Supply Company, 544 Market St., San Francisco, Calif., will welcome 
atalogs and price lists from manufacturers of general office supplies, 
quipment, furniture and intercommunication equipment All com 
munications should be addressed to the attention of Donald M. Haet 


New Firm Desires Trade Catalogs—Omsen Corporation, 835 Madison Ave 
New York 21, N. Y., a new firm, is interested in receiving catalogs, price 
ists and offers from manufacturers of general office supplies and equip 

ent, business systems and related merchandise, for domestic and export 


rposes 
p é 


Trade Liteurature Wanted by Elmira Company—The Elmira Office Equip 
nt Company i E. Water St., Elmira, N. Y., is interested in receiving 
italogs and other i trated literature from manufacturers of office 


furniture and equipment 





CORPORATION REPORTS AND 
FINANCIAL NOTES 





W. A. Sheaffer Pen Company, Fort Madison, towa.—Directors of the 
ympany declared a regular quarterly dividend of 10 cents per share and 


extra dividend of 50 cents, or a total of 60 cents, to be paid Feb 
iary 25 to all common stock of record at close of business February 15 
This makes a total dividend of $1.50 for the fiscal year ending February 
3 mpared with $1.20 for the previous year 
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Folders, circulars, counter cards and other 

promotional material provided by manufac- 

turers are designed to aid dealers in the sell- 

ing process. In this new monthly department 
are presented the latest offerings. 


EVER READY CALENDAR COMPANY, 160 
MAPLE ST., JERSEY CITY 3, N. J.—The 1950 edi- 
tion of the Ever Ready catalog will be available begin- 
ning March 1, 1949. The size will be 8% x 11 which 
is consistent with all the previous catalog issues. It 
is fully illustrated to facilitate ordering, and features 
a complete list of refill calendar pads. 


JOHNSON CHAIR COMPANY, 4401 W. NORTH 
AVE., CHICAGO 39, ILL.—This firm, manufacturing 
fine furniture since 1868, has issued a recent supple- 
ment to catalog 100-A, illustrating and describing sev- 
eral new chair models. 


THE J. L. MAY COMPANY, 111 W. 19TH ST., 
NEW YORK, 11, N. Y.—Dealers recently received a 
copy of the revised Maco price list in which the com- 
pany is showing list prices instead of net prices as here- 
tofore. Announcement is made of the complete finish- 
ing service available, including tag and booklet string- 
inz, patching, metal eyeletting, wiring and round cor- 
nering. Complete specifications and prices are given 
for the regular products of the company. 


NATIONAL BLANK BOOK COMPANY, HOL- 
YOKE, MASS.—This company has announced a com- 
prehensive catalog, “Business and Accounting Records” 
for use in every department of business. Containing 








NATIONAL BLANK CATALOG 


100 pages, the catalog details and illustrates National’s 
line of records and provides an easy guide to record- 
keeping knowledge. Available now, copies may be ob- 
tained from National dealers or direct from the com- 
pany at $1.00 per copy. 


REX-O-GRAPH, INC., 3727 N. PALMER ST., MIL- 
WAUKEE, 12, WIS.—A number of new pieces of 
trade literature have been prepared by this firm, pro- 
viding complete illustrations and specifications on its 
line of duplicators, cabinets and supplies. Several illus- 
trations of work done on Rex-O-Graph machines are 
included. 
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THE STURGIS POSTURE CHAIR COMPANY, 
peo sy MICH.—This firm has issued a handy sales 
portfolio for the use of dealers of its products. Styled 
individual illustration 
sheets of the various chair models, the trade literature 
is made complete with a clever sales message entitled, 
“Mr. Boss! Is Your Business Suffering from the High 
Cost of Sitting?” Punched sheets for easy filing pro- 
vide prices and complete specifications. 


THE TAYLOR CHAIR COMPANY, BEDFORD, 
OHIO.—A new two-color catalog No. 133 presents 
Taylor’s complete line of all wood chairs for - 
and private office use, in large size illustrations. - 
stered and executive posture chair lines are also 

in this completely indexed catalog, bound in standard 


8'4 x 11-inch convenient size. 














IN MARCH OF 1879, WHEN: 


The Griest Manufacturing Company introduced the 


Griest 
mechanical pen for billboards, cards, price lists and circulars. 
. . General McClurg was elected president of the Chicago Sta- 


tioners Board of Trade. . . . R. B. Hill of Springfield, Mass., 
introduced a new blotter bath for rapid copying. . . . (From the 
files of the American Stationer) 


IN MARCH OF 1889, WHEN: 


A practical (?) joker hung a two-year-old calendar in a large 
commercial office. Important papers were dated from this old 
calendar and the result was a loss of $30,000... . A. A. Weeks, 
New York, introduced an ink well carrier for public schools which 
accommodated 36 ink wells. .. . ]. Ulbrich & Company, New York, 
marketed the Star fountain pen. . . . (From files of the American 
Stationer). 


IN MARCH OF 1899, WHEN: 


The Eagle Pencil Company offered the William Penn pen No. 
510 “to meet the requirements of the critical penman.” . . . Sta- 
tioners were selling a new game, “Conette.” ...C. F. Rumpp 
& Sons, Philadelphia, Pa., offered to the trade a genuine pigskin 
purse... . The “Slot” pencil sharpener was sold for $.15. . . . 
A. W. Faber, New York City, issued a new price list of sta- 
tioners’ rubber bands. . . . (From files of the American Stationer). 


IN MARCH OF 1909, WHEN: 


A business exhibit was planned at Milan, Italy. . . . Pierie & 
Brown opened a new stationery store at Fort Worth, Tex. .. . 
Hazor J. Smith and A. S. Woodward of Chicago perfected a new 
automatic letter machine. . . . Committees were named for the 
forthcoming National Association of Stationers & Manufacturers 
meeting at Toledo, Ohio, in July. . . . The Gatewood Adding 
Machine Company was organized in St. Louis, Mo. . . . (From 
files of Office Appliances). 


IN MARCH OF 1919, WHEN: 

The stationery trade of Great Britain was reported benefitting 
by increased paper supplies and some modification of govern- 
ment restrictions. . . . The Underwood Typewriter Company re- 
ported a surplus of $2,130,846 for 1918 after deduction of ex- 
penses and war taxes. . . . G. W. Spahr was appointed sales 
manager of the Elliott-Fisher Company. . . . Benjamin C. Walls- 
sten, manager of Office Appliances advertising copy depart- 
ment, returned to his desk after 2! months in the U. S. Naval 
Service From files of Office Appliances). 
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YOU TOO CAN HELP 
through RED:€ROSS 


v4 s | AN 


1949 FUND CAMPAIGN 


When disaster strikes, the emblem of the 





American Red Cross is a light of hope 
shining through the darkness of hunger, 
want and personal tragedy. You need the 
Red Cross and the Red Cross needs you— 
members and firms of this industry. Liberal 


giving means continuation of the partnership. 
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Ve Ayphanas 


Financial Progress Measures 


Managerial Ability 


HE BASIC PURPOSE of judi- 
} ie US Management in any busi- 
ness—manufacturing, wholesaling, 
or retailing—is accumulative in- 
in the earning power of the 
investment. In other words, profits 
must increase commensurately 
with the increase in volume of 
transactions 

In view of the fact that the 
maintenance of any type of busi- 
ness establishment involves that 
immutable and inescapable pri- 
mary cost known as overhead, and 
the further fact that the average 
useful life of the physical property 
1f a business is usually estimated 
at 12 to 15 years, the truly pros- 
perous business is distinguished 
from the one that is merely sol- 
vent by the ability of management 


crease 


to build up a strong reserve capital 
account 

Conservation of and increase in 
the capital account is, therefore, 
the ultimate test of skillful busi- 
ness management. Any stationer 
established several years and with 
an unencumbered financial set-up 


should certainly have been able to 
bed down” reserve operating cap- 


ita hroughout the five “fat” 
yeal f the wartime boom. If he 
failed to do so, he has only him- 
self to blame, for he certainly had 
the opportunity. 

While it is true that the sound- 
ness of managerial ability is tested 
more by what management can 
achieve in times of stress than 
when everything is running 
smoothly, it is only during “fat” 
OFFICE APPLIANCES, March, 





years that management can pro- 
vide for “lean” years, should they 
come. If they do not come, then 
substantial reserve capital will en- 
able the appliance dealer to ex- 
pand his operations, should gen- 
eral business prospects make the 
ambition feasible, with reasonable 
assurance of success in proportion 
to his increased investment and 
his merchandising ability. 

In everyday observations of all 
kinds of retailing one can see 
those contrasts of personal ability 
epitomized by the expression, “the 
conditions versus the man.” The 
conditions are always the same for 
all at any given time, yet the hu- 
man element—the merchandiser 
himself—advances or recedes in 
commercial success according to 
his ability to foresee and make 
quick adjustment to every new 
social and economic development 
affecting his investment. 

The stationery industry enjoys 
the primary economic advantage 
that such part of its day-to-day 
transactions as is not for cash 
across the counter has accounts 
with commercial buyers who have 
far more credit vitality than, for 
example, the typical credit cus- 
tomers of a retail grocery store. 

The stationery business is the 
fountainhead of supply for an ar- 
ray of supplies, sundries, and ap- 
pliances that are in universal, 
constant, and fundamental de- 
mand by all other businesses in 
varying degree. 

While actual statistics are not 
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By Victor. Vetromile 


Feature Writer 


not available, it is certain that 
the retail stationery business ab- 
sorbs a considerable pereentage of 
all the money put into circulation 
daily, 65 per ceut of which is said 
to be expended in retail. channels 
of trade Little wonder that re- 
tailing is acknowledged by Ameri- 
can industrial leaders to be the 
great distributive power that keeps 
the wheels of manufacturing mov- 
ing in this country today! 

Retail stationery success does 
not, however, come from a pleth- 
ora of capital, irrespective of 
personal mercantile ability. If it 
did, only the large corporate in- 
vestors could ever get a foothold 
in the stationery business. Neither 
can success be commanded by 
spectacular advertising, no matter 
how clever and versatile. 

Success derives rather from the 
priceless intuition or instinct for 
merchandising and from sound 
training and experience in the 
fundamentals of efficient man- 
agement for profit-production. 

The most successful dealers in 
every kind of trade have learned 
their business from the first rung 
of the ladder. They are charac- 
terized by an astute zeal for study- 
ing the correct principle or the 
best method for solving each suc- 
cessive problem of business pro- 
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motion or counter strategy in 
competitive merchandising. 


The Planners Succeed 


These men are planners. They 
know how to get things done in 
such a way that the results 
achieved will be accomplished in 
time to do their businesses the 
most good, thereby justifying 
whatever cost is involved. Should 
things begin to taper off a few 
years hence, these live-wires will 
be all ready with their hard-hit- 
ting sales promotions. 

Next in importance, such deal- 
ers always bear in mind that old 
proverb, “Around perseverence, 
graces collect.” That proverb is 
quite as applicable to commercia! 
endeavor as to anything else in 
this life. Such stationers are never 
caught out on a limb by a new 
competitor because they have cul- 
tivated the patronage of the busi- 
nessmen of their trade area too 
zealously and too intensively. They 
have insured the longevity of their 
business by sufficient capital in 
ability, money, and good will. 

In wholesaling, a large constant 
inventory of finished goods, even 
though a certain amount of it 
may be practically static for con- 
siderable periods, is really a policy 
of trade insurance for serving the 
requirements of hundreds of far- 
flung customers. The typical re- 
tail outlet, quite to the contrary, 
is not a proper depository (eco- 
nomically considered) for the vir- 
tual storage of goods that do not 
turn over at least once every 60 
days. This applies even though 
the merchandise is not perishable, 
is of fairly stable price, and is 
not subject to seasonal or style 
changes. 

Telephone ordering and the 
door-to-door motor-express deliv- 
eries of these days make ware- 
housing entirely unnecessary for 
any retail stationer. Most manu- 
facturers of nationally distributed 
supplies and appliances have de- 
centralized and expanded their 
distribution facilities so that the 
stationer can obtain the merchan 
dise he needs from points much 
closer to him than was the situa- 
tion 20 to 30 years ago. 


Supply Factor Changes 


Furthermore, with the con- 
stantly increasing use of air-trans- 
port for all kinds of commercial 
deliveries, the supply factor may 
be 500 miles from the retailer and 
yet be very near in terms of air- 
delivery time. 


16 


Most important of all in the 
success formula are correct mer- 
chandising methods and sound 
customer-relations policies. They 
are the essentials for enduring 
success in any type of retail oper- 
ation. Even those larger nation- 
ally known retailers, whose pecu- 
liar natural talent for unconven- 
tional advertising has attracted 
universal attention, consider these 
things basic. 

Throughout a long advertising 
career, this writer has witnessed 
all kinds of “clever” advertising 
techniques, including advertising 
in the pattern of jingles and car- 
toons, aS well as all kinds of ad- 
vertising contests, including so- 
called “hidden treasure hunts” 
that created tremendous publicity 
for big retail establishments 
throughout a wide trade-drawing 
area. But none of these things 
can ever counterbalance any de- 
ficiency of management in the 
proper modus operandi of a busi- 
ness itself 

In the present transitional cycle 
of American business there are so 
many unsettled elements at play 
that one can find littie unanimity 
in the predictions of economic 
oracles. With the disappearance 
of shortages in a pronounced buy- 
ers’ market, the appearance of a 
large variety of lower-priced mer- 
chandise will doubtless have the 
effect of lowering somewhat the 
average sales check in most retail 
businesses, but this will not de- 
crease the total volume of trans- 
actions. 


A Way to More Volume 


Even though the price level falls 
somewhat, as it inevitably must 
and should for the best interests 
of everyone, volume expressed in 
dollar-value of sales can be bol- 
stered by resourceful strategy in 
trading-up on prices. All this 
means is simply selling the higher- 
price, better-margin merchandise 
to those customers who it is well 
known can afford the best mer- 
chandise and really want the best, 
price regardless, when it is placed 
before their eyes for comparisons 
of values 

All experienced merchanding 
consultants are now advising 
against the accumulation of heavy 
inventories, but of course, there 
are still many establishments in 
which current inventories require 
to be built up to normal with re- 
gard to both volume of stock and 
stock-diversification 

So far as the stationer’s own 
credit is concerned, short-term, 


rather than long-term, commit- 
ments are counselled so as to 
maintain the working capital of 
the business as liquid as practi- 
cable while minimizing interest 
charges and rotating as rapidly as 
possible each investment in mer- 
chandise. 5 

So far as the stationer’s custom- 
ers are concerned, the tight rein 
is sure to be more necessary hence- 
forth than ever on all slow-paying 
credit accounts, and many sta- 
tioners are right now tightening 
the credit-eligibility requirements 
for all firms known in local trade 
circles to be somewhat weak- 
kneed, financially. 

The enormous amount of cur- 
rency in circulation energized by 
the velocity of that circulation 
provided the soil in which the 
seeds of the present infllation were 
germinated. However, the savings- 
index for each $100 of worker 
earnings has declined gradually 
throughout the last two years, 
which is a dependable forecast 
of stronger price consciousness on 
the part of the retail buying pub- 
lic and, of course, more conserva- 
tive buying habits. 


Plan Slowly, Wisely 


In line with this general eco- 
nomic symptom, I believe that 
Slow and careful deliberation 
should be given to plans for large- 
scale store improvements—that is, 
to major transformations of the 
merchandising layout as differen- 
tiated from the kind of repairs 
that are indispensable for proper 
maintenance of the business prem- 
ises — because, unquestionably, 
there will be a considerable abate- 
ment in the highly inflated con- 
structive costs of the present day. 


Next to trying to have the cali- 
ber of store that challenges ad- 
miration, the stationer should 
strive to carry a complete stock. 
Sure-demand items should be kept 
up to full stock limits, regardless 
of any conflicting forecasts about 
business trends. There is no longer 
any cause for the old fear that re- 
placement orders will be billed at 
higher prices. The good buyer may 
become a “goodbye” if he can not 
be supplied with the items that he 
needs just at the time he wants 
to use them. 

An idea used by some chain 
merchandising systems is to fix 
minimum and maximum quanti- 
ties for all regular-stock items. 
The plan of one large drug system 
makes the standard ratio for min- 


(Turn to page 25, please) 
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“BRING THE RECORDS. MISS SMITH—THE CENSUS TAKER IS HERE” 


What Stationers and Office Outfitters 
Will Report in the Census of Business 


Fos THE FIRST TIME in almost 
a decade, operators of stores 
engaged in the sale of stationery 
and office equipment will partici- 
pate in a national Census of Busi- 
ness to be conducted in the early 
months of 1949 by the Bureau of 
the Census. About 4,500 enumera- 
tors will begin calling on approxi- 
mately 3,000,000 establishments in 
the retail, wholesale and service 
late March. They will be 
engaged in the first nation-wide 


trades in 


survey in this field since the 1939 
Census of Business. 


rhe information to be collected 
l forthcoming Census will 
cover business operations during 
the year 1948. Statistics on num- 
ber of establishments, their sales, 
number of employees, payrolls, 
and information on principal mer- 
chandise lines, inventories, credit 
and similar measures of 
the nation’s distribution machin- 
ery will be compiled. 

Reports of retailers in the 1948 
Census of Business will be filed on 
one of two forms, BC-20 and BC- 


practice 


21. Wholesalers will report on one 
of two other forms, BC-30 and 
BC-31 

Stationery stores should report 


Form BC-20 or Form BC-21 
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when operated as a store engaged 
in selling “over the counter” to 
the general public. The establish- 
ment should report on Form BC- 
30 if it is a manufacturer’s sales 
branch or if the greater portion of 
its sales are made to other estab- 
lishments for resale. 
Establishments primarily en- 
gaged in selling office and store 
machines and equipment such as 
calculating machines, duplicating 
equipment, adding machines, 
scales, cash registers, display 
cases, counters, and so _ forth 
should report on Form BC-31. 


Establishments primarily en- 
gaged in selling typewriters “over 
the counter” to the general public 
from displayed merchandise 
should report on Form BC-20 or 
21. However, if the primary func- 
tion of the establishment consists 
in selling typewriters to offices, 
schools, or others for business use, 
the establishment should be re- 
ported on Form BC-31. 

Form BC-20 has been designed 
in recognition of the difficulty 
which small retail stores have in 
answering long involved statistical 
inquiries. It will be used by some 
1,300,000 small retail stores and 
has been printed on one sheet of 
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paper 8x10% inches in size. 

The information asked for on 
Form 20, to be filled out for most 
of the retail stores reporting a 
sales volume of less than $100,000 
in 1948, comes under five main 
headings. Respondents are asked 
to: 

1. Identify the place of business 
by name and location, give name 
and address of owner or owners 
and date of acquiring or establish- 
ing the business. 

2. Describe the kind of business, 
the type of operation and the legal 
form of organization. 

3. Report total sales in 1948 of 
merchandise, receipts for repair 
work, amount of sales taxes col- 
lected, and the value or per cent 
of total sales of four principal 
merchandise lines. 

4. For unincorporated businesses 
give number of proprietors or 
partners generally devoting the 
major part of their time to the 
business, and the number of un- 
paid family members working in 
the business. 

5. Give total payroll for year, 
and number of paid employees 
(excluding proprietors, partners, 
or unpaid family workers) on the 
payroll for the pay period ending 
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nearest November 15, 1948, with 
separate totals for the number 
paid for a full work week and the 
number paid for less than the full 
work week. 

Form BC-21, to be filled out by 
the larger retail stores, contains 
the inquiries included in Form 20 
and some inquiries for supple- 
mental information on inven- 
tories, credit practices, merchan- 
dise line sales, and similar tradi- 
tional retail Census measures. 
This form differs essentially from 
the short form mainly in that it 
contains 22 blocks of inquiries for 
reporting merchandise lines, only 
one of which applies to retail sta- 
tioners. Thus a retail stationer 
will answer only inquiries in the 
block relating to his business and 
will ignore the other 21 groups of 
inquiries on merchandise lines. 


Report on Long Form 


All independent retail stationers 
with sales over $100,000 in 1948 
together with all stationery and 
office supply firms with more than 
one store will be required to report 
on the long form. In addition, so 
as not to overlook the possibility 
of small store experience differing 
from that of large stores, a care- 
fully selected sample of one out of 
ten of the small retail trade estab- 
lishments will be requested to pro- 
vide the additional long form. 

The Form 21 block for stationery 
and office supply retailers provides 
for separate dollar volume sales 
of: 

(1) Stationery, 
and office supplies. 

(2) Typewriters. 

(3) Store machines and equip- 
ment such as cash registers. 

(4) Office machines (adding, 
calculating, etc.) 

(5) Store and office furniture 
and fixtures. 

(6) Other sales. 

The wholesale stationer or office 
outfitter using Form 30 is asked 
to record his sales volumes for the 
merchandise lines he handles. 
These lines will be selected by the 
merchant himself from the gen- 
eral commodity list provided on 
the form. 

The basic information section of 
BC-30 asks the merchant to: 

1. Identify place of business. 

2. Describe business, stating its 
legal form of organization, 
whether or not it is affiliated with 
a voluntary retail group or is op- 
erated by a co-operating retailers 
group, and the type of operation 
(service wholesaler, limited-func- 


printed forms 


tion wholesaler, or manufacturers’ 
Sales branches.) 

3. State net sales and any other 
operating receipts (including sales 
taxes), the totals to be shown as 
follows: 


Domestic Sales 


a. Sales to institutional, com- 
mercial, professional, indus- 
trial and similar end users. 

b. Sales to household consumers 
and individual users, includ- 
ing employees. 

c. Sales to retailers. 

d. Sales to wholesale organiza- 
tions 


Foreign Sales 


Sales direct to buyers in foreign 
countries, or through their agents 
in this country. 


Questions are Varied 


4. State credit sales for 1948, ac- 
counts and notes receivable out- 
standing as of December 31, 1948, 
and December 31, 1947, number of 
credit accounts on December 31, 
1948, and bad debt losses for 1948. 

5. Record total payroll for 1948, 
and employment and payroll for 
the work weeks ending nearest 
March 15, July 15, and November 
15. State number of proprietors or 
partners of unincorporated busi- 
nesses who devote the major part 
of their time to this business. 

6. State number of trucks, the 
number of truck-tractors, and 
their rated capacities. 

7. Report inventory of merchan- 
dise on hand, as of December 31, 
1948, and December 31, 1947. 

8. State total operating expenses 
(including payroll, but not cost of 
merchandise or excise taxes). For 
merchants whose 1948 sales ex- 
ceeded $200,000 the total figure is 
to be subdivided as follows: 

a. Administrative expenses. 

b. Selling expenses. 

c. Shipping and delivery ex- 

penses. 

d. Warehouse expenses. 

e. Occupancy expenses. 

f. Other expenses. 


Preliminary Work Started 


Form 31, which will be used by 
wholesale stationers who deal pri- 
marily in commercial supplies, re- 
quests the same information as 
Form 30. 

Enumeration of business estab- 
lishments in the 1948 Business 
Census is scheduled to begin in 
March or April. The preparatory 
work is now under way. Full-scale 





operations must await the appro- 
priation of the necessary addi- 
tional funds by the 81st Congress. 
As soon as this is done, the opera- 
tion will be stepped up to a peak 
without delay so that the results 
of the Census may be made avail- 
able as soon as possible. 


Barring unlooked-for delays in 
the appropriation of the neces- 
sary funds or special difficulties in 
obtaining the necessary enumera- 
tion staff used in the actual col- 
lection of reports, some results of 
the Census of Business covering 
1948 should become publicly avail- 
able toward the end of 1949. For 
the first time since 1939, authori- 
tative information on the number 
of trade and service establish- 
ments classified by kind of busi- 
ness groups together with sum- 
mary sales statistics will become 
available for the nation as a 
whole, for the regions, the big 
cities and small cities, and for 
each of the counties in the coun- 
try. Manufacturers, wholesalers, 
retailers and, in general, the busi- 
nessmen who are interested in 
moving goods into final consump- 
tion without delay will have a pic- 
ture of the effects on markets of 
the population and income 
changes which have occurred 
since the pre-war years. 


Authorized By Congress 


The 1948 Census of Business is 
authorized under Public Law 671 
of the 80th Congress. This law 
authorizes and directs the Bureau 
of the Census to (1) conduct a 
census of the distributive and ser- 
vice trades every five years, and 
to (2) conduct annual and other 
interim current surveys on the 
subjects covered by the various 
censuses. This law requires the 
Census Bureau to keep in confi- 
dence all information which might 
reveal operations of individual es- 
tablishments. This information 
may only be published in statisti- 
cal combinations with like data 
from other establishments and 
cannot be used for taxation, regu- 
lation or investigation. No other 
agency, public or private, has ac- 
cess to Census files. 


Accumulated pressure in the 
late 20’s to make available needed 
facts on the structure of the coun- 
try’s distributive framework re- 
sulted in the taking of the first 
Census of Distribution in 1930, 
covering business operations in 
1929. This was almost a century 
after the first Census of Agricul- 
ture in 1840 and well over a cen- 
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You Dont Have to Be Big — 
But You Should Know the Field 


Ly Walter Rudolyh 


Staff Correspondent 


Y CREDO? Just this: you’ve 
M g ) know the field. You 
don’t have to be big, but you’ve got 
to know what you’re working with, 
and how fits into the business 
scheme of things. Then, you’ll do 
all right 

This, in a few words, is the guid- 
ing principle of the L. R. Maxon 
office supply store in Erie, Pa. The 
words are the essence of the busi- 


ness philosophy of Mr. Maxon, 
who himself probably knows the 
office appliance field as well as 
any man in this part of the 
country 

He is one of the “grand old 
men” of the industry, to use a 
common designation. Back in the 
early 1900's, he was associated 


with Orrice APPLIANCES magazine, 
manager. In 1911, 


with the filing equip- 


as 1tS eastern 


ne tied 


ment branch of Remington-Rand 
He was sent to Erie in 1916 and 
made his first acquaintance with 
many of the businessmen who 
later sought out his store to buy 
all their office supplies. 

Then in 1918 he returned to New 
York City, doing Library Bureau 
work, but after two years was back 
in Erie in that capacity. A wealth 
of experience behind him in seli- 
ing and servicing within the office 
appliance industry, in 1924 he 
opened modest store in Erie’s 
Comme! Building, 12th and 
State St 

Well, I was bound to outgrow 


that location—it was just a small 


sales 1 n and a balcony. Parke 


Morrow was with me then, and he 
has his business now, too,” 
commented Mr. Maxon. “It'll be 
ne year ago this coming April 
that I moved into my present 


Will Add to Sales Force 

They aren’t pretentious, and I 
don’t have a large staff scurrying 
either,” he continued, 
but a fellow doesn’t have to be 
There’s only myself 
nd two others here now, but Ill 
idmit that I intend to have sales- 
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men added when things get a little 
brighter. I had men in the field 
prior to the war.” 

Mr. Maxon used salesmen to 
spread his name further in the 
Erie area, years ago. He also has 
used some newspaper advertising 
and circularization to build traffic 
and acquaint people with his way 
of doing business. 

In your dealings with customers, 
he believes that the old saw still 
holds the best advice obtainable: 
“The customer is always right!” 
He found that the training he 
received in this respect with the 
Library Bureau proved invaluable 
in later years, and still does. 

“In ‘knowing your field,’ there 
is another factor outside of having 
plenty of experience in selling and 
dealing with office appliance peo- 
ple within the industry,’ stated 
the Erie businessman. “At the 
same time this must not be con- 
strued with being a means to an 
end—that is, being actively so- 
cially and in community endeavor, 
which chance is open to anyone 
and especially those with a reput- 
able business background. 

“The two go hand in glove, mix- 
ing with men in the business life 
of your community and in their 
social life,’ he continued. “I’ve 
been a member of the Erie Rotary 
Club for years, not because I 


joined to get more _ business, 
understand. That’s putting the 
cart before the horse. But that 
kind of social life comes to most 
established businessmen. Then 
you get to know prominent busi- 
nessmen by their first names, and 
each of us knows the other in a 
pleasant relationship that, of 
course, carries through in daily 
life.” 


Sees Need for Church Identity 


He believes that the men en- 
gaged in selling office supplies 
should seek an identity in com- 
munity religious life, too. He has 
been an elder in Erie’s Church of 
the Covenant for many years, and 
his home at 4422 Cherry St., where 
he has lived for 23 years, is known 
as the scene of innumerable social 
evenings. 

“If a man knows the field he is 
working in, and becomes rooted 
in the community, then there is 
possibly just one other factor that 
will make success a certainty, all 
other things being equal—that is, 
dealing in established lines of 
merchandise, giving quality in- 
stead of shabbiness.” 

Nationally known and adver- 
tised lines of office appliances 
have always been boosted by this 
dealer, and when he opened his 
own store in 1924, his accounts in- 











L. R. MAXON STORE—Wilda Schreckengost. sales clerk and office girl, and 
L. R. Maxon, manager-owner of the L. R. Maxon office supply store in Erie, Pa., 
have their two desks in one corner of his small store. 
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cluded the best he could find. His 
current stock includes 

Shaw-Walker filing equipment 
and steel desks; steel shelving 
from Berger Manufacturing Divi- 
sion of Republic Steel; Clemco, 
Jasper, Indiana and Johnson wood 
desks and chairs; Marr and Wol- 
ber duplicators; Mastercraft Cor- 
poration loose leaf supplies; 
Schaeffer pen and pencil sets; a 
full line of miscellaneous office 
supplies; Mills steel office par- 
titions; Wheeldex filing systems 
Herring-Hall-Marvin vault doors; 
Protectall and Guardian safes 
and other items 


Store Is Modest One 


The Maxon store, a few blocks 
from the center of Erie’s business 


district, is almost severely simple 
Show windows afford about 150 
square feet of display space, knee- 
high to passers-by. Carefully 
spaced items therein might in- 
clude everything from a box of 
pencils to a four-drawer filing 
cabinet. Besides the plain letter- 
ing of “L. R. Maxon” and office 
supplies around the top of the 
window glass, two neon signs spell 
out “Office Supplies,” and “Files, 
Safes” on the two panes fronting 
traffic 

The interior has an unusually 
high ceiling, and fluorescent units 
are suspended over the sales floor, 
measuring about 20x35 feet. Blue, 
yellow and maroon are included in 
the interior decorating, while the 
floor is polished hardwood. A rub- 





ber runner bears the heaviest 
traffic from the entrance to the 
rear of the store sales room, sepa- 
rated by a semi-partition from an 
equal-sized rear storage space. 
Mr. Maxon and a Sales and office 
girl, Wilda Schreckengost, have 
desks in the righthand rear corner 
of the sales floor, where they can 
work on routine duties and still 
readily note the entrance of cus- 
tomers. The right side of the sales 
floor is taken up with large pieces 
of office equipment, such as desks, 
filing systems and safes. On the 
left are several showcases contain- 
ing smaller items of office supplies, 
and odds and ends of equipment. 
These are spaced so that the cus- 
tomers can easily walk around 
and inspect them, if they choose. 





Eye-Appeal 
Typewriter 


ISTORY REVEALS to us that 

man has always loved the 
beautiful, even in the first imple- 
ments which he made to help him 
in his everyday tasks. 

As we examine such implements 
gathered from time to time and 
preserved in our museums, we find 
that, as a rule, crudeness prevailed 
in all constructions until what we 
call competition and eye-appeal, 
changed the _ situation Today, 
these factors have much effect in 
the office appliance field 

A few individuals still live who 
do not have to visit the museums 
to acquaint them with the refine- 
ments in office appliances, as they 
have seen the changes come grad- 
ually during the last 50 years 
Much entertainment will be pro- 
vided, with smiles of amusement 
for those who care to visit the 
museums, for there they will see 
the different steps of refinements 
due to competition and eye-ap- 
peal. 

When the pen was set aside, the 
first typewriter and later the first 
adding machine were very crude 
and bulky in construction, due 
chiefly to ways of manufacturing 
and designing of that time. Plenty 
of time, cheap labor and raw ma- 
terials had their effect on the eye- 
appeal of the products, but it 
might be truthfully said that un- 
trained or unskilled designing was 
also a great factor connected with 
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Must Be Served in the 
Industry 


A Massachusetts Dealer Deprecates the Lag in Modern 


Typewriter Design and Predicts Future Streamlining 


the unattractive appearance of 
the products 
Electricity Came Later 

For quiet a period of time both 
the typewriter and adding ma- 
chine were hand-operated, even 
after it was realized that an elec- 
tric drive principle could be ap- 
plied. Like that of the machines 
themselves, the motors and con- 
nections were of such bulk that a 
general application of electricity 
did not take place, and was first 
applied to adding machines and 
bookkeeping typewriters. 

As better designing came along, 
the motor-driving principles were 
greatly reduced over all, allowing 
for easier demonstrations which 
helped to popularize the electrical 
method. 

Previous to World War II the 
leading typewriter manufacturers 
were well on the way in their elec- 
trical developments, but the re- 
quirements of war set up further 
delays. 

Considerable interest has pre- 
vailed for a long time by many 
connected with the typewriter in- 
dustry, as to what the appearance 
or eye-appeal of the different elec- 
trical makes would be 


By C. A. Greenwood 


Greenwood’s Typewriter Exchange, 
Worcester, Mass. 


Sometimes in the field of com- 
petition, envy of the other fellow’s 
success develops a so-called head- 
ache, but it has been noticed that 
such headaches prove of vaiue to 
the general public, because the 
process of reducing the pain or of 
recapturing the lead spurs the de- 
signers in their efforts to satisfy 
the eye-appeal. So, perhaps in the 
near future, as in the automobile 
field, we will see more beautiful 
lines in typewriters. 

In general, the swing away from 
hand-operated typewriters will be 
somewhat slower than that which 
is taking place with the adding 
and calculating machines, because 
of first cost and liability of more 
upkeep cost 

Because for a long time a cer- 
tain form or outline has been 
connected with the standard type- 
writer, the prospective user of an 
electric typewriter will look for 
some of the old typewriter shape, 
but with graceful lines 
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JOHN M. DANNENFELSER 


N INCREASE OF 500 per 
A cent gross business in a 


period of six or seven years with 
only a 200 percent increase in in- 
ventory is something of a business 


talk about, yet that is 


record to 


exactly what the Petery-Hedden 
Company, New Albany, Ind. ac- 
complished. This enviable busi- 
ness record was registered un- 
der the personal direction of John 
M. Dannenfelser, one of the mem- 
bers of the firm. 

To begin with, to accomplish 
this feat, the territory served by 
the firm was enlarged. About six 
years ago seven counties were 
served in Southern Indiana 
where New Albany is located. 
When the drive for more business 


was started, an additional six 
counties were added to the firm’s 
territory, making a total of 13 
counties covered—all in southern 


Indiana. That makes not quite 
double the number of counties 
served and in part, accounts for 
some of the increase in business 
But not all of it can be thus at- 


tributed because the increase was 
five times over the previous busi- 
hess 

The increase in inventory was 
not generally in larger stocks of 
merchandise previously carried in 
stock, but instead through addi- 
tion of new lines. For instance, 
séctional bookcases were a new 
item taken on and have proven 
excellent sellers. Previously, the 
firm had carried office furniture 
and filing equipment to some ex- 
when the drive started 
business it was felt 
that these lines could well be in- 
That, too, has proven to 
be a wise move 


to increase 


creased 


Made More Frequent Calls 

In order to develop more busi- 
ness,’ salesmen representing this 
firm began to call on customers 
and prospects more frequently 
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Business Increased 500 Per 
Cent in Six Years 


Achievement Recorded by Petery-Hadden Company 


Through Expansion of Territory Covered and Lines Carried 


The firm employs two salesmen. 
That is a small number to cover 
13 counties, but the two are able 
to make calls on the better pros- 
pects twice a month with visits to 
the others less frequently, some 
no oftener than twice a year. Even 
this schedule, about double in 
calls to that previously followed, 
has greatly helped develop busi- 
ness. 

Unlike most concerns where a 
single salesman calls on all pros- 
pects in a given territory, this firm 
has devised a different method of 
assigning its salesmen. One of the 
two men covers only retail stores 
who might be prospects to buy 
office equipment, while the other 
devotes his entire time to offices, 
schools, churches and professional 
people. It was felt and it has 
proven to be true that by having 
the salesmen specialize they can 
render better service to the pros- 
pect, and so get more business. 
Besides, each of the two salesmen 
works differently. 

Retail stores are worked with 
the idea of selling as large a bill 
of goods of office equipment as 
possible in one sale because it is 
believed that the very nature of 
this business eliminates. their 
classifications as steady customers. 
The salesman working a retail 
store will try for sales of type- 
writers, check protectors, adding 
machines and the various other 
office equipment lines. And when 
a sale has been made the sales- 
man considers that customer elim- 
inated for several years, perhaps 
five years. Time that might be 
spent on him will be used to cul- 
tivate some other retail store own- 
er with the same end in mind 


Sees Excelient Opportunity 


Mr. Dannenfelser believes that 
the retail store offers an excep- 
tional opportunity for the sale of 
office equipment and supplies but 
that most dealers do not have the 
patience to cultivate this market. 
They lack persistence, he asserts 

Both salesmen of this firm have 
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By Harold IK. Peer 


Field Correspondent 


a definite sales approach which is 
somewhat different from that used 
by many in the field. Instead of 
going to a prospect and trying to 
sell the whole line, each salesman 
faces his potential customer with 
one definite item to boost at the 
time. He may go into other items 
before he finishes, but the canvass 
hangs on the selected product. 

The method of selling these two 
types of business is also different. 
Sales to retail stores are made 
only on a cash basis or with a 
down payment having unpaid bal- 
ance covered by notes that can be 
discounted by a discount company. 
No sales are made to retail stores 
on open account. Offices, schools, 
churches and professional people 
are sold either on a cash basis or 
on open account. 

The firm stocks only one brand 
in a line. It is the belief of Mr. 
Dannenfelser that to carry two 
makes of filing cabinets or dif- 
ferent duplicating machines, for 
instance, is to pit one brand 
against the other. On the con- 
trary, he believes it is far better 
to carry one make and push that 
for all it is worth. More than that, 
he believes that the manufacturer 
offers much more co-operation to 
a firm that stocks his line exclu- 
sively. 

Turnover means something to 
this firm with the result that when 
an item stays in stock for 60 days, 
it receives special attention from 
the salesmen. Stock on shelves 
too long pays no profit, the owners 
reason. 


One Way to Move Goods 


In instances where stocks do not 
move, a rather unique idea is used. 
Mr. Dannenfelser is vice-president 
of the Indiana Office Machine 
Dealers Association and a director 
in the national association with 


21 





the result that he is known in the 
retail trade and has many friends 
When items remain in stock too 
often, letters go out to friends 
whom he knows, asking them if 
they can use such-and-such 
items. Very often some other 
dealer in another section of the 
state or nation will have need of 
that self-same merchandise. On 
the other hand, others often write 
to him offering merchandise that 


has not sold well in a particular 
section. By such correspondences, 
slow goods are disposed of. 
This firm has developed a con- 
siderable business with individ- 
uals in typewriters, both portable 
and standard. In fact, Mr. Dan- 
nenfelser believes that every home 
is a prospect for a typewriter of 
one kind or another. To keep this 
field alive, the firm continually 
carries a classified advertisement 





in the local newspaper, advertis- 


ing typewriters especially for 
home use. 

The organization recently 
opened a second store in New 
Albany, the new one being located 
at 415 Pearl St. The other loca- 
tion is at 133 E. Spring St. The 
opening of this second store was 
one of the steps in a campaign 
to develop the business even 
further than it is today. 





A Little Training Will End 


the Cash Register 


By George Artillery 


Feature Writer 


ASH REGISTER TROUBLES 

are often very costly. An argu- 
ment with a customer about 
change can undo months of good 
customer relations and transform 
a good customer into an enemy 
A cash register that continually 
fails to check out can lead to 
mutual suspicions that can ruin 
the morale of the store 

These troubles crop up repeat- 
edly in all retail stores. Depart- 
ment stores have developed elab- 
orate training programs in cash 
register practice for new em- 
ployees and find that they must 
retrain their old employees period- 
ically. In a Smaller store, the 
training has to be more informal 
but it is every bit as important 
Valuable training aids can be had 
from the manufacturer of your 
cash register: The National Cash 
Register Company, in particular 
has a fine series of visual train- 
ing aids. 

In a smaller retail unit where 
informal training methods are in 
order, it is a good idea to make 
the bookkeeper or cashier respon- 
Sible for cash register training 
He should indoctrinate each new 
employee carefully. Once a year, 
or more often if necessary, he 
should retrain all of the store per- 
sonnel. A half hour’s time should 
be plenty for him to cover the fol- 
lowing proven rules of good cash 
register practice 

I. GO SLOW 

The errors made by a _ speed 
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demon clerk cannot be repaired in 
the amount of time he saves with 
his speed. 

Il. CALL OUT COMPLETE 
TRANSACTION 

The clerk should call out the 
complete transaction before he 
rings up the sale. When he says, 
“$3.75 out of $5.00,” he reduces 
the possibility of ringing up the 
wrong amount and he announces 
to the customer that he has re- 
ceived five dollars from him. When 
a sale consists of two or more 
items, a clerk will sometimes ring 
up only one of the items and not 
the total of the sale. Calling out 
the amount often helps him catch 
this error. Sometimes a customer 
will give the clerk a five dollar 
bill but thinks he has handed him 
a ten. When the clerk calls out 
the amount of the bill, the cus- 
tomer is notified of the error be- 
fore the bill gets into the register. 
Once a bill is in the register, there 
is no way of knowing for sure 
what the bill really was. This type 
of error occurs often and can 
lead to serious misunderstandings. 

II. COUNT OUT CHANGE 

Change must always be counted 
out to the customer. This gives a 
double check against errors, and 
is a courtesy that the customer 
has a right to expect 

Iv. AVOID MENTAL ARITH- 
METIC 

Many errors arise from items 
like 34 cents out of a dollar. Even 
experienced clerks sometimes give 
back 76 cents change. Uneven 
amounts should warn the clerk to 
go slow and get it right. Odd 
amounts of change out of checks 
require pencil and paper. Suppose 
we have a $11.73 sale out of a 
$23.13 check. This is no place for 
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mental arithmetic. The rule in 
some stores is that the subtraction 
should be worked out in pencil on 
the back of the check. This elimi- 
nates error and helps to tie the 
check to the sale in case of trans- 
action must be reviewed later. 

V. IF IN ERROR, START OVER 

If an error develops in the 
middle of a change transaction, 
the clerk should immediately take 
back all of the money involved 
and do the whole transaction over. 
This not only protects the clerk 
from piling error on error, but it 
also is the best security against 
short change artists. A clerk who 
will start a second change trans- 
action before the first transaction 
is complete is easy pickings for a 
short change artist. 

VI. KEEP PLENTY OF CHANGE 

Inadequate change often leads 
to errors and always leads to de- 
lays. Clerks should call for change 
before it runs out. It is bad prac- 
tice for clerks to go for change 
themselves. The change should be 
brought to the register. 

VII. HANDLE ALL CHECKS 
THROUGH REGULAR SYSTEM 

Safe, courteous and speedy 
handling of checks require the set- 
ting up of a regular system for 
them. There should be someone 
available on the floor at all times 
to OK checks. Hesitation and de- 
lay with checks is a sure sign of 
poor organization in the store and 
will not make any friends for the 
store. 

VIII. DO NOT BICKER WITH 
CUSTOMER ABOUT CHANGE 

If the customer claims that an 
error has been made, the clerk 
should call his immediate superior 
at once. This action protects the 
clerk and assures the customer 
that the clerk is acting in good 
faith. 
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Hanging Folders—A Progressive 
Filing System 


by Franz Klein 


Dortmund, Germany 


ECEIVING COPIES of OFFICE 
APPLIANCES for the first time 
since the war I am pleased to see 
the advertisements for hanging 
folders, because I learn from them 
that this most practical filing sys- 


tem of all is beginning to cut a 
path in the United States, too. 

I am an enthusiastic adherent 
to this system because I have 
found through years of using it 
that it provides better order for 
my departmental files and par- 
ticularly my desk drawers. I can 
recommend it to my friends. 

Filing by hanging has been well 
known in Germany for 20 years 
and I know there are progressive 
manufacturers dealing in this sys- 
tem in France and Switzerland 
The introduction of this system 
in my country, however, has been 
slow because here another filing 
system is in general use, i.e. fold- 
ers similar to books standing on 


shelves and operated by a lever- 
actuated filing mechanism. These 
so-called lever folders are nearly 


unknown in the United States, for 
all I know. It is difficult to change 
over the lever-actuated folders, 


the book-like filing system, into 
a vertical filing idea such as card 
or letter files. However, now, that 
the war’s over and many of the 
old records are completely de- 
stroyed in Germany, forcing re- 
building of the systems, far more 
businessmen than before will 
change over to hanging folders. 
They prefer to utilize the newest 
and most up-to-date system for 
their new offices 


Different in United States 


In the United States, on the 
contrary, you are accustomed to 
filing letters and records in the 
same manner as cards. Changing 
over to the hanging system will 
be easy 

One of the disadvantages of the 
filing system up to now has been 
that letters and copies are much 
thinner than cards and they of- 
ten sag down when filed vertical- 
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ly. The use of folders and card- 
board guides does not eliminate 
this fault completely. The thicker 
a folder grows the more danger 
there is of it sagging. Every filing 
clerk knows how often this occurs 

-the folder and all its contents 
disappearing among the other 
records in the drawer. What 
trouble that causes in searching 
for records! How much grief and 
chagrin is occasioned until the 
missing link is found! 

Such trouble is completely 
eliminated by hanging folders be- 
cause the records are supported, 
not only by the cardboard of the 
folders, but by the metal rails. 
All the folders are held exactly on 
the same level with their upper 
edges and they can not sag. 

You seldom see order files with 
the folders in good shape after 
long usage. However, I believe 
you will never find hanging fold- 
ers which you can not inspect in 
their entirely without delay and 
without discovering disorder 


Upkeep Is Bothersome 


In the ordinary filing system 
the filing clerk has to take care 
of the folders each day, making 
them stand upright in the draw- 
ers. Such unceasing work and 
trouble automatically causes lassi- 
tude and negligence. Besides, it 
takes time away from more urgent 
work. The watchfulness will 
slacken and in the course of time 
there will be nothing but con- 
fusion in the drawers. This is 
almost inevitable because good 
order must be made automatic. 
Disorder in files is not possible 
with hanging folders because 
these hang on the metal rails and 
cannot sag down into the drawer. 

Another disadvantage of the 
ordinary filing system is the fact 
that it is not yet separated far 
enough from the system of stor- 
ing records in the shape of a book. 
The book has a fixed binding 
which cannot be released, similar 
to the card compressor. The com- 
pressor, properly speaking, should 
prevent sagging of the folders. It 
is a pity that it does not fulfill 
its purpose perfectly. If the filing 
clerk does not make the folders 
stand vertically and if he or she 
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does not press carefully on the 
card compressor, the folders will 
lie sloping in the drawer and they 
will sag. The time and trouble 
with the card compressor is in 
vain. 


Do Not Need Compressor 


The hanging folder, on the con- 
trary, does not need a card com- 
pressor. The folders are no longer 
compressed but hang loosely, al- 
ways vertically and always in good 
order in the drawer. You may get 
out any folder without further 
ceremony. You save all the bother 
of actuating the card compressor. 

The essential disadvantage of 
the ordinary filing system may be 
explained in the best way by the 
physical law of the long and short 
lever. The long lever is the arm 
of the filing clerk, the short lever 
his hand. The filing clerk is 
obliged first to make space in the 
drawer, if he intends to enter or 
extract a folder. Therefore, he 
is obliged to stretch his hand be- 
tween the folders until he reaches 
the bottom of the drawer and to 
shift the folders away as far as 
necessary after having released 
the card compressor. The toil 
with this system is considerable, 
every filing clerk will admit. The 
center of gravity and all the 
weight of the folders lies at the 
bottom of the drawer. If you will 
try to grasp the folders at the 
upper edge only, you will tear 
them, to be sure. 

All of the weight of the hanging 
folders, however, lies at the upper 
edge of the folders, at the sliding 
rails. You need not work with 
your arm to move the folders, but 
with your hand alone, or rather 
with your fingers, because the 
folders are sliding at finger touch 
on the rails. Now, you can grasp 
the folders at the upper edge 
when getting them out. 


More Space for Perusal 


Furthermore, in the ordinary 
filing system, you really can’t turn 
over the letters or the folders 
when the card ’*compressor is in 
action. You cannot read in a 
book, too, if the covers of it are 
opened approximately one inch 
only. On the other hand, you can 
open a hanging folder as far as 
you have space in the drawer and 
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you can put letters into the folder 
without first digging it out of the 
drawer. That means often a re- 
markable saving of time. 

The difference between the ordi- 
nary filing system and the hang- 
ing system is nearly the same as 
that between a book and a card 
file. However, the hanging folders 
offer far more flexibility than a 
card which stands, and does not 
hang. 

There are more advantages of 
hanging folders and a hanging 
system to be listed. First of all, 
the folders can better be looked 
over. Just because al] the upper 
edges of the folders lie exactly on 
the same level, you can provide 
every folder with a tab in order 
to speed up filing and to prevent 
misfiling. Thus, you will have an 
optical help. Your eye will be 
conducted by the continuous rules 
of the tabs—a remarkable aid in 
filing work. To be sure, it is bet- 
ter to have a tab for every folder 
and not for the guides alone 

Moreover, you may accommodate 
many things in your hanging fold- 
ers you never would think of stor- 
ing in an ordinary file, items 
which usually are scattered about 
in the drawers and on the shelves 
of your desk to cause nothing but 
permanent disorder. It is untidy 
and, besides, you usually have to 
hunt a long time until you find 
the items you are looking for. You 
have, for example, books which 
must be stored in your desk be- 
cause you like to have them near 
for reference. Books are of dif- 
ferent sizes and generally it is 
sufficient to put one or two metal 
hanging rails between the pages 
and thus hang them on the slid- 
ing rails of the drawers just like 
a hanging folder. Certainly, you 
may also prepare some hanging 
folders consisting of strong card- 
board which may be thick enough 
to accommodate one or more books 
Such a procedure makes it easy 
to locate them when wanted 


Can File Other Materials 


Also, writing paper and sundry 
samples of material may be stored 
in a tidy manner in hanging 
folders. In my writing desk, I 
have some hanging folders marked 
with the names of men with whom 
I usually have conferences. The 
necessary records, when prepared, 
are placed in these folders and 
at the time of the conference I 
have needed information at my 
finger tips. Moreover, I have a 
free desk top and can work un- 
hampered 
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There are some things, too, for 
which no other suitable accommo- 
dation than hanging folders 
exists. I refer to retouched mate- 
rial, films, photographs, drawings 
and particularly photographic 
plates which must be stored in 
every advertising department. 
Usually, they are in various sizes 
and you can’t file them like cards. 
Easily damaged, they must be put 
away carefully. I have stored 
such items in my hanging folders 
and without loss. I use hanging 
folders of a size to accommodate 
them in practical manner. It is 
important that the folders hang, 
because in this manner the shock 
of opening and closing the desk 
drawers is absorbed. Breakage 
and scratching is eliminated 

This recital of the advantages 
of the hanging system should 
prove its worth. I personally have 





been impressed by one sentence 
in an American advertisement 
which I read a short time ago— 
“Sell an equipment of hanging 
folders to the manager for his 
desk. He will order the folders 
for his staff a short time later on, 
after having become acquainted 
with the advantages of the new 
system.” That is, indeed, the 
shortest and most decisive way of 
advertising the hanging system. 

I am surprised that more Amer- 
ican manufacturers of steel] files 
and desks do not point to the 
hanging system. However, I be- 
lieve that the career of the hang- 
ing files will come quickly and 
permanently when adopted. The 
hanging system can save time, 
trouble, work and money—a big 
advantage for the manufacturers, 
dealers and consumers, promising 
big opportunities for business 





Where Is It? 


VERYBODY has had the ex- 

perience at one time or another 
of not being able to lay hands on 
a wanted paper. There seems to 
be a perversity of the inanimate 
that can make a paper hide at the 
most inopportune time. 

Actually, what happens is that 
human error teams up with a fil- 
ing system that has a weakness 
and so a paper eludes a searcher 
and causes inconvenience 

This can happen once in a 
while, simply because even the 
most careful people occasionally 
make mistakes, but when it starts 
to happen often the time has 
come to re-examine the filing 
system. 

We are living in a much bigger 
country today than ten years ago 
We have more people and they 
have more needs, so that all of 
us can expect more business and 
more filing activity. Filing systems 
that were perfectly adequate when 
they were installed can be out- 
grown as the volume of filing and 
reference increases. When this 
happens, and it happens grad- 
ually, the first symptoms are like- 
ly to be slower reference and in- 
creased trouble in locating papers 
That is why it is good manage- 
ment periodically to review all the 
filing systems in use and to see if 
expansion of existing systems or 
conversion to new systems is war- 
ranted. Such review will fore- 
Stall embarrassing delays 


Ly b. C. Walker 


Remington Rand, Inc. 
Los Angeles, Calif. 


There are many good filing sys 
tems and many good filing prin- 
ciples, but there is no single “best’”’ 
system. From the many good 
ones, however, it is always possible 
to pick a “best” system for a 
particular file. The physical vol- 
ume of the file, the activity of 
filing of new matter and reference 
to existing papers, the subject 
matter dealt with, and like factors 
should be analyzed. When they 
are known, they begin to point 
out the kinds of systems that 
should be considered. It is often 
wise to break files down into series 
of subfiles rather than to merge 
all files into one, but there are 
times when completely centralized 
files are best. It is the old story 
of circumstances altering cases. 

The most commonly used types 
of filing systems are: alphabetic; 
modified alphabetic, such as Vari- 
adex, which incorporates a color 
control to speed filing and refer- 
ence and reduce the likelihood of 
filing errors; various kinds of 
alphanumeric systems, such as 
triple check automatic, which 
combines the best features of al- 
phabetic, numeric, and color con- 
trols; numeric file systems; geo- 
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graphic filing systems; subject 
files; and special purpose systems, 
such as Soundex, which have been 
devised to eliminate confusions 
caused by variations in spelling or 
misreadings of similarly spelled 
names 

As in almost every field of 
specialized knowledge, there is no 
substitute for expertness in 
analyzing a filing problem and 
determining which of the altern- 
ate available methods will prove 


most economical and satisfactory 
under the conditions that must be 
met. Trained filing systems and 


supplies salesmen are competent 
to assist managers of filing de- 
partments and offices to find the 
right answer to filing problems. 
For obvious reasons, such repre- 
sentatives have a direct interest 
in giving sound advice and in pre- 
venting misapplications of sys- 
tems A misfit system benefits 
neither the customer nor the 


vendor in the long run. Because 
filing is so intimately connected 
with every operation of a business, 
at least some of the largest com- 
panies maintain staffs of records 
analysts and installation experts 
who are of truly professional cali- 
bre. Their services can be ob- 
tained at fees that are reasonable 
in relation to the value of their 
services 


An Apt Comparison 


In dealing with intricate prob- 
lems of file reorganization, when 
a representative recommends em- 
ployment of such experts, it is the 


part of wisdom to be guided by 
that suggestion. Money will be 


saved and a much more smoothly 
running file operation will result. 
The lasting benefits of efficient 
filing and finding of records and 
data is assured through the aid 
of such experts. A parallel may 
be drawn between the general 
practitioner or family physician 
and the specialist and the filing 
systems salesman and the records 
analyst. The family physician is 
competent to treat most of the 
diseases of his patients and does 
so. Likewise the systems salesman 
can diagnose and prescribe for 
most file problems. There are 
times, however, when the general 
practitioner asks for consultation 
with a specialist in the interests 
of his patient. Likewise, there are 
times when the salesman sees 
that his customer will profit from 
getting the specialized knowl- 
edge of a records expert and so 
suggests. 

Space does not permit detailed 
discussions of the advantages and 
limitations of each of the prin- 
cipal types of filing systems, and 
of filing equipment and supplies 
Interesting as such a discussion 
might be, it is subsidiary to clear 
definition of the objectives sought 
in the filing system selected. 
There is no doubt that the best 
results will be had when there is 
close cooperation between the of- 
ficer or executive responsible for 
filing operations and the methods 
man or file supervisor and a quali- 
fied salesman of filing equipment 
and systems. 

What is the amount of refer- 
ence? What is the volume of new 
material filed? What is the nor- 


mal method of reference—sub- 
ject, customer or correspondent, 
jacket number, and so forth? 
What control of material removed 
from files is essential? To what 
extent and for how long are fold- 
ers taken from the files? What are 
the difficulties and bottlenecks in 
the present operation? What is 
the period of activity? What dis- 
position is made—or should be 
made—of inactive parts of the 
file? What legal requirements re- 
garding record retention must be 
met? Until these and many like 
questions have been raised and 
answered, it is impossible to de- 
cide which of the many available 
good systems and types of equip- 
ment afford the proper combina- 
tion of means to handle filing 
problems. 


The True Purpose of Filing 


To sum up, the only purpose of 
filing is to assure the availability 
of wanted documents. This de- 
pends upon file volume and activ- 
ity as well as method of use. To 
try to generalize that a five- 
drawer file is superior or inferior 
to a four-drawer file, an alpha- 
betic to another type of guide sys- 
tem, a folder of one material or 
design to another, is futile until 
the basic questions of purpose and 
use have been defined and an- 
swered on a basis of facts. 

The frank co-operation of pur- 
chaser and vendor assures the 
most effective solution to filing 
problems, so that the question, 
“Where is it?” need not be asked, 
because papers are available when 
wanted 
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imum stock—that is, the point at 
which new stock must be ordered 


60 per cent of the maximum 
which, naturally, is determined bv 
day-to-day demand. The aim is 
to carry no larger inventory at 
any one time than is required for 
100 per cent service to the public 
with a small margin allowed for 
some unexpected run of demand 


Need Stock Control System 

Every stationer should have a 
stock control system which pre- 
vents far as humanly possible, 
out of stock” replies to calls for 
standard, staple merchandise. Oc- 
wing to some difficulty 
it the source of supply, some un 


‘asionally 
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expected demand for unusual 
quantities of this or that item, or 
complications in deliveries, a store 
might be “legitimately” caught 
out of stock, but carelessness 
should never be the cause 

The typical retail business that 
is owned independently has usu- 
ally evolved around one man, gen- 
erally its founder. The business 
grew eventually to such volume 
that he had to hire other men to 
assist him. His ability in selecting 
the right men, whether as co-in- 
vestors or employees, had a great 
deal to do with the success and 
permanence of the business. 

Management can be no better 
than the merchandising brains be 
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. PROGRESS MEASURES MANAGERIAL ABILITY 


hind the business, and the busi- 
ness is not likely to develop to any 
bigger proportions than the en- 
terprise and vision of the man or 
men who shape its customer re- 
lations policy. 

The stationer who has invested 
his money in a _ business, who 
thinks hard and works hard to 
keep abreast of merchandising 
progress, so that his competitors 
will be behind him instead of in 
front of him, so to speak—is en- 
titled to an investor's profit, not 
merely a manager's salary. 

The book record of the financial 
growth of his investment provides 
the only dependable proof for him 
as to whether he is getting it 
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MOVERN DISPLAY for the 
OFFICE EQUIPMENT DEALER 


The “OA” Display 


— Monthly Feature on Visual Promotion — 





Civic Display Gestures 
Make Friends and Sales 


HE LONG BEACH Typewriter 

& Desk Company of Long 
Beach, Calif., recently installed an 
outstanding display of Steelcase 
metal furniture, planned and ar- 
ranged by Harold Bragg, who per- 
sonally supervises the display 
work for this organization. The 
large windows lend themselves ad- 
mirably to the showing of several 
large pieces and are always ar- 
ranged in perfect taste, with the 
good judgment of one who is a 
qualified display artist 

The accompanying photograph 
shows the latest offering in Steel- 
case metal furniture. Featured are 
an overhanging top desk, a typist 
desk, a 50-inch table and a two- 
drawer filing cabinet. These are 
in grey steel and are compli- 
mented by chairs and accessories 
in striking contrast. Plastic name 
plates are used to emphasize the 
name of the manufacturer, which 
is always a very desirable factor in 
attracting prospects. The store 
name is carried on a plastic sign 
hung in front of the window 
against the glass. This cannot be 
too easily seen in the photograph 
but from the street it is easily 
visible. It does not detract in any 
way from the display of merchan- 
dise. 


Detail Faithfully Carried Out 


The faithful carrying out of de- 
tail is always noticeable in Harold 
Bragg’s displays. In this instance, 
the accessories shown and the 
magazines on the table, plus the 
note book on the typist desk, bear 
witness to the painstaking effort 
put forth in the display work at 
Long Beach Typewriter and Desk 
Company. 

Manager Bragg believes in a de- 
cided civic approach to the busi 
ness problem. He believes that if 
you help take care of the com 
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munity, the community will help 
take care of you. The beautiful 
pictures shown on the background 
of the windows are by local Long 
Beach artists and are carried in 
the windows and store perma- 
nently, with frequent changes in 
style, as the store’s contribution to 
civic art circles. The pictures 
shown are the work of members of 
the Long Beach Spectrum Club, a 
businessmen’s art group of which 
Mr. Bragg has been secretary- 
treasurer for the past nine years. 
He feels that the permanent ad- 
vertising his store receives among 
the Long Beach artists and their 
friends amply repays him for the 
work and space required by the 
exhibit 


Advertise Local Projects 


Mr. Bragg can always find room 
in his windows for a small card 
advertising any worthy local en- 
terprise, as is evidenced by the 
ecard telling of the Long Beach 
Philharmonic concert in that city 


Section Is Conducted 


By George I. Taylor 


Long Beach, Calif., 

Display Specialist Now Actively 
Connected with the Office 
Equipment Industry 





There has always been some con- 
troversy concerning the advisa- 
bility of giving window space to 
these advertising cards. Mr. Bragg 
feels that in his large windows a 
small card once in a while does no 
harm and that some good will is 
bound to result from the courtesy. 
The Braggs are both members of 
local civic clubs and take a great 
deal of pride in their city and it’s 
growth. Anything they can do to 
help their community is a plea- 
sure and their success in business 
for so many years pays tribute to 
this farsighted store policy. 

The merchant should recognize 
what a distinct privilege is his in 
supporting these community proj- 
ects. His windows can be loaned 
at times as an eminent service to 
his government and his commun- 
ity. He should be proud to serve 
whenever the need presents itself. 





LONG BEACH TYPEWRITER & DESK CO. STEELCASE DISPLAY 
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DRAWING OF SUGGESTED MERCHANDISE GROUPING FOR DISPLAY 


Grouping Related Merchandise for 


Effective Furniture Display 


|" ORDER successfully to develop 


the attracting power of a dis- 
play, the technician must know 
something about merchandise 
grouping The accompanying 
sketch illustrates in part what we 
mean 

The matter of placing merchan- 
dise in a window, for instance, is 
very important to the attractive- 
ness of the display to the passer-by 


In fact, he will not be a passer-by 
if enough attention is given to the 


detail of presentation. People are 
accustomed to seeing the mer- 
chandise just placed in the win- 
dow without thought or plannning 
and this type of display has very 
little appeal, if any, to the buying 
public 

It is just as possible to make an 
attractive grouping of office furni- 
ture as s to do the same with 
household furniture, but we see 
very little of this done. Hundreds 
of combinations can be used in 
the office furniture window which 
are just a little out of the ordin- 
iry, and if you want to get the 
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most out of your windows it is a 
good idea to study and develop 
some of these. 


The accompanying illustration 
of furniture featuring the Globe- 
Wernicke bookcase is just a simple 
suggestion of the possibilities of 
this type of modern display. Any 
one can plan such a window and 
it is much more effective as a sales 
producer than the mere setting of 
two bookcases in the window with 
no thought to the arrangement. 


Use a 13- and two 1l-inch sec- 
tions of the sectional case. The 
Ardmore case is placed just behind 
the sectional on a platform 14x14 
inches and the full length of the 
bookcase. The Ardmore case is 
then raised by some means so that 
it presents a slanting appearance 
in the display. The two lamps are 
placed in position and lighted. 


The three Globe-Wernicke signs 
and the chair complete the dis- 
play. It is easy to see how much 
more attractive a display of this 
nature is than the commonplace 
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“non-arrangement.” There is a 
reason behind the placement of 
every piece of merchandise in this 
display. That idea is to attract 
the attention of the customer and 
create the desire to purchase that 
which is on display. 

It always pays to make use of 
the material that is donated by 
the manufacturer. It is true that 
in some cases the display is seen 
in two or three competitive win- 
dows at the same time, but re- 
member this: each store has a 
goodly percentage of its own win- 
dow shoppers who, by force of 
habit, pass that way daily. These 
potential customers hardly know 
that your competitors exist. It is 
to these latter that the national 
advertisement cards appeal. To 
the window “searcher” the appeal 
of repetition is impressive and the 
sales made by you and your com- 
petitor will about even up. You 
will makes sales from his displays 
and he will from yours. It pays to 
use every medium at hand to doa 
good promotional job of display. 


27 








Managements Lost Opportunities 


heartened when faced with the 
task of trimming a window with 
absolutely no fixtures, no plan and 


in Personne! Skills 


You May Be “ Missing Out’ By Failing to Take Advantage 


of Latent Talent in Your Own Organization's Personnel 


By George ts. Taylor 


Display Specialist 


T ONE TIME I had a co- 

worker whom I knew had 
had a world of experience in the 
line of endeavor we were both fol- 
lowing at that time. To my amaze- 
ment, he did not seem to get any- 
where with the concern by whom 
we were both employed. The work 
he was capable of doing, and the 
improvements he was equipped to 
make, were never put into effect 
by that organization. 

In time, my friend left that or- 
ganization to accept a position 
with another concern in the same 
type of business. It was months 
after that when I had an oppor- 
tunity to talk to my former co- 
worker and I asked him how it 
was that he didn’t use all his won- 
derful experience with the first 
concern. He told me that he was 
never given a chance. He was paid 
to do a certain job and was never 
given authority to use the hard- 
earned ability which I knew he 
possessed. 

This is an example of lost op- 
portunity. Opportunity had never 
knocked at this man’s door and he 
had to go to a competitor before 
he could gain recognition and cap- 
italize on his experience. The firm 
for which we were working lost 
the opportunity of the extra sales 
his experience and training would 
have brought, because no one took 
the trouble to find out what his 
capabilities were and to use him 
where he would have done the 
most good for the organization as 
a whole. 


Was Costly to Firm 


This type of short-sightedness 
showed a decided lack of progres- 
sive administration on the part 
of my former employer and cost 
him many dollars. The manager 
was too busy, however, with civic 
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and social affairs, to make a care- 
ful analysis of his business, and 
his employees, or to co-ordinate 
their abilities to the advantage of 
his business as a whole. 

Such short-sightedness is no 
doubt predominant in many busi- 
nesses today. In the first place 
many businessmen are not window 
conscious. This is especially true 
in the office furniture and supply 
business. These men have failed 
to make an analysis of the poten- 
tial profits to be earned through 
an intellectual approach to their 
display problems. They are apt to 
come down some morning and an- 
nounce to some poor victim in 
their employ, “Let’s change the 
window today.” No thought, no 
planning, no props and, in many 
cases, no consideration of the abil- 
ity of the person selected to do the 
job. Anything to get the task out 
of the way as quickly as possible. 

Quite often the young art stu- 
dent who has been employed to do 
odd jobs around the store has far 
more ability for display work, even 
with his limited experience, than 
the individual appointed to the 
task. But unless he experiments, 
the boss will never find it out. 
Sometimes a good display artist is 
kept from serving an organiza- 
tion by a department head, who, 
knowing his ability, fails to make 
it known to the manager for fear 
he may lose the services of this 
individual in his own department. 
He wants to use the services of 
this man to promote his own de- 
partment and success, and does 
so to the detriment of the busi- 
ness as a whole 

I know of no more discouraging 
experience than to receive the 
task of trimming the windows 
from an executive who is not even 
interested in the result. Display 
work can be exciting and interest- 
ing, and decidedly is so, to the 
worker who receives a little help 
and encouragement in carrying 
out a well-planned display pro- 
gram. The other poor fellow is dis- 
couraged, disillusioned and dis- 


no time in which to arrange for 


his. displays. The results he can 
obtain, no matter how conscienti- 
ously he works, will definitely be 
of little value as a sales medium 
unless he is an unusually re- 
sourceful type of individual with 
unlimited time to do the job. 
So opportunity in display art 
works both ways and in finding 
“success opportunities” the em- 
ployer helps the employee to find 
opportunity in his line of en- 
deavor, whatever it may be 


Be Awake to Ability 


The alert employer or display 
manager is always awake to the 
ability of those working under him 
and is watchful that their par- 
ticular talents be given the oppor- 
tunity to produce profits for the 
organization. Latent talents are 
wasted. You want more sales, 
more profits. Don’t be too sure 
that you know everything — give 
the people in your employ a 
chance. They may surprise you 
and pleasantly at that. Remember, 
you have been the owner of that 
organization for many years. You 
have not had the opportunity that 
some of your employees have to 
get ideas through working under 
the direction of several manage- 
ments, some of them even smarter 
than yourself. These employees 
may have some ideas that you 
have never entertained and if you 
give them a chance to express 
these ideas in your business many 
of them will be money-makers for 
you. “I’m the boss,” is an old 
adage and very much antiquated. 
Progressive co-operation between 
employer and employee is a horse 
of another color and very much to 
be desired. Don’t stifle the “op- 
portunity available for your or- 
ganizational] success.” Use all the 
abilities under your command as a 
key to success. 

Make good use of the opportu- 
nity for sales offered by your show 
windows. Give them a chance to 
work through thoughtful applica- 
tion of modern ideas. Use the best 
talent available in your organiza- 
tion. If you do these things, your 
displays will grow with the times 
and you, yourself, will receive rec- 
ognition as being a leader in 
progressive fields 
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This Month's Suggestion 
for Your Ad Window 


One in a Series of Suggestions Introduced in a Recent Issue 


HE OFFICE APPLIANCE ad dis- 

play for March is suggested by 
the advertigement to be found on 
page 183 of the January, 1949, 
issue of OFFICE APPLIANCES. This 
advertisement is by the National 
Desk Company of Herkimer, N. Y., 
and immediately suggests a win- 
dow display which, although it is 
not exactly new, never fails to 
attract attention. 

This display can be used to show 
any desk it is desired to promote 
and the simplicity of installation 
is its foremost appeal to the busy 
merchant. There are no props 
needed with the exception of quite 


a large mirror to be hung on the 
background of the window in an 
advantageous position. 

After preparing the desk for 
your show window, place it there- 
in and be sure to feature those 
things which have an appeal in 
desk salesmanship. Include the 
dictation slides, the filing draw- 
ers, the partitions—in fact, all the 
features that are peculiar to the 
particular desk you are showing. 
These features can be brought out 
by individual cards or by one large 
card featuring all the points to be 
stressed. 

Next, arrange your desk in rela- 


tionship to the mirror hung on 
the background. See that the back 
of the desk is revealed in all it’s 
beauty, and is plainly visible to 
the shopper glancing in the mir- 
ror. Now you have correlated your 
merchandise display with the 
reader, which should be displayed 
prominently in the foreground of 
the window and should carry the 
same copy which features the Na- 
tional Desk Company's advertise- 
ment — “Whether viewed from 
front or rear................says quality.” 


Perfectly simple, isn’t it? And 
yet how many of us are wise enough 
to take advantage of the ideas 
carried in these splendid adver- 
tisements and to use them in our 
own store promotion. We do not 
even have to originate. That is 
done for us. All we do is to adapt 
the ideas put down in print to our 
own place of business. Don’t fool 
yourself. There’s gold in the 
OFFICE APPLIANCES advertisements. 


Tilted” Furniture Gets More Attention 


CLEVER WINDOW display 
A which has been developed by 


Stoddard’s, Inc., office appliance 
and furniture retailers of Nash- 
ville, Tenn., is to “tilt” all office 
furniture in the window for bet- 


ter visibility 
“Most people would rather see 
the top of a desk, a typewriter 


table or chair, rather than a side 
view,” it was pointed out. “Where- 
as our windows, like most others, 
are a bit too high for the purpose 


Therefore, to give everyone a 
birds’-eye view of office appliances 
and furniture in the window, we 
have created small tilt-blocks 
which are placed under the rear 
legs of a desk or table to slant it 
sharply toward the window. We 
have found that it is thus possible 
to display complete desk accessor- 
ies, desk pads, the insides of draw- 
ers, and the depth of swing-type 
files at a glance.” 


Almost all bulky, large-sized ob- 
jects which are displayed in the 
windows of Stoddard’s are thus 
tilted—and the simple idea has 
caused more comment than any 
development ever used in the win- 
dow, according to the manage- 
ment. “A lot of customers come in 
and ask to see a desk which orig- 
inally attracted their attention in 
the window, mentioning at the 
time that it was the unusual titled 
display which brought them in.” 





WHAT STATIONERS AND OFFICE OUTFITTERS WILL REPORT IN THE CENSUS OF BUSINESS 


tury later than the first Census of 
Manufacturers in 1810. 

Original legislation establishing 
a Census of Distribution (or Cen- 
sus of Business as it is now called), 
scheduled subsequent censuses at 
ten-year intervals. However, the 


dynamic and changing character 
of American business tended to 
make the census results out of 
date considerably sooner. In the 
1930’s, special circumstances per- 


mitted two interim censuses to be 
taken prior to the conduct of the 
d 1939 Census. That Cen- 
sus represents the most recent 
authoritative description of the 


schedule 


OFFICE APPLIANCES, March, 


(Continued from page 18) 


retail and wholesale trades and 
service establishments for the 
United States. 

The Census Bureau for some 
months has been preparing for 
the enormous job of counting, 
classifying, and measuring the ac- 
tivities of the close to three mil- 
lion trade and service establish- 
ments to be included in the scope 
of the Census, but the Bureau has 
by no means been alone in its pre- 
paratory activities. Twenty-five 
hundred copies of pamphlets soli- 
citing advice with respect to the 
kind of data to be requested were 
sent to nongovernment people and 
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organizations. Representatives of 
more than. 50 individual trade as- 
sociations co-operated with the 
Business Division in an effort to 
develop a set of questions designed 
to elicit information of maximum 
usefulness with a minimum of 
pain to the respondents. Govern- 
ment agencies needing summary 
Statistics to develop broad eco- 
nomic measures had their say, too. 
The results of the labor of thou- 
sands of people—both in and out 
of the Government—are incorpor- 
ated in the reporting forms to be 
used in the 1948 Census of 
Business. 
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Market Stabilization Makes Thoughful 
Planning Necessary 


HE SECRETARY OF COM- 

MERCE, in a statement issued 
the other day to reassure business, 
stated in effect that a stabiliza- 
tion of markets is now taking 
place, but that there is no need 
to worry about a depression or a 
deep business recession. This 
leveling-off process is not confined 
to the office furniture business 
It is quite general in many busi- 
nesses. 

Unfortunately, its reaction on 
office furniture is coupled in some 
few instances with a hysterical 
dumping of merchandise. This is 
peculiar to unwise dealers, and 
while hurting the industry gen 
erally, is detrimental only to its 
perpetrators. 

It is the purpose of this state 
ment to try to invoke concen 
trated and revised thinking on 
the parts of dealers and manu- 
facturers everywhere. Several ele- 
ments enter into the making of 
the conditions that now exist. A 
gradual accumulation of too much 
inventory (a status prevalent with 
dealers everywhere) some 
Slackening of sales the uni 
versal increase of overhead 
all combine to make for a period 
which requires business manage 
ment to do some down-to-earth 
planning and thinking 


Dealer Is In the Middle 


The fact that customers would 
like to buy more cheaply while 
manufacturers are not yet selling 
that way, leaves the dealer in the 
middle. He tries to sell what he 
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has to keep his volume up, while 
at the same time trying to retain 
his volume with the manufactur- 
ers. Too much of this can result 
in his rushing around like a bug 
in a rug, changing his money into 
merchandise and then his mer- 
chandise back again into his orig- 
inal dollars. No profit has been 
added; and generally no profit 
means a loss 

All of us know if we stop to 
think about it, that nothing has 
happened in the business situa- 
tion that can not be helped by an 
increase in LEGITIMATE sales 
If we as merchants can find a way 
to increase our legitimate sales 
we will at the same time find the 
cure to all of our imaginary and 
real business ailments 


Some Timely Questions 


Let us analyze and compare the 
sales methods we employ now and 


the methods the successful office. 


furniture firms employed prior to 
the war. Let us ask some ques- 
tions of ourselves and our organ- 
izations, and furnish our own an- 
swers: 

Do we have as many people go- 
ing out now selling our wares as 
we had before the war? 

Do we, the owners or managers 
of business, go out as often and 
see as many customers as we did 
then? 

Have we developed a sense of 
laziness that sometimes comes 
with a few extra dollars of profit? 

When was the last time we went 
through our ledgers or sales rec 














By oe Turman 


President 
National Office Furniture 
Association 


ords and traced down some of the 
accounts from whom we got busi- 
ness before the war or in the early 
days of the war, but which some- 
how as far as our stores are con- 
cerned have dropped by the way- 
side? 

When was the last time we spoke 
or even wrote to old accounts and 
reminded them that we are still 
on the job with a service depart- 
ment, competitive values and new 
lines of merchandise? 

In short, are we now trying to 
do a selling job and, if we are, is 
it extensive enough? 


Here’s a Fertile Field 


It occurs to me that one of the 
fertile fields for new sales is 
among firms, and there are many 
of them, who throughout the war, 
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and before have not changed 
their equipment Have we told 
those firms the full story of the 
new designs and finishes in wood 
and steel furniture? Have we told 
them about the avaiiability of 
some of the things which were not 
available during the war years? 
Have we concentrated on bringing 
in to our stores some of our cus- 


tomers who have not been in our 
stores for many years? Are our 
showrooms well organized, our 
merchandise well displayed? Are 
they in such condition as to en- 


thuse ¥ wn sales forces and 


cause them to aim to bring cus- 
tomers in 

Are we emphasizing the word 
service again and, what is even 
more important than the use of 


the word, are we really giving 
service again, paying attention to 
customers’ wants, emphasizing to 
manufacturers the need for mak- 
ing what customers want? 
Incapable, inept merchants im- 
mediately rush to price-cutting as 


a cure-all when sales taper off a 
bit 

It would be highly advisable for 
all office furniture dealers to talk 
to their accountants, make a little 
deeper study of the costs of doing 


business and to know and under- 
stand the minimum mark-ups 
that are necessary if they are to 
stay in business. 

Carefully scrutinize your inven- 
tory, make sure you have it under 
control and that you cut out 
promiscuous buying. Take the 
proper precautions, if you have 
not already done so, to cancel out 
unnecessary merchandise still on 
unfilled orders. Watch purchases 
and inventories more diligently 
Have your firm in a better cash 
position. 

More emphasis on sales and on 
trained sales forces is the best 
way to meet the present situation 
and to secure the future of your 
business. Make sure you use the 
talents and capabilities of your 
sales force. Meet and talk with 
your organization more often. Try 
to know where salesmen go and 
the amount of ground and the 
kind of territory they cover. 

Have your salesmen meet with 
the wholesale salesmen and let 
them find out more about the 
products that you have on sale. 
Encourage your salesmen, give 
them the benefit of the things 
you have learned by virtue of the 
years you have been in business. 


There are more educational 
facilities available in the office 
furniture business at this time 
than at any time in its history. 
How many of you use the “Office 
Furniture Merchandiser,” pub- 
lished by the Wood Office Furni- 
ture Institute? Many new things 
have happened in steel. Are you 
and your men reading catalogs 
again as you used to? 

To summarize: Are you con- 
stantly aware that more than 
59 million people are employed 
in America; that our country now 
leads the world in its problems 
of reconstruction and in its efforts 
to rebuild; that all this means 
business; business that will be 
done on tops of desks, that will 
require typewriter desks, calculat- 
ing desks, that will call for chairs, 
that will call for offices? 

There is business. To go after 
it intelligently and to hold it by 
good service and good value, are 
the only problems you have as an 
office furniture dealer. Good man- 
agement and close and intelligent 
attention to business will solve 
these problems. Hysteria and 
nervousness will not solve your 
business problems, but will enrich 
the psychiatrists. 





Furniture Sold by Individual Pricing 


USTOMERS ARE MORE price 
today than ever 


conscious 


before,” says Al Haas, manager of 
H. Baum and Son, office furniture, 
Washington, D.C. “And for this 
reason we have had to overhaul 
our pricing methods—that is, each 
piece furniture is priced in- 
dividually We no longer have a 
combination price for a desk and 





fessional office 
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EACH PIECE OF FURNITURE HAS ITS OWN PRICE TAG.— 
The window display at the left shows equipment for the pro- 
the one at the right for the general office. 


chair or other combinations. 
“This change in the pricing 
situation has just come about in 
the last year. Up to this time, 
we sold combinations and com- 
plete office outfits at a special 
price. This has now changed.” 


Mr. Haas has several reasons for 
pricing each item in his store in- 
dividually 


The main one, is be- 
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By Phil Lance 


Correspondent 


cause he has found that very few 
customers are interested in buying 
more than one piece of furniture 
at a time. In the majority of 





Inside the store, Manager Al Haas shows a desk to custom- 
ers, explaining that there are no combination or special 
prices for sets. 
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cases, all currently purchased of- 
fice furniture is secured primarily 
to replace old or badly marked 
items. 

“Most of our customers who 
come in for a desk, chair or filing 
cabinet, like to browse around and 
make selections. And they take 
a particular interest in the price 
tag that is attached to each item 
But should they see a chair and 
desk combination,” adds Mr. Haas, 
“they immediately shy away from 
it because they feel that the set 
is priced above their means. They 
don’t even inquire about it and 
for this reason, we place a price 
tag on every item in our store, 
whether or not it is part of a set.” 


Help Customers’ Selection 


Customers like to browse around 
the Baum office furniture store 
and make their own selections 
But they do want the suggestions 
and opinions of Mr. Haas. “While 
customers know what they are 
after, they still want our approval 
on the pieces of furniture that 
they are buying, because they feel 
that we should know more or less 
if they are selecting the proper 
pieces for their offices. 

“That is, a real estate dealer 
may select a desk for his office, 
because it is within the price 
range that he is interested in pay- 
ing. But he doesn’t know if it will 
match with the chair that he al- 
ready has in his office 

“He will then describe the chair 
he is using,” adds Mr. Haas, “and 


leave it up to me to let him know 
if this type and color desk is suit- 
able. This same situation applies 
to the matching of chairs to desks 
and other office furniture.” 


Customers Are Grouped 


Mr. Haas divides all his cus- 
tomers into three groups. The 
business group includes real estate, 
insurance men and accountants 
and the professional group sets 
apart doctors, lawyers, dentists, 
chiropodists and others. The final 
group is called the general office 
class. 

His store groups office furniture 
that he feels is most suited to the 
customers’ needs and tastes. And 
whenever any customer enters the 
store, he usually finds out the pro- 
fession or the type of office that 
the furniture is needed in. This 
guides the customer to the proper 
section. 

For the business group, he has 
grouped together desks, small 
chairs, client chairs, telephone 
tables, planning book tables and 
costumers. For the professional 
group, he has another size of desk, 
chair and receptionist office furni- 
ture. But each item is individ- 
ually priced and there are no com- 
binations, unless the customer 
makes one himself. In that event, 
individual prices remain the same. 

“At the present time,” says Mr 
Haas, “we are playing up individ- 
ual settees for doctors. And we 
have a good reason for it. Many 
patients visiting doctors do not 


want to sit side by side with some 
unfamiliar person. This is particu- 
larly true during epidemics and 
during seasonal ailments when 
doctors are rushed. 


Explain Individual Seating Need 


“We explain this to doctors, ask- 
ing them to try and think of the 
number of their patients that 
stand in their offices rather than 
sit near an unknown individual. 
The majority recognize this fact 
but never thought of changing 
their present settees that seat 
from two to four people to in- 
dividual ones until we remind 
them of it. 

“At this time, the price situa- 
tion comes up again and when 
they find that they can select one 
Or more settees within a price 
range set by themselves, they be- 
come immediate purchasers. 

“When it comes to general of- 
fices, each customer has his own 
needs in view and will buy a desk 
to match a chair he already has 
or a chair for his desk. In either 
case, he looks for price tags on 
the furniture. 

“Our previous method of selling 
two pieces for a certain price or 
another three-piece unit for a 
definite price is now out,” advises 
Mr. Haas “and has been replaced 
with a separate tag for each piece. 
In this way, customers do not feel 
that they are paying a higher 
price when buying one piece of a 
two or three-piece set of office 
furniture.” 








TAYLOR CHAIR INSTALLATION AT KRAFT FOODS. CHICAGO.—The newly- 
refurbished directors’ room at Kraft Foods Co., Chicago. The transaction and in- 
stallation were handled by Weber, Hilmer & Johnson, 217 Monroe St., Chicago. 
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There Is A Strong Market for 
‘Engineered Offices 


Ly Bert Merrill 


Field Writer 


GRADUAL TREND toward ex- 
A modernity in profes- 
sional offices, business offices, and 

types has created 
an market for planned 
office furniture in the state of 
Nevada rding to Armanko’s 
Stationery Company at Reno. 
Mitchell Armanko, head of the 
firm, which has been a corpora- 
tion since 1933, has probably one 
f the most colorful markets in 
ranging all the 
rivate offices on the 
estates of wealthy cattle barons, 
Ss famous gambling 
hall ich as Harold’s Club, the 
Nevada C Harrah’s, and the 
Last C Saloon. 

Armanko’s Stationery Company 

of the largest office 
lepartments between 
Denver and the West Coast, with 
as man 50 desks and accom- 
panying tables, chairs, lamps, 

and reception room 
tted neatly into a 35 x 


treme¢ 


ton Aaietr 
InagusvUry 


in excelent 


‘ . ’ 1 + ] 
he world to sell 


nalntalns 


frrnitiy 
urnitvure 


wastebasket 


furniture 


35-foot showroom in the right rear 
of the store. Whereas, only a 
lecade agi office furniture” in 
the Reno area consisted usually of 
a table hair and a cash regis- 


ter, the trend has been toward ex- 
tremely modern, well-engineered 
ffices with the emphasis on steel 
according to Mr 


thranal 
LIPOURTI 


Armank 


Use Three Outside Salesmen 


) firm considers the 
tire state of Nevada its trading 
outside men call- 

n tory consisting of 
countie vith Reno and Washoe 
inty argest trading area 
Perha] e reason for the steady 
acceptance f office furniture in 
ur market is the fact that this 
thy trading district,” Mr 

For example, we 
300 millionaires 

po] n of 71,000 people 

Also, we rry an extremely diver- 
ified lin nsisting of complete 
schoo] ipplies, school furniture 


nave more than 


ffice fu ture, textbooks, busi- 
ness mac] stationery, gifts 
OFFICE APPLIANCES. March 


greeting cards and leather goods.” 

It is somewhat surprising to find 
that Armanko’s Stationery Com- 
pany does an office furniture vol- 
ume from most respects equival- 
ent to those accomplished by of- 
fice furniture dealers in cities of 
300,000 population or more. Be- 
hind the steady sales volume 
which the store has rung up, is the 
huge amount of money brought 
into the state by tourists, new 
residents, and the establishment 
of many new businesses. Fran- 
chised both with Art Metal and 
General Fireproofing metal office 
furniture lines, the store is re- 
ceiving constant orders from all 
sections of the state, some of 
them from areas which have never 
used office furniture before. 


Gambling Clubs Offer Market 


As mentioned before, one of the 
most fertile markets for complete 
office furniture has been the 
gambling clubs which are a major 
source of revenue for the Reno 
area. Nineteen large clubs, with 
blackjack, poker, roulette, chuck- 
a-luck, faro, and many other 
games going 24 hours per day, 
have grown so prosperous that it 
has been necessary to set up com- 
plex bookkeeping systems, ac- 
counting offices and executive of- 
fices. Where the clubs functioned 
at one time with only a central 
cashier’s station to keep track of 
the money turnover, all are now 
smartly decorated, air-conditioned, 


and require the last word in office 
equipment in order to maintain 
accurate records and to operate 
efficiently. “To such clubs, we 
sell everything from accounting 
systems, and business machines to 
all-steel executive-type offices, 
furnished throughout,” Mr. Ar- 
manko said. ““There are also many 
demands for satellite offices, such 
as advertising agencies or clearing 
houses, operated in connection 
with the clubs, which need new 
furniture.” 


Showroom Attracts Traffic 


The Armanko office furniture 
showroom, although extremely 
crowded, has proven a potent 
magnet for traffic. Displayed in 
the showroom are chiefly “execu- 
tive types” of furniture, including 
little or no furniture below the 
moderate price level. Because 
Reno’s taste is predominantly for 
steel furniture due to the extreme- 
ly dry climate which makes wood- 
en furniture more of a fire hazard 
than in other parts of the coun- 
try, more emphasis is placed on 
steel. 

The store keeps its center win- 
dow, a 14 x 8-foot glass cubicle, 
in constant use displaying office 
furniture. The windows are 
changed from week to week, 
usually featuring a complete all- 
steel layout, but switched to wood 
whenever necessary. At one time, 
Armanko’s cheerfully sent an 
“office engineer” anywhere in the 
state to help a customer plan the 
layout of his office from desk 
down to the last rubber mat and 
wastebasket 





OFFICE FURNITURE WINDOW AT ARMANKO’S IN RENO, NEV. 
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The State of 
the Industry 


e THE PROFIT FIGURES achieved and 
certified by public accountants today are 
quite alien to economic profits, accord- 
ing to Roy A. Foulke, vice-president of 
Dun & Bradstreet, Inc. In "A Study of the 
Theory of Corporate Net Profits," pub- 
lished recently, Mr. Foulke shows how a 
combination of recorded facts, account- 
ing convertions, and personal judgment 
results in “accounting” profits that often 
differ radically from real profits. The ex- 
isting accountancy framework is too rigid 
to reflect accurately the fluctuations of the 
"real profit dollar, as it fails to take into 
mathematical computations depreciation 
on replacement values, and “accounting 
profits" due to inventory inflation. 

Real profits are related to current val- 
ues. Accounting profits are based upon 
recorded costs that were incurred over a 
period of time at changing price levels. 
The fallacy in comparing accounting prof- 
its of today with those of any other period 
is due to the fact that dollars of different 
values are involved for each period. 

The real level of profits can be deter- 
mined by its relation to wages, dividends, 
and earnings generally. These relation- 
ships represent a more practical yardstick 
for rneasuring profits. According to these 
measures, real profits have not risen nearly 
as high as is indicated by existing account- 
ing profit figures. 


e THE SALES RESISTANCE encountered 
in the office equipment industry as well as 
in the commercial world in general should 
be considered a challenge rather than an 
occasion for panic. Unfortunately there 
is more evidence in various parts of the 
country of dealers meeting the situation 
unintelligently by cutting prices. The office 
equipment and supply industry is in the 
very fortunate position of being able to 
help customers meet the impact of defla- 
tion by introducing economies in opera- 
tions through efficient tools for the office. 
The time and labor saving systems and 
utilities of this industry need not be sold 
at cut prices—they merely need to be 
sold. Selling is the key that will solve the 
problem.—WSL 
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Editorial 


Willingness To Spend 

@@ MARKET DEMANDS for goods and services is 
made up of the combined demands of individual con- 
sumers, of business firms, and of government. It in- 
cludes demands for perishable consumers’ goods like 
food; rapidly used goods, like office supplies; semi- 
durables, like clothing; durables, like household ap- 
pliances, office appliances and equipment, automo- 
biles and houses; producers’ or capital goods, like 
factory buildings, machinery, inventories, and farm 
implements. 

Except for government purchases, as the Commit- 
tee for Economic Development points out, market de- 
mands depends on (1) whether consumers and busi- 
nessmen have enough money to purchase the goods 
and services produced, and (2) whether they are will- 
ing to spend, or to invest in business assets. 

In our modern industrial economy, the willingness 
of consumers and businessmen to spend or invest 
their money is influenced by a complex set of factors. 
Advertising and selling are potent influences in creat- 
ing markets for new goods and expanding markets 
for all types of products, old or new. Effective mer- 
chandising, in the future as in the past, will contribute 
much toward increased willingness to spend. But 
advertising and selling pressures, of themselves, are 
not enough to maintain high market demands. Other 
factors are of such potency that wide fluctuations 
have been a normal experience. 

Among these factors are our high standard of liv- 
ing, characterized by a substantial proportion of 
delayable expenditures in durable capital goods and 
inventories, the demand for which is nearly postpon- 
able when business confidence wavers; acredit system 
which has magnified the effect of waves of optimism 
and pessimism; and a tax system which has failed 
to offset, and has often intensified, the fluctuations 
in disposable income (income after taxes). 

Obviously, willingness to spend or not, is not re- 
stricted to any one segment of our economy. If all of 
us would remember that our individual actions, 
whether as businessmen or personal consumers, exert 
influences upon the total demands for goods we 
might become more stable in our demands and con- 
tribute to a more stable national economy. 


—— 2 


Economic Progress 
@¢@ TWO ESSENTIALS for economic progress are 
(a) a willingness of individuals to devote effort, 
imagination and a capital to increase production, 
more efficient production, and the production of new 
things; and (b) a supply of capital ready to move in 
to the frontiers of economic development. 

In our country both these factors have been abun- 
dant. 
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The American system has held forth the chances of large rewards 
to persons who would turn their efforts or funds to economic 
development. This chance for large rewards was the driving 
force behind countless ventures. Many of them failed but large 
numbers succeeded, in smaller or greater measure, and pushed 
upward the curve of economic progress. 

Today, our economy faces a new situation. Federal taxes take 
a much larger proportion than ever before of the income that 
must provide the incentives to individual enterprise and the 
sources of private capital investment. We cannot hope to return 
in the near future to tax levels as low as those before the war. 
But we must do our utmost to reduce taxes by economy in gov- 
ernment, and we must distribute the remaining burden in ways 
least damaging to progress. 


Here and There 


UNDERWOOD CHIEF EXECUTIVE 
GIVEN HONORARY DEGREE 
oo HIS deen MATER 


Wagoner, chairman ot 





thesis that the highest executive po 
sitions in American industry can 
best be filled by engineers.” 





hief executive 


A. B. DICK Ill NAMED HEAD OF 
SKOKIE VALLEY AREA IN- 
DUSTRIAL ASSOCATION 

A. B. Dick Ill, president of A. B. 
Dick Company, Chicago, was re 
cently appointed chairman of the 
executive committee of the newly 
formed Skokie Valley Industrial As 


oration, receive: 

legree of Doctor of 

nails » from his elma mater 

of Technology. Dr. 

Stevens’ president 

the presentation at 

mmencement. 

when he was grad . 


»5 W 


sn ‘sd eeeaiicee taal ociation of Chicago. John M. Bash 
ens a8 a Cc nice ° c onge * c . 

ae iol ae ti president of Phillips Manutacturing 

6, prepared a type Co 4 -d f 

ompany, was named president o 

the group and Dr. C. L. Thomas 

Great Lakes Carbon Corporation 


vice-president. 

The organization includes some 20 
ndustrial companies and its purpose 
is to promote the welfare of the 
Skokie Valley area adjoining Ch 
cago. The new A. B. Dick plant i: 
ocated in this region. 





DONATION TO RED CROSS 
PURCHASES A SHARE IN 
PEOPLE'S PARTNERSHIP 
The forthcoming solicitation for 
the American Red Cross through 
the month of March offers members 
of this industry a share in a people's 
partnership, remembering that com 





PHILIP D. WAGONER (LEFT) GETS 
HONORARY DEGREE FROM PREXY 


munity safeguards depend upon a 
€ chiet CAC 4 e inited pDeovle 
seveloped under The Red Cross was able to co 


the largest type 
inting machine mar 


rdinate the services of civic groups 
ast year when more than 300 dis- 


rid. aster truck in widely-separated 
ulum, Mr. Waq -ommunities. Vanport, Ore., New 
The many aavan Orleans, La Coatesville, Ind. 
education, an Greensboro, N. C., Bonne Terre 
Juate should know Mo., are many miles apart, but in 
e, how to write each case the peculiar catastrophe 
write on a that attacked these places was met 

by organized response. 
citation, Dr. Dav All Red Cr work is divided be 
Wagoner a ne tween mmunity volunteers and a 
e of the S 7 ll_time staff. Whether the work i 
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MORSE GENSE FROM OLLIE THE OWL 


Ovnc“m 2 WHO STREET 
Tee OAK TREE 
ow. HOLLOW 





Ex 
LIBRI 
Dear Editor: 


A bowerbird flew over from 
his home in Australia and built 
a nest in Birdland. These birds 
build nests with several rooms in 
them. They ornament the outside 
with shells. A pretty job when 
finished. 


The birds over here had never 
seen so elaborate a nest before. 
Most of them build one-roomers. 
Here was a penthouse in a ma- 
ple tree—something to screech 
about. 


Ben Wren is a cocky little squirt 
who always talks as though he 
can pull the tail feathers out of 
an eagle and make the eagle 
scram. When he saw the bower- 
bird’s nesting place, he cried, “I 
won't let any foreigner come 
here and build a better nest than 
the birds in Birdland. If that Aus- 
tralian bowerbird can build a 
penthouse in a tree, I can build 
a big apartment house next door 
and rent out rooms at a fat 
profit’. 

Forthwith he started to build. 
He got the first floor finished, 
then the second, then the third. 


“You'll go out on a limb if you 
put too heavy a load on your 
foundation”, warned the bower- 
bird, trying to be helpful. 


“You're only jealous”, sneered 
Ben. “I can build a big apart- 
ment house on this foundation 
and get an income from it while 
you'll have to scratch to pay 
taxes on your home”. 

Little Ben added another floor, 
then another, then—crash—the 
whole thing collapsed and fell to 
Earth. Unperturbed, the bower- 
bird looked out of his penthouse 
and chirped— 

“Unless you limit your over- 
head these days, you're only 
building a castle in the air’. 

Very wisely yours, 


OLLIE THE OWL 
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educational and preventive, such a 
first-aid, water safety, accident pre 
vention, home nursing, nutrition 


remedial, such as aid to veteran 
servicemen and civilians. the Red 
Cross counts on community per 


ation. 


THE NERVOUS YOUNG LADY 
COMPLETES TRIPLE PLAY ON 
EVERSHARP PROGRAM 
An Eversharp to Parker to Sheaf 
fer triple play. had Master of Cer 
monies Garry Moore and the ud 
audience in stitche: 

Eversharp “Take It Or Leave 
Sunday night progran 

The young | lady contestant avowe 
she was ‘very nervou snd 
ensuing repartee proved it. Asked 
what gift she received she answered 
"A Parker fountain pen 

As laughter swept through the 
studio, Garry Moore ked at con 
testant’s card and found her nam 
was Sheaffer. That completed the 
Eversharp to Parker to Sheaffer se 
quence which had M 
ing when he appeared as a gue: 
the next program and told of th 
episode. 


SAMUEL HUTTER, OFFICIAL OF 
CHECK WRITER COMPANY, 
INC., IS FEATURED ON RADIO 
Radio audiences recently enjoyed 
a vivid word picture of the inside 
operation of a business machine + 
construction plant. Samuel Hutter 
vice-president and general manaae 
of the Check Writer Company, In 
New York, N. Y., went on the air 








Tuesday evening February 8, as 
teatured guest of Richard Roffman's 
interview program, ‘Adventures: in 
Jobs,"" on station WEVD. Mr. Hut 
ter described the work of the Check 
Writer Company 














To illustrate their procedure, Mr 
riutter Out inea The ster Thna®r 
SAMUEL HUTTER 
ne Kk writin } nacnine Ww } 
through in the tirm'’s rebuilding 


process. Me explained that work 
every type of office machine is han 
jled by specialized department 
The concise account was a complete 
and clear coverage from initial dis 


assembly to the final precision test 


nq. 

The extent and variety tT agen 
eral manager's work in a large busi- 
ness organization were born out 
forcefully in Mr. Hutters descrip 
tion of one of the many out-of 
tice responsibilities that he must 
undertake in serving his dealers. He 





detailed the rganizing procedure 
that he followed as a member of the 
ommittee of the annua 


planning 
conventi f office machine deal 
ers in New York last year. 

Trainee ind recent graduate 
for whom the program is designed 
nag an excellent tunity te 


visualize the scope and the adven 
ture of managerial work 

The Check Writer C mpany at 
169 William St.. New rk City 
established in 1914 now celebrat- 
ng its thirty-fifth year in business. 





FIRST MAJOR CHANGES IN 20 
YEARS ARE LISTED FOR GREGG 
SHORTHAND SYSTEM 
a Hee) aiaknd stein of tn 
Sregg shorthand system in 20 year 


were UT € 1 TS ent y iT New York 
City to 600 professional teachers of 
shorthand at 5) nterence pon 
red by the busine educati 
31epar tment T Teacne eae 
Columt 9 University 
nore tr 6 5] } The acr 
ers we hat yinners will be 
abie t nortna rea Ck 
ecause T TNeé nanage namely: 

Eliminate the majority of specia 
‘word beginning INd ‘word end 
ngs. 

Eliminate the reversing oprir 
ciple t service in high speed re 
porting but of little use in recording 
dictation. 


Omit nalit 
ters now memorized. 
And eliminate 26 of the essential 








HUMOR ADDS PUNCH TO SHOW WINDOW IN BALTIMORE.—This unusual! set- 
up proved an effective traffic-stopper for file and filing supply window at the 
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Lucas Bros., Inc., store in Baltimore, Mo. 
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NOMDA NEWS 





National Office Machine 


Oswald Schreiner, Executive Secretary, 1129 Vermont Ave., N.W., Washington, D. C. 


Members of the National Office Ma- 
chine Dealers Association are urged 
to send in suggestions for the better- 
ment of the industry. Tell about your 
sales experiences. Offer ideas on how 
the association can operate more suc- 
cessfully. A short question-and-answer 
column devoted strictly to inquiries 
relating to the office machine industry 





Dealers Association 


can be developed. Answers will be as 
prompt as possible and every effort 
will be made to assure accuracy. An- 
swers and other trade information 
which cannot be published in OF FICE 
APPLIANCES will appear in the reg- 
ular NOMDA bulletins. Address your 
correspondence to John Dannenfelser, 
133 E. Spring St., New Albany, Ind. 








Twenty-fourth Convention 


and 


Trade Exhibit 
Ambassador Hotel, Los Angeles, Calif. 


June 19, 20, 21 and 22, 


1949 





Belmont Tw 


W. AA 





row: Clarence Bush. General "powers Co., Washington. 
D. C.; Gene Taylor, Pantagraph Prtg. & 
Oswald Schreiner, executive secretary, Washington. D. 


taty. Co., Bloomington, IIl.; 
; Robert 


General Tw. Exchange, Kansas City, Mo.; Earl DeGroot. Mich 


Tw. Exchange, Kalamazoo, Mich., president; John Dannen- 
Petery-Hedden Co., New Albany, Ind., vice-president; Ed Peck. 
Peck’s Office Appliance Co., Oakland, Calif., treasurer: Jack Weiner. 
Exchange. Chicago, Ill.; Bruce Brown, Bruce Brown, Inc., 


Ill.; D. J. Adair, Adair Tw. Co., Tulsa, Okla. 


row: Joe Heaton, Pawtucket Tw. Exchange. Pawtucket, R. I1.; 
Harvey Miner, Miner Bus. Machine Co., Kankakee, Ill.; W. AA. Johns- 
Johnston Sales & Service Co., Knoxville, Tenn.; Irving 
Typewriter Distributors, Inc., New York, N. Y.; Charles 
Peter Paul Mechanical Service. Pittsburgh. Penna.: 
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R. Miller Hug 
J nolly. Reli 


Toussaint, Central Duplicator & Tw. Co.. Camden. N. 
Miami, Fla.; Fred Standley. Fred Standley Office Machin 


eyers. . 
Chickasha, Okla.; John Stifter. Allen Adding Machine Agency. Detroit. 


Office 


ice, Cincinnati. Ohio: James P. 
cago, IL; 


MEMBERS OF NOMDA BOARD OF DIRECTORS AT SPECIAL CONFERENCE IN CHICAGO, JANUARY 30 AND 31 


Third row: Charles Krause. NOMDA attorney. New York, N. Y.; 
Nicholas H. i 
Vincent. Western Tw. Co., Topeka, Kans.; Leon I. 
Machine Sales & Service, Dearborn, Mich.; Robert Goldblatt. 
Star Tw. Co., Chicago. Ill.; E. J. McHale, Peter Paul Mechanical Serv- 
Ward, Shipman-Ward Mig. Co., Chi- 

John L. Hudak, American Tw. Co., Pittsburgh, Penna.; 
J. O. Waedekin, American Tw. & Office Machine Co., Milwaukee, Wis. 
. Miller Huggins. Inc., Anderson, Ind.; Allen B. 
bie Office Equipment Co.. Evansville. Ind. 


Fucci, Business Machines, Inc., New York, N. 
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].: Charles 5S. 


Walling. Dearborn 














INTRODUCE GRAY MAGIC ROYAL TYPEWRITER 

Increased writing comfort and performance is 
stressed in the new Gray Magic Royal typewriter an- 
nounced recently by D. B. Starrett, vice-president in 
charge of sales for the Royal Typewriter Company, 
Inc., 2 Park Ave., New York 16, N. Y. Mr. Starrett dis- 
closed that the color of the 1949 model is a new soft 
gray tone developed by Royal to give added eye com- 
fort by elimination of glare 

The Gray Magic Royal introduces uniquely-shaped 
non-glare Finger-Flow keys. These are flat in front 
and with concave surface are shaped to fit the finger 
They are said to afford extra clearance between rows 





NEW GRAY MAGIC ROYAL TYPEWRITER 


of keys. Another change pointed out is a removable 
cylinder which lifts out easily for cleaning of the 
cylinder and feed rolls and for changing in cases of 
special platen substitutions. Other improvements in- 
clude a non-slip paper feed and a newly-designed line 
space lever. 

Combined in the new model with the new features 
are the usual Royal operating conveniences such as 
Magic Margin, Touch Control, automatic paper lock, 
Time Saver Top and others 


= 
AUTOMATIC SHOE HOOK MACHINE 
NOW USED FOR DELSO BINDING 
The simplicity of the newly-patented Delso binding 
utilizing notched sheets has been enhanced with the 
use of standard shoe hooks attached with automatic 
fed eyelet machines, states the inventor, Louis E 
Delson, 6941 Merrill Ave., Chicago 49, Il., who is licens- 
ing the trade. By flexing the sheets or cards of a 
calendar, catalog, memo pad, brochure, swatch folder 
or portfolio, the user will have a quick loose-leaf bind- 
ing, says Mr. Delson. Thus, the manufacturer can 
furnish a product whereby the pages can be quickly 
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Guy nent 


CUICCS 
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spread out to offer a step-by-step sales demonstra- 
tion in a single view to show a range of styles, colors 
or features. 

Free samples of this patented idea can be had from 
Mr. Delson, who says that the production of DelsO 
binding can be demonstrated with prong eyelets, string 
and button or rubber band around a set of notches 

—- © 


STANDARD STEEL OFFERS NEW CABINETS 

Standard Steel Equipment Company, Inc., Dept 
POA, 117-20 14th Rd., College Point, Long Island, N. Y.., 
has announced a line of Slim-Jim utility cabinets of 
heavy gauge steel. Available in wardrobe style, No 
24WA (as illustrated, left) and storage type, No. 24ST 
(right), they each measure 72 inches high, 24 inches 
wide and 18 inches deep 

Laid end to end, the four shelves and raised bottom 





STANDARD STEEL EQUIPMENT SLIM-JIM 
WARDROBE AND STORAGE CABINETS 


measure ten full feet but this space is available in a 
cabinet but two feet wide. Offices, institutions, hotels 
and homes are declared to be in the market for these 
cabinets, which make ideal linen closets 

The shelves are adjustable on two-inch centers and 
both styles are easily interchangeable. They have a 
single door with three-point locking device and built-in 
Yale lock. The finish is olive-green enamel, baked on 
Extra shelves are available 


—- 
OFFER IMPROVED AMFILE PROTECTORS 
The Amberg File & Index Company, Kankakee, IIl., 
has announced an improved protector sheet. The 81 
x ll-inch transparent acetate sheet protectors now 
have three holes that are covered by metal eyelet 
March, 1949 
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In one minute you can have more than 
100 clear, sharp, black on white copies of written, typed 

and drawn material. The new table-top model 435 A. B. Dick 
mimeograph with built-in motor is engineered for fast 
production. It is shown here with the model 27 A. B. Dick 
stand which provides foot control and allows the operator 

to remain comfortably seated during the entire mimeographing 
cycle. This machine, for use with all makes of suitable 
stencil duplicating products, has full Flexamatic Control to 
handle a variety of paper and card stock in sizes from 3 x 5 
inches to 9 x 16 inches. Look in the phone book or. write 
for the name of your nearby A. B. Dick representative 

and ask for a demonstration. A. B. Dick Company, 

720 West Jackson Boulevard, Chicago 6, Illinois. 






Mimeographing is 








No 
487 Balanced 
* . 
ches with less effort Duplicating 
ton 
e 
. 
° 
7 
7 
* 
. 
. 
7 
° 
° 
7 
HERE ARE MORE FEATURES 
Easy, fast-loading feed table with 125-sheet 
capacity. Exclusive Roto-Grip Feed quickly set to 
feed automatically a great variety of paper and 
ard stocks. Closed cylinder houses semi-automatic 
nk distribution and recovery system. Three-way copy 
adjustment. Universal stencil clamp. 
UNIVERSAL FEED TABLE 
in a Available at extra cost. Simplifies hand feeding 
tels collated sets of irregular sizes of paper 
hese and card stocks 
ve 
it 
A. B. DICK 
Il] 
g1 
now 
velietl 
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reinforcements on 44-inch centers for standard two 
or three-ring binders. Acetate sheets are also punched 
on 614-inch centers (without eyelets) to fit other type 





IMPROVED AMFILE SHEET PROTECTOR 


binders. A black mounting page is included with each 
transparent acetate cover. Twenty-five protectors may 
be used in a l-inch diameter binder ring. These sheets 
are packed 25 to a box, 250 to a shipping carton 
> - 
SWINGLINE STAPLE X TRACTOR NAMED 
A prize of $250 in U. S. Savings Bonds were awarded 
to Louis E. Oglin of the sales department, Los Angeles 
Stamp & Stationery Company, for submitting the 
winning entry in Speed Products Company’s dealer 
contest to name the new Swingline staple remover 
“Swingline Staple X Tractor,” chosen from among 





SWINGLINE PRODUCT BEARS NEW NAME 


thousands of entries submitted, is the name that 
netted Mr. Oglin the valuable prize. He has been 
with Los Angeles Stamp & Stationery for the past 
nine years and has been in the stationery business 
all his “working life.” Priced at $.60 list, the new 
Staple X Tractor is made in four colors—green, blue. 
red and gray—and provides space for dealer’s imprint 
and for an advertising message when used as a pre- 
mium. 
> © 
Y AND E INTRODUCES MICROFILM FILE 

An improved No. 8936R microfilm file cabinet has 
just been introduced by Yawman and Erbe Manufac- 
turing Company, Rochester, N. Y., after collaboration 
with several of the country’s leading makers of micro- 
film equipment and film. This file is an upright type 
and contains nine progressive roller suspension draw- 
ers having a total capacity of 100 16 mm. or 68 35 mm 
film reels per cabinet. 

A Humidiguide gauge, located in the face of the bot- 
tom file drawer, registers the relative humidity within 
the cabinet at all times. A porous humidifying brick, 
that needs to be wet down only occasionally, is con- 
tained in a drawer beneath the bottom film compart- 
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ment. The close-fitting drawer fronts are not sealed 
shut in any way, the manufacturers claiming a harm- 
ful effect on stored microfilm whenever moisture-laden 
air is allowed to become stagnant. 

The microfilm file cabinet is available in both No. 
627 and No. 640 Neutra-Tone gray finishes and may be 





Y AND E MICROFILM FILM CABINET 


purchased either with or without cabinet lock. A new 
catalog page describing the product is available from 
the sales promotion and advertising department of 


Yawman and Erbe. 
oc <t « 


DIEBOLD INTRODUCES GUARDIAN SAFES 
Diebold, Inc., Canton, Ohio, has introduced the Die- 
bold Guardian line of safes designed to keep personal 
papers around the home or office secure from fire, 
theft or damage. 
These safes carry the Class C tested fire rating from 
the Underwriters’ Laboratories and Safe Manufactur- 





DIEBOLD GUARDIAN SAFE 


ers’ National Association and comply with the U. S. 
Bureau of Standards specifications, assuring proper 
performance in event of a fire. The design is declared 
to earn a preferential safe burglary insurance discount 
for users. A three-tumbler, key-changing combination 
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shen out 
bo office of ficiency... 


A. the Panama Canal saves 


shipping mileage, so does 
this princely line save 

dollars ... and time... and 
tempers! Traditional 
preference of those canny 
typists and purchasers 

who measure economy by 
RESULTS ... 

rendering the utmost in 
“Quality that Wears” 
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MANIFOLD SUPPLIES CO, 188 3rd Ave, Brooklyn 17, N. Y. 
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lock secures the door and permits the owner to reset 
the lock to any desired combination at will—a highly 
desirable feature when changes of personnel are made. 
For the convenience of the user, both handle and dial 
have been located high on the door, allowing their 
operation without stooping. The door, with a swing of 
270 degrees, affords a clear opening for easy accessibil- 
ity. The finish of the safes is chrome-gray fine-wrin- 
kle, highlighted by a modern chrome and black plastic 
handle and dial. 


o—_——_—_—_—— 


— 
FIRM DISTRIBUTES DOANE CHECK SYSTEM 
Western Activities, 1617 S. Hoover St., Los Angeles 
6, Calif., is distributing the Doane Check Protection 
System in the industry, a plan providing for a speedy 
This equipment 


visible fingerprint method includes 


Cc cis Bib ing le 


DOANE CHECK PROTECTION SYSTEM 





finger printer and all signs and instructions necessary 

Each participating retailer displays a sign by the 
cash register stating: ‘ 

“We reserve the right to require positive identifica 
tion and fingerprinting on all checks cashed.” 

The pay-off is that the mere displaying of the sign 
frightens away the overwhelming majority of bad 
check artists who have no intention of leaving their 
fingerprints behind on worthless paper 

The plan was devised by Detective Sergeant Fred H 
Doane of the Los Angeles Police Department. 

>? - 
SHIPMAN-WARD OFFERS POWER CLEANER 

A new 1948 model Supreme power cleaner is being 
distributed to the office machine industry by Shipman- 
Ward Manufacturing Company, 325 N. Wells St., Chi- 
cago. This is an automatic device for cleaning and de- 
greasing machines, parts and assemblies. Advantages 





NEW MODEL SUPREME POWER CLEANER 


claimed for the power cleaner, made by Supreme 
Manufacturing Company, 132 N. Market St., Wichita 
2, Kans., include jet-driven 18-inch turntable, copper 
wool filter, six high pressure sprays, two adjustable 
sprays and quiet operation 

The solution tank has 20-gallon capacity and Ship- 
man-Ward has recommended the use of Welmaid Office 
Machine Cleaner No. 2500. The powerful sprays con- 
verge upon the work which revolves on the turntable 
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Emptying hose and coupling are included. Over-all 
dimensions are 30 inches length, 30 inches width and 


the same depth. Height is 35 inches. The cleaner 
is powered with a one-third horsepower 110-volt, 60- 
cycle AC motor driving the centrifugal pump. 


—_——-o-= Po —- 

INTRODUCE NEW WESCO FILING CABINETS 
The Western Manufacturing Company, Aurora, IIl., 
has introduced the new Wesco No. 1500 line of steel 
non-suspension filing cabinets. Each file is equipped 
with oilless rollers, four to each drawer, and is offered 





WESCO NO. 1500 FILE 


in all sizes and.eabinet heights, together with a com- 
plete line of card drawer and document inserts. Also 
available in this line are units necessary for complete 
counter installations. 

The same heavy gauge construction as usual is fea- 
tured, according to the manufacturer. Standard fin- 
ishes of olive green or pearl grey baked enamel, grained 
walnut, mahogany and blond oak are available 

atid cemtined 
MEILINK ANNOUNCES NEW STAND 

A new Hercules calculating machine stand of tubular 
steel design has been announced by the Meilink Steel 
Safe Company, Teledo, Ohio, for immediate delivery. 

Constructed of heavy gauge tubular steel with all 
welded joints, these stands are claimed to provide 
rigidity, free from vibration. Among their features 
are a special top-and-chassis assembly, walk-proof 











HERCULES CALCULATING MACHINE STAND 


treads and the elimination of bolts or sharp corners 
that might injure operators or damage clothes. 

The semi-luster Bibrex top panels afford a working 
space of 24 x 36 inches. The all-over size is 24 x 54 
inches. One rubber-mounted work tray and one easy 
sliding drawer are optional equipment. These stands 
1949 
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faster...easier...quieter! 














Illustrated: — 
Smith-Corona ‘‘Silent Secretarial’? Office Typewriter 











Make 
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SMTTH-CORONA 


Mnalieilliy! 


LC SMITH & CORONA TYPEWRITERS INC SYRACUSE 1 N. Y. 


f famous Smith-Corona Portable Typewriters, Adding Machines, Vivid Duplicators and Typebar Brand Ribbons and Carbons 
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are available in black, grey or green wrinkle finish 
Shipping weight of the standard model is 95 pounds 
—_>- - 

ALLEN DEVISES PERMANENT INK BLOTTER 

Albert Allen, president of Blocaris Company, 755 
Boylston St., Boston 16, Mass., has used a basic idea 
he discovered as a G.I. in France to introduce a 
permanent ink blotter using no paper. Manufacture 
was recent begun. 

Made of an absorbent composition chemically treat- 
ed, the blotter is stone-like in appearance and is 


claimed to provide blotting service for an indefinite 





ALLEN PERMANENT INK BLOTTER 


time without replacement of any of its parts. 

The metal frame is finished in decorative pastel 
green Hammertone. Rocker-shaped, the blotter meas- 
ures approximately 5 x 3 inches across its top. No 
pressure is needed in blotting, merely a roll or dab 
directly over the writing. The established retail price 
is $1.98 each. 

~~ ¢ 


HEYER INTRODUCES PROTECT“O”’ FILM 
The Heyer Corporation, 1850 S. Kostner Ave., Chicago 
23, Ill., has introduced a new film protected stencil 
called Protect“O’’Film. The clear, protective film cov- 
ering is declared to make stencil cutting easier and 
faster. It is claimed that loss of the centers of “o” and 





HEYER PROTECT'O” FILM 


“e” due to excessive pressure or sharpness of typewriter 
character is prevented. The elastic film covering is 
designed to keep letters in place so that the stencil 
produces uniformly perfect copy besides protecting 
against type filling no matter how many stencils are 
cut. 

To make corrections the elastic film is easily lifted 
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away from the stencil and removal! from the typewriter 
is not necessary. 

Royal Blue and Lettergraph brands of the Heyer 
stencil line are listed with Protect“O”Film. Catalog 
and price information is available from the company 


ee 
PARKER STEEL ADDS ITEMS TO LINE 

Parker Steel Products, Inc., 54-60 Columbia St., 
Brooklyn 2, N. Y., has added steel sectional bookcases 
and file height steel cabinets to its line of office equip- 
ment. 

The bookcase is of standard size with disappearing 
glass front panel for clear visibility. It is available 
in three different sectional sizes of from 12 to 18 inches 
high and each 35’ inches wide and 12 inches deep. 

The storage cabinet is file height, permitting uniform 
arrangement in well ordered fashion in both office or 








PARKER SECTIONAL BOOKCASE 


plant. The shelves are adjustable every two inches 
and have a three-way locking device. Sizes are: double 
door 52 x 30 x 18 inches and 52 x 30 x 26% inches and 
Single door 52 x 24 x 26% inches. Baked-on enamel 
finish is green, gray, grained walnut and mahogany 
— 
HART DEVISES POSTCARD FEEDBOX 

Hart Manufacturing Company, 2400 Endicott St., St 
Paul, Minn., has announced a new patented invention 
claimed to simplify the task of running postcards 
through duplicating machines. Hart Holmberg, presi- 
dent of the company, asserts that this new postcard 
feedbox is foolproof, consisting of a metal box open on 
both ends and easily snapped into position on any 
duplicating machine. The postcards stack automati- 





NEW HART POSTCARD FEEDBOX 


cally when placed inside the postcard feedbox and 
when the feed lever is placed on top of the postcard 
stack, the machine is ready for operation 

Made especially for use with the Hart mimeograph, 
1949 
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You'll find more sales-closing 





features on a Royal 


Royal has more easy-writing features than any other portable. And 


each of these Royal exclusives is a clincher in itself... a sales- 


closer. Just add them up: 


tt i Finger-Flow Keys! Keys shaped to the con- 
tour of the typist’s fingers. Make typing 


easier, faster, more accurate! Only Royal 
has them. 


Speed Spacer! The space bar is built right 
nto the typewriter frame. It means quicker, 


#2 


easier, surer spacing! Only Royal has it. 


““Magic”’ Margin! Sets the margin where the 
typist wants it, at the flick of a finger. No 


#3 


fumbling with margin stops. No fuss, no fret —click, 


it’s set! Only Royal has it. 
Tt 4 board is identical in width, slope and clear- 
ance between rows with that of the Royal 
office typewriter. All controls work the same. Same 
easy-writing Royal features. Means typewriter users 
can switch from a standard typewriter to the Royal 
portable, blindfolded! A great selling feature. Royal 
is truly the standard typewriter in portable size! 


Standard Typewriter in Portable Size! Key- 


Each of those Royal exclusives is a sales-closer in itself. Put them all 


together, along with Royal’s other great features, and you've got 


the most persuasive sales message ever delivered by a typewriter! 


ROYAL PORTABLE 


Made by the world's largest manufacturer of typewriters 


2 Park Avenue ° 
“Magic” 
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New York 16, N. Y. 


is a registered trade-mark of Royal Typewriter Company, Inc. 
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machine, models are available which can be attached 


to other makes. 
+= © 


FINKE OFFERS FOLD-IT MACHINE COVER 
Finke Manufacturing Company, 609 S. Calumet St., 
Aurora, Ill., is now marketing a new cover for office 
machines. The firm asserts it is particularly useful 





FINKE FOLD-IT MACHINE COVER 


because it folds quickly and compactly, and may be 


easily stored when not in use 
The Fold-It cover is designed to fit almost all sizes 
and shapes of office machines. The fabric is specially 


treated to withstand rugged treatment and the cover 


is now available at $1.50 each 
—- <« 
COLE INTRODUCES BLUEPRINT CABINET 
A new blueprint cabinet, built of heavy gauge furni- 
ture steel, has been introduced by the Cole Steel 
Equipment Company, Inc., 285 Madison Ave., New York 
17, N. Y. The cabinet features smooth gliding drawers 
on ball-bearing rollers and is equipped with a lift com- 


; ) 4 ‘ 
PREERER GhiGE 





COLE STEEL BLUEPRINT CABINET 


pressor in the front of the drawer and a hood in the 
rear to prevent the material filed from curling, creas 
ing or tearing. 

The cabinets come in olive green or Cole gray crinkle 
finish and the five-drawer units can be securely 
stacked to meet individual requirements. An automatic 
plunger-type lock controlling all five drawers and a 
7144-inch high base are available. Two sizes are avail 
able—one with inside drawer dimensions of 37 inches 
wide, 25 inches deep and 214 inches high; and the 
larger one with inside drawer dimensions 43 inches 
wide, 32 inches deep and 214 inches high 

*—->« 
HODGMAN’S NEVA-TWIST RETURNS 

The Hodgman Neva-Twist telephone cord, discon- 
tinued during the war, is again being manufactured 
by the Hodgman Rubber Company, Framingham 
Mass. This all rubber cord, specifically designed to 
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prevent the kinking of telephone cords, is also adapt- 
able for use on ironers, toasters, and other electric 
appliance cords. 

Made with pure rubber, Neva-Twist is packaged in 
an eye-catching red and gray cardboard wrapper. 

—-<« = 
USE NEW FINISH ON CASH REGISTER 

A new Gray Porcenite finish declared to give the 
effect of hammered metal to wood is now available on 
the Indiana Autographic cash register manufactured 
by Indiana Cash Drawer Company, Shelbyville, Ind. 
This product is declared to have features making it 
ideal for shops and stores of all kinds, parts manufac- 
turers who do a counter business, jobbers, wholesalers, 





INDIANA AUTOGRAPHIC CASH REGISTER 


filing stations and garages. Through its use, a com- 
plete item by item record is said to be possible for all 
business transactions and a cash control and profit 
record is made available with a minimum of work. 

The operating mechanism and paper roll are housed 
within the upper section. Each transaction is entered 
in the open space provided beneath the column head- 
ing. The cash drawer glides open and gives a warning 
sound. Each time the drawer opens, the paper roll 
automatically moves one space. The rewound record 
is locked separately from the cash drawer. 

Various types of drawers, headings and paper rulings 
to meet the individual requirements of different types 
of business are available. 

INTRODUCE NEW PUNCHLESS BINDER 

A Punchless binder has been made available through 

Cushman & Denison Manufacturing Company, 133 W 





CUSHMAN & DENISON PUNCHLESS BINDER 


23rd St., New York 11, N. Y., in a complete line of letter 
and legal sizes. This binder, of genuine pressboard, 
comes in red, black and gray. No holes are necessary 
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UNMATCHED 


Even in these difficult days Tagger ribbons 
and carbon paper have steadfastly maintained 
heir unparalleled reputation for value and per- 
formance. To extend the existing leadership 
of this fine line, a new ultra modern Tagger 
rl-Less” carbon that eliminates tendency 
curl has been added to the line. It always 
ies flat and smooth, is quick and easy to 
idle, will not wrinkle or tree. Precision 


workmanship combined with an exclusive 


PERFORMANCE 


M & V manufacturing process enables Tagger 
“Curl-Less" to produce exceptionally accurate 
reproductions and give long and dependable 
service—truly an outstanding value. Of course 
Tagger “Curl-Less” is furnished in various 
weights and finishes for standard as well as 
noiseless machines. The special M&V quick 
removal feature saves operators’ time and in- 
sures longer wear. Remember too, all this 


added value—at no extra cost. 





MITT TAG 


AND VOLGER, 


INC. 


ESTABLISHED 1881 
FINE CARBON PAPERS & INKED RIBBONS «+ PARK RIDGE, NEW 
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for papers bound in this way, the user merely pushing 
two slides to insert and lock papers. The Punchless 
binder may be used to advantage as a file folder, states 


the manufacturer. 
oo ~<—- 


G-F INTRODUCES NEW TABLET ARM 
A new tablet arm of solid maple, spar varnished, has 
been designed by The General Fireproofing Company, 
East Dennick Ave., Youngstown 1, Ohio, to meet re- 














es 


NEW ARM FOR G-F TABLET ARM CHAIR 


quirements for tablet arm chairs in schools, hospitals, 
lunch rooms and similar places. The new arm can 
be attached to the company’s Nos. 4303, 4307 and 4706 
chairs. The front support and the rear bracket of the 
arm are made of steel. 
°*—- 
LD.L. OFFERS SPRINGLESS POSTAL SCALE 

An automatic springless postal scale, No. 750, has 

been introduced to the trade by the I. D. L. Manufac- 








IDL SPRINGLESS POSTAL SCALE 


turing & Sales Corporation, 132 Lafayette St., New 
York, N. Y. 

This scale operates by a new mechanism, state the 
manufacturers, and has one pound capacity gradu- 
ated by 4% ounces to furnish complete postal informa- 
tion on all classes of mail. Dimensions of the scale 
are 6% inches wide, 5% inches high and 34 inches 


deep. The dial is lithographed in black and red on 
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ivory-colored background contrasting with the body 
and platform which has a baked-on silver wrinkle 
finish. The point of indicator is red with a. white 
line for easy reading and quick computation of postage 
Shipped individually boxed, these scales have a ship- 
ping weight of 22 pounds per dozen. 
ess ae 

ORNA METAL ANNOUNCES INTERVIEWER DESK 

Orna Metal Products Company, 2412-C S. Seventh 
St., St. Louis, Mo., recently placed on the market their 
new Skyliner interviewer desk, featuring a full non- 
glare 34x60-inch top of Armstrong iinoleum. All draw- 
ers are interchangeable and roll on ball bearings, while 
a full-size pull-out shelf is available in either right or 
left pedestal. The new desk has rigid, one-piece pedes- 
tal construction, satin finished metal pulls, and glides 





NEW SKYLINER INTERVIEWER DESK 


which permit height adjustments from 29% inches to 
30% inches. Full radius contour on edges and corners 
is another outstanding feature. The center drawer of 
the new desk measures 213,x22x2'4 inches, the pedes- 
tal drawers 1214x25x4 inches. (Optional: one large 
filing drawer, 124x83gx25 inches, and one drawer 
1214x25x4 inches). The new desk is finished in multiple 
coated baked enamel in choice of Skyliner Gray or 
Office Green. Complete literature on the entire line of 
Skyliner furniture is available on request. 
Oo o- - 

NEW DESK MEMO ANNOUNCED BY GRAN ADELL 

Gran Adell Manufacturing Company, 1846 W. Bel- 
mont Ave., Chicago 13, Ill., recently introduced a 
handy desk memo device, termed the ‘“Memoroll,” list- 
ing at $1.25. Individually boxed, the new product is of 





GRAN ADELL’S NEW MEMOROLL MEMO PAD 


all-steel construction, enamel finished, and has five 
rubber cushion supports to insure against scratching 
of desk surfaces. Another feature is a handy pencil 
holder mounted on one side of the memo. The “Memo- 
1949 
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FE MINGTON 
ELECTRIC DeLuxe 





.... Brings Your Typing 
Under Fingertip Control 


Seat yourself at this superb type- 
writer see how accessible its con- 
trols are, all within the Fingertip 
Jone! Let your fingers stroke its 
scientific keyboard and see how it 
produces fine, letter-perfect typing. 
Notice too, that, no matter how 
many carbons you are making, the 
touch is always uniform: the fast, 
completely electrified action is al- 


ways swift, smooth, effortless. 
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No wonder this Electric DeLuxe is 
already becoming a favorite with 
typists — and with executives 
who want greater typing production 
at the lowest net cost! See it today 
at your nearby office of Remington 


Rand Ine. — you ll thrill to it too! 


Reninglon Rand 


THE FIRST NAME IN TYPEWRITERS 
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FINGERTIP CONTROL ZONE — every con- 


trol is accessible, located on the front 
of the typewriter — at your fingertips. 





MANIFOLD DIAL CONTROL — a touch of 


your finger adjusts this typewriter for 
the number of legible carbons you want. 





FINGERFIT KEYS are designed to adjust 


your fingers to the correct typing posi- 
tion — give you a surer typing touch, 





YOU TYPE NATURALLY — You're at ease 


from the moment you start. This type- 
writer is designed to speed and ease 
your typing. following through on the 
typing techniques you are now using. 
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roll” measures 4is by 8% inches and uses regular 


250-foot adding machine rolls. Further details may be 
obtained by communicating direct with the makers. 
© 
B. L. MARBLE OFFERS SCUFF PLATES 

The B. L. Marble Chair Company, Bedford, Ohio, 
has advised dealers that new plastic scuff plates are 
now standard equipment, without extra charge, on 
most of the company’s revolving chairs. The only 





B. L. MARBLE CHAIR WITH SCUFF PLATES 


exceptions are chairs of Chippendale and Colonial 
design, on which certain types of bases must be used 
and on which scuff plates can not be applied. 

These new non-breakable Tenite (plastic) scuff 
plates are available in mottled brown for oak and 
walnut finishes, gray for gray Marblicote finishes, and 
black for green Marblcote and mahogany finishes. 

New chairs will now be fitted but the new scuff 
plates can not be applied to bases of revolving chairs 
which have been in stock, as the dealers do not have 
the necessary facilities and equipment for accurately 
boring, fitting and cementing them to the base feet 

~~ « 
REST-A-PHONE FREES HANDS FOR WORK 

A new telephone holder that fits comfortably on the 
user’s shoulder—the Rest-A-Phone—has just been 
introduced by the manufacturers, the Rest-A-Phone 





NEW REST-A-PHONE IN USE 


Company, P. O. Box 8788, Portland 7, Ore. Made of 
tenite plastic, the new device weighs but one ounce, yet 
is styled to fit the shoulder with three-point suspen- 
sion. The new holder clips on the telephone in just 
five seconds, yet can’t mar the instrument, claim the 
makers, for the cradle is lined with soft sponge rubber. 
Smartly packaged, the new product is packed 12 to the 
box, which is designed to occupy minimum counter 
space. 


ESTERBROOK ADDS NEW WRITING SET 
The Esterbrook Pen Company, Camden, N. J., re- 
cently announced No. 444 as an addition to the line 
of Dip-Less writing sets. The holders of this new set 
may be equipped with any of the wide range of Renew- 








ESTERBROOK NO. 444 PEN SET 


Points in the Esterbrook fountain pen line. These 
Renew-Points are standard equipment for the set, 
although Dip-Less points are available for inexpensive 
replacement by commercial installations. 

The set fills easily from the top and is declared to 
be readily cleaned. It features what the manufacturer 
calls the Ink-Lock construction. The set is said to 
be practically spillproof. 

A multi-cellular capillary action supplies ink to the 
feed and nib. Constructed of glass and ink-resistant 
Durez, the No. 444 is available with clear base or black, 
red, green and gray. 

- ce © 

VAN DYKE ANNOUNCES “ARISTOCRAT” LAMP 

Van Dyke Industries, Chicago, Ill., announces a new 
unit “The Aristocrat’”—an important development in 





VAN DYKE “ARISTOCRAT” WITH TWIN LIGHTING 


the field of supplementary commercial lighting which 
stresses a twin lighting feature called “Light” and 
“Bright.” The term “Light” designates the use only of 
a G.E. white indirect light bulb which provides a satin 
smooth diffused light with a balance of upward and 
downward illumination. The term “Bright” designates 
the combination use of the G. E. light bulb plus Cir- 
cline fluorescent. The illustration herewith pictures 
(Turn to page 206, please) 
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Here’s a desk that will warm the heart 


4 leaded tn 
WC of a busy executive every day in the week. 
/ “git LLL It’s the new Art Metal Executive Desk—designed and 


built by Art Metal engineers to meet the most 


— We He exacting needs of business. Into it Art Metal 


engineers have incorporated lasting modern design 


Art Metal and the highest standards of utility, 


efficiency and convenience. It’s built with an 


- 
Exec utive abundance of drawer space . . . and plenty of deep, 
D t comfortabie knee room. Its Mello-Gray finish 
esk ° makes it right at home in any office—and gives it a 


harmonizing influence with other office furnishings. 
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Model 6260 — Executive Desk 


The new Art Metal Executive Desk 
offers the finest in construction — and 


Art Metal 


, le , one Jamestown. New York 
undisputed leadership in design and utility. U-S.A. 


It’s another pace-setter from Art Metal 
Construction Company—the home of leadership 


in engineering and design for 60 years. A (Y\ | 


For leadership in office equipment... 
look to Art Metal Art Metal Construction Co. 


Jamestown, N.Y. 
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F. H. Chapman of Clemco Desk Manufacturing Com 
pany, Inc., was a visitor on January 15. He had come 
up from the company’s new quarters in Bloomfield 
Ind., for the weekend. Mr. Chapman has had a side 


experience in office furniture both wood and steel 
including drafting, sales, and production. He expressed 
satisfaction at the progress made in getting the plant 
arranged and into production with a minimum of time 
lost. Production is his present responsiblity. 

L. J. Mitchell, Industrial Molded Products Corpora- 
tion, dropped in on OFFICE APPLIANCES On January 21 
His mission to Chicago was business, having to do with 
steps in the sales program of the company’s envelope 
opening machine. He had several interesting ideas to 
show, which are to be made available to the company’s 
sales representatives 

February 1 turned out to be a red letter day in our 
office. Early in the afternoon, a quartet of handsome 
gentlemen arrived and stayed only too short a time 
Perusal of the Guest Book reveals the following names: 
Joe Heaton, Pawtucket Typewriter Exchange, Paw- 
tucket, R. I.; Charles S. Meyers, Miami, Fla.; E. E. 
Peck, Peck’s Office Appliance Company, Oakland, Calif., 
and C. Burns Marvil, Ames Supply Company, Chicago. 
Ed Peck, treasurer of the National Office Machine 
Dealers Association, was preparing to fly back to Cali- 
fornia following a conference of the board of directors 
of the Association in Chicago. The Floridan and the 
man from Rhode Island were planning to be less 
dramatic and make their journeys by train. Burns 
Marvil, who has the ability to drive a car that gets 
demolished and escapes serious injury himself, persists 
in advocating automobile travel. All of the men were 
bubbling over with the good news about NOMDA and 
the plans for its future progress 

Burks Roberts of the Scott-Rice Company, Tulsa 
Okla., called at the office of this jourlial February 14 
His trip was a vacation journey. He expected to con- 
tinue from Chicago to the East where he planned to 
visit with some who belonged to his unit when he was 
in the United States Army during the war. Mr. Rob- 
erts is a buyer of stationery and is well acquainted 
with manufacturers and their salesmen, also many of 
the dealers in his area 

Earl B. Mason, who operates under the name Ma- 
son’s, Libertyville, Ill., stopped at Orrice APPLIANCES 
for a brief visit February 16. Mr. Mason is well known 
to stationers in many states, having traveled areas 
which comprise the Fifth, Sixth, Seventh and Eighth 
Districts of the National Stationers Association. In De- 
cember he purchased a business in Libertyville which 
he is changing into a store handling both commercial 
and social stationery. He hopes that manufacturers 
salesmen and other friends in the trade will stop in 
to see him. 

George A. Gallagher of Gallagher Business Machines 
Company, Albuquerque, N. Mex., was a visitor at Orricr 
APPLIANCES’ headquarters February 1. Long a sales rep- 
resentative for the National Cash Register Company, 
Mr. Gallagher established his own business four years 
ago. He concentrates particularly on cash registers, 
adding machines and other mechanical equipment 
He is agent for Ohmer Corporation and Barrett Adding 
Machine Division, Lanston Monotype Machine Co 
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PAUL B. BUCKWALTER, W. B. TOWNE ELEVATED 
BY NATIONAL BLANK BOOK 

Recent promotions in the National Blank Book Com- 
pany ranks, announced following a meeting of the 
directors, have elevated Paul B. Buckwalter to the 
office of vice-president and W. Brewster Towne to a 
directorship. 

For Mr. Buckwalter, his new executive title is a pro- 
motion after 26 years of National Blank Book service. 
He became associated with the company in 1923 after 
graduation from Harvard Business School. Trained in 
the factory and office at Holyoke, Mass., he gained 
valuable experience as head of the tabulating depart- 
ment, by serving as credit manager, and by installing 

















PAUL B. BUCKWALTER W. BREWSTER TOWNE 


inventory control both in the Chicago and New York 
City branches. His initial field assignment was in 1926 
as manager of the Chicago branch. In 1932, he was 
transferred to New York to assume direction of that 
office. He was promoted to general sales managership 
in July of 1943 and has made his headquarters at 
Holyoke since 1946. He will continue to make his head- 
quarters there, calling on the trade extensively as a 
traveling sales manager. He has found time to take 
an active part in the general activities of the stationery 
industry and at present is vice-chairman of the manu- 
facturers division of the National Stationers Associa- 
tion. 

Edward S. Towne, with the remarkable record of 60 
years of National service, will continue to be the other 
vice-president of the company. 

Western Division Manager W. Brewster Towne, son 


of President Joseph M. Towne, has also earned his new | 


director’s rank. He literally grew up in the business 
and spent many summers working in various depart- 
ments in the factory before he went to college. He 
joined National as a regular employee after his gradu- 
ation from Harvard Business School in 1938, serving 
as a member of the Boston office staff. Later, he spent 
two years in the merchandise department at Holyoke, 
where he also had experience on the road and in sales 
promotion. 

After six months as a member of the New York force, 
Mr. Towne enlisted in the Navy, serving until the fall 
of 1945, when he was released from active duty with 
the rank of lieutenant commander. He then assumed 
active National duty in the Chicago branch, where he 
had general charge of company operations in that 
area. In September, 1946, he became western division 
manager in charge of sales and plant operations 
~— 
WEIS PRESENTS NSA CARICATURES 


In an attractive booklet, the Weis Manufacturing 
Company is presenting the industry with “the dirty 
work of Lenn Redman at the NSA convention, 1948.” 
This little souvenir booklet contains many of the 
caricatures drawn by the renowned artist at the Chi- 
cago sessions, done rapidly and relentlessly. It states 
that “making nice people look funny made him (Artist 
Redman) merry as a cricket.” 
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electric statement machine 





- ® Speeds collections and reduces ® Eye-line visible dials 

“a — ® Automatic clear signal 

ea ® Adds, subtracts, and multipli 

uk ~ ee Oe ee ® Full, flexible, highspeed keyboard 
a : ® Subtracted items print in red 


® 8'" movable carriage 


a ® Keyboard calendar prints dates ® Tabulator stops, variable line 
® Adds seven columns with date, _— 
nine columns without date ® Motorized total and sub-total keys 


: | R.C.Allen Business Machines, Inc. 


680 FRONT STREET, N.W., GRAND RAPIDS 4, MICHIGAN 
for authorized R. C. Allen Sales and Service, consult the yellow pages of your telephone directory. 


The only company which offers the independent dealer a full line of 
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GLOBE ART 
_ STEEL FILES 


Precision-built for feather- 
touch operation, even when 
filled to capacity, these 
world-famous Globe-Art 
cabinets are first choice 
with discriminating buyers 
everywhere. Top quality 
materials and expert de- 
sign assure years of lasting 
dependability, enable you to sell them with 
complete confidence of customer satisfac- 
tion. Get your share of business from 
hundreds of’ live prospects in your terri- 
tory NOW! 





When | Sell the 
Increase My Sale by 


YOU CAN, TOO..BY 


SELLING THEM TOGETHER 


SAFEGUARD | 
FILING OUTFITS 





Customers really appreci- 
ate these easy-to-buy, 
easy-to-use Outfits. They 
come ready-packaged for 
use in any l1-, 2-, 3-, or 4- 
drawer letter size file. 
Everything is included—guides, miscellane- 
ous folders, individual folders, gummed la- 
bels, out guides, and instruction sheet. It’s 
handy to show, simple to sell, and stimulates 
a steady flow of repeat business. Initial doz- 
en brings you a supply of the famous Find- 
i-tis booklet, and a handsome counter piece 
for displaying an actual 1-drawer outfit. 





G/IW “1-2” MAGIC FORMULA WORKS WONDERS 


DEALERS SAY: “We are selling a Safeguard Outfit with practically every G/W filing cabinet”... . 
**It’s so much easier to sell the cabinets when we feature Safeguard with them’’. That’s what we mean 
when we keep saying “Sell Them Together’’. It spells profits you can’t afford to miss—and builds 
continued customer loyalty! Many proved selling aids available without charge. The Globe-Wernicke 


Company, Norwood, Cincinnati 12, Ohio. 


EE 








~" Globe -Wernicke 


“SAFEGUARD’ FILING SYSTEM 
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Yes, the insides of a file cabinet 

y for you, too. Why 
pass up the extra dollars when 
it simple to sell SAFE- 
GUARD FILING OUTFITS 
with GlobeArt STEEL FILES 
There’s surprisingly little sell- 
ing 1 tance. Get this extra 
and plus profit that 
ly can be yours! 


G/W’s comprehensive line 

kes this combination sale 
possible because it’s simple and 
easy to purchase both the 
GlobeArt Steel Files and the 
Safes i Filing Outfits from 
one rce, at one time, on one 
order. Investigate the profit- 
t GW franchise for your 








Visible Record Systems 
Office Furniture 
Bookcases 


Stationers’ Supplies 


STEEL FILING CABINETS 
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W. G. TURQUAND — 
Since 1929, this sales man- 
ager of the portable type- 
writer division, Underwood 
Corporation, has been an 
Underwood man with the 
exception of “time out” dur- 
ing World War II to serve 
the Government. It was 
then that his typewriter in- 
dustry knowledge was put 
to good use. First, he was 
in charge of the pricing and 
rationing regulations of the 
office equipment industry. 
In June of 1942, he was transferred to WPB and later 
placed in charge of the typewriter procurement pro- 
gram. That interruption to his Underwood career came 
after service dating back to 1926 when he went from 
Stanford University to the billing department of the 
Los Angeles branch office of Underwood. He was 
cashier, assistant manager, salesman, Pacific district 
auditor and salesman before being transferred to New 
York in 1933 as assistant to the typewriter division sales 
manager. His appointment as sales manager of the port- 
able typewriter division came after successful conclusion 
of his service with the Government. During his long 
career in the industry, Mr. Turquand has not lost his 
interest in athletics. He was captain of the swimming 
team in high school and in college played on the soccer 
team. Afterwards, he competed in amateur soccer for 
the Los Angeles Athletic Club Vikings. Like most 
Brooklynites, he confesses to being a rabid Dodgers fan. 











*—-> 


APPOINT MANAGER AT BROWNSVILLE 
Phil Alexander, formerly advertising director for the 
Maverick-Clarke Company, with headquarters in San 
Antonio, has been appointed manager of the new 
Brownsville, Tex., division of the company, at 10th and 
Washington Sts.—JHR 





BURROUGHS JOINS BELL & HOWELL 
IN A LONG-TERM SALES PROJECT 

Burroughs Adding Machine Company of Detroit, 
Mich., and Bell & Howell Company of Chicago recently 
announced completion of a long-term joint manufac- 
turing and distributing project. Bell & Howell will sell 
to Burroughs all production of its new microfilm re- 
cording apparatus and the initial order placed by 
Burroughs with Bell & Howell amounts to several mil- 
lion dollars. Burroughs will distribute and maintain 
this equipment as an added service to business. 

The Bell & Howell equipment is declared to be based 
upon a new principle of recording by which 22,000 
checks can be reproduced in 70 minutes on one 100- 
foot roll of film. The microfilm equipment which Bur- 
roughs will distribute will carry the Bell & Howell 
name and will consist of a recorder and automatic 
feeder, a reader and an automatic processor for volume 
users 

- —- ¢ - 
AMES SUPPLY ADDS THREE SALESMEN 

A new program has been launched by the Ames Sup- 
ply Company to “serve the dealer better.”” Included in 
this program is the addition of two new salesmen to 
the Chicago branch and a new salesman to the New 
York branch who will keep in personal contact with 
the dealers. 

The new men in Chicago are Luis de Olazarra, Jr., 
son of Luis de Olazarra, Sr., who is vice-president and 
general manager of Ames International, Inc.; and 
Harry Harmon, who was in the typewriter field prior 
to the war and is a recent graduate of the Office 
Appliance Mechanical Institute. The New York man 
is James Sinclair, who has been with the New York 
branch for 14 years and has spent a majority of his 
time in sales work. These three men, plus branch 
managers, will call upon the dealers 

——— + 


APPOINT G-W REPRESENTATIVES 


The Globe-Wernicke Co. has made appointment of | 


two new representatives, announced H. L. Pfau, vice- 
president in charge of sales. 

Kenneth Sutherland is assigned as a western repre- 
sentative and will assist John Hibbard, district repre- 
sentative, in the states of Oregon, Washington, Idaho 
and Montana. For ten years he was associated with 
the J. K. Gill Company, Portland, Ore., in both the 
retail and wholesale divisions. 

James C. Crell is named district representative in the 
North Central territory consisting of Wisconsin, Min- 
nesota, North Dakota and the upper peninsula of 
Michigan. He has literally grown up with tne company 
and was born and raised in Norwood, not far from the 
G-W plant 





NEW SHOWROOMS—tThe Ever Ready 
Calendar Mfg. Co., is occupying these 
new showrooms in the Merchandise 
Mart, Chicago. Decorations are colorful 
in a setting of soft grey walls, deeper 
grey carpeting and rose showcases and 
display tables. Lounge chairs are up- 
holstered in green leather and side 
chairs in maroon offer pleasing con- 
trast. W. Malcom Shields is manager of 
the new showrooms where Ever Ready 
desk calendars, commercial calendars 
and other leather desk and office acces- 
cesories are shown. 
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DOMORE CHAIR COMPANY, INC., 501 FRANKLIN ST., ELKHART, INDIANA 
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RE-ELECT ALL OFFICERS FOR W.O.F.1. 

Incumbent officers of the Wood Office Furniture In- 
stitute recently were unanimously reelected to serve 
through 1949 at the final session of the organization's 
seventh annual conference in the Hotel Statler, Wash- 
ington, D. C. 

Elected were: president, Fred M. Deane, president 
of the Gunn Furniture Company, Grand Rapids, Mich.; 
vice-president, Sterling Lord, secretary of the Leopold 
Furniture Company, Burlington, Iowa; and treasurer, 














FRED M. DEANE 


C. E. Hayworth, secretary-treasurer of the Alma Desk 
Company, High Point, N. C 

Newly elected to serve with them on the executive 
committee were A. F. Krieg, general manager of the 
Jasper Seating Company, Jasper, Ind.; H. W. Stringe, 
president of the Commercial Furniture Company, Chi- 
cago, Ill.; and A. S. Russell, general manager of the 
Indiana Desk Company, Jasper, Ind 

Important among the results of the three-day meet- 
ing at the Statler was the Institute’s decision to press 
for increased production and wider distribution of its 
products to overcome the three major complaints here- 
toforé’ lodged against wood office equipment, i.e., 
warped and sticking desk drawers, splintered legs and 
burned and stained desk tops 

By long research and laboratory experiments, the 
Institute has corrected these defects. Tim-Ber-Lox, 
developed by the Lundstrom Laboratories in Herkimer, 
N. Y., as a moisture repellent, is said to do away with 
drawer difficulties. ‘Densified” hardwood prevents 
splintering. A perfected treatment of desk tops renders 
them impervious to cigaret or other burns, as well as 
liquid stains. 

New methods of cutting lumber and shipping it in 
mill-packed bundles also effect economies and im- 
proved efficiency in the manufacture of wood office 
desks. The Wood Office Furniture Institute has 
adopted the 58 x 32-inch clerical desk size as standard 
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at a space saving of ten per cent over the former 
60 x 34 inch dimensions 

Another innovation exclusive to the 18 office furni- 
ture manufacturing companies comprising the Insti- 
tute is the adjustable typewriter height, as an aid to 
correct posture, comfort and efficiency of the operator. 

The next business meeting of the Institute will be 
held in June on a date and at a place to be determined 
by the executive committee. 

Washington headquarters, in 
Reinecke, executive secretary, are 
Eleventh St., N.W. 


charge of John J. 
located at 730 


—-< 
NEW YORK OMDA MEETS AT STATLER 

The regular meeting of the Office Machine Dealers 
Association of New York, Inc., was held on Tuesday 
evening, February 8, in Conference Room No. 2 at the 
Hotel Statler, formerly known as the Pennsylvania 
Hotel, New York, N. Y. 

President George Purvin, Superior Typewriter Com- 
pany, New York, N. Y., extended greetings and after 
introducing Joseph Rost, Calculator Equipment Cor- 
poration, and Harry Haig, dealer sales division of 
Remington Rand, Inc., read a telegram from Oswald 
Schreiner, Jr., executive secretary of the National 
Office Machine Dealers Association. Mr. Schreiner 
expressed his regrets at being unable to attend and 
offered best wishes for a successful meeting. He then 
announced that Paul I. Gross, Mailers Service & 
Equipment Company, New York, N. Y., was well on the 
road to recovery from his recent illness 

Membership Is Now 135 

In response to the call for committee reports, Jessie 
I. Taylor, Globe Typewriter & Adding Machine Com- 
pany, Inc., secretary-treasurer of the association, an- 
nounced a membership of 135 and urged each member 
to assist in procuring new members. 

George Purvin, reporting for the entertainment 
committee, announced that arrangements were com- 
pleted for their twelfth annual dinner dance and revue 
to be held this year in honor of Past President John A. 
La Hiff, J. E. Albright & Company, New York, N. Y., on 
Washington's Birthday Eve, February 21, at the Plaza 
Hotel, New York, N. Y. In urging all to attend he 
promised a grand time, including an excellent dinner, 
entertainment, music and dancing 


Committees Appointed 


He then appointed the following committees: 

Advisory and Grievance—chairman, Samuel Singer, 
Allied Office Equipment & Stationery Company; I. 
Meizner, Mercury Business Machine Company, Inc.; 
Nicholas Fucci, Business Machines, Inc.; E. P. Radigan, 
Radigan Sales Company, and I. Rubin, Eagle Office 
Equipment Company. 

Membership chairman—Samuel Stein, Quality Office 
Equipment Corporation; James T. Lafferty, Underwood 
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THE CROSS SECTION VIEWS 
ILLUSTRATED BELOW SHOW 
HOW ACE PRODUCES THE 


FIG. 1 Shows cross section of on All 
ROUND steel wire. Ace uses only premium, 
precision made, occurctely drawn-to-size 


steel wire 


FIG. 2 Shows *ALL-ROUND wire after being 
treated by the ACE PROCESS. This gives 
maximum strength on the ovter edge where 
i RR 


chee Safe le 
Remover 


Snops ovt clinched staples 


in a jiffy. Saves finger nails 


ACE FASTENER CORPORATION 


IN CANADA @ ACE FASTENER (CANADA) LTD. 504 ST. LAWRENCE BLVD., MONTREAL 
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Twenty years have elapsed since we started this 
business. During this time many changes have taken place in 
the stapling industry. Then, 90% of the stapling business was 
being sold direct to the consumer. Only 10% was going 
through the retail stationery trade. 


Right from the start we realized that in order to put the 
stapling industry on a sound foundation these figures must 
be reversed. How well this job has been done is evidenced 
by the fact that today our thousands of dealer friends every- 
where are getting 90% of the business . . only 10% of the 
total is now sold by direct agents. 


The outstanding factor responsible for this swing to the 
dealer was the matchless quality of Ace Stapling Equipment, 
backing up Ace’s undeviating “Dealer First’’ policy. And, 
that same policy and the uniform excellence of all Ace 
products will continue to bring dealers additional business 
and increased profits. 


SOLD EXCLUSIVELY BY DEALERS 








3415 NORTH ASHLAND AVENUE + CHICAGO 
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SEND IN THIS COUPON—See for yourself —and show your best | — 
customers why Silvercoat is leading the duplicator carbon field! | 
Just fill out the coupon below and mail to The Carter’s Ink 
Company, Department B, Cambridge 42, Boston, Massachusetts, | 
for samples of Silvercoat and selling suggestions 
| Let us help you toa 
NAMI 
| banner year in 
ADDRESS 
ina |, Duplicator Carbon sales 
¢ 
| STATI Sphoieniil | 
| 
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Here are some important facts 
about the highly profitable 
Silvercoat Market! 


® Duplicator carbon business is big business. Duplicator 
carbon is one of the steadiest repeat items in business... 


for each sheet 1s used only once! 


@ You can assure your customers many, many brilliant 


legible copies from masters typed with Silvercoat. 


@ Since Silvercoat does not deteriorate quickly while in 
stock, you can sell large quantities to big users with the 
assurance that it will be in perfect condition when your 


customer is ready to use it! 





e The Carter’s Ink Company 


CAMBRIDGE 42, BOSTON, MASSACHUSETTS 
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Corporation; Tom DeWitt, L. C. Smith & Corona Type 
writers, Inc.; Harry Rudnick, Royal Typewriter Com- 
pany, Inc.; Bernard Blumenthal, Rent-A-Typewriter 
Company; F. W. Carney, F. W. Carney Company; E. W 
Staats, Ames Supply Company, and Philip W. Kurz, 
Remington Rand, Inc 

Publicity—chairman, Frank Nemzer, Nemzer Type- 
writer Exchange; Irving R. Ritchie, Typewriter Dis- 
tributors, Inc.; William B. Kerzner, Pearl Typewriter 
Corporation, and E. Singer, Ace Office Machine & 
Supply Company. 

Entertainment chairman, William B. Kerzner, 
Pearl Typewriter Corporation; Harry Ritchie, Address- 
ing Machine & Equipment Company; Frank Nemzer 
Nemzer Typewriter Exchange, and William Purvin 
Superior Typewriter Company, Inc 

Auditing—chairman, Rubin H. Jaskow, Batlin & 
Horowitz, and Bernard Morse, Morse Typewriter Com 
pany, Inc. 

Sergeant - at - Arms Murray Diamond, American 
Type & Adding Machine Company; Frank Nemzer 
Nemzer Typewriter Exchange, and Samuel Stein 
Quality Office Equipment Corporation 

The balance of the meeting was devoted to discus 
sion of price cutting of fair traded items and unethical 
advertising and selling of those items, trade ethics and 
other local problems. Counsel Charles F. Kraus was on 
hand to give legal interpretations for the guidance of 
the group in their discussions 

°—->- ¢ 


“AL” WILLIAMS GIVEN TESTIMONIAL DINNER 


The members of the Stationers Guild of America 
its manufacturers and many other friends in the in- 
dustry took occasion to demonstrate their high regard 
and sincere good wishes at a testimonial dinner to 
Albert W. Williams, who has retired from his post of 
manager of the Guild after 20 years of service 

More than 90 men assembled to do him honor on 
Wednesday evening, January 26, in the Salle Moderne 
Room of the Hotel Statler, formerly the Pennsylvania 
Hotel, New York, N. Y 

The chicken dinner was preceded by a reception 
during which refreshments were served and a pleasant 
half hour was enjoyed Toastmaster Sam Libien, 
Libien Press, Inc., New York, N. Y., governor of NSA 
District No. 13, opened the proceedings by extending 
his best wishes to “Al.” He then introduced Jesse G 


Kaufman, Lucas Brothers, Baltimore, Md., president 
Stationers Guild of America, who voiced a hearty 
welcome. 

Going back some 27 years, he traced the progress 
of the “Guild” when in 1922 the birth of an idea de- 
veloped into a reality. He informed his listeners that 
“Al” in his 20 years of association with the Guild has 
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contributed much toward its growth and success and 
has earned the vacation he so well deserves. In con- 
clusion he extended his sincere good wishes to “Al” 
for many pleasant years to come 


Many Express Sentiments 


Toastmaster Libien then read a letter from Paul E. 
Burbank, regretting his inability to attend the dinner 
and extending his best wishes. He then called upon 
the following speakers who expressed their sentiments: 
Irving Roth, Roth Brothers, Philadelphia, Pa., first 





“AL” WILLIAMS 


vice-president, Philadelphia Stationers Association; 
Earl H. Prentzel, Speed Products Company, president, 
Penn-Mar-Va Travelers Club; C. C. Shee, The Oakville 
Company, Division of Scovill Manufacturing Company; 
William P. Kelly, Office Equipment Company, Inc., 
Louisville, Ky.; Dan Smith, Jr., The Smith Printing 
Company, Williamsport, Pa.; W. H. Patterson, Johns- 
town Office Supply Company, Johnstown, Pa.; Samuel 
S. Rosendorf, Jr.. Southern Stamp and Stationery 
Company, Richmond, Va.; Edward C. O’Brien, J. J. 
O’Brien & Son, New York, N. Y.; Albert B. Abrams, 
Modern Stationer; Fred G. Hilber, Eberhard Faber 
Pencil Company; Leo V. Downey, Boorum & Pease 
Company; Richard D. Pomerantz, A. Pomerantz & 
Company, Philadelphia, Pa.; and Henry Frank, Henry 
Frank, Inc., New York, N. Y 

Richard D. Pomerantz extended sincere good wishes 
from the board of directors of the “Guild” and an- 
nounced that they have awarded “Al” a life long pen- 
sion in recognition of his long and faithful services. 
He then presented him with a handsome book of Guild 
memories containing many letters from well wishers 
throughout the country. 

Henry Frank, often referred to as the “Dean of the 
Industry” because of his many years spent in the sta- 
tionery business, expressed the hope that “Al” will 
spend many years in full enjoyment of his well-earned 
vacation. He then announced that a gift was to be 
presented by the group but because of lack of time 





THE INDUSTRY HONORS “AL” WILLIAMS AT THE HOTEL STATLER. NEW YORK CITY 
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SPEED-O-PRINT’S NEW 1949 


| Liberator. Model 200 


a) 
wiTtTH 19 NEW IMPROVEMENTS AND FEATUR 


. 
| AVAILABLE IN 
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. Grey on 
iy The new 1949 Libera- 
Nor Model 200 19 new 
ee and improve- 
e iments include - : 
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INKING 


| ly ADJUSTABLE STENCIL 
BUTTON BAR 


& ly ADJUSTABLE TRAY 
BAIL FOR RECEIVING 
| TRAY 


by BALL BEARINGS 


n/ The finest materials 
combined with skilled 
. Workmanship under rigid 
inspection makes each 
inew 1949 Liberator Model 
,, 200 practically a custom 
built duplicator 


EQUIPPED WITH OPEN 
YLINDER, AUTOMATIC 
BRUSH INKING 
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RESET COUNTER 
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SPEED-O-PRINT CORP. 


161 E. GRAND AVENUE e@ CHICAGO 11 




















The Raleigh Executive Desk, No. 8068F, 
68" x 36". Also available in 64” x 34”, 
and 58” x 32” sizes 





Myrtle ‘Kaleigh 


Representing the cumulative knowledge and craftsmanship of 





—— pong fifty years of leadership in desk manufacture, the Myrtle 
utility slide 

Raleigh Suite combines the dignity and charm of traditional 
Chippendale with the functional efficiency demanded by the 


modern executive. 


In walnut or mahogany, the Myrtle Raleigh suite is worthy 


of its place at the head of the Myrtle line, and proves again 





that Myrtle leads in style...in user-benefits...in sales-value! 


MYRTLE DESK COMPANY 
HIGH POINT, NORTH CAROLINA 


wre 


The Raleigh Secretoria! De featuring the The eigh Executive Table, No. 8068T, 68°" x 36 The Raleigh Telephone Standl 
adjustable height typewriter platform. Size 58° x 32 Also available in 64° x 34", and 58°’ x 32" sizes No. BO16T.S. Size 20° x 16% 
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Concentrate on the BROWNE-MORSE 
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— , A-Z Alphabetical Manila Folders, Letter and Legal 
ae Size. Double Top Only, One-Fifth Cut. 

es: Two-Fifths Cut Manila Folder, Guide High. Letter or 

A ead ‘ Legal Size. Heavy Weight, Double Top Only. Extra 
Heavy Weight and Super Weight, Single Top Only. 
Miscellaneous Folder for “Simplex Index” System. 
Blue, Heavy Weight, Double Top Only. Letter or 
Legal Size, Guide High, One-Fifth Cut. 

Kraft Folder Medium Heavy. Extra Heavy, Single 
or Double Top. All Tab Cuts, Letter or Legal Size. 
System Folder Heavy and Extra Heavy Weight, 

Single and Double Top. Super Weight, Single Top 
Only Right Center Cut, Guide High, Letter or 

Legal Size. 

Miscellaneous Folder for “Service Index.’ Double 

Top, Guide High. Salmon Color, Letter or Legal Size 

Heavy Weight Only 

One-Half Cut, Heavy Weight, Double Top. Extra 

Heavy Weight and Super Weight, Single Top Only 
Undercut Tab. Letter or Legal Size Tabs Printed if 

Desired. 

Salmon Manila Folder. All Tab Cuts. Heavy Weight 

Only Letter or Legal Size 

One-Third Cut Monthly Folders. Heavy Weight Only 

Letter or Legal Size. 

Guide High Kraft Folder. Double and Single Top 

Heavy and Extra Heavy Weight. Two-Fifths Cut 

Only, Letter or Legal Size Only Single Top Fur- 

nished Printed. 

One-Third Cut Manila Folder Double and Single 

Top. Body or Guide High. Heavy, Extra Heavy and 

Super Weight. Letter or Legal Size. 

Blue Manila Folder. All Tab Cuts. Heavy Weight 

Only. Letter or Legal Size. 

One-Fifth Cut. Single or Double Top. Heavy, Extra 

Heavy and Super Weight. Body or Guide High. 

Letter or Legal Size. 

Extra Heavy Weight Manila Folder All Tab Cuts, 

Body or Guide High. Letter or Legal Size 
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FOR SIMPLIFIED HANDLING AND GREATER SERVICE! 





er in Browne-Morse Filing Supplies you will approach the coming 
with the knowledge that you are fully equipped for greater sales. 
have at your disposal the most complete line of filing supplies 
ble. Your salesmen will be able to give better service to their 
mers and fulfill their every requirement whether it be light, medium, 


or extra heavy weight materials. 


iealing with one reliable source, you can simplify your bookkeep- 





. reduce your inventory and have less money tied up in stock. 


Browne-Morse can give immediate delivery on all cuts and styles of i —— COMPANY 
moran AMD OFFICE oy 
lers, dividers and guides. Pcie 


Increase your over-the-counter sales... 
add extra profits with BROWNE-MORSE 
“Packaged” filing systems. Display car- 
ton contains complete set of dividers and 
folders for one file drawer. Order your 
supply today. 


ARCHITECTS OF EFFICIENCY FOR AMERICA'S OFFICE 


MUSKEGON Bro wne- Mi orse MICHIGAN 


MANUFACTURERS OF STEEL OFFICE EQUIPMENT AND FILING SUPPLIES FOR OVER 38 YEARS 


end today for the Browne-Morse brochure of samples and meet your 


tomers with confidence in your ability to satisfy their every filing 
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it had not been selected. He thereupon presented 
an envelope to “Al” as a token of the gift to come 


Honor Guest Reminisces 


Al Williams, in acknowledging the gifts and good 
wishes, declared he was overcome with happiness to 
know he has so many good friends in the industry he 
has served so long. He extended his thanks and ap- 
preciation to Sam Libien, J. W. McCormick, Jr., man 
ager of the Stationers Guild of America, and mem 
bers of the dinner committee, as well as to all his 
friends for their good will and honor paid to him. In 
a reminiscent mood he reviewed some of his past 
experiences which were both interesting and amusing 
In comparing old methods with present day methods 
of doing business, he pointed out the good work the 
National Stationers Association and local associations 
have done in encouraging merchants to help and work 
in harmony with one another, promoting a better feel- 
ing throughout the trade and improving business 
ethics. 

The honor guest told of his early traveling days in 
California, where he was initiated into the art of sell 
ing for the jobbing house of Payot Upham & Company 
of San Francisco. On his initial trip “Al” said he sold 
a stationer whose business classification was “Stationer 
and Undertaker.” Upon returning to his hotel that 
day he found a message to the effect that this cus- 
tomer wanted to see him after dinner. Contemplat- 
ing an addition to his order, “Al’’ complied with the 
request and was cordially received He was invited 
to follow the proprietor behind a partition in the rea! 
of the store, where he was asked to lend a helping 
hand. Behind the partition was a corpse laid out and 
the undertaker-stationer said, “I want you to lift the 
body while I put a shirt on him.” With much timidity 
“Al” proceded to oblige, but was greatly relieved when 
his customer, with a hearty laugh, said, “Never mind 
I'll just put a dickey around his neck, but I wanted 
to see if you were game 

The San Francisco fire ended his connection with 
the old firm whose place of business was totally de 
stroyed. In helping to clean up the debris of San 
Francisco, he joined the natives in digging cesspools 
erecting sheds and doing police duty. It was not long 
afterwards that Eberhard Faber offered him a posi- 
tion as Pacific Coast representative, beginning a long 
business connection preceeding his present situation 


oo —~—--- 


PHILADELPHIA STATIONERS ELECT OFFICERS 

The Philadelphia Stationers Association in regular 
meeting on Thursday evening, January 20, at the 
Robert Morris Hotel, Philadelphia, Pa., elected the 
following officers: 

President—Joseph A. Snitzer 
Corporation, Philadelphia, Pa 


Automatic Printing 


First vice-president—Irving Roth, Roth Brothers 
Philadelphia, Pa. 
Second vice-president—Charles A. Newcomet, Th« 


C. F. Heller Bindery, Reading, Pa 
Third vice-president—Ear] H. Prentzel 
ucts Company. 


Speed Prod 


Treasurer—Bernard Dieckhaus, Dieckhaus Station 
ers, Philadelphia, Pa 
Secretary—J. J. Dunn, William F. Murphy’s Sons 
Company, Philadelphia, Pa 
°° ¢ 
STATIONERS GUILD OF CANADA, INC., 
SCHEDULES ANNUAL MEETING MAY 1-4 


The Stationers’ Guild of Canada, Inc., has scheduled 
its 1949 annual meeting at Niagara Falls, Ontario, for 
May 1 to 4 and promises that this will be blossom time 

This will be distinctly a session and the 
program has been planned to be of especial benefit 
to those attending 

Room reservations are to be 
General Brock Hotel, Niagara 


Dusiness 


direct with the 
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NEW YORK OFFICE EQUIPMENT DEALERS 
HEAR KENNETH F. DAVIS TALK 
Over 105 members and guests assembled to attend 
the regular monthly meeting of the Office Equipment 
Dealers of New York held on Monday evening, Febru- 


ary 14, at the Advertising Club, New York, N. Y., with 
Guy Rentsler, Remington Rand, Inc., presiding 
As dinner drew to a close, President Rentsler called 


the meeting to order and, after extending greetings 
and expressing his appreciation at seeing such a splen- 
did attendance, introduced two new members: Sid 
Dembner, Royal Metal Manufacturing Company, and 
Joseph Aron, manufacturers’ representative. The fol- 
lowing guests were then introduced: Elon G. Pratt, 
Smokador Manufacturing Company, Inc.; Henry Lewis, 
Max Blau and Sons, Newark, N. J.; Jack Cush and 
Stanley Cohen, both of Itkin Brothers, New York, 
N. Y.; Richard Thomas, The B. L. Marble Chair Com- 
pany; Jack Landis, Frank Scerbo & Sons, Inc.; Joseph 
Pearson and Alex Pearson, both of A. Pearson & Sons, 
Brooklyn, N. Y., and Mrs. H. A. Clemetsen, Office Fur- 
niture Warehouse Company. 

President Rentsler then announced the recent death 
of Jarl S. Sprott, president of the Globe-Wernicke Co. 
All stood for a moment of silence in reverence to his 
memory 

Ben Itkin, Itkin Brothers York, N. Y., an- 
nounced that George Belzel recently been ap- 
pointed vice-president of Blanchard Brothers & Lane 
Mr. Belzel received congratulations from the chair and 
the applause of the group. 

Adam J. Andrasick, Macey-Mowler, Inc., New York, 
N. Y., chairman of the golf committee, reported that 
plans are under way to hold five golf outings this year 
Dates and places to be announced at a later date. 

Secretary Seymour L. Nathan, Charles S. Nathan, 
Inc., New York, N. Y., in making the financial com- 
mittee’s report, declared that due to the necessity of 
expanding the work of the National Office Furniture 
Association, the committee offered two resolutions 


New 


had 


which were proposed at the previous meeting—namely, 
to increase dues paid to N.O.F.A. from O.E.D. from 


$3.00 to $6.00 per member and to increase local O.E.D 
of New York dues from $10.00 $15.00 per member 
Both resolutions were put to a vote and passed unan- 
imously 

K. F. Davis Guest Speaker 

Bernard H. Nemlich, Regan Office Furniture Corpo- 
ration, New York, N. Y., chairman of the activities 
committee, then introduced the guest speaker of the 
evening, Kenneth F. Davis, W. H. Gunlocke Chair Com- 
pany, whose subject was “I’ve Got an Idea 

Mr. Davis pointed out that the salesman who would 
be successful must sell not merchandise, but ideas, and 
proceeded to outline the plan by which this can be 
successfully done. First, he stated, the salesman must 
investigate. This should be followed by getting the 
prospect’s point of view. The third step involves the 
expansion of your prospect’s ideas, and the final step 
in showing him how the articles you are selling will 
fulfill those desired objectives. Put into one sentence, 
he stated that it simply means “Sell Ideas and Your 
Products and Your Prospects Sell Themselves.’ 

A question-and-answer period followed and in reply 
to the question, “What is the outlook for 1939?” Mr 
Davis replied that in his opinion the outlook is for a 
good year ahead for the office furniture business 
After expressing his thanks and appreciation to Mr 
Davis for an instructive and enlightening talk, Mr 
Rentsler declared he, too, believes there is a good 
amount of business to be had a big market 
for dealers to develop by creative selling,” he said, “if 
salesmen will develop their prospects’ needs and create 
desire through expansion of ideas 

He then called upon William Sproul, Clark & Gibby, 
Inc., New York, N. Y., chairman of the educational 


“There is 


committee, who announced that his committee is mak- 
ing progress in the formulation of educational pro- 
grams for both executives and salesmen 
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Plain Stock 


CELL-U-SEAL 





Just Like CELL-U-SEAL 


On a guide, wear and tear first hits the tab and a guide 
is no better than its tab. It is there where protection 
is needed and it is there where Cell-U-Seal provides it. 
[t is protection that is not restricted to the tab alone, 
but continues clear across the top of the guide. 








«& SEAL is an exclus rethod developed by Weis sor 
ng the upper portion of printed guides fo gir them strength o oe 
ughness [he process causes penetration of cellulose right y | iin 
he stock, sealing top and edges as well CELL-U-SEAI 
a glasslike appearance, but is pliable and will not chip 
way jJrom the { 
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e) INCE 1892 dealers have praised the policy 
Weis uses in distributing its products. It is simply 
this: Weis regards the retailer as a vital factor 
in the distribution of its products, and therefore, 
sales are strictly confined to responsible dealers in 
the office supply field. This policy will never 


varyv—vyou can count on it. 


[THE WEIS MANUFACTURING COMPANY 
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WHY? Because on a Copy-Rite Liquid Duplicator, 


there are no gadgets to play with .. . no wicks, pumps, 


jets .. . constant adjustments .. . little hidden controls. It 
doesn't need them! Any person—the most inexperienced 
—even those who have never seen a Liquid Duplicator 
can operate a Copy-Rite within minutes after reading the 
simple instructions. Operate it expertly, with results that 
anyone can be proud of —vivid, crystal-clear reproductions. 

A Copy-Rite Liquid Duplicator comes complete, ready 
to do the best, most efficient job. Nothing extra to buy— 
no gadgets to add. Each machine has been completely 
factory pre-determined and tested to a point where it is 
practically fool-proof. 

An important element of a Copy-Rite is in the illustra- 
tion below, the Rite-Copy Unit Master. Whatever is to 
be reproduced is simply written, typed or drawn on a 
single Unit Master as if it were an ordinary piece of 
paper, just once. Every line is faithfully transferred to the 
back of the Unit Master. If there's a mistake, erase and 
correct. When it is finished, insert it in the drum, lock it, 


start the Copy-Rite and in a minute 






ED you have over 70 accurate, vivid 
: se: copies rolling out. 

\ WRITE TODAY FOR COMPLETE 
DETAILS AND FULL DEALER 
INFORMATION 





Kile Copy 


Smee UNIT MASTER 


WOLBER DUPLICATOR & SUPPLY CO. 
1203 Cortland St., Chicago 14, Ill. 


Send at once, complete information on dealer plan 
Duplicators and Rite-Copy supplies. 


Address vind = ae 





for Copy-Rite Liquid 
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AMERICAN OFFICE SUPPLY EXPORTERS MEET 

At a meeting of the Chicago division of the American 
Office Supply Exporters Association on February 2, 
Earl A. Denton of Earl A. Denton & Company, Inc., 
was re-elected chairman of the group for 1949. Alfred 
Jacobs, Heyer Corporation, was elected vice-chairman 
and Brown Hardison, Efectos de Escritorio, was re- 
elected secretary-treasurer 

Ed Foley, export manager of A. B. Dick Company, 
gave a report on his most recent efforts to have office 
equipment placed on the approved list for purchase 
out of European Recovery Program funds. 

As a result of Mr. Foley’s efforts in 1948, in co-opera- 
tion with other interested groups, ERP officials wrote 
regional administrators in Marshall Plan countries 
requesting them to approve purchase of American 
office equipment where possible 

During January, Mr. Foley visited Chambers of Com- 
merce of Marshall Plan countries, made buying mis- 
sions in New York and Washington, D. C., and ap- 
peared before Government officials in an effort to prove 
the essentiality of office equipment. Foley reported 
that Belgium, Holland and Switzerland are paying for 
purchase of American office equipment out of ERP 
money and the most recent break was indication of an 
allocation of ERP funds for purchase of office equip- 
ment by France. 

Since certain governments are proposing extreme 
duties up to 50 per cent on office equipment, Mr. Foley 
filed a brief for office equipment with the O.1.T. com- 
mittee on reciprocity and information, which is hold- 
ing hearings on matters to be considered at the Geneva 
conference to be held April 11, 1949, for purpose of re- 
negotiating: reciprocal trade agreements 

*—> 
TWO CHAPTERS HOLD O.F.D.A. MEETING 

A joint meeting of the Washington, D. C., and Balti- 
more, Md., chapters of the Office Furniture Dealers 
Association was held on January 26 at the Burlington 
Hotel, Washington, D. C., with a dinner and an in- 
formative program 

Eighteen members of the Baltimore group attended 
the meeting which had a combined attendance of 72 
Presiding was H. V. Boswell, president of the Washing- 
ton Office Furniture Dealers Association. Speakers of 
the evening included John Wagner, president of the 
Baltimore chapter; Moe Turman, president of the Na 
tional Office Furniture Association; and Edward P 
Morgan, a member of the Washington law firm of 
Welch, Mott and Morgan, communication attorneys 
and for many years a special agent of the F. B. I 

During the investigation of the Pearl Harbor dis- 
aster by joint committees of Congress, Mr. Morgan 
served as assistant counsel to the committee and 


drafted the official report. His talk was an interesting 
one. 

Moe Turman told of the progress of the organization 
which he heads. A moving picture, made by W. O. F. L., 
was shown by John J. Reinicke, secretary of Wood 
Office Furniture Institute, and Howard Gatewood, di- 
rector of trade relations for the Institute. 

a 
PHILADELPHIA STATIONERS EDUCATIONAL 
GROUP HEARS SMEAD PRESENTATION 

Thirty members and guests of the Stationers Educa- 
tional Association of Philadelphia assembled at regu- 
lar meeting on Thursday evening, February 3, at the 
Robert Morris Hotel in Philadelphia. They listened to 
a presentation of filing equipment products of the 
Smead Manufacturing Company under the direction 
of C. V. Ramsey. 

The association is composed of members of the sales 
staff of stationers in the Philadelphia area who have 
an earnest desire to increase their knowledge of the 
products they sell and, thus, do a better selling job 
In little over a year’s time, they have been eminently 
successful in accomplishing their purpose through a 
series of well-attended meetings at which various 
manufacturers’ products are presented and discussed. 

President Ernest Abe, Jr., William F. Murphy’s Sons 
Company, Philadelphia, introduced the following 
guests: Larry B. Herr, Jr., and Lloyd G. Forney, both 
of L. B. Herr & Son, Lancaster, Pa.; John L. Gallup, 
OFFICE APPLIANCES; Dennis Haggerty and Claud D. 
Kershner, Jr., both of Dieckhouse Stationers, Philadel- 
phia, Pa.; and Martin E. Lush, Louis D. Man, Norris- 
town, Pa. He then announced that the next meeting 
will be held on Thursday evening, March 3, the name 
of the guest speaker to be announced later. 

President Abe then introduced C. V. Ramsey, Smead 
Manufacturing Company, who prefaced his talk by 
defining a filing system as a storage of records and 
went on to tell of the numerous variety of filing sys- 
tems and their uses. He pointed out the advantage 
dealers’ salesmen have in selling filing systems when- 
ever filing cabinets are sold, declaring that the sales- 
man not only serves his customer but increases the 
sale by the addition of such articles as folders, guides 
and gummed labels. He gave figures to show the im- 
portance of the volume of business to be had on re- 
placements, which will run into a tidy sum over a 
period of years. 

By the use of a large placard and boxed units of 
Smead’s “Tell-I-Vision” and Smead’s “Super Filing” 
Index, he showed and demonstrated the building up 
of a complete filing system—step by step—beginning 
with primary guides, folders and miscellaneous folders 
as a basis and adding additional guides to fit any de- 
sired requirement. File pockets, expanding files, desk 





WASHINGTON AND BALTIMORE OFFICE FURNITURE DEALERS JOINT MEETING 
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Profits to the Dealer— 
Savings to the User 


The ever increasing use of machine posting 
in modern business, presents an excellent op- 
portunity for the sale of equipment used with 
the machine. Proper equipment determines 
the speed and efficiency of the machine. 
SPEEDS POSTING—Over 65% of the machine opera- 

tor’s tin ent in handling records 
SPEEDS RI RENCE—Provides choice of reference 
sition nvenience and speed in referring to 

1 
SECURIT ref Trays give security against un- 
t of records. Sheets are held in vise- 
g m edge at the same time permitting 
I cords 


LIKE A BINDER—Rediref Trays combine compres- 


sion al ty features of a binder with large 
apacit tages Ol a tray 

SWIVEL | INT COMPRESSOR—Operating on 
1 SWIV nt compressor adjusts itself to the 
wedge the sheet body when “‘stuffed’’ with 
te 

LOCKED FROM VIEW—wWhen tray is closed, sheet 
body is sed and automatically locked, pre- 

nt ed view of records 

SCIENTIFICALLY DESIGNED —Rediref Trays are 
the ré rough study of accounting machine 
metho r requirements 


Available for immediate delivery. 


Ask for Circular No. D1218 





Tray in 
Closed Position 











WILSON JONES Co. 


GENERAL SALES OFFICES 
NEW YORK CAMBRIDGE, MASS. CHICAGO KANSAS CITY, MO. 


i Street 26 Blackstone Street 3300 Franklin Bivd 816 Locust Street 


Main Plants at CHICAGO and ELIZABETH, N. J. 
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files and other filing equipment were also demon- 
strated and discussed. 

Mr. Ramsey urged salesmen to look around and find 
an opportunity to inspect their customers’ files and 
suggest methods of improvement for keeping their 
records in proper order to save both time and work 
in filing and finding. 

The recently-elected officers of the club for 1949 
all of Philadelphia, are: 

President—Ernest Abe, Jr., William F. Murphy’s Sons 


Company. 

First vice-president—William J. Boileau, Roth 
Brothers. 

Second vice-president—Eugene Laskowski, James 


Hogan Company, Ltd. 

Secretary—E. Robert Whitesel, The Brooks Company 

Treasurer—Peter S. O’Connor, Shanahan & Com- 
pany. 

Chairman, educational 
Bailine, Roth Brothers. 


program committee—Alec 
—->- 
A. F. BAKEWELL ADDRESSES VICTOR MANAGERS 

To keep post-war sales at record levels, manufactur- 
ers must take into full consideration the needs of the 
individual buyer. This calls for greater specialization 
in terms of more models and wider price ranges of 
their basic machines, according to A. F. Bakewell, gen- 
eral sales manager of the Victor Adding Machine 
Company. 

Mr. Bakewell stressed this growing need for full 
lines of merchandise in his remarks to the Victor dis- 
trict managers at their annual conference from 
February 7 to 12. 

“The Victor Adding Machine Company fully recog- 
nizes that buyers’ requirements vary widely in the 
office equipment field,” he declared. “To meet these 
needs, Victor is adding two more models to its line 
this month. Both of them will be new low price adding 
machines with direct subtraction.” 

Mr. Bakewell went on to point out that the price of 
these new machines has been keyed to aid the growing 
number of small businessmen with limited capital to 
invest. “We feel certain that the merchant who is just 
getting a start in business will welcome these practi- 
cal, yet inexpensive, machines at $134.50.” 

The full keyboard and ten-key keyboard Victor with 
direct subtraction were first introduced to the public 
in 1940. Victor’s wartime production of the Norden 
bombsight necessitated the discontinuance of these 
models. 

With the return of these two models to production 
Victor can again offer the public a complete line of 
adding machines. 

Mr. Bakewell expects the addition of these two 
models to the line will enable Victor to maintain in 
1949 the record sales volume reached last year. 
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ANNOUNCE NORTHWEST TRAVELERS CLUB 
COMMITTEES FOR REGIONAL CONVENTION 

Arnold E. Berglund, Joseph Dixon Crucible Company, 
president of the Northwest Travelers Club, has 
announced committees for the District No. 7 NSA 
regional convention at Hotel St. Paul, St. Paul, Minn 
The pre-convention party will be held April 21 and 
the convention itself is scheduled for April 22 and 23 

Committee chairmen named are: 

General arrangements—Ray Hammond, National 
Blank Book Company. 

Registration—L. Ed Friedman, Le Page’s, Inc. 

Entertainment—Jack Guntrum, Eaton Paper Cor- 
poration. 

Ladies’ Entertainment—Mr. and Mrs. V. L. Lydon, 
associated with R. B. Valleau, manufacturers’ repre- 
sentative. 


House of Friendship—cC. H. Berry, Browne-Morse 
Company. 

Greeters—Melvin L. Sowell, The Esterbrook Pen 
Company. 
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ACHTNER’S TEAM LEADS BOWLING LEAGUE 

The Indians, captained by Ray Achtner, Office Sta- 
tionery & Equipment Company, are setting a fast pace 
in the Stationers Bowling League of Chicago enjoying 
the alley pastime each Tuesday night at the Chicago 
Arena. As of February 15, the Indians had picked up 
41 scalps while losing 28. 





STATIONERS BOWLING LEAGUE OF CHICAGO 
Close behind are the Senators, piloted by J. Stuercke 


of Rogers Loose Leaf Company. But one game sepa- 
rated this able group from the leaders. 

Good bowling seems to be a habit with Office Sta- 
tionery & Equipment Company keglers. Another from 
this firm, Bill Bruner, is a pace-setter. His stout 176 
average in the first 69 games was the best individual 
mark in the league. Art Mueller ranked second with 
173. 

The bowlers are missing the companionship of an 
old campaigner, Gordon Kickels, C. L. Barkley & Com- 
pany. The press of NSA regional attendance forth- 
coming and his basketball officiating duties forced him 
regretfully to quit the league. His booming voice is 
missed, to say the least. 

= *—- © 
GUILD CLUB MEETS AT TORONTO 

The Toronto Division of the Stationers Guild Club 
held its January meeting in the usual meeting place, 
the Oak Room of the Union Station. 

The program took the form of a showing of two 
“Sound Films” by The Parker Pen Company, Ltd., 
represented by Howard Egli, who commented briefly 
on “Selling” before showing the pictures. 


William Glendinning, Acme Carbon & Ribbon Com- 
pany, Ltd., occupied the chair. Norman Hymus, Eber- 
hard Faber Pencil Company of Canada, Ltd., intro- 
duced the speaker. Harold Norman, Warwick Bros., & 
Rutter Ltd., supplied the entertainment by singing 
several solos. Perc Stephenson, Rolph Clarke Stone, 
Ltd., was at the piano and led some community singing. 

The club spring dance was announced, to be held at 
Club Top Hat on February 17. 

(More Meetings News on page 162) 
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WARM BEAUTY 
FROM HARTER’S 
RAINBOW OF 


t'PHOLSTERIES 


Wonderful how a touch of color brings new 
life to the office! Ne wonder at all, 

then. that color exerts so much influence on 
discriminating buyers of office chairs. 

Harter stocks a rainbow of upholstery 

colors. In Gros Point, Goodall’s fine mohair 
fabri ir customers choose from nine 
beautiful shades. These range all the way 
fro! onserfrvative deep-tones to warm 


and lively pastels like the Terra Cotta 


illustrate In highest quality top grain 

and deep buff leather —- and in 

lolex, popular plastic-coated fabric — 

Harter offers just as fine a selection of colors. 


Do you have the latest editions of Harter’s 
upholstery sample booklets? If not, 

drop us a line. We'll be glad to send you 
a copy of each—without charge, of course. 


Harter’s national advertising reaches business 
| leaders and professional men every 
month in Fortune, Newsweek, Business Week, 


and U.S. News-World Report. MODEL E-32R 


HARTER 


sTURGI HI GAN 
POSTURE CHAIRS + STEEL CHAIRS 
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Gsterbook 


ALL NEW 
Dip-Less MAA 


( rin like an ink- ) 
well...Just re- 
move the top. No 
more ink-stained 
fingers. As easy to 


e clean as itis soft. } 
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Your choice of 





famous precision- 
made Esterbrook 
points. Choose the 
right point for the 
way you write... 





the right point for 





the job you do. 














Smart, modern, 
non-tip base. 
Practically spill- 
proof if tilted or 
upset. Holds a full 
ounce of ink. Fill 
it once, and it 


q writes for enine. 
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5 base colors: red, 
green, grey, black, 


clear. 

















One dip writes a 
full page... 300 
words and more. 
Point never floods. 





New capillary 
feed scientifically 
supplies just the 
right amount of 
ink to the point. 
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Practically spill-proof if tilted or upset 
AS EASY TO CLEAN AS A CUP 
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AMERICA’S FIRST PEN MAKER 


ESTERBROOK PEN COMPANY, CAMDEN, N. J. 
In Canada: The Brown Bros.. Ltd.. Toronto 
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TURN TO ESTERBROOK WHEN IT’S A MATTER OF POINT OR PRICE 
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A NEW BEAUTY [GURU mY e 


MASO’S NEW 


SINGLE PEDESTAL 


Walnut Desk 


ALSO AVAILABLE 


IN OAK! 


Your Customers Will Like the Top 
Quality and Space Saving Design! 


designed to provide ample filing and storage space 


minimum of floor space Genuine walnut or oak veneer 
ibbed; two coats of.the finest lacquer obtainable Only 
dried hardwood used throughout Dovetailed drawers 
smallest deta Adds its streamlined beauty, efficiency, 
fice or other ting. Is a real saver of costly office or 
ce 
> roT —" oD . , . . 
PROSPECTS MOST EVERYWHERE 
nior executives, solicitors, salesmen, institutions 
tudents, schools, teachers, for home use, everywhere 
ney re wanted 


WRITE TODAY FOR LITERATURE — PRICES 


MASO STEEL PRODUCTS 


MASO MAKES THE BETTER ONE 






ALL THESE SALES CLOSING FEATURES 
Packed according to the new regulations to arrive safe, un- 
damaged, ready to use- ample leg room for a six footer— 
three drawers, one a double leck on center drawer genuine 
walnut or oak panels—built to last.-and to retain its good 
looks. insures more desks per unit of floor space. 





SPECIFICATIONS 


Size 6 wide 24 deer 15% long aig deep 
10” high Bottom side double drawer 
w — . ’ wide Sie lon 
a er mY os 10% deep All bottoms 
13/16 thick strongly braced 
. : . SLIDE Anchored 13/16" 
PANELS: Eaposs 4d, walnut or thick r+ wida, eutends 
16 
PosTSs For Walnut solid 
gum. fully seasone in CONSTRUCTION Dovetailed 


tlrawers; extra sturdy, extra 
braces throughout where 


dried, special ws 
for Oak, solid o 





finish required 
LEGS: In Walnut. turned or KNEENOLE: 10° wide 22" 
Square In Oak square deep, 254% high, panelled 
only , inside and out 
MATERIALS: Only fully sea HARDWARE Streamlined 
soned, kiln dried hardwood — ; _ meee ees 
metal lock on center drawer, 
used throughout two keys: glides on fave leas 
Pimubbed, “2 coats of finest PACKED: 1 to carton, con 
lacquer. Oak finish, natural forms to new packing reg 
hand rubbed “oats ‘ ulations eesures safe, un 
finest lacquer damaged arrival ready to 
~ . just off and place on floor 
DRAWERS ’: dustproof bot : 
toms, center drawer meas Snorer WEIGHT To car 
ures inside if wide ‘ 
15% long 2% dee; PRICES F.O.R8. Indianapolis 
Top side drawer, 9” wick fiana 











Dept 
500-32 S. THROOP ST 
CHICAGO 7, ILLINOI: 
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WOODHOUSE FIRM SECURES FACILITIES FOR 
ADEQUATE DISPLAY IN NEW STORE 

Complete facilities for a well-rounded line of both 
stationery equipment and office furniture is provided 
in the new quarters of the Woodhouse Stationery Com- 
pany, recently opened at 1222 H Street, N. W. The firm 
occupies something over 8,000 square feet on three 
floors in a building 25% feet wide by 100 feet in depth 
with a 30-foot alley in the rear. The location is within 
1144 blocks of the old premises at 901 13th Street, N. W.. 
and in a business section that has been predominantly 
stationery and office equipment for more than 40 years 

The show cases and fixtures have been constructed 
so as to give a staggered effect, making practically 
every department visible from the front of the store 
These fixtures combine utility and beauty with a func- 
tional approach to retail selling. Each of the depart- 
ments on the side racks are clearly identified by large 
cut-out signs painted in pale yellow to contrast with 
the “teal green” or light green-blue coloring of the 
walls, and the grey pickled finish of the show cases and 
fixtures. 


Arranged For Effective Display 


Space for such items as 24-inch rulers, legal docu- 
ments, large size columnar paper, desk blotters and 
desk pads is conveniently available with the various 
drawers and shelves plainly labeled. Drawer space has 
been sectioned off for the storing of typewriter ribbons 
so that any color ribbons for any make machine may 
be quickly found. 

Wall cupboards provide extra storage space where 
larger quantities may be obtained. Similar sections 
have been built for such items as binder screws and 
posts, which are often so easily lost. These cupboards 
have ball-bearing doors, insuring easy and quiet open- 
ing and closing. 

The lighting effect is outstanding and is designed 
to keep the sprinkler system functional. One hundred 
and twenty-foot candlepower is provided at any point 
in the store, without shadows, by the use of suspended 
uni-directional baffles, 18 inches on center, 30 inches 
below the source of light. The lighting itself consists 
of continuous rows of 40-watt fluorescent lamps be- 
tween each pair of baffles. The result is a bright, yet 
soft, lighting which acts as an effective backdrop for 
the cleancut fixtures and signs. 

The all-visual glass front is designed so that the 
interior of the store acts as a showcase at all times 

A stairway in the back leads to the office of the 





store manager, which has a large window providing 
full view of the floor. The upper floors are reached 
through a glass-enclosed stairwell at the front of the 
store. 

The furniture department is housed on the second 
floor in a space measuring 1,800 square feet, together 
with the executive offices. Orders are filled on the 
third floor, which is also reached by an elevator in the 
rear of the building. 

The entire remodeling of the building, fixtures and 
lighting is the work of Daumit & Sargent, designers, 
of Washington 

With the opening of their new store, Woodhouse 
added two extra departments—drafting and engineer- 
ing supplies, which seems to be a growing section for 
stationers, and the Hallmark greeting card display 
They already have an active Government contract de- 
partment representing some of the outstanding manu- 
facturers in the field. 

In commenting on the growth of his firm, W. T 
Woodhouse, Jr., the proprietor, attributed its develop- 
ment toward practicing three basic business policies 
He said: 

“First, we believe in selling a service to our cus- 
tomers backed up by a personal interest in them. 
Delivery is the most important service we have and 
we always make it a point never to promise a delivery 
unless we are sure the schedule can be kept 

“Second, we never tell a customer that we do not 
have the item he wants regardless of how small it 
might be. This builds confidence and the public’s first 
thought is that if Woodhouse can’t supply it, then it is 
not available. 

“Third, we believe in being honest with a customer 
regardless of the result. This leads to closer relation- 
ship and understanding which can only build a suc- 
cessful operation.” 

Mr. Woodhouse’s (“Woody”) start in the stationery 
business began as a representative of the Hampton 
Roads Paper Company in Virginia. After serving in 
World War I, he was brought to Washington by R. P. 
Andrews of the R. P. Andrews Paper Company, serving 
in both branches of the company, also in the wholesale 
and fine paper departments 

His next connection was with Cline’s, Inc., a firm 
dealing in radios, jewelry and stationery, which in the 
years of the depression was forced to sell out, pro- 
viding the opportunity for Mr. Woodhouse to purchase 
a small portion of the business 


He opened a second floor stationery store at 908 





MEILINK DISPLAY—Gunvir Industries, 
$42 S. Dearborn St., Chicago, held open 
house for dealers and consumers alike 
January 17-22, presenting this display of 
Meilink Steel Safe Company equipment. 
The complete line of office machine 
tables was shown along with cash 
boxes and security chests. Hal Johnson 
of Gunvir Industries reported that a 
substanial number of office managers 





and purchasing agents visited his show 

room in response to a written invitation. 

Dealers in the Chicago area also made 
their appearance. 
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THE COMBINATION YOU CAN'T peat! 


HIGH QUALITY-LOW PRICE 


DURAN 
UPHOLSTERED 
* 
Be WELLS 
MECHANISM 
. “POSTURE-RITE” 
ADJUSTABLE 
IN HEIGHT 
+ No. 327 
ADJUSTABLE 
BACK REST 40 
2 $29 DEALER 
IGID POSTURE i 
RIG ae F.0.B. Chicago, Ill. 
* 
BASSICK Shipping Weight: Packed 
CASTERS 2 to carton unbroken 
46 Ibs. 
8 


PADDED SEAT 
AND BACK REST 





Your Choice of Color Combinations 


SEATS and BACKS _ BASES and BACK RESTS 
DURAN UPHOLSTERED BAKED ENAMEL FINISHES 
. ROWN 
: ret Your Choice | o APPEALING GREEN 
= ial of @ BRILLIANT GREY 
@ GREEN COLORS ( . GLISTENING CHROME 







r SELL WELLES  $ééGENERAL OFFICES 
SELL WISELY 725 S. LA SALLE ST. 
niet | CHICAGO 5, ILLINOIS 
Tae 3 
Nas TELEPHONE 
HARRISON 7-1100 


CABLE ADDRESS 
WELLOFF, CHICAGO 


OFFICE FURNITURE COMPANYE 
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14th St., and then moved to 13th and I Sts. in 1932 
in a building which had an historical background since 
it was the home of President Garfield. 

In those days the firm had only two employees. One 
was a combination bookkeeper and clerk who handled 
the telephone calls, filled orders and made deliveries 
The other worker was a delivery boy, deliveries being 


NEW WOODHOUSE STATIONERY 
STORE IN WASHINGTON, D.C. — The 
progressive, 17-year-old organization 
recently moved into its attractive 
new home at 1222 H St., N.W., where 
more than 8,000 sq. ft. on three floors 
are available. Top: store front and ex- 
tensive display windows. Other views 
depict outstanding departments of new 
retail outlet. Note lighting arrangement 
and custom-built fixtures. 














made with a second-hand motorcycle. Today Wood- 
house Stationery Company has 15 employees and oper- 
ates two delivery trucks. 

The new store on its opening was visited by many 
Penn-Mar-Va members and floral tributes were plenti- 
ful from well-wishers and manufacturers as well as 
other friends in the trade.—ASK 
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with these new 
Modern designs 
by 


B. L. MARBLE! 








@ These smart new ultra-modern chairs 
have a refreshing “new look” to stimulate 
your selling. Their clean cut Modern lines 
and trim welted upholstery will have an 


instant appeal to discriminating customers 





who are looking for something distinc- 


tively ‘different’. Especially recommended 





for use with the new Modern desks in 





fine executive office installations. 


[he complete B. L. Marble line includes 





other fine upholstered chairs, as well as a 
wide range of executive and stenographic 
posture chairs and a most complete line 


of all-wood chairs for general office use. 








rc a 
IMPORTANT. Non-breakable plastic scuff 


plates are now standard equipment on bases 





of revolving chairs without extra charge. 


L J 


/ 7 7 id 
4to 14 44444C4014 Addis 1diddide 
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THE B.L. MARBLE CHAIR COMPANY 


Foremost Manufacturers of High Quality Business Chairs 
Ledford, Ohia 
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91 YEARS SERVICE TO AMERICAN BUSINESS 

























: PUBLIC 
F RECORDS 
@| 






pai 
ORIGINAL ENTRY INVENTORY 
RECORDS RECORDS 








“i ‘gore — ar 
-+® COST and 
PRODUCTION RECORDS 


ACCOUNTS RECEIVABLE 
and PAYABLE RECORDS 


SOCIAL SECURITY 


and WITHHOLDING 
TAX RECORDS 















MINUTE and 
CORPORATION 
RECORDS 









DEALERS HAVING THE MASTER-CRAFT FRANCHISE 
“Built Like a can offer a broad line of Sight-Saver ruled forms 
Skyscraper for commercial, industrial, and public records that 
are maintained for permanent reference. Hundreds 
of forms are available, on high quality rag content 
paper, made to Master-Craft standards. 





All forms are ruled in the distinctive Master-Craft 
combination of soft brown and green that is “easy 
on the eves.’’ Wide choice of. stock colors. 


(ASTER CRAFT Inquire about the Exclusive Dealer Franchise for 
Sight-Saver forms and thousands of other Master- 


KALAMAZOO, MICHIGAN Craft items. /t’s worth getting. 


MASTER-CRAPFT is THRE LOOSE-LEAF Diviston Oo F THE SHAW-WALKER co. 
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50 YEARS SERV! 
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“Built Like a 
Skyscraper” 





LEDGER DESKS C214 I 
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CARD DESKS i} 








C IV 
oe CARD FILES 
niu For All Sizes 





FOR CHECKS 


‘= 2 


ili 4 
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ACCOUNT DESKS 
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,rect&™ SF LETTER AND LEGAL 
r . ' All Heights 
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DEALERS HAVING THE SHAW-WALKER FRANCHISE 
can supply fire protection for business records of 


_ "Built Like a , iain a ’ 
every size. Today, there are twenty-six Shaw-Walker 


Skyscraper” 





Fire-File items which provide 24-hour protection for 

records, in convenient, compact, point-of-use models. 

Fire-Files are sold only to and by exclusive Shaw- 

Walker dealers.... Fire-Files represent only a few 

of the many time-savers and space-savers available 

from no one other than the Dealer having the enor- 
SH AW-WA LKER mous Shaw-Walker franchise. 

-_ 
‘ The Shaw-Walker 4,000-item franchise is the 
Home Office... Muskegon, Mich. trade’s most valuable asset. /t’s worth asking for. 








LARGEST EXCLUSIVE MAKERS OF OFFICE FURNITURE AND FILING EQUIPMENT IN THE WORLD 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 


offices of this journal their headquarters. The staff at the main office, 600 W. Jackson Blvd., Chicago, and the staff 

at the branch in charge of G. C. Wheeler at 1023 Pershing Square Bldg., Pershing Square, 42nd St. and Park 

Ave., New York, will be happy to be of any possible service. While the facilities at New York are not so many 
as at Chicago, there will be found the same desire to serve 


LONDON NOTES AND NEWS 


By Mrs. S. S. Elliott 
11-13 Dowgate Hill, Cannon Street, London E.C. 4. 


London, February 9, 1949 

Great Britain’s office machinery industry has de- 
veloped since 1945 until today’s production value is 
almost six times that of 1938 

For 1948, production value of this live and expand- 
ing industry should approximate £12,199,000, compared 
with only £2,100,000 ten years ago. Even more im- 
portant is the fact that a steady post-war rise in ex- 
port production has gone hand-in-hand with total 
production, until the 1948 export is in the region of 
£3,637,000, which is also six times greater than in 1938. 

Nor is the end in sight, according to. Ministry of 
Supply officials, whose job it has been, and still is, to 
aid and guide the industry in its efforts to make the 
United Kingdom largely independent of office ma- 
chinery imports. The Ministry foresees the possibility, 
within a few years, of a production figure 50 per cent 
higher than today’s. 

The story of the development and growth of the 
industry makes interesting reading, as do the figures 
for total and export production set out below. They 
show the important part which the industry is play- 
ing in Britain’s recovery program. They are: 


OFFICE MACHINERY, OTHER THAN TYPEWRITERS 


Year Total Production Total Export 
Value Value 
a = £ 3,924,000 £ 1,263,000 
1947 . £ 6,229,000 £ 1,804,000 
ae £ 10,134,000 £ 2,848,000 
TYPEWRITERS ONLY 
1946 ...... : £ 798.000 £ 244.000 
1947 ar £ 983.000 £ 347,000 
1948 a £ 2,065,000 £ 789.000 


Office machinery was almost entirely imported into 
Britain before the war, largely from the United States, 
to a lesser degree from Germany, and in a small way 
from Sweden, at the rate of £1,500,000 annually. 

Pre-war home manufacture was very small, with 
typewriters accounting for more than half the output 
The 1934 production, including typewriters, was below 
£1,200,000, and by 1938 the figure had only risen 
to about £2,100,000. Exports were small, and in 1938 
amounted to only £638,000 

During the war British office machinery production 
was practically nil. We depended heavily upon the 
United States for supplies, and much accounting, 
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calculating and adding machinery was imported. Only 
a few typewriters were allowed to enter the country, 
and with these, plus those produced at home, Britain 
had to make do. 


POST-WAR DEVELOPMENT 


The end of the war found a large accumulated de- 
mand for all types of office machinery in Britain. Firms 
recognized the importance of “mechanizing” their 
offices and factories, and the advantages which office 
machinery offered in saving of labor, greater efficiency, 
and speedier output. 

The result was that, with the full co-operation of 
the parent American companies, several new and im- 
portant schemes were launched in Britain for produc- 
tion here of machines previously imported. Some of 
the schemes, in which the National Cash Register 
Company at Dundee, and the Remington Rand Com- 
pany at Glasgow co-operated, are already in produc- 
tion; others are developing; still others are in the 
discussion stage 

The latest addition is the 150,000-square-foot factory 
of the Burroughs Adding Machine Company, Ltd. This 
factory, at present under construction in the Vale of 
Leven, Scotland, will be used for the manufacture of 
Burroughs adding, accounting and calculating ma- 
chines. The Burroughs present plant at Nottingham 
is mainly engaged in assembling products for export. 

We congratulate the wartime director of office 
machinery, W. J. Arris, on his appointment as general 
manager. The industry is greatly indebted to him for 
the excellent work he accomplished on their behalf, 
especially during the operation of lend-lease 

Most of the post-war manufacturing which has 
brought the young industry to its present satisfactory 
state has taken place in development areas, mainly 
in Scotland, where firms are enabled to set up under 
very favourable conditions, including new modern 
buildings and machinery. 


OFFICE FURNITURE FROM POLAND 


Under a five-year trade pact with Poland, which was 
signed last week and provides for a two-way exchange 
of goods up to the value of £130,000,000, Britain is to 

(Turn to page 189, please) 
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The executive, his secretary and 
his customer are all seated in 


perfect comfort when the office is furnished 





with beautiful, durable Dixie Chrome. Here is a complete line 

.. a Suite for every setting to match every color scheme. And 
Dixie Chrome stays beautiful and new for years... Duran upholstery, 
Udylite Chrome and all steel coil springs provide unequaled durability. 


Stock Dixie Chrome and you'll sell your customers the best 





For his Secretary 
Dixie Colonel N Dixie Posture Chair No. 600 
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Vows on! Miscellany 





ROYAL TYPEWRITER NAMES WESTERN 
SALES HEAD 

David B. Starrett, vice-president in Charge of Sales 
for the Royal Typewriter Company, Inc., recently an- 
nounced the elevation of L. C. Hult to the position 
of western sales manager. Mr. Hult succeeds A. W 
Barlow, who died recently. 

Associated with Royal since March, 1933, Mr. Hult 
started out as a typewriter salesman in Denver. Five 

















L. C. HULT 


years later he transferred to the Royal portable divi- 
sion as a district representative. In 1940, he was 
appointed to the branch managership of the impor- 
tant Oklahoma City office. His sales-breaking record 
brought him a promotion to assistant western sales 
manager in July, 1944. 

When Royal’s western sales manager was taken 
seriously ill last summer, Mr. Hult was named acting 
head. Since that time, he has traveled throughout 
the Far West, guiding branch and district manage- 
ment. 

Mr. Hult will maintain western sales headquarters 
at 410 Colorado Bldg., Denver, Colo. 
oe + 

MEILINK APPOINTS ROBERT C. HAINES 

Meilink Steel Safe Company, Toledo, Ohio, recently 
announced the appointment of Robert C. Haines as 
New England representative. Mr. Haines will cover the 
six states in this area with the exception of Fairfield 
County, Conn., which is handled by Meilink’s New 
York City distributor. 

Mr. Haines has been associated with New England 
dealers since 1938 and is well known in that territory 
Previous business affiliations as a salesman and later as 
sales manager of a Boston distributing firm qualifies 
Mr. Haines with the necessary experience to under- 
stand dealer problems and to work advantageously 
with dealer salesmen. With headquarters in Boston, 
Mass., Mr. Haines will be in close contact with the 
dealers. 
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G-F OPENS BRANCH OFFICE IN DETROIT 

Establishment of a new branch office in Detroit, 
Mich., its fourteenth in the United States, is announced 
by The General Fireproofing Company, of Youngstown, 
Ohio. 

The new office and display room is located at 2121 
Second Ave. in Detroit and operates under the direc- 
tion of R. C. Scott as branch manager. Mr. Scott, a 
veteran of the General Fireproofing sales staff, was 
formerly district manager of the Michigan area, which 
includes Detroit. 

The Detroit office provides ample display space for 
the company’s extensive line of Mode-Maker metal 











R. C. SCOTT 


desks, Goodform aluminum chairs, Superfilers and 
other products and includes warehouse facilities. 

Mr. Scott joined The General Fireproofing Company 
in 1936 as a salesman in the Pittsburgh area and has 


been a district manager since 1940. 


Aes <cieniiate 
COMPLETES 30 YEARS WITH MOORE 
Harry P. Brown, vice-president and general manager 
of the eastern division of Moore Business Forms, Inc., 
has completed 30 years of service with the company. 
The occasion was observed by his associates in the 
Niagara Falls, N. Y., offices who presented him with a 
scroll and a radio. The presentation was made by 





Edmund Johnstone, director of industrial relations. 
~-GET 
EXCUSE US, PLEASE 





One little word—if omitted—can change the meaning 
of a story. The word “not” was inadvertently dropped 
in composition of article on page 44 of the February 
issue telling the story of the Kate Illjic check. It should 
read, “The amazing case history on an eight-year-old 
raised check which could not be cashed because the 
Safeguard process protected it.” Our apologies to the 
Safeguard Corporation. 
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Otherwise valuable papers are absolutely worthless once fire 
comes. They cannot be protected by typical Fire Insurance. 


Tell that to your customers and sell them a 


PROTECTALL SAFE 


There is profit for you and 
good service for your customers. 
Every alert business and professional man — every householder 
and farmer has valuable papers and possessions that are 
worth protecting. 
Nothing less than a PROTECTALL SAFE gives 
them assurance of safekeeping against fire. 
Every PROTECTALL SAFE carries the Underwriters “’C’’ Label 
—available in seven sizes, three colors and various interior 
arrangements. 


of — Ti PROTECTALL MFG. CORP. 


. 926 South Salina Street, Syracuse, New York 
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F. S. WEBSTER COMPANY OBSERVING 
SIXTIETH YEAR IN THE INDUSTRY 

The F. S. Webster Company is celebrating its sixtieth 
anniversary during 1949. This pioneer company of the 
carbon and ribbon industry has grown from a humble 
beginning in the basement of Frank S. Webster’s home 
to its position of leadership in the industry today. Now 
the company is in this modern building, ideally located 
on the shores of the famous Charles River in Cam- 
bridge, overlooking downtown Boston 

This rise in position has been based on two points: 
quality products and dealer teamwork. The F. S. Web- 
ster Company has supplied its distributors with the 
finest carbon papers and inked ribbons backed by na- 
tional advertising and a helpful salesforce. The dealers 
have done an excellent job of distribution. To quote 
from Mr. Malcolm’s annual message, OFFICE APPLIANCES, 
December 1948: “Friendships based on such firm foun- 
dations do not change with the turn of the year.” 

A sales homecoming contest is being held this year 
in honor of George F. Malcolm, the company’s general 
manager and treasurer. The Webster sales organiza- 
tion, under the direction of Frederick H. Caswell, vice- 























FREDERICK H. CASWELL =§= GEORGE F. MALCOLM 


president and general sales manager, is pointing 
toward new high goals. Since this year marks Mr 
Malcolm’s fiftieth year with the Webster Company it 
is doubly fitting that this homecoming contest be held 
for him. 

But sixty years will be no more of a resting point 





ANNIVERSARY CAKE—Top executives of the F. S. Webster 
Co., and Batten, Barton, Durstine & Osborn, Inc., Boston 
office, slice an anniversary cake at a luncheon held January 
25 at Boston in celebration of 40 years of continuous client- 
advertising agency relationship. Left to right: Laurence O. 
Pratt, B.B.D.O. account executive: Frederick H. Caswell, vice- 
president and sales manager of the Webster firm: George F. 
Malcolm, general manager and treasurer of Webster; V. 
Stoddard Bigelow, assistant treasurer of Webster; Francis W. 
Hatch and Thomas M. Kilpatrick, B.B.D.O. executives. 


for the Webster Company than was either 50 or 25. 
The laboratory and field research programs are forging 
ahead at an even greater pace. New and better prod- 
ucts, improvements in packaging and other refine- 
ments are constantly being checked and tested. These 
ideas develop through suggestions made by the dealers, 
the customers and the members of the Webster Com- 
pany. Teamwork is even more necessary today than 
ever before, declare the executives, who take pride in 
reviewing the record of the past 60 years. They also 
like to look ahead 15 years to the seventy-fifth anni- 
versary. This coming period promises greater develop- 
ments, and they say, “The Webster Company is pleased 
to receive the many congratulations of its friends at 
this time and is also happy to say ‘Let’s point now 
toward i964’.”’ 





THE MODERN F. S. WEBSTER CO. PLANT AT CAMBRIDGE 
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CINCINNATI TIME RECORDER 
ACQUIRED BY CARL K. GIERINGER 

Controlling interest of the Cincinnati Time Recorde: 
Company, pioneers in the development of time record- 
ing equipment for insurance companies and other large 
and small industries since 1896, was recently acquired 
by Carl K. Gieringer, Miamitown, Ohio. Mr. Gieringer 
acquired more than 51 per cent of the companies’ 
5685 shares of 100-par common stock outstanding. 

As engineer, Mr. Gieringer has taken on 15 different, 
patents, issued and pending. During World War II 
he served three and a half years with the Army Signal 
Corps. He is a member of the American Institute of 
Electrical Engineers, Institute of Radio Engineers, and 
the Engineering Society of Cincinnati 

He is a former member of the faculty of the Uni- 
versity of Cincinnati, where he received his E.E. and 
Master E.E. degrees. In 1939, he was cited as one of 
the outstanding young engineers in the United States 
He was formerly with the Liebel-Flarshein Company 
as director and chief engineer 

Mr. Gieringer, and other key employees of the com- 
pany, are engaged in expanding the marketing and 
development of automatic payroll recorders, time 
stamps, master electric clock systems, signal systems, 
job recorders, and other associated supplies which the 
company manufactures 

More than 80 domestic distributors in leading cities 
and 25 foreign distributors serve as outlets for C.T.R. 
products. 


—_- —— 
BAINBRIDGE, KIMPTON & HAUPT, INC. 
ADDS NEW DIRECTOR, M. G. WHEELER 


Mortimer H. Chute, president of Bainbridge, Kimp- 
ton & Haupt, Inc., recently announced the election of 
Melville G. Wheeler to the board of directors of the 
company. Mr. Wheeler has been, since 1947, vice- 
president of. the organization in charge of sales. He is 
also manager of the Sight Light division of the com- 
pany. This division markets all products of the Sight 
Light Corporation. 
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A STORE OF BEAUTY—The exterior (top 
picture) and interior of the new store of 
A. Pomerantz & Co., Philadelphia, Pa. The 
architects achieved beauty in modern de- 
sign and provided for spacious display. 
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A. POMERANTZ & CO. PROGRESSING RAPIDLY 
ON TWO-YEAR REBUILDING PROGRAM 

More than 32 years ago A. Pomerantz & Company, 
Philadelphia, Pa., built the present store building. It 
was a beautiful one and quite modern, really up-to- 
date at that time, with two dignified entrances which 
marked the approach, and it was thought that this 
was the last word. 

In the early part of 1947 Richard D. Pomerantz, 
president of the firm, announced a two-year rebuilding 
program which included a new front, air conditioning, 
new lighting and new fixtures for the entire first floor. 
The basic idea was to bring the establishment up-to- 
date with much needed modern display and selling 
methods. 


Dignity, Plus Beauty 


The company engaged the services of Thalheimer 
and Weitz, a progressive firm of commercial architects, 
and presented the problem. The result has been the 
most remarkable change in the history of the business. 
These men prepared a dignified design—completely 
unpretentious, yet so modern and simple in its plan 
and use of materials that it has been the talk of the 
town. There is a quality look and feel that is unmis- 
takable. Even the untrained eye is impressed with 
the deep gleam and splendor of the polished granite, 
marble and bronze surfaces, and a general acceptance 
of the genuineness. The architects took advantage 
of the width of the property and stripped off the fac- 
ing of the limestone columns that took up six feet of 
the frontage and cleared display that gave the new 
store the feeling of tremendous width. In places of the 
former two entrances, one large entrance was arranged 
whereby a furniture window was so large that a com- 
plete office set could be displayed. The narrower win- 
dow is used for the display of stationery, engraving 
and other smaller items carried in the store. The win- 
dows are so flexible in design that they can be trans- 
formed in a very short time to accommodate almost 
any display that Pomerantz cares to take advantage 
of at almost any period of the year. During the pre- 
Christmas display, well prepared and wrapped gifts 
were used in the furniture window, and the transom 
height of this display caused no end of comment. The 
store has been completely relighted and air condi- 
tioned, has new terrazzo floors in the entrance, and 
full-width Herculite doors and transom have added to 
the clear vision store. 


Have Improved Lighting 
Featured are improved inside and outside lighting 
and Celotex sound-conditioned ceiling which also con- 
ceals the air conditioning ducts. 
The second part of the two year program commences 
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Now New “Color-Depth” Beauty and Wear 


Never Possible Before! 




















THOMAS FURNITURE COVERED WITH KALISTRON 


GLOWING, 3-DIMENSIONAL BEAUTY that never shows wear—Yes, it's Kalistron, amazing 


new plastic covering material with color fused to underside. Furniture covered in Kalistron radiates rich 


color-warmth that's permanentibecause nothing can touch it, ever! 


Never has Kalistron’s beauty been displayed to better advantage than on our “Charles of London" 


pieces. For this design, that uniquely combines heavy-duty construction with carefully 





proportioned massiveness, is in a tradition of dignity and good taste. Here, Kalistron 


is unmistakably the right covering material. 


Thomas’ new 1949 line is available in Kalistron, top-grain leather or other 
plastic covering materials. Send today for your copy of our new catalog. See 


for yourself why more and more dealers are turning to Thomas for finer furniture. 


THOMAS FURNITURE COMPANY 


HIGH POINT, NORTH CAROLINA 
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this summer with the installation 
of new fixtures for the commercial 
stationery division. These racks are 
being designed and built on indi- 
vidual specifications and will house 
the sundries suitable for customers 
self service. 


UNDERWOOD “AT HOME” IN CHI- 
CAGO—Several months ago the Chi- 
cago office of the Underwood Corpora- 
tion moved to the fifth floor at 131 S. 
Wabash Ave. Recently, when all of the 
various departments were settled into 
final locations in the larger quarters, a 
number of pictures were taken. Some 
of them are reproduced on this page. 


At the right is a view of the beautiful 
reception lobby. Callers step directly 
from the elevator into this attractive 
room. 


Below are several camera shots re- 
vealing various sections of the offices 
and shops. At the upper left is a pic- 
ture of the service call dispatch room, 
where service and repair men receive 
assignments in person or by telephone 
with a minimum of time loss. The upper 
right picture shows the operators’ 
school, operated in conjunction with 
Underwood's employment service. The 
center shot presents the company's dis- 
play and demonstration room. The re- 
pair shop, divided into sections accord- 
ing to types of machines handled, is 
shown in the lower left view. The re- 
maining picture is of the sales and 
clerical division. 
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COMFORT Easyrest posture chairs are built to give perfect support and day-long 
working efficiency. Seats are upholstered over 16 resilient coiled springs. A soft, 
cushion-rolled front edge is another Easyrest extra — for comfort that cuts down 


of fatigue and increases efficiency 
Easyrest i8 one 


DURABILITY The rigid, tubular steel frames are welded together into one un- 


jete line 
a comp breakable unit. Ne glued joints to give way, no screws to loosen or pull out. 


} 
of Steelcase chairs Easyrest upholstery is sturdy and easy to clean . . . stays handsome for years. 
| now available ‘° SMART STYLING Sleek modern lines and smart colors make Easyrest chairs an 
nized office attractive addition to any office. Upholstering is trim and tailored. The smooth 
att jrey-enameled finish is fused to the steel. . . will never chip or snag sheer hose. 


furniture dealers- 


ECONOMY Easyrest chairs are doubly economical —their initial cost is low, 
and they give long, trouble-free service. 


write for prices PERFORMANCE [Easyrest chairs roll easily, quietly. Height can be adjusted with- 

out tools, in two quick motions. The occupant can adjust the back rest to any 

position, without getting up. This easy adjustability encourages perfect posture 
giving every office worker a chair tailored tor her individual needs. 


You are invited to 


and catalogs: 


METAL OFFICE FURNITURE COMPANY * GRAND RAPIDS, MICHIGAN 
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THE STOCKETT-FISKE COMPANY PRESENTS 
NEW FRONT, IMPROVED STORE FEATURES 

The Stockett-Fiske Company, Inc., 919 E. St., N. W., 
serving Washington, D. C., and adjacent area for 63 
years since its establishment in 1886, now presents a 
newly-remodeled store in a modern three-story build- 
ing dedicated to stationery and office supplies. 

This remodeling program which has enhanced the 
stature of the firm in the Washington, D. C., trade, has 
provided two spacious show windows, a new modern 
front, double Herculite doors, new flooring, additional 
office space, new acoustical ceiling, new flourescent 
lighting, a fireproof stairway from the basement to the 
third floor and a new electric elevator. 

Death of William E. Stockett, Sr. in 1941 and William 
E. Stockett, Jr. in 1947 has necessarily made a number 
of changes in the executive direction of the firm. The 
officers of the company now are M. H. Stockett, presi- 
dent; Louise Stockett, vice-president; and Norman 
Stockett, secretary-treasurer. 


Work Toward a Goal 


These officers are justifiably proud of the remodeling 
program and improvements in which no expense was 
spared toward making the goal of The Stockett-Fiske 
Company, Inc., “the finest stationery and office supply 
house in Washington.” 

The stationery and office equipment departments in 
the business have grown to such an extent in recent 
years that the firm found it advisable to sell the print- 
ing, paper ruling and engraving department in order 
that this space might be used for the store business 
However, a bookbinding department is still operated 
on the second floor and through excellent arrange- 
ments The Stockett-Fiske Company is able to handle 
quite a volume of printing, engraving and paper ruling 

In the newly remodeled quarters, the firm serves as 
agents for F. S. Webster Company products, Do/More 
seating service, Trussell Loose Leaf equipment, Fault- 
less binders, World Wide Business Forms and other 
concerns. In addition, the store is stocked with a 
wide selection of stationery, office furniture and sup- 
plies, safe and. protective equipment, business ma- 
chines, art and drawing supplies, and student needs 

It was on December 4, 1886, that William E. Stockett, 
Sr., himself an experienced bookbinder, opened for 
business under the name of William E. Stockett & 
Company at 435 Ninth St., N. W. The new company 
progressed in the volume of business to the point that 
a change to larger quarters was necessitated. October 
21, 1887, saw the growing bookbindery move into a new 
home at 904 D. St., N.W. Then, on February 12, 1901, 
another removal was found advisable, this time to 413 
Ninth St., N.W. In previous years, the business had been 








purely bookbinding, which was a recognized art in 
those days. Mr. Stockett began to see the possibilities 
and advantages of combining a stationery store with 
the already well-established bindery. On July 25, 1904, 
Charles A. Fiske, a stationer of many years practical 
experience, was taken into the business and a station- 
ery store was opened in conjunction with the book- 
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ABOVE: EXTERIOR OF STOCKETT- 
FISKE REMODELED BUILDING, WASH- 
INGTON, D. C. 


NEW INTERIOR, STOCKETT-FISKE 
STORE, WASHINGTON, D. C. — New 
ceiling, new lighting, new decorative 
scheme, new flooring add up to a result 
that is both pleasing to the eye and 
functionally efficient. 
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| They all read the Old Town Counsellor 


for ALL the answers 
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) WN throug Old Town has become the source of all the right answers on problems CARBON PAPERS 
| pencil carbos inked ribbons, hektograph and spirit duplicating MASTER UNITS 
Bod idership and preference was not won easily, nor can it be challenged 


_ aT INKED RIBBONS 
lay, because Old Town spends thousands of dollars on research and FOR EVERY OFFICE MACHINE 





gineering in order to find the r/gh/ answers and develop the world's CARBON RIBBONS 

Did Town ‘Couns t line of lity products. That's why thousands look to Old Town sprertmroenase Casares 
Hee booklet, discusses fully for their duplicating needs and to the Old Town ‘Counsellor’ for all the . 

es of duplicoting onaing ee °° 
cB aan dadiee cht answers. If you don't have a copy of the Old Town “Counsellor, DUPLICATING SUPPLIES 
ond printed moaste nit vrite today, No ol ligation of course CARBON ROLLS 
Boting fluids, typewrit ne 
B corbons to inked ribb 

description Foctory and Genero! Office: 750 Pacific St., Brooklyn 17, New York. Pacific Coost Office: 843 $. Los Angeles St., Los Angeles, Colif 
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RIBBON AND CARBON COMPANY 
750 PACIFIC STREET, BROOKLYN 17, N. Y. 










Please send me my copy of the Old Town Counsellor today! 
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From the very first item to 












the present line of over 







3,100 stock items, we have 









concentrated on craftsman- 









ship and the finest quality 









and grades of raw materi- 





als, making our line an out- 








standing quality line. 
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We have 5 separate fac- 


























tories for your protection 


and added service. EXPANDING WALLET | 










Write for our Catalog. 







We also invite your 7 
inquiries for specially 
made products. 
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BANK CASE FILE 


THe Smead MANUFACTURING CO., INC. - HASTINGS, MINNESOT! 
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| me 
- The right combination to open up new sales... 










1], Highest quality in protective equipment. 
9. Most complete line in the whole field. 
4. Aggressive national advertising behind it. 


4, A protected territory for each dealer. 


pe We 








E 
Q 
\\ Business 
Week 
Nation's 
Business 
National cs 
Geographic mM h 
: , Dun’s “yy ale Cs 
If you’re looking for a Review are made to 
) profitable new line, American Start FIRES 
Business Deve 
haps you can tee 
- i pe y 7 Etc. thousands a day in your building! 
1 qualify for an exclusive Sita 
can spread...can 


TOY Your records! 
Then how 
Of & busines would you have —_— 


Imagine y, 
pureelf 
accounts for with no record of 


Mosler franchise. Write 
today for full details. 

The Mosler Safe Company, 
Hamilton, Ohio. 







Mosler 
Safe Survey —~ snd workmanship to exe 


Fequirements {¢ wed the 
FREE! Send *F the labels om the sate? 





Butters of the US. Goug 
Vout Dees ot Fart Rae, 


Leading the way 


in value and sales... : 
Safes 
MoneyChests = Je Mosler Safec. 
insulated . vitment ss 
Record Containers ! as Factories: Hamilton, Ohio 


Builders of the U.S. Gold Storage Largest builders of safes and vaults in the world 
Va ult Doors Vault Doors at Fort Knox, Ky. 





194 OFFICE APPLIANCES, March, 1949 97 











bindery. Incorporation was made under the present 
name of The Stockett-Fiske Company, Inc. These two 
closely allied lines proved such a happy combination 
that, on May 12, 1906, the growing company added a 
printing department under the direction of Frank D 
Seiffert, who died in 1943. The erection of a new build- 
ing was followed by removal to the present home at 
919 E. St., N.W. 


Personnel Well Trained 


Under the direction of William E. Stockett, Jr., a 
recognized leader in the industry who died November 
8, 1947, the store personnel was trained to serve in the 
solving of all office problems and the complete furnish- 
ing including furniture. 


It was W. E. Stockett, Sr., orphaned at 12 and ap- 


prenticed at the age of 18 to learn bookbinding, who 


laid the foundation well for this store, ably carried on 
by his sons following his death in 1941. M. H. Stockett, 
now president, came into the business in 1910, and his 
brother Norman J., now secretary-treasurer, joined 
the firm in 1922. The expanding organization perfected 
by the father and his three sons has provided an in- 
teresting chapter in the commercial life of Washing- 
ton, D. C., now forging ahead in the remodeled estab- 
lishment. 
_—_ + 
L. C. SMITH APPOINTS, PROMOTES 
L. C. Smith & Corona Typewriters, Inc., recently 
announced assignments to territory and a number of 
branch office promotions. Three sales regions have 
been established. 
H. S. Yaffa, formerly 
N. Y., branch, has been 


New York, 
the 


the 
manager of 


manager ol 
appointed 











PAUL M. WINSHIP 


H. S. YAFFA 














E 


eastern region with 
branch. The western region will be managed by Wil- 
liam J. Buckland, formerly head of the San Francisco, 
Calif., branch. Paul M. Winship has been assigned the 








W. A. MURPHY F. A. DEMANCHE 


headquarters at the New York 


central region with headquarters at the Cleveland 
Ohio, branch. Each of these men has had years of 
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experience selling L. C. Smith-Corona products and 
has also been a successful branch manager. 
F. A. DeManche, manager at Hartford, Conn., has 


: 
been promoted to the managership of the New York ; 
branch, succeeding H. S. Yaffa. 

W. A. Murphy, manager at Seattle, Wash., will suc- 
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~W. C. FOREHAND G. D. SMITH 





























G. D. WURZEL G. F. BURNS 
ceed Mr 
branch. 

W. C. Forehand is promoted to the management of 
the Seattle branch, succeeding Mr. Murphy 

George D. Smith, in charge of the Manchester, N. H., 
district office, is promoted to the management of the 
Portland, Me., branch, succeeding Mr. Wurzel. 

G. D. Wurzel, manager at Portland, becomes man- 
ager of the Hartford branch, succeeding Mr. DeManche. 

Effective January 1, a new branch office was estab- 
lished at Brooklyn, N. Y., comprising the Borough of 
Brooklyn and all of Long Island. George F. Burns, who 
was in charge of the Brooklyn district office, has been 
promoted to manager of the new Brooklyn branch. 

_ —- < 
RAY L. IRWIN JOINS DIXIE CHROME 

G. W. Guthrie, general sales manager of the Dixie 
Chrome Products Company, Dallas, Tex., has an- 
nounced that Ray L. Irwin has joined the organiza- 
tion and will cover the southeast territory, which com- 
prises Florida, North and South Carolina, Alabama 
and Georgia. Mr. Irwin was formerly associated with 
Sears Roebuck Company, and also J. H. Rich Company 
of Atlanta, as a buyer. He has a broad background in 
the sales and merchandising of furniture 


<>< 
J. A. COLLINS SELLS FIRM TO PARTNER 

J. A. Collins of the J. A. Collins Typewriter Com- 
pany, Brownwood, Tex., has announced the sale of his 
interest in the partnership to J. S. Turner. The latter 
is now the sole owner. He will continue operation of) 
the business under the original name. 

Mr. Collins is not retiring from business. His pl 
are not definite, but he is inclined to the belief that 
he will be back selling office equipment again be- 
fore long 


Buckland as manager of the San Francisco 
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Iu File Polder : 


WHAT DO YOUR CUSTOMERS WANT? 


Folders they can depend on? 
“y and E” FOLDERS: 


e Are exactingly tested for—ingredients, tear strengt 
uniform stock, color, thickness and finish. 


e Are designed for easy yse—rounded corners 
scoring for easy expansion—vertical grain so 


The exact folder for their 
you CAN HAVE “Y and E” 


e In all cuts, blank or printed tabs 
in Bill, Letter and Cap sizes 
. To fit “Y and E”’ or other installations 
e With any type of tab, plain or celluloided, flat or angular metal, 
| Direct Vision oF celluloid insertable. 

e Reinforced oF single top tabs. 

e ina range of colors 
With or without tangs 


e in Kraft or Manila, heav 
11, 14, 18 and 25 points 


g and finding system features 
n special order 





h, wearability, 





to avoid dogears—deeP 
they stand up to be seen. 


need? 
FOLDERS 





y Durafile, Yawmanot€ (rep rope), OF Pressboard 


in weights of 8, 
» With or without filin 
cial sizes, styles or cuts © 


7 e Inspe 
i 
n The folder they need when they want it ? 
; wy and ” 
». e Has a full stock of the complete line 
of » Will deliver immediately the folders yOu want 
ho 
el Folders that are easy to reorder? 
Reorder number is printed inside every stock “Y and E'’ folder. 
FAMOUS 
TE FILING SUPPLIES 'y and E”’ 


sTOCK THE COMPLE 


LINE THAT MAKES STEADY CUSTOMERS 


FILING 
SUPPLIES 








One dependable sov rce for all your needs 
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PRESENT EBERHARD FABER PENCIL CO. FACTORY IN 





EBERHARD FABER ENTERS SECOND CENTURY 
IN THE PENCIL MANUFACTURING FIELD 
This is the centennial year for Eberhard Faber Pen- 
cil Company, 37 Greenpoint Ave., Brooklyn 22, N. Y 
Symbolic of this firm’s entrance into the second cen- 
tury of its business history is replica of a golden nugget 
bearing the numerals 1849 and 1949. In a new catalog 

issued for the occasion, the explanation is made: 
“The golden nugget means more than the fact that 

the Eberhard Faber Pencil Company was founded in 

the year of the great California Gold Rush. It is sym- 




















LOUIS M. BROWN 
Vice-President, Sales 


WILLIAM C. ARTHUR 


President 


bolic of the enduring respect age brings a name...a 
good reputation is truly golden.” 

This same catalog carries a drawing of the site 
where Eberhard Faber was established at 133 William 
St., New York City, in 1849, and details the history of 
the organization. It tells how in the year 1761 “a man 
named Casper Faber (a forefather of the present Eber- 
hard Faber IV) established himself in the small village 
of Stein, Nuremberg, and there invented the wood- 
cased, all-graphite writing pencil of a practical and 
acceptable size and shape. Pencil making was now in 
its infancy—a child destined to grow with the world 
to which it would contribute so much.” 


Saw His Opportunity 


Eberhard Faber saw this country 
just beginning to feel its strength So, in 1849, at 
133 William St., New York City, the great-grandson of 
the inventor of the modern pencil founded the com- 
pany that still bears his name.” 

Expansion of the business, paralleling the growth of 
industry, made new manufacturing facilities a con- 
stant necessity. In 1872, after a fire had razed the 
a larger fac- 
present main plant 


“as a young giant 


Eberhard Faber factory in New York City, 
tory was erected on the site of the 
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EBERHARD FABER 
Founder of Eberhard Faber 


BROOKLYN, N. Y. Pencil Co. in America 










































































































ORIGINAL EBERHARD FABER FACTORY 
AT 133 WILLIAM STREET IN 1849 


plant, too, expanded 
and affords close to 
and selling of Eber- 


in Greenpoint, Brooklyn. This 
and today covers two city blocks 
500,000 square feet for the making 
hard Faber products. 

From pencils to other products was a natural tran- 
sition. In 1858 a separate plant for the large-scale 
manufacture of erasers and rubber bands was estab- 
lished in Newark, N. J. Subsequently, additional fac- 
tories were opened in other parts of the world 


Claim Many Firsts 


In this centennial year, Eberhard Faber Pencil Com- 
pany, lays claim to these firsts: 
to manufacture a recognized 5-cent 
branded retail business pencil—the Mongol 
in this country to adopt the nickel-plating 
process for point protectors, pencil caps and similar 
stationery articles. 
. to trade-mark pencil ferrules with a distin- 
guishing band. 
to introduce the circular typewriter eraser, 
erasers with beveled ends and many other styles. 
. to offer the stationer counter display assort- 
ments of pencils—a true innovation in selling. 
(Turn to page 210, please) 


trade 
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An Old Art Creates 
a New Style in the 


Chairs for Your 
Working Comiort 


Die Pe ee 


2300 


RAN GE, ser1es 


BY GUNLOCKE 


This new Gunlocke chair for your office brings with it all 
the artistry and craftsmanship of the finest of leather craftsmen 
— the saddle maker. The new RANGER line of Gunlocke 
chairs is masculine, clean of line with its broad saddle stitched 
design in genuine leather. The saddle stitch provides a 
softer cushioned back, Here is permanent working comfort 
— there is a RANGER chair for every office use to harmonize 


with your modern desks — at a surprisingly low cost. 





KE_ CHAIR COMPANY 
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SOLD BY OFFICE SUPPLY DEALERS 
FROM COAST TO COAST... Used 
by hundreds of leading American 
firms, the new improved 1949 model 
ROTO-SHEAR will bring you quick 
sales and profits and pave the way 


for other sales. 


A PRECISION MACHINE, built of the finest 
materials, recently improved to make machine 
fool-proot, easier and simpler to operate, the 
ROTO-SHEAR opens mail faster, better, safer 
Its razor-sharp, self-sharpening blade cuts off 
just enough of the envelope to expose but not 
damage contents. Opens envelopes on one 


two or three sides. Less fatigue to operator 
GUARANTEED F.O.B. 
FOR ONE YEAR $39.45 DALLAS 

MAKE MORE FRIENDS, customers, sales and 


profits with ROTO-SHEAR, Write or wire for 


further information and dealer prices 


ROTO-SHEAR COMPANY DIV. 
NATION WIDE PAPERS INC. 














1621 WALL ST. 
P.O. BOX 5571 
DALLAS, TEXAS 





Calendar of 
Industry Activities 











March 21-22. District No. 2, NSA, Hotel Sheraton, 
Rochester, N. Y. Kenneth C. Heinrich, Regional Gov- 










Se eee 


ernor, Heinrich-Siebold Staty.Co., Inc., Rochester, N.Y. | 
March 24-25. District No. 13, NSA, Hotel New 


Yorker, New York, N. Y. J. S. Libien, Regional Gov- 
ernor, Libien Press, New York, N. Y. 


March 28-29. District No. 5, NSA, French Lick 
Springs Hotel, French Lick, Ind. W. B. Gregory, Re- 
gional Governor, W. B. Gregory & Son, Detroit, Mich. 

April 1-2. District No. 8, NSA, Skirvin Hotel, Okla- 
homa City, Okla. Earl Scott, Regional Governor, Bau- 
man Office Equipment Co., Wichita, Kan. 

April 4-5. District No. 9, NSA, Texas Hotel, Fort 
Worth, Tex. George Rollosson, Regional Governor, 
George W. Rollosson & Son, Crowley, La. 

April 7-9. District No. 4, NSA, Soreno Hotel, St. 
Petersburg, Fla. Arthur Hubert, Jr., Regional Gov- 
ernor, John H. Harland Co., Atlanta, Ga. 

April 21-22. District No. 7, NSA, St. Paul Hotel, St. 
Paul, Minn. James Gaffaney, Regional Governor, Gaf- 
faney’s Fargo, N.Dak. 


April 25-26. District No. 6, NSA, Congress Hotel, | 


| Chicago, Ill. H. G. Picknell, Regional Governor, Haines 
& Essick Co., Decatur, Il. 


April 27-30. National Association of College Stores, 


Hotel Biltmore, Los Angeles, Calif. Russell Reynolds, 
Executive Secretary, 189 W. Madison St., Chicago, Il } 


April 28-29. District No. 10, NSA, Cosmopolitan Hotel, 
Denver, Colo. William Mason III, Regional Governor, 
Out West Printing & Stationery Co., Colorado Springs, 
Colo. 

May 2-3. District No. 14, Hotel Lafayette, Long Beach, 
Calif. R. A. Thomas, Regional Governor, Grimes-Stass- 
forth Stationery Co., Los Angeles, Calif. 

May 6. District No. 12, NSA, St. Francis Hotel, San 
Francisco, Calif. E. A. Petersen, Regional Governor, 
Associated Stationers, Los Angeles, Calif. 

May 9-10. District No. 11, NSA, Winthrop Hotel, Ta- 
coma, Wash. Al Osborn, Regional Governor. Tacoma 
Office Supply Co., Tacoma, Wash. 


May 23-25. National Office Management Association 
Annual Office Equipment Exposition and Thirtieth 
International Conference, Convention Hall, Philadel- 
phia, Pa. A. C. Spangler, Secretary, 12 E. Chelten Ave., 

Philadelphia 44, Pa. 

June 1-2. District No. 1, NSA, Wentworth-By-The- 
| Sea, Portsmouth, New Hampshire. Courtney F. Bird, 
Regional Governor, M. T. Bird & Co., Boston, Mass. 

June 23-24. District No. 3, NSA, Ambassador Hotel, 

Atlantic City, N. J. Joseph C. Runnels, Regional Gov- 

ernor, Commercial Office Furniture Co., Washington, 

D. C. 

October 2-6. National Stationers Association Forty- 
| third Annual Convention and Thirteenth Merchandise 
| Exhibit, Hotel Stevens, Chicago. Paul Burbank, Gen- 
| eral Manager, National NSA Headquarters, 740 Invest- 
ment Bldg., Washington 5, D. C 


- <=> 
SAN ANTONIO FIRMS TO NEW HOME 
The Royal Typewriter Company at 312 North Presa 
St., San Antonio, Tex., and the Burroughs Adding Ma- 
chine Company at 300 Main Ave., have taken space in 
the new Kallison Building on South Main Ave., and 
expect to move shortly. The Underwood Typewriter 
Company has already moved into the building, which 


| will become one of San Antonio’s leading office appli- 
| ance centers—JHR 
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. CUTS AND ELECTROS 
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; ENGRAVINGS 
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ueavy ste. BLUEPRINT CABINET 


v- idly built of heavy gauge furniture steel. Smooth gliding drawers on ball-bearing rollers, 
I equipped with rear hood and lift compressor in front. 5-drawer units that can be securely 
tacked to meet your individual requirements. Olive green or Cole grey crinkle finish. 


+ Inside Drawer Dimensions Outside Cabinet Dimensions Price 

Wide Deep High Wide Deep High 

a No. 4030, 5-drawer unit 37" 25" 2%" 40" 28 =15%" $89.00 

| No. 4332, 5-drawer unit se 632” 2K" 46%" 35%" 15%" 129.00 
Automatic plunger-type LOCK controlling all five drawers, $15.00 additional 

| Base for 4030 Cabinet is 7/2’ high. No. 30-B $14.00 

aa Base for 4332 Cabinet is 7/2" high. No. 433-B $16.50 

in CUT OR PHOTOGRAPH OF THE ABOVE UNIT AVAILABLE ON REQUEST 

a Prices 20% higher in Denver and West of Rockies. 


li- 


@ STEEL EQUIPMENT COMPANY 
as 285 Madison Avenue, New York 17, N. Y. 





PRO NTO STEEL FRONT Storage Files 





REET ERERRRnC pCO 








STURDY CONSTRUCTION — Prontos are built of 275-lb. 
test corrugated fibre board and reinforced with steel on the 
shell and the four corners of the drawers. 


SAVE FLOOR SPACE — Constructed so that they interlock 
into solid units and stack as high as the ceiling, saving 
valuable floor space. 


SIZES AND PRICES 








LOCATE YOUR RECORDS EASILY — No more need of 
fussing and fuming. With Pronto files you can get at all 
records just as easily as in your regular active files. 


BEAUTIFUL APPEARANCE — Pronto files are beautiful in 
appearance, finished in an attractive olive green, The steel 
drawer front matches your regular active office files. 






















a ae FIBRE BOARD STEEL 
DRAWER FRONT DRAWER FRONT 
Suggested Uses a — 
= PRICE File PRICE 

Width Height Lengtt! No Sincta Gaston Me Stents Cartes 

tletter Size __ 12% .. 10% 0 $3.10 $3.00 1210L $3 $3.75 
Letter Size 12% .. 10% 5 E210S ' 90 210S 3.75 3.65 
tlegal or Cap | 15% .. 10%... 24 E510 5 65 SIOL . 4.85 4.75 
Invoices 10% .. 8% 24 E109 5 2.65 109L . 3.40 3.30 
*2 Rows 8x5 Forms 107% 834, 24 E108 & 2.95 108L . 3.65 3.55 
*Invoices or 2Rows 8x5 10% . 83, 8 E'108M 3 2.90 108M 3.60 50 
Freight Bills 1 n 7 24 E97 2.60 2.50 97IL. 3. iC 00 
Checks 10'/, 4%, 24 E104 2.65 55 041 3.40 30 
Drafts or Checks 9/e 4\/, E 00 941L 2.60 2.50 
Drafts or Checks 9/5 4\/ Q E94M 95 941M 55 2.45 
5x8 Forms 8%, 5%. E 5 2.25 85iL 85 2.75 
Tabulating Cards 7% 3%, 2 E 0 2.00 73IL 55 45 
*3x5 Cards (3 Rows). || 16!/2 4l/, E 3.75 3.65 645L 85 75 
*4x6 Cards (2 Rows) || 12% .. 5 . 24 | E24 2.75 2.65 || 1245L 3.40 3,30 
*3x5 Cards (2 Rows) 10% .. 39% 24 E103 2.65 2.55 103L 3.35 3.25 
Vouchers (Upright) Sin .. 10%. ‘ E592 2.90 2.80 1§92L 3.65 3.55 
tledger Sheets 7 oe te 3a E9 3.50 3.40 912L 4.25 4.15 
tledger Sheets 12% .. 12% 8 E 4.45 4.35 1212M 5.80 5.70 











*These numbers have removable divider partitions. #Packed 6 to a carton—all others 








3 carton Prontos Installed at the Underwood-Elliott Fisher Co. 


Prices 20% higher in Denver and west of the Rockies 





PRONTO FILE CORPORATION 


285 Madison Avenue 





New York 17, N. Y. 








Width . 
Height of back from seat 











Pat. No. D 144,677, other Patents Pending 


THE COUCH WITH THE ADJUSTABLE HEAD REST 


Featuring the new “MAGIC-HOLD” 
mechanism which locks the headpiece at 
any position. 






I 


i The ‘‘Leisurest’’ couch is now being featured 
§ n Leading Trade Publications to Doctors 
ie Dentists, Institutions, Purchasing Agents, and 
i Executives 

Es 


It will pay you to look into “Leisurest”. Write Today! 


IMPERIAL LEATHER FURNITURE CO. 


315 WEST 47th STREET wid 
NEW YORK 19. N. Y. 
Dept. O. 


~~ 
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AN EXTRA SALESMAN-~ on each 
famous, thin, tough SEA FOAM BOND! Yes, the box 
ds your selling because it tells and sells your customer 
ls and pictures about the heap kind of thin office paper. 





. Sea Foam Bond takes pen, pencil or typewriter. Erases immaculately 
"ah aereage up to 14 clear carbons in one typing. It's been the first 


ve ‘never seen a package move any faster! The attractive green 
ye box easily creates eye-catching shelf and counter displays. 





America’s Favorite 
am Lightweight Office Paper 


a oy a oo oe Sere, 
\s \ 
= / BROWNVILLE PAPER COMPANY ! 
2 Bridge St. Brownville, N. Y. 
| Please send me one of those “self-se 3" Sea Foam Bond 1 
! boxes — and plenty of samples — free i 
| 
I I 
1 Nome 
Compony___ 
; Address . ! 
‘ / 


A JOB FOR YOUNG MEN, NINE DIRECT IVAN 
ALLEN-MARSHALL ORGANIZATION 

The Southern Stationer & Office Outfitter in the 
January issue carries an illuminating story about the 
nine young men who direct the Ivan Allen-Marshall 
Company selling organization at Atlanta, Ga., under 
the leadership of Ivan Allen, Jr., president 

Says the article in part: 

When you walk in the front door you “feel” some- 
thing ... it reminds you of a tense moment at a 
football game . also of the bigness and permanence 
of the stadium. 

You see retail salespeople “catching” customers 
before they take their fourth step in the store (the rule 
is to meet the customer within ten feet of the front 
door) ... you see a salesperson with every customer 

. you see a minimum of 12 salesmen on the floor at 
all times, a maximum of 30 during rush periods. (The 
one word, “Salesman!” spoken by anyone on the retail 

















IVAN ALLEN, JR. 


floor, is picked up by the telephone operator on her 
intercom system and sent throughout the six floors of 
the building within seconds after the alarm word, 
“Salesman!” is sounded .. . and in a few seconds more 
shock troops of one or more outside salesmen are on 
the floor to care for incoming customers. 
Always Something New 

You see a different and new sight everywhere you 
look. Full hides of black and suntan leather direct 
your attention to brief cases . four production work- 
ers from an office furniture manufacturer are actually 
welding, upholstering and assembling aluminum office 
chairs in the front Pryor St. show window. .. . 300 
yards of varicolored Duran hang from the ceiling on 
the first floor as a backdrop for a special display of 
furniture ... scatter rugs, lighted candles, bric-a-brac 
on end tables help furnish the needed atmosphere to 
display reception room furniture most effectively 
a teletypewriter speeds all communications and 
handles all furniture billing between the headquarters 
store and the warehouse, four miles away a sales- 
girl with only 14 months experience in the business 
closes a $6,500.00 furniture sale while you’re watching 
(and handles the sale like a veteran because she knows 
where to find all the answers—in the company’s own 
retail furniture catalog and on the store’s third and 
fourth floor showrooms). You see pen repairs made 
by factory authorized mechanics—while the customer 
waits ... you see three men and a girl operating the 
Amco order desk, handling four telephone orders at 
the same time (from six to eight thousand dollar a 
month volume on this desk) and everyone on the 
order desk is a relative newcomer to the business. 

You go upstairs to the second floor the sales 
department filled to overflowing with salesmen’s 
desks and salesmen’s tools. You learn that 22 city 
salesmen literally bounce from their chairs every 
morning when General Manager Harry Buice rings his 
9:05 a. m. bell (it costs the salesmen money in more 
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@ Super-Filer, the mechanized filing equipment with 
the unique swing front, mechanically adds working 
space and produces an angle spread every time the 
drawer is opened. It provides at least 18% more pay- 


load per drawer. 


The new Self-Adjusting Divide-a-Files (three to a 
drawer) mechanically simplify almost every filing oper- 
ation. They break up the load in the drawer, hold the 
contents slanted to the rear for easy reading and mechan- 
ically maintain compression. They SELF-ADJUST 


themselves to changes in the volume of drawer contents. 


Phe improved Super-Filer with Self- Adjusting Divide- 
a-Files marks another milestone in the filing of office 
records. It reduces office expense by say ing time, effort. 
money, floor space and actually cuts down comparative 
initial costs of filing equipment. Every GF dealer should 
push these improved Super-Filers \ igorously. It will 


pay big dividends. 


THE GENERAL 
FIREPROOFING COMPANY 


DEPARTMENT A-3 *« YOUNGSTOWN 1, OHIO 


There is a complete line 
of GF metal furniture — 
desks, tables, chairs, files 


and shelving 
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Tempo FILM STENCIL... 


Now with the New Improved 

















Easy on the eyes... 





reproduction...Another major refinement for 
TEMPO, the original Film Stencil pioneered 
by the Milo Harding Company since 1938. 


Write for catalog showing full line 


of Tempo duplicating supplies 





WATCH FOR ANNOUNCEMENT OF THE 
NEW TEMPO ELECTRIC DUPLICATOR 











MILO HARDING COMPANY 


ESTABLISHED 1904 


432 West Pico Boulevard @ Los Angeles 15, Calif. 
317 Third Avenue @ Pittsburgh 22, Pennsylvania 


Wiielaitia taut a Ef PO 
REG. U.S. PAT. OFF. 


DUPLICATING SUPPLIES 
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ways than one if they’re in the store at 9:15 a. m.) 

You can hardly believe it when you watch the hand- 
ling of telephone orders, especially those tagged with 
a red star (RUSH) . .. when you see these orders glide 
through six people’s hands, two machines and over 
five floors of the building .. . when you see such an 
order delivered in the downtown area only 18 minutes 
after the customer telephoned for some special cut 
carbon paper. 

Average Age Is 32 Years 

It interests you that the average age of all employ- 
ees is just over 32 years. Ages range from 17 to 70. 
The sales staff, young in appearance and in thought 
has a combined total of 507 years of experience in this 
business. Seven of the ten young men who own the 
business are well under 40. Ivan Allen, Jr., second gen- 
eration president is only 37. Harry Buice, general 
manager, is just 36. 

Nearly 200 people in the main store, the printing 
plant, the warehouse and the company’s two branch 
stores (in Gainesville, Ga. and Athens, Tenn.) seem to 
be fighting a deadline every day all day long. The 
pace has obviously been set by the ten young men who 
run the business—and the entire organization appears 
to be keeping pace—some even pushing the leaders. 

Ivan Allen, Sr., and Charles Marshall began and 
built a small two-man operation into one of the na- 
tion’s largest—over a period of 45 years. Then Ivan, 
Jr., came into the picture, surrounded himself with 
men his own age, gave them big jobs to do—expected 
them to do them— and they did—making some mis- 
takes, but correcting them quickly and never making 
the same one again. 


Sparks the Organization 


Ivan Allen, Jr., sparks the entire organization into a 
little more than a day’s work every day, and every- 
body seems to like it. He knows the business has out- 
grown the ability of any one person to manage it, run 
it, or carry even one-half of the management burden. 
So the operation requires men like Harry Buice, gen- 
eral manager; Bill Floyd, secretary-treasurer, respons- 
ible for all accounting records, office functions and 
finance; Billy Owens, in charge of all manufacturing; 
John Carnes, James Ball, Jack Williams and Felix 
Sharpton, young oldtimers (average age under 40) 
who lead the sales staff and guide the sales policy; 
Hayden Jones, furniture department manager; Billy 
Towe, retail store manager; Gene Ownby and A. P. 
Baylis, stationery buyers; C. H. Aiken, warehouse man- 
ager; Arnold Snellings, shipping department foreman; 
and Ian Stalker and Bill Harris, the sales promotion 
team. 

And—though he’s willing and happy to let the 
“youngsters” run the show now, Ivan Allen, Sr. is in 
his office at the main store—every day and in his office 
nearly every day, you'll see one of the “youngsters” 
getting Mr. Allen, Sr.’s, thinking on problems he has 
tackled before. 

Yes, it’s fun to watch the ten “youngsters” manage 
the 200-man team—you wonder if they can keep up 
the pace—it tires you just a little even to watch them 

and then you realize how and why they generate so 
much action—they’re younger—younger than you 
realize, even when you know their ages—and it’s young 
men who can set—and maintain this pace—in high 
gear all day—selling several million dollars worth of 
stationery and furniture every year now, and not yet 
knowing just how much they can sell when they 
gather a little more experience 


Re 


OZALID NAMES DALLAS DISTRIBUTOR 
The Horn Blue Print Company has been named dis- 
tributor for the Ozalid division of the General Analine 
and Film Corporation and has moved to larger quar- 
ters at 404 South Ervay St., Dallas, Tex., in order to 
better handle the increased business.—JHR 
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Unquestioned Leader 


in its Field 





»ometimes a product is so far ahead in quality, 
its leadership is never questioned—such is the 
Bates Numbering Machine. 


For well over half a century the Bates Number- 
ing Machine has been the standard of excel- 
lence. Hundreds of thousands of them are in 
use in big industry and small business; and 
thousands of them are still doing a steady day- 
by-day job after years of hard use. 


New uses are constantly being found for Bates 
Numbering Machines. Today more than ever 
the dealer who really puts sales effort be- 
hind these all-purpose machines is finding an 
ever-increasing source of profitable business. 


It will pay you to keep a Bates Numbering Ma- 
chine right out where it can be seen on your 
counters, and in your windows. It will not only 
build up sales but it immediately marks your 
store as the right place to go for quality mer- 
chandise. 


The Bates Manufacturing Co. 


Orange, N. J. * N.Y. Office, 30 Vesey Street 


BATES NUMBERING MACHINES, STAPLERS, LIST FINDERS, 
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FLOOR COSTUMERS 





AT PRICES YOU CAN’T AFFORD 


TO OVERLOOK 


No. 310 WALNUT 


e COMPLETELY OVEN 
BAKED WALNUT 
FINISH TO RESEMBLE 
WOOD AND BLEND 
IN WITH OTHER 
OFFICE EQUIPMENT 

e NON TILT BASE 
15 LB. CAST IRON 

e EVERLASTING 
STEEL HOOKS 

e HEAVY GAUGE 


ROYAL NAMES WORCESTER DISTRICT MANAGER 

David B. Starrett, vice-president in charge of sales 
for the Royal Typewriter Company, Inc., recently an- 
nounced the elevation of William M. Wherry, formerly 




















WILLIAM M. WHERRY 


Salesman at Boston, Mass., to the position of district 
manager at Worcester, Mass. Mr. Wherry’s entire pe- 


riod of service with Royal has been spent as a type- 
writer salesman in the Boston office 


— : 


STEEL TUBE 


$7 1 90 ist price 


ee eed 
eg 


| 











pea (ack TAPE 


| LOMDY- STRIPE 


FOOL-PROOF DISPENSER 


No. 350 REVOLVING 


¢ 25 LB. NON TILT || 
OVEN BAKED BLACK 
CRACKLE BASE | 
e 8 STEEL TRIPLE | 








NEW TEXCEL DISPENSER — Retail 
stores carrying the new candy-stripe 
CHROME HOOKS Texcel tape dispenser are receiving 
e CAST REVOLVING this counter easel display which is a 
reproduction of the Industrial Tape 

RING Corp. Texcel advertisement as it ap- 


e CHROME STEEL TUBE peared in “Life”, February 14 issue. 


$590 usr ence di 


SOLD THROUGH AUTHORIZED DEALERS ONLY 
WRITE FOR CATALOG AND DISCOUNT 














Terms C.0.D. unless rated 


FIXTURES corr 


312-14-16 BLUE RIDGE 
KANSAS CITY 3, MISSOURI 
PHONE—CLIFTON 9034 





MULTISTAMP BOOTH—This booth focussed attention on the 
products of the Multistamp Co., Inc., Norfolk. Va., during the 
1949 Materials Handling Exposition Jan. 10-14 at Philadel- 
phia. S. Levine (left) and F. W. Pennington were in charge. : 
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he Aime Stenderdizer ' 

e fulfillment of the universe 
ee 
tong life and moderate 


means SATISFIED CUSTOMERS 


When you place Alma Desks and 
Companion Pieces in your customer's 
office, you have done more than make 
a sale... you have also made a friend. 
For Office Furniture by Alma gives 
him so very much more than he would 
ordinarily expect...its Excellent 
Construction, Functional Design, and 
Modern Styling are his at a cost so 
moderate that you have automatically 
made him a “walking advertisement’ 
for the Wise Economy of doing busi- 
ness with the Alma Dealer. 


There is no substitute for giving a 
man his money’s worth and more... sell 
Alma, and your customers will sell YOU! 


ALMA DESK COMPANY 


HIGH POINT, NORTH CAROLINA 
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AMES' SPECIAL 
Frue- Mark 


All-Purpose UTILITY STAND 





One piece 13 
x 18” Masonite 
Slide Extension 
for Use on 
Either Side. 


27” high 
18” long 


16” wide 


IT HAS WHAT YOU WANT IN A STAND 
Built-in Rigidity—Creep-proof feature 


Wobbling and creeping are two of the most common 
objections to an ordinary utility stand. But the True- 
Mark Stand is no ordinary stand. It’s built to Ames’ 
specifications—which are your specifications. 
e Easy-Rolling casters on rear legs for complete 
portability. 


e Glides on front legs banish creeping, assures 
stability. 


e Top of hard-tempered noise resisting, clatter- 
proof masonite. 


e All steel under-construction, rigidly cross- 
braced—allows ample leg room. 


e Smooth edges prevent snagging of stockings 
or clothes. 


@ Unique top arrangement eliminates the use of 
screws. 


CHOICE OF COLORS: 
Standard Grey— School Brow n Office Oliv e Creen 


CONTACT YOUR NEAREST AMES BRANCH 
FOR FURTHER INFORMATION. 


AMES SUPPLY COMPANY 


564 West Randolph Street 
Chicago 6, Illinois 


BRANCHES 
583 Market St. 
San Francisco, Calif. 


191 Cain St. 
Atlanta 3, Ga. 


19131 Commerce St. 
Dallas 1, Texas 


37 Murray Street 
New York 7, N. Y. 


417 Wall St. 
Los Angeles 13, Calif. 
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TAYLOR CHAIR APPOINTS HARRIS FOR WEST 
Paul C. Harris, with 27 years of experience in office 
furniture, was recently appointed West Coast repre- 





~) 














PAUL C. HARRIS 


sentative for the Taylor Chair Company. His head- 
quarters are at 1942 46th Ave., San Francisco, Calif. 
Mr. Harris has lived in the West for the past 45 years 
where he managed office furniture departments in 
both Seattle and San Francisco. As a factory sales 
representative he is well acquainted with the trade. 


—— 
F. H. EICHHORN GIVEN ADDED DUTIES 
Franklyn H. Eichhorn was recently appointed sales 
promotion manager in addition to his duties as adver- 
tising manager of the Eberhard Faber Pencil Company, 














\ 





FRANKLYN H. EICHHORN 


37 Greenpoint Ave., Brooklyn, N. Y. The sales promo- 
tion department is a new one for the company and is 
in line with the plans for the celebration of Eberhard 
Faber’s one hundredth birthday, termed the Golden 
Nugget Centennial. 


IMPERIAL DESK PLANT ELIMINATES SMOKE 

Residents of one section of Evansville, Ind., have 
written to the Smoke Abatement League praising an 
industry in their neighborhood for eliminating smoke. 

The plant is the Imperial Desk Company at 1312 
West Florida St 

A letter, signed by 27 persons living in the vicinity of 
the plant, was sent to both Gilbert Bosse, Imperial 
Desk Company official, and to Sidney Butterfield, 
chairman of the Smoke Abatement group. It praised 
the company for completely getting rid of black smoke 
and also with cutting fumes from its smokestacks to a 
minimum. 

Irvin A. Illing, North Fulton Avenue druggist, cir- 
culated the letter. 

“Imperial made some changes soon after the smoke 
abatement group began to urge a specific control pro- 
gram here this year,” Mr. Iling said. 

Mr. Illing added the change was so noticeable that 
he and other property owners in the area thought the 
plant should be complimented. 

Powder coal and new equipment did the trick. 
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Buyer’s CHECK LIST 
For TOP VALUE Office Filing Equipment 


User preference for A-S-E Products is steadily growing — buyers of office 
equipment recognize these values and demand these A-S-E features: 


"4 Strength —Superior design, including the heavy steel frame, assures 


proper operation, regardless of load. 


V Appearance—The best finish obtainable. Smooth, attractive baked 
enamel blends beautifully with any office color scheme. The chip- 
proof surface retains its new look through countless years of service. 


Each file complete with durable satin chrome hardware. 


fe V Completeness—A size and type of unit for every filing need. Two-, 
— ' - . - . ‘ . 
three-, four- and five-drawer heights provide the office 


equipment buyer with just what he wants. 


The order is yours with A‘S-E Equipment! 

















ALL-STEEL EQUIPMENT Inc. 


600 Cleveland Ave., Aurora, Illinois 
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CLEMCO OCCUPIES NEW PLANT IN INDIANA 

Clemco desks are now being manufactured in their 
i: new home located in Bloomfield, Ind. This new factory 
is fully equipped with all of the latest in modern wood- 
working machinery, kiln drying, veneering assembly 
and finishing equipment, and offers over twice the 
usable floor space formerly used to produce Clemco 
desks in the old Chicago plant. This increase in area 
and the addition of modern machinery will allow fora 
considerable increase in production of present lines 
and also permit the addition of several new patterns. 

A nationally-known designer of fine furniture has 

been commissioned to design exclusively for Clemco in 
the office furniture field and is now detailing several 
; new patterns that will be announced to the trade in 
Fa the very near future. 
“3 The new organization of the Clemco Desk Manu- 
; facturing Company, Inc., is made up of practically all 
of the active supervisory heads of the old Clemco 
organization, excluding superintendent, foremen and 
‘J lead men. Maynard H. Raggio, president, has moved 
Ne to Bloomfield and will head up the new organization. 
= Mr. Raggio was associated with his father, the late 
" D. A. Raggio, for 25 years in the production of fine 
office furniture and for the past four years served as 
president of Clemco in Chicago. 

Fred D. Valleau, first vice-president in charge of 
sales and advertising, has been associated with the 
sale of office furniture, both wholesale and retail, for 
the past 36 years and is well known to the trade in 
nearly every section of the country. He has repre- 
sented Clemco in the New York territory for the past 
15 years. 

E. F. Dodge, Jr., second vice-president, has repre- 
sented Clemco in the Michigan and Ohio territories 
for the past 16 years. A. Clyde Davidson, treasurer, | 
has served as comptroller for the past 12 years, and 
before that was connected as a C.P.A. with a large | 
firm of accountants and industrial engineers. Grover I 
D. Rose, secretary and legal counsel, is a well-known j 
practicing corporation counsel and partner in a large 
Chicago law firm. Biernard P. Diemer, general super- 
intendent, has been, for the past 26 years, in charge 
of production for nationally-known furniture manu- 
facturers and for the past ten years in charge of the 
production of all Clemco desks. C. Christiansen, fore- 
man of the cabinet room, was formerly superintendent 
of the Johnson Chair Company plant in Chicago. 
Carl R. Brundine, foreman of the finishing, has for 
the past 15 years been in charge of finish on all Clemco 
desks. 

The field representatives will be Paul Barrett, Frank 
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Why KOH-I-NOOR? Because it's professionally designed, 


FOR 60 Years ToP ArtisTs, ARCHITEC 





2 W. Bullock, Jack P. Cooper, Jim W. Cooper, Jr., V. C. 
es Corkran, E. F. Dodge, Jr., S. M. Mosby, W. M. Small, 
& & R. C. Strafford, III, and Fred D. Valleau. 
— ¢S Although there will be no official housewarming of 
: = mG the new Clemco home, dealers and their friends are 
 E re) invited to visit the modern plant at any time and 
. 2 O see it in full operation. 
ac | z “The new name is The Clemco Desk Manufacturing 
22> 5 Company, Inc., and the new address, Bloomfield, Ind., 
5 2 9 ox where a warm welcome awaits you,” the officials tell 
. tr members of the industry. 
2 E e) re) © 

Ly — WOODSTOCK NAMES DALLAS MANAGER 


The Woodstock Typewriter Company has opened a 
Southwestern wholesale sales and service branch at 
2026 Main St., Dallas, Tex., under the direction of H. N. 
Webster, divisional sales manager, formerly of Chi- 
cago. J. D. Clark of Dallas will be travelling service 
manager.—_JHR 





ENGAGEMENT S 


Harold Ginsburg, secretary of Jos. Ginsburg, Inc., | 
Chicago, recently became engaged to Miss Gloria 
Morrison, also of Chicago. The wedding is to take 
place on June 19, 1949. 


KOH-I-NOOR 





grading in all 17 degrees. Long Wearing. Unsurpassed 


Breaking Strength. Opaque (Perfect Reproduction) 


Ask For # 
Pris 


and manufactured by the most m 
meet the most exacting require 
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AN EVEN FINER [ oNGHORN CARBON ... IN 


A Coloyful NWew Package 














OFFICE 


TYPEWRITER CARBON 








Three Weights: Light, Medium, 
Stondord; Standard Colors; Two 
Sizes: BY, x11, , BY, x14, . 


IT’S PREMIUM GRADE AND CARRIES PREMIUM 
PROFITS—-AT A SURPRISINGLY REASONABLE RETAIL 
PRICE! Always top quality the Longhorn Wax Back Carbon 
you'll find in this attractive new box is better than ever! Fine 
wax back eliminates curl ...superior finish makes possible more 
legible copies—copies that are clear, readable and permanent. It’s 
impervious to moisture, heat and humidity. 


Eula your Carbon Sales 
WITH LARGE CONTRACT BUSINESS! 


AMCO is equipped to supply special orders of 


APPLIANCES, 


carbon paper in any size 


weight in any finish... 


.in any color...in any 


in ANY QUANTITY 


Let us help you land that contract. Send details of 


order for our quotation. 


Write on your letterhead for this 
COMPLETE AMCO CATALOG! 
* TYPEWRITER CARBONS ond RIBBONS 

* PENCIL and ONE-TIME CARBONS 

* SPIRIT ond HECTO CARBONS 

* DUPLICATOR STENCILS and INKS 


“AMERICAN CARBON 


General Offices and Factory: Ennis, Texas 


March, 


1949 


PAPER MFG. CO. 
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Pp hi OLD TOWN APPOINTS DISTRIBUTORS 
ut this Old Town Ribbon & Carbon Company, Inc., Brook- 
lyn, N. Y., recently announced the appointment of the 


“B ES T SE L L e Pr ” firm of Hamilton Brothers, 1004 Columbia Blvd., Pitts- 


to work 
earning for you 


--- FREE! 


You'll build good business . . . and good 
profits .. when you use Bassick’s Floor 
Protection Equipment Catalog to serve your 
customers more efficiently. It’s a real *‘best 








seller’ . . . because it helps you sell. 


IT HELPS YOU... gives you complete, 
easy-to-understand information on Bassick’s 























. wad nables y a 
rot tion rodauct eee CHA es you 

floor protection products nbccneessepele HAROLD R. HAMILTON JAMES H. HAMILTON 

to fill your customers’ requirements... 

with a minimum of effort. burgh 22, Pa., as exclusive distributors in Pittsburgh 
IT HELPS YOUR CUSTOMER... because you and surrounding area. 

can fill his needs with the exact Bassick James H. and Harold R. Hamilton have been active 


in the spirit duplicating supply field in the Pittsburgh 
territory. They recently completed a period of special 
technical training at the Old Town factory. 


product that will give him the best service 
. and satisfaction. 


\ i / —— 

\ OFFER FLO-MASTER COUNTER DISPLAY 

| A new “silent salesman” has been made available 

oe \\ to dealers selling Cado Flo-Master Fountnbrushes, 
manufactured by Cushman & Denison Manufactur- 

N eQuiP ing Company, New York 11, N.Y. This card, taking 











| groor PROTECT 


' 





ore 


NEW FLO-MASTER DEMONSTRATOR 


up small space on the counter, shows varied uses for 
the Flo-Master device in addressing, pricing, sketch- 
ing and marking. It is available to dealers free of 
charge during the present national advertising pro- 
gram 


If you do not have this condensed 
catalog No. 137 — write: THE 
BASSICK COMPANY, Bridgeport 2, 
Conn. Division of Stewart-Warner 
Corporation. In Canada: BASSICK 
DIVISION, Stewart-Warner-Alemite 
Corporation, Ltd., Belleville, Ontario 


— 


CLARY OPENS BRANCH AT COLUMBUS 

Clary Multiplier Corporation recently opened a di- 
rect factory branch office at 75 E. Gay St., Columbus, 
Ohio. J. W. Cravagan, Jr., assumed charge on January 
24.—AK 

—< — 
CHARTER NEW FIRM AT ALEXANDRIA 

The Garrett Office Supply Company has been chart- 
ered at Alexandria, La., with a capital stock of $30,000. 

JHR 





116 OFFICE APPLIANCES, March, 1949 

















aN ME: 








- SIMPLIFIED 


























— | 16 in. deep 
6F3702 . ° 
TABULATING CARD CABINETS 36% in. high 














Steeclmaster's “€us Junior filing system for tabulating cards (3% x 7%) 


which may be built up to whatever capacity is required by the individual user. 
Rigid specifications — made of furniture steel — electrically welded throughout — 
bail suspension. 


Equipped with black plastic hardware. Positive locking compressor to assure even 
distribution of cards is standard equipment. Finished in soft PaéasaGrey Lustre- 
Lite. 


Each individual unit comes equipped with ASCO simplified build-up feature. 
Sanitary bases are available. 


6F3702 — Six (6) Double Drawer Tabu- F3702 — One (1) Double Drawer Tabu- 


lating Card Cabinets (F3702) set up on lating Card Cabinet. Capacity: 3200 

sanitary base (B37). Total Height: 36%”. Cards. (Not illustrated) 

Capacity: 19,200 Cards. F3703 — One (1) Triple Drawer Tabu- 
lating Card Cabinet. Capacity: 4800 


3 Six (6) Triple Drawer Tabu- Cards. ( Not illustrated ) 











lating Card Cabinets (F3703) set up on INSIDE DRAWER DIMENSION 
sanitary base (B38). Total Height: 36h". Height Width Depth 
Capacity: 28,800 Cards. 4” 7%” 15%" 
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HIGGINS — 


Pa tris 
W-CGustomers 


: } to YOU 


nor 


HIGGINS: 


AMERICAN INDIA INK | 
u rate Jo' Tous, Ml lack ~— 
Higgins 


ERICAN aly wt 


> 
a 


HIGGINS... 


the consistency of grea bafertae. os 


THE QUALITY OF 
build your sales 
-++ your profits, The strdng consumer acceptance of 


7 . . f ° _ 
Higgins Inks carries many-4nertis?s’ supply department. 


Link 


of Higgins Drawing Inkd to Higgins Art Books, for enter- 


your sales 


tainment and instruction ... alo other related Higgins 


accessories which sell themselves .. . se!] each other... 


for your increased profits. 


HIGGUAS LNh GO. LNG. 


VENTH STREET, BROOKLYN 15, 


271 
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AIGNER APPOINTS SALES MANAGER 
The G. J. Aigner Company of Chicago recently an- 
nounced the appointment of Clarence W. Clemen as 
sales manager. He has been with the company since 
1935, with the exception of six years of active duty in 














CLARENCE W. CLEMEN | 


In 1946, he became assistant to Alwin Aig- 
ner, and during the last year has acted in the capacity 
of sales promotion and advertising manager. 

In addition to his work with the Aigner Company, 
Mr. Clemen manages to find time to attend evening 
classes in business and sales at Northwestern Uni- 
versity, to be captain of a Chicago Stationers’ League 
bowling team, and to enjoy life at his new home in 
Lincolnwood, Ill., with his wife and 11-months-old son. 

—> < 
FILE NAME FOR FIRM AT BUFFALO 

A business name has been filed in the Erie County 
clerk’s office for Acorn Printers & Office Supplies, 68 
Dewey, Buffalo, N. Y., by G. B. Turner, Sr., G. B. 
Turner, Jr. and E. G. Stocker.—GET 


THE MAGIC OF colo 


‘OUR Home anp OFF 





USE RABBIT IN PROMOTION—lIn the guise of 
an artist, complete with beret and palette, the 
familiar whimsical rabbit character of Speed 
Products Co., 37-18 Northern Blvd., Long Is- 
land City, N. Y., has been assigned to the 
promotion of color in stapling machine. The 
winking carrot-eater takes his perch atop 
Speed's three-dimensional display piece de- 
signed as a “stopper” for windows and 
counters. Displayed on a stagelike platform 
are four Swingline Jeweltone staplers, each 
available in garnet, topaz, jade or pearl. The 
display is available to dealers free of charge. 


1949 
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NoTear sh n B&P now has 
aaditional, j 

operation t 

the countr 

all numb 


From he j it, as well as 
No-Tear, N le data, No-Bulk 
our orders 


New YORE city SALESROOM: 
CHIcaco SALESROOM 1519 MERCHANDISE Maat PLAZA, CH 
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A Rockwell-Barnes Product 





No matter how you add ’em, figures are 
no better than the paper on which they are 
printed. Even the finest adding machine can’t 
make up for inferior paper. 

With Rockwell-Barnes sPOTSEALD ADDING 


MACHINE ROLLS, there is never any question of 


quality. Available in three distinctive grades, 
SPOTSEALD adding machine rolls safeguard cus- 
tomer satisfaction and offer you these plus sell- 
ing features: 


EVERY ROLL is spoTsEALD—an exclusive patented 


feature which practically eliminates waste of 


time and material, when “‘opening”’ a new roll. 
EVERY ROLL in all grades, is UNIFORM for quality, 
weight, and texture. 


EVERY ROLL is marked with a red WARNING SIGNAL 
about three feet from the wood core. 


potseald 


EVERY ROLL is hard-wound, without breaks or 
patches. 

EVERY ROLL in all grades is individually sanded, 
vacuumed, and brushed—reducing lint to a 
minimum. 

Yes, you can be sure with SPOTSEALD 
ADDING MACHINE ROLLS . . . one of the many 
products backed by the Rockwell-Barnes repu- 
tation for quality that is your assurance of con- 
tinued customer satisfaction. 

* * * 
OTHER TOP-QUALITY ROCKWELL-BARNES PRODUCTS 
“ROCKBARNES” Boxed Typewriter Papers 


“Non-Skid" Easel Notebooks Wrapped Typing Papers 
Desk Blotters Mimeograph Papers Duplicator Papers 
Ruled Pads Scratch Pads “SERV-WEL" Clipboards 


mem ROCKWELL-BARNES COMPANY 


Specialists to the Stationer since 1903 
35 East Wacker Drive Chicago 1, Ill. 
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Colonial and Atlas lines not 








TRADEMARKS OF 
QUALITY 


+ 


Since 1919, Columbia has been manu- 
facturing Steel Office Equipment. 


The accumulated skill of 30 years has 
gone into the making of our four popular 
lines: 


COLUMBIA 
APEX 


COLONIAL 
ATLAS 














These trademarks are your guarantee of 
the best that can be produced. 




















LINCOLN-LIBERTY BUILDING 
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Manufactured vy 


COLUMBIA STEEL EQUIPMENT COMPANY 


PHILADELPHIA 7, PA 
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Lumograph 


OTHER FAMOUS 
STAEDTLER PENCILS 


@ These famous imported drawing 
pencils are in great demand because 
they give perfect reproductions and 





COMPETITIVE MOON | are nationally advertised in all lead- 
PROSPERITY LUNA | ing Architectural and Engineering 
PRECISION DIANA Publications. 

MOONLIGHT TOMES No. 2886 Mars-Lumograph Drawing Pencil 
DICTATION TRIBUNE No. 1018 Mars-Lumograph Artist Pencil 


HALF MOON APPROVED No. 1904 Mars-Lumograph Artist Lead 
GLOBE-TROTTER 








Write today for details. 


J-S-STAEOTLER,INCG. 


33} WORTH STREET NEW YORK 65, N.Y. 
STAEDTLER SINCE 1662 
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ROY D. JACKSON OPENS NEW OFFICES 

Roy D. Jackson, long identified with this industry, 
recently announced the establishment of offices as a 
business management counsel in the LeVegue-Lincoln 
Tower, Columbus, Ohio. 

Mr. Jackson came to Columbus as a business man- 
agement engineer in 1938 for the purpose of rendering 
a service to the G. Edwin Smith Shoe Company and 














ROY D. JACKSON 


its subsidiary, The Nisley Company. Some time later 
he was elected as president of the shoe firm and con- 
tinued in that capacity until the beginning of 1948, 
when he resigned as president and director to enter 
the business-management engineering and consultant 
field. 

He came to Columbus from the Todd Company, 
Rochester, N. Y., where he completed a six-year assign- 
ment in a business management capacity. Prior to his 
connection in Rochester, he opened a business-man- 
agement service in New York City, serving a number 
of nationally known accounts. 

> 
PRESTON-NOELTING BUYS NEW PLANT 

Preston-Noelting, Ltd., on January 1 purchased the 
plant of Kist Canada, Ltd., at Stratford with a floor 
space of 10,000 feet to expand the filing supplies and 
stationery department. This department will be moved 
as rapidly as possible when the necessary alterations 
are completed and delivery is made of new equipment 
now on order. 

The firm is planning on continuing with the present 
lines. As materials and facilities become available it 





PRESTON-NOELTING, LTD. PLANT NO. 2 


will expand into additional lines which at the present 
time are being imported from other countries. 

In moving the stationery department from the main 
factory, an additional 7,000 feet of space will be pro- 
vided for expansion of the machine room in the wood- 
working and veneer departments. This will allow in- 
creased production as soon as the rearrangement of 
equipment is completed. Demand for the company’s 
product made it necessary to take this additional 
space. 
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Mercury devices put wings on every 
stapling operation! . . . These superb 
staplers ore produced by skilled arti- 
sans to the highest standards of pre- 
cision construction . . . Every step in 
their production is carefully checked 
to engineering specifications . . . All 
models are unconditionally guaran- 
teed for mechanical perfection . . . 
There's a Mercury stapler specifically 
designed for every commercial and 
industrial usage . Compare for 
quality, serviceability, all round 


efficiency! [PSA ER ecard 


Some of the Leading Mercury Models 

A—Mercury 1-19WT 

B—Mercury 1-19T 

C—Mercury 1-19 LR. 

D—Mercury Sr. (210 staples) 
Mercury Jr. (105 staples) 

E-~—Mercury H-30T 

F-— Mercury H-30 

G—Mercury H-30 Foot Power 


Exclusive Jam Free Feature found 
in all Mercury staplers — and in 
Mercury Stoplers only . . . Potented 
removable head thet slips off in a 


split second, frees jams in a jiffy 
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Consolidated Wire Products Co., Inc. 
145 Spring Street, New York 12, N. Y. 

















Dealers from all points of the compass crow about 
FAST-SELLING wiltshire modern 





North... South... East... West... 
dealers everywhere are shouting the 
praises of Imperial’s Wiltshire Modern 
wood office desks as the best selling 
line on the market today! They’‘re 
sold on the Wiltshire Modern Line 
because 


**e** 


it virtually sells itself 
it’s priced for profits 






The Famous No. 5469 Executive Desk. This easy- 


to-sell 4-drawer desk headlines the “smash hit’ **** it offers a wide range of stream- 

Wiltshire Modern line which includes Confer- lined desk styles that please 
: : customers 

ence, Clerical, Secretarial, Consultation and coee ip stimulates store treffic 

Typewriter desks, Pedestal table, Bookcase and It can easily be your big profit line... 


too! Write today and find out how 
you can get more sales and profits in 
1949 with a bigger and better desk 
line .. . Wiltshire Modern! 


Telephone cabinet. 


These stand-out features turn 
your prospects into customers 


@ SEMI FLUSH DRAWER PULLS @ BALL BEARING FILE DRAWER SUSPENSIONS 
@ WALNUT OR SOFTONE FINISH @ ADJUSTABLE HEIGHT FROM 29" TO 30!/," 
@ ISLAND BASE @ DUSTPROOF UNDERCONSTRUCTION 

@ FAULTLESS GLIDES @ FOUR POINTS OF BEARING 


These sales helps simplify your selling. 


In keeping with Imperial’s long-standing “service to dealer’ policy these 
three sales helps are designed to help you sell more desks! 


ATTRACTIVE BROCHURE—a handsome “catalogue-type" brochure 
that your salesmen can use for sales presentations on the sales floor or 
for outside calls. 


COMPACT CONSUMER FOLDER—idea! for use as a handout piece 


enclosure with regular correspondence or other direct mail, and as a 








follow-up piece on inquiries. Space reserved for your imprint. 


i) 


NEWSPAPER MATS—-sales-tested advertisements inserted in your re 
local newspaper will lead customers to your store _— 


: aq 
Write for your samples of these sales aids today! i 
Empercia 
Ww MEMBER WOOD OFFICE FURNITURE INSTITUTE desk company 
EVANSVILLE 7, INDIAWNA 
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WICHITA FIRM ELECTED TO GUILD 
The Bauman Office Equipment Company, Wichita 
Kans., has been elected to membership in the Execu- 
tive Furniture Guild of America, W. F. Lindner, presi- 
dent of the group, recently announced. 
The Executive Furniture Guild is composed of deal- 
ers and producers of office furnishings and equipment, 


and is an affiliate of the Grand Rapids Furniture Mak- 
ers Guild. Membership in the organization is by invi- 
tation after election and is dependent upon reputation 


for dependabl 
Ralph V. Ba 


service and integrity. 
uman, president of the Wichita firm, 


| 
who attended the January color conference of the 
guild in Grand Rapids, Mich., said, “Today’s executive 
spends a great portion of his life in his office under 
mental pressure, and has much less than he deserves | 
if his office isn’t as colorful and comfortable and as | 
carefully decorated as his home. Bright, colorful and | 
inviting offices stimulate and reflect the character 


and imagination of the men who use them.” 


Executive Furniture Guild dealers offer a system of 
color and design-co-ordinated furnishings and acces- 
sories for the purpose of helping buyers and users 


select what they need and want in re-equipping offices 
and help them provide themselves with a most suitable 





color environment GMH 
ee | 
ESTABLISH NEW STORE AT BROWNSVILLE | 


A branch store is to be established at Brownsville, 
Tex., shortly by the Maverick-Clarke Company of San 
Antonio, Tex. It will be the third branch to be oper- 
ated by the company, other branch stores being located 
in Corpus Christi and Houston, Tex.—_JHR 


— 


GOODMAN BROTHERS BUY CLOVIS FIRM 
Crawford Goodman, Jr. and Johnny Mack Goodman, 
brothers, have taken over the Jackson Office Supply 
store at Cl N. Mex. Announcement of the change 
in ownership was made by Mrs. Sarah Jackson, who 
has been proprietor of the store for the past 15 months. 


=< 











‘DEMOCRACY WORKS HERE” CAMPAIGN.— 
Paul E. Burbank, general manager of the National Stationers 
Association, is shown with a poster reproduction of a “Satur- 
day Evening Post” ad, February 16 issue, launching the “Dem- 
ocracy Works Here” campaign. “The program of ‘Democracy 


NSA AIDS 


Works Here’,” said Mr. Burbank in a statement to Association 

members, “is making a true contribution toward a better un- 

derstanding of the meaning of democracy in this nation of 

ours.” The program, sponsored jointly by the Retail Associa- 

tions of America and the “Post”, will be carried on at retail 

level by means of display posters and placards, and news- 
paper and radio tie-ins. 
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HOW TO BE SURE 


the Protection You Sell 
Will PROTECT BOTH =, 


=> 7 





PERETTI 


FirsT, sell the 
best record protection you can get in a safe. 
That's our Class A safe—certified fire-re- 
sistive for at least 4 hours by tests in the 
Underwriters’ Laboratories. 


Then get your customer to have us anchor 
into it a burglar-resistive money chest— 
surface hardened to provide extra drill- 
resistance to the exact degree stated on a 
certificate furnished with the chest. 


Your customer gets two-way protection, 
plus lower insurance rates. The chest, for 
example, earns up to 70% discount on 
burglary premiums and may easily pay for 
itself. You get a double sale and increased 
good will of the customer expecially in the 
event of fire or attempted burglary. 









IT PAYS TO SELL 


the combined fire and burglary 
protection of an 


H-H-M CHEST in SAFE 










ae ae 


same HERRING - HALL 
SS MARVIN Sate Co. 


General Offices, Hamilton, Ohio 


ON CHEST 
BRANCH OFFICES: In New York, Chicago, Boston, Wesh- 
ington, St. Lovis, Attenta, Houston, Philadelphia, Pittsburgh, 
San Francisco, Omaha, Leos Angeles, Charlotte, Minne- 
apolis, Detrolt. OTHER AGENCIES ALL OVER THE WORLD. 
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COMFORT- 
CONTROLLED 
MOTION 





“Free and easy” is one way to 


describe the feeling Collier-Keyworth Chair 
Controls give through their patented “Equi- 
Balanced” action. An exclusive, outstanding 
Collier-Keyworth feature, it always assures 
smooth-tilting, comfort-controlled motion. 
For all-steel, revolving chair controls . . . 
carefully constructed for long-wearing 
satisfaction . . . 


ultra modern in design... 


buy Collier-Keyworth! 


Diver - 
os an a a8 ee 


COLLIER-KEYWORTH CO. 
Mii GARDNER, MASSACHUSETTS 


126 





INDUSTRIAL TAPE ELEVATES FITZPATRICK 

Edwin J. Fitzpatrick has been appointed executive 
vice-president of the Industrial Tape Corporation, ac- 
cording to a recent announeement by J. S. Nichols, Jr., 
president. 

Since his release from the army in 1946, Mr. Fitz- 
patrick has been a vice-president and director of 





= } 








— 





EDWIN J. FITZPATRICK 


American Home Foods, Inc., and president of its Chef 
Boy-Ar-Dee division located in Milton, Pa. 

In January of 1942, Mr. Fitzpatrick obtained leave- 
of-absence from Clapp’s Baby Food, where he was a 
vice-president in charge of sales and a director of the 
company. He served in the Office of Production Man- 
agement, later on the War Production Board until he 
was commissioned in the Army. His final post was 
chief of Army food supply for Germany and Austria 
with the rank of colonel. He was decorated with the 
Legion of Merit and the Bronze Star 

— 
M. DICKINSON APPOINTED BY BASSICK 

M. Dickinson has been appointed a field service 
engineer for The Bassick Company, Bridgeport, Conn., 
caster manufacturer, Walter F. Herold, Bassick execu- 
tive vice-president, has announced. 

Mr. Dickinson comes to Bassick from the Bureau of 
Aeronautics of the United States Navy, where he 
headed development of equipment for handling and 
servicing of aircraft. His duties for Bassick will in- 
clude development work and field consultation with 
customers on technical problems or projects involving 
use of casters, wheels and wheel mountings 

, titineetncoeocnce 

MARCHANT MOVES CORPUS CHRISTI OFFICE 

The Marchant Calculating Machine Company has 
moved its Corpus Christi, Tex., branch office from Six 
Points to new and larger quarters at 1913 Leopard 
St—_JHR 


—— «© 























l 
PROMOTED BY HORDER—Edwin F. Schreiber (left) and 
Francis Marra were among those recently promoted by 
Horder’s, Inc., Chicago. as told on page 98 of the February 
issue. Mr. Schreiber has been named operating manager 
and Mr. Marra is head of the newly-created printing division. 
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FILING CABINETS 












































KITCHEN CABINETS 
RO DUCTION 


@ We can make prompt deliv- standard LYON Products at regular 
ery on LYON Products if you or published prices (see partial list 


your customers will furnish us with below) or special items made to 
the sheet steel. We will buy the your customers’ specifications. 
steel from you and ship the pound- Ask your nearest LYON District 
for-pound equivalent in either Office for details. 






LYON METAL PRODUCTS, INCORPORATED 


General Offices: 128 Monroe Avenue, Aurora, Illinois 
Branches and Deolers in All Principal Cities 








Shelving Kitchen Cabinets 


Lockers Display Equipment Cabinet Benches 
Wood Working Benches © Hanging Cabinets 
Economy Locker Racks Welding Benches 
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ew Tumbler Analysis Pad 
With Exclusive Features 


NUMBERED LINES AND COLUMNS... ALTERNATE COLORED COLUMNS... 
EYE-EASE* PAPER—GIVE YOU JUMP ON COMPETITION AND BOOST SALES 








Business today needs more accurate records and Display these sales winners. Be sure your salesmen 
needs them faster. These new National Tumbler Pads have a sample. Let your customers know you have 
— 75200 series — meet these needs. Look at the fea- them—and they will take them away from you. Place 
tures below. They are new, exclusive—only National your order with National today. 


pads have them all. 
Forms contain from 2 to 21 columns. Sheets come N tl | Bl k ~ k C 

in sizes from 8%" x 14” to 25%" to 17”. Units are a lona an 00 ompany 

ruled from 10,000 to 1,000,000. 


The Tumbler* binding lets sheets turn easily. Each 
sheet is perforated for easy removal. NEW YORK CHICAGO BOSTON SAN FRANCISCO 


le | NW ACURATE 
BR STR POSING 


HOLYOKE, MASSACHUSETTS 
















Numbered lines with every 
fifth line ruled heavy for ac- 
curate posting to correct line. 














> DA 
CAnalysis ad vanes TT , 
eve-eaAS€. Pct Miypoven avenues MvUtttlas Bititig oD Numbered columns for accu- 
wana rn maven nent ) TIC 20 : 
geal rs HI ee Eno 4 rate posting to correct column. 
No, 15207 D mgueenn itt ST IT et ts) 
aheiiin + Coloma 00 bal : pannanel mitt Th TH TLL aaa im seven » 


44444 


£D 8OTH Ses l eee cam manenneee Gliteee eS eeet ll. 


Tee i 43s Alternate colored columns for 


e+e tet 


THIS PAD FUL 


se aves 
+44 eoo4et 
aeRnee MORURUUES Boece eee.  nocnam MUONRNOe Settee y 


; 
= peeeess 444 eeeeee: 7 

mies WUMBE SSO. C Gy RMN BEnNERLES BTIY ih | use such as — cost and selling 
? ” 





beeeeet 


annneien Bust *" —debit and credit — etc. 





sUMBERE 





PLUS Your Big Sales- 
maker... 

NATIONAL EYE-EASE* 
PAPER 





* Trade Mark Reg. U. S. Pat. Off. 








NATIONAL 


“’ AND YOU 
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WALTER O. CRITCHF'tELD RETIRES 
Walter O. Critchfield on January 28 retired as presi- 
dent of the Shelby Salesbook Company, Shelby, Ohio, 
after 60 years in the printing business, and has been 
succeeded by Robert S. Daugherty, formerly vice-presi- 





























ient and general manager, who has been with the firm 
for 29 years. Mr. Daugherty started as a salesman in 
Cleveland in 1919. He was rapidly promoted to district 
manager in Syracuse, N. Y., and New York City, and 
ame to Shelby in 1925 as assistant sales promotion 
nanager. In 1937 he was promoted to sales manager 
and in 1945 elected as vice-president in charge of sales. 
He has served as a director for 11 years. 
. The Shelby Salesbook Company is one of the world’s 2 
S biggest manufacturers of that item. Mr. Critchfield La 
learned the printing trade at the Ohio Soldiers and “On 
Sailors’ Orphans Home in Xenia, and came to Shelby Cn 
1898 as foreman of the original Sheets Printing Sn ew CLlt“‘(i<“‘iéizitiéi‘(CSCS*CéR 
fi Company. Later employed by the Simple Accounting “ee ae 
ve Salesbook Company, Fremont, Ohio, for 11 years, he y iF I 
os vas named manager of the Fremont division in 1918 Ries 
when Simple was merged with the Shelby Printing 1 
Company to form the present Shelby Salesbook Com- fe 
pany. ) aha 
In 1921, he came to Shelby as factory manager of the eae 
y) salesbook firm and became second vice-president in y,/ 82 
1940. Mr. Critchfield became first vice-president and mF 
general manager in March of 1945, and president early YW aos: 
in 1947 ie a5 N 
Officers re-elected included F. B. Stevens, vice-presi- — . . > as 
cof dent; R. D. Hurl, secretary; R. E. Dedenhaver, iene LITTLE Quality Carbons shia 
} urer; and S. E. Smith, assistant treasurer—AK and Ribbons build dealer : 
PRESTIGE — guarantees 
| — po von 
FLORIDA FIRM DEALS SOLELY IN PENS Gosthan tet Gildea 
The Black Cat Pen Shop, 13 Second St. N., St. Peters- faction to the user. 
burg, Fla is two unusual distinctions among the 
city’s small business establishments. First, it is the LITTLE Dealer protection 
mly shop in town selling and serving nothing but eliminates competitive ef- 
fountain pens and mechanical pencils, and second, its | fort. 
business ha rown while its scope has shrunk. 
Harry 8. Gc len the proprietor, who arrived 88 8) FITTLE Factory Coopera- 
ourist in 1936 and decided to settle, started out doing ; ? 
yb printing and selling and servicing cigarette lighters tion really helps the dealer 
| as well as pens and pencils. The printing business got '° obtain a_ satisfactory 
ut of hand, and during the war Mr. Goguen found it share of the best customer 
lificult to get lighter repair parts, so both these requirements, 
wspects of the business were discarded.—JL 
———_——— LITTLE means profitable, 
clean cut distribution, plac- 
ing the dealer at the top in 
| quality, dependability and 
— protection. foe 
SIXTY YEARS constant 
adherence to the above 
policy has created confi- 
J | dence and good will which 
| means much more to our 
: _dealers than price and ¥g 
selling promises. > 
. 
Write for details and samples. 


NEW STYLING FOR SELF-SEAL DISPLAY—To introduce the 

new $.10 package of Self-Seal envelopes that now replace 

| the former §.15 package, elaborate seven-piece, full-color 
lithograph displays are being distributed by the United 

States Envelope Co. Mr. Dry Seal, the umbrella-toting char- 
ill acter especially created to symbolize an envelope that re- 


quires no licking, occupies the feature spot in the new “QUALITY EXCLUSIVELY SINCE 1888” 


display units now available to Self-Seal retail distributors. 
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STATIONERS ~ 





1 Use your new 

| Pink List Net Pricer 
to order your entire want 
list from ASSOCIATED! 


@ This loose-leaf illustrated price list 





(without ring binder), available to selected 
stationers, is the only comprehensive, continually up 
to date list of dealers’ net prices in the stationery 
industry. Notice these features of the Associated 


Pink List Net Pricer 
1. Comprehensive —410 pages 


2. Shows Manufacturers’ lists, if any, and your net 


prices. 
3. Well known manufacturers and trade names are 
indexed alphabetically for quick reference. 


4. Up-To-Date. Replacement pages showing new 
merchandise and revised prices are mailed to 


Pricer holders as required. 


*K If you do not have a Pink List Net 


Pricer, write for full information 


about how you can qualify to get one. 





ASSOCIATED STATIONERS 


SUPPLY COMPANY 


229 SOUTH JEFFERSON ST. * CHICAGO 6, ILLINOIS 
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GLTC COMMITTEES ARE APPOINTED 

President Rus Ragan, American Pad & Paper Com- 
pany, has appointed the following committees for the 
Great Lakes Travelers Club, Inc., in addition to those 
previously announced: 

Membership—Harry Allen, Eaton Paper Corporation, 
chairman; Ken Todd, Bainbridge, Kimpton & Haupt, 
Inc.; George Huber, Boorum & Pease Company. 

Finance—Ray Eichenlaub, Service Steel Products 
Corporation, chairman; Douglas I. Allen, American 
Pad & Paper Company, and C. W. Clemen, G. J. Aigner 





Company. 

Publicity — Leonard O. Schneider, The Globe-| 
Wernicke Co., chairman; Tom Bulger, Geyer Publica- 
tions; Walter Snelling, George E. Fox & Company; 
Walter Lennartson, OFFICE APPLIANCES, and Al Cote, 
Reyburn Manufacturing Company. 


House of Friendship and Reception—Tom Géillice, | 
Rockwell-Barnes Company, chairman; Ray Eichen- | 


laub, Service Steel Products Corporation; John Henn, 
John Henn & Associates; Art Jansky, The Carter Ink | 
Company; W. W. O'Leary, Durand Manufacturing [| 
Company; Scott Parnham, manufacturers’ representa- 
tive, and Jim Bradley, Higgins Ink Company, Inc. 

June Golf—Hy Linden, Ace Fastener Corporation, | 
chairman; Ed Rohrs, Eaton Paper Corporation; Harry 
Balch, Quality Park Envelope Company; Gordon Kick- | 
els, C. L. Barkley Company; Jim Lynch, Browne-Morse 
Company; Wesley Montpas, Park Sherman Company; 
John Gilbert, OrricE APPLIANCES; John Smythe, Geyer 
Publications. 

July Golf—Jay C. Jord, John Rauschenberger Com- | 
pany, chairman; Frank Lazowski, Automatic Pencil 
Sharpener Company; Ken Reister, Minnesota Mining 
and Manufacturing Company; Roy Skibbe, Associated 
Stationers Supply Company; Bob Vojta, Chicago Sad- 
dlery Company; Eddie Kraft, National Blank Book 
Company; Norbert Burgess, Sanford Ink Company. 

August Golf—Brewster Towne, National Blank Book 
Company, chairman; A. C. Van Horne, Eberhard Faber 
Pencil Company: Harry Rogers, Automatic Pencil 
Sharpener Company; Don Sharpe, Reyburn Manufac- | 
turing Company, Inc.; Neilan Short, Columbian Art| 
Works, Inc.; J. Herbert Johnson, Wilson Jones Com- 
pany; Frank Cooper, Codo Manufacturing Company, 
and Norman Bickel, Sanford Ink Company. ' 





——-_< 








S.N.A. STATIONERY CO., INC.—Benjamin Simon, presiden 
appears in the foreground in this picture of the interior o 
the S.N.A. Stationery Co., Inc., establishment at 2721-3 Wek 
ster Ave., New York, N. Y. Since August, 1948, the concert 
has been owned and operated by Mr. Simon and his son 
Seymour. The former secretary. Jacob Simon, died on June 
1947, and on the same date another official, Benjamin Naid 
suffered a heart attack. 
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*Ne. 30— BONDSMAN, with Latch-Lock— Popular 
utility box in heavy gauge steel, 1144""x 54” 
x 34%"", with convenient carrying handle. In 
ca- Olive Green, Blue é rquoise, Gunmetal 
ny: and Red. Shipped gle or assorted 
. colors Reta at $2.65 

Also with esa 


combinatior 





m- *He. 10—PERSONAL FILE, with Latch-Lock— 
cil Heavy Gauge x a’ x 10%", 
ing complete wit lexed folders and con- 
ted venient carrying | ve Green, Blue, *Ne. S—CASH BOX, with Latch-Lock — Amer- 
‘ Silver, Turq i Red. Shipped ica's Finest Cash Box. Change compartment 
single or a Retails at $5.00. sets into cover for fast, easy cash handling. 
0k Has exclusive 4-space bill section, separate 
coin compartment and secret reserve bill 
space. Box cannot tilt when open! Heavy 
0k fey gauge steel, 1144" x 544" x 344"". Gunmetal 





ber or Red. Retails at $4.65.1 

cil Also available with Sesamee 
ac- combination lock. 

Art 

m- 

ny 





Latch Lock KEEPS LID FIRMLY CLOSED WHEN UNLOCKED 





No. 2— MIDGET — h box with slotted lid, 








standard hey lock, in heavy gauge steel Latch Lock SHOWS INSTANTLY WHETHER BOX IS LOCKED 
home savings. et er color, to retail 
at $1.50.1 


Here's a brand new sales feature . . . a special attraction found in no 
other security box. Latch-Lock sells Merriam boxes on sight! Latch-Lock 
closes without being locked . . . can't be left open by mistake. Only 
Merriam has the Latch-Lock, now available on three* of the fastest- 


selling Merriam boxes. 


Merriam Boxes — versatile, compact and convenient — are 


made of unusually heavy, electrically welded steel, built to 





last a lifetime. Finished in colorful polychromatic enamels, 


No. 20-—DRAWER SAFE— Screws right into baked on to prevent scratching. Fully guaranteed against 
desk drawer. Kee tamps, cash and F : , ee : 
valuable papers saf atchproof! Extra defective workmanship and material, Strong, positive-action 
heavy gauge ste« x 955" x 255”, : 

n Santa Rosa Sand wit Jividual cylinder lock with two keys. 


lock. $6.25* at ret 





fPrices slightly higher west of Rocky Mountains. 


ent, 


P| BAINBRIDGE, KIMPTON & HAUPT, inc 


Oly 


» ¥ 


jus Office Equipment Distributors and Wholesale Stationer: 
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Here is a perfect addition to the already 
famous Liberty Line of record storage prod- 
ucts ... a ‘natural’ for Liberty dealers 
because every user of Liberty Boxes or record 
storage drawers becomes a prospect. And 
once a customer he will repeat again and 
again. Besides these thousands and thou- 
sands of Liberty Box users every office and 
factory is a potential buyer of this simple 
but amazingly strong all purpose shelving. 
Liberty PREFAB WOOD SHELVING is neat 
in appearance, smoothly finished and 0 f 
to assemble. No nails or screws are needed. 
Each unit is completely prefabricated so any- 
one can put it together. The wood framework 
is constructed of 44" x 134" clear Kiln Dried 
Genuine Ponderosa Pine tightly held together 
with a patented locking bracket which holds 
legs and cross bars absolutely rigid. Wood 
wv are slotted and fit neatly into the 
rackets. No tools whatever are needed to 
either erect or dismantle. This LOW COST 
all purpose a is ideal for the stationery 
trade, because each unit is knocked down 


and individually packaged in compact car- 
tons—easy to sell, easy fo stock 


TRADE MARK 






































RECORD 











BANKERS BOX COMPANY ° 720 So. DEARBORN ST. ° CHICAGO, ILL 
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STORAGE BOXES 


Liberty Boxes lead the field—have led it 
for 30 years. Completely carton packed 
they are easy for you to stock and sell. 
Liberty Box sales run into large volume 
and sales repeat year after year. 23 stand- 
ard stock sizes give you a wide range for 
satisfying customer demand. More than 
83,000 users, the list reading like a 
Who's Who in Business and Industry, 
give proof that Liberties lead because 
they combine efficiency and economy. 


Every office, factory and store a prospect. 

The ideal LOW COST shelving. 

Wood framework is unfinished but sanded 
—no slivers. 

Anyone can assemble it in 1 few minutes. 


NO TOOLS NEEDED 


OFFICE APPLIANCES, 

















March, 1949 











| FRANK ZELLER NAMED ‘MAN OF MONTH’ 
4 recent is f the Iowa Business Magazine nomin- 
ites Frank Zeller, Des Moines, Iowa, stationer, as “Man 
Mont The following biographical sketch is 
rriea 
From the ay Frank Zeller went to work as a $4 
week office boy at the Drake Hardware Company 
envisioned the time when he would 
yperate a bu of his own. 
Today, Zell has realized that earlier ambition, 
but more pretentious dreams have long since super- 
tended the Burlington schools, un- 
his father, when Frank was in his 
hange in plans which resulted in 


Ld 





ry 


Ww 








\ 


FRANK ZELLER 


b with the Drake Hardware Com- 
pany rw later the opportunities of lowa’s 
apital city beckoned and Zeller left Burlington to 
begin work the McNamara-Kenworthy stationers 
the same ress at his present store. 

After five ears with McNamara-Kenworthy, he 
ined Koch Brothers, Des Moines office supply con- 
as employed for 25 years. During this 
time he met married his partner in private life, 


Their bu partnership began in 1944 with the 
rchase of the Des Moines Stationery Company from 
was retiring. Mrs. Zeller, a former 
eacher in the Des Moines schools, was 
ilso thoroug] familiar with business procedures and 
juipment the new firm presented real ‘know how.’ 
It is typical of Frank Zeller that when he first went 
work for the office supply store in that location he 
personally swept the store and the front walk. The 
lay after tl irchase of the store, as its proprietor, 
lid the e thing 
Through the years the Zellers have always firmly 
elieved ir iring good employees as co-workers and 
ping bonuses and other pay incentives 
So, as November ‘Man of the Month,’ we nominate 
outstanding Iowa merchant. His is 
a story wh roves that American opportunity does 
exist for thos desire to accept responsibility and 
Willing {t rk 


*—- 


LAKELAND FIRM EXPANDS AT NEW HOME 
xpansi the scope of activities of the Curtis 
an Con Lakeland, Fla., became effective when 
he firm be conduct its business from its new 
e at 1 Florida Ave., in part of the building 
will be eadquarters also of the postoffice 
e Log: ern,-owned and operated by Curtis 
gan al fe, Mrs. Cathryn Logan, heretofore 
been at 60 S. Florida Ave.; since it began opera- 
is in 194¢ the wholesale and retail electrical 
appliance isewares fields. Now, in addition to 
those two lins he company will deal in paints and 


} 
I 
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ADDING MACHINES 
give vou more! 





20 MODELS 
FROM $89.50 TO $377.50 
Easy to Operate. Anyone can use. Versatile 


. 7 Victors add, subtract, and multiply. Auto- 
matic Credit Balance. 


See What You’re Doing. All items immedi- 
ately visible at all times 


Carry It With You. Sturdily built Victors 
° easy to carry. Light, compact; occupy desk 
space no larger than ordinary letterhead. 


Precision made, fully guaranteed. Electric or 
hand operated; choice of full key or 10 key 
keyboards. Liberal trade-in allowances; con- 
venient credit terms. Victor branch offices or 
authorized dealers in all principal cities. 


@ World's Largest Exclusive Manufacturer of 
Adding Machines —Now in Our 31st Year 





VICTOR ADDING MACHINE CO. 


Chicago 18, Illinois 
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FOR THE MAN 
WHO KNOWS QUALITY 


NATIUNAL 


SERIES No. 18 


Modified Georgian Style de- 
signed to meet the requirements 
of present day executive offices. 
The suite is complete with desk, 
table, secretarial desk, bookcase 
and telephone cabinet. Beautiful 
figure and matched American 


The double 
drawer of the desk is equipped 


Walnut veneers. 


with complete set of legal size 
hanging folders. 


NATIONAL DESK CO. 


HERKIMER, N. Y. 
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CO-OPERATIVE ADVERTISING BOOSTS SALES 

An effective means of increasing portable typewriter 
sales, as well as building typewriter rental volume, and 
the sale of upright machines has been found in co- 
operative newspaper advertising, according to the ex- 
perience of the Typewriter Dealers Association of 
Denver. 

The Denver, Colo., group, founded seven years ago, 
used six three-column by 8-inch ads in six months. 
Each ad is calculated for maximum eye appeal, with 
such features as handsome cuts of leading typewriters, 
offset printing, and reverse cuts 

“The idea behind the advertising program is simply 
that one large attention-compelling ad is far more 
effective than if the ten dealers comprising the asso- 
ciation were to run individual ads,” Arthur Lutz, head 
of the Typewriter Exchange, Inc., and president of the 
association, indicated. “There is no question but what 
the persistent use of such ads will get results, inas- 
much as all of us have experienced inquiries traceable 
directly to newspaper space.” 


Portable Machines Stressed 


Due to the lack of upright typewriters among the 
ten members, almost all of the co-operative ads run to 
date have been based on portable machines. Each, 
however, includes box information on rental typewriter 
service available at “surprisingly modest rates” from 
association members, plus invitations to check into the 
typewriter dealers’ budget charge time payment plan, 
layaway plans, and so forth. 

Each ad lists the ten dealers below a reverse cut bar 
at the bottom of the ad, with an invitation to the 
portable typewriter prospect to visit the dealer nearest 
him. Members include American Typewriter Exchange, 
1650 Champa St.; Archenold Typewriter and Adding 
Machine Company, 729 15th St.; Denver Typewriter 
Company, 1750 Champa St.; Honour Typewriter Com- 
pany, 1749 California; Ixl Typewriter Company, 2061 
California; L. & L. Typewriter Company, 1816 Welston 
St.; Reliable Typewriter Company, 437 14th St.; J. S. 
Stahl & Company, 926 17th St.; Typewriter Emporium, 
812 15th St.; and the Typewriter Exchange, 717 17th St. 
Each member shares equally the cost of successive ads, 
which are prepared by a Denver advertising agency 
and submitted to all ten members, at each release time. 
Current costs average around $80 per ad, according to 
Mr. Lutz. To make certain that each ad makes the 
most of presentation appearance, the agency has been 
utilized, with Al Lovelace, former secretary of the 
group, setting up the copy and supervising layout pro- 
duction. 

Covers Most Situations 


“Each of the co-operative ads is arranged to cover 
all dealer’s situations as liberally as possible,” Mr. 
Lutz said. “For example, although each ad indicates 
budget charge or layaway buying plans, the dealer may 
use whatever type of credit or time payment system he 
feels is best for his own circumstances. We have all 
agreed to accept trade-ins, to offer layaway plans, but 
no prices of any kind or printed regulations on time 
payment buying are given in any ad. In this way, each 
dealer merely features the fair trade price established 
by the manufacturer, and keeps competition on an 
equable basis.” 

For the past Christmas holiday season, the ad was 
headlined “NOW—See These Smart New Portable 
Typewriters.” Below were listed four popular lines car- 
ried by the ten dealers. Copy stated “For that certain 
someone, make it a WRITE Christmas by giving a 
beautiful, useful portable. These typewriters have all 
the features of big office machines, in addition to being 
portable . With stylish carrying case, as low as $75. 
Trade-ins welcome.” 

Other ads have been used to advance typewriter re- 
pair service and rentals. In all cases, the dealers report 
an active response. The Denver association meets once 
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YOUR PROFIT LINE FOR ‘49 








OFFICE 








The Berger Line of Steel Office Equipment long 
has been recognized as a sound basis for prosperous 
dealerships. Thousands of outstanding business 
organizations, institutions and public agencies— 
your Customers—use and trust Berger equipment. 
They know it is unexcelled for quality and long- 
time dependability. They're natural prospects for 
profitable repeat business. 


Chief reason for Berger top value stems from 
close control of every manufacturing operation— 






Zreper’ ceceiieinl Division 


STEEL 
OFFICES IN 


REPUBLIC 





plen drawer 
assemblies 


5, 4, 3, 2-drawer steel transfer 
steel filing cabinets coses 
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from raw materials to finished fabrication. All 
Berger Steel Office Equipment reflects expert de- 
sign and skillful craftsmanship—products of more 
than 63 years’ experience in sheet steel fabrication. 
Each unit is modern in appearance and features, 
handsomely finished, with the strength and rigidity 
that mean many years of satisfaction and service. 


Berger—the quality line—easily can be your profit 
line for '49. A few choice territories still are 
open. Write, wire or phone for complete details. 


CORPORATION ¢ CANTON 5, 


PRINCIPAL CITIES 


Ars peluied 


ecel 
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double door steel 
storage cabinets shelf 
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THERE'S A GOOD REASON FOR 
THE CONSTANT POPULARITY 
OF REYBURN'S SHIPPING TAGS, 
MARKING TAGS, PIN TICKETS, 
GUMMED LABELS, INDEX TABS, 
REINFORCEMENTS, MENDING 
TAPES, SEALS, CREPE PAPERS, 
AND THE MANY OTHER ITEMS 
WHICH MAKE UP THE FAMOUS 
LINE OF REYBURN'S UTILITIES. 

IT’S BECAUSE EACH AND 
EVERY ITEM IS MADE OF THE 
FINEST QUALITY MATERIALS, 


PLUS 


THE MODERN EFFICIENT 
PACKAGING OF REYBURN'S 
UTILITIES, PROFESSIONALLY 
DESIGNED TO PERMIT 
MAXIMUM DISPLAY YET 
PREVENT WASTE OF YOUR 
VALUABLE SHELF SPACE. 

THE HIGH QUALITY OF 
REYBURN’S UTILITIES IN THEIR 
EYE CATCHING PACKAGES 
GIVES YOU AN UNBEATABLE 
SALES-PRODUCING COMBINA- 
TION. DISPLAY THEM PROM- 
INENTLY FOR CONSTANT, 
PROFITABLE SALES. 


en YOu 
a Bu, 





a month. Paul Honour is secretary for the group. All 
members are using reprints of the ads in window dis- 
play and store signs, and report that the collaboration 
plan has helped to advance all facets of the typewriter 
market in Denver.—RAL 

Me 2 

SIKES BUILDS AN OFFICE CHAIR FOR THREE 

A successor to the “bicycle built for two” is the office 
chair built for three! 

The Sikes Company, Inc., Buffalo 7, N. Y., received 
its “biggest” order recently from a dealer in Atlanta, 
Ga., who requested a custom-made chair for a 500- 
pound member of the Georgia state legislature. As it 


pa 
cae 


SITTING PRETTY AS SIKES FILLS BIG ORDER 


turns out, the giant chair will seat three women com- 
fortably. It measures 3242 inches from arm to arm 
instead of the customary 20 inches, and will sell for 
about $400. 

Sikes has been manufacturing office chairs for 90 
years but encountered some new engineering problems 
upon the receipt of this order. Designers of the firm 
reasoned that a 500-pound man especially likes to lean 
back and take things easy, so the base of the chair is 
constructed to avert any catastrophe even during the 
sitter’s most relaxed moments. 

The Buffalo concern is more interested in providing 
fine office seating of normal dimensions, although if 
another unusual order is received in the future will 
gladly fill it, hoping that it’s an off-size chair for a 
midget! 

—<— it -« - 

CLEVELAND OFFICE EQUIPMENT FIRM MOVES 

Marshall-Smith, Inc., office furniture and supply 
concern at 1114 Walnut Ave., Cleveland, Ohio, planned 
to move about March 1 to 1026 Superior Ave., into 
three-story quarters leased for a ten-year period. The 
move was announced by Joel W. Smith, president- 
treasurer of the company. 

The lease was given by Doris Wittenberg of Chicago 
and covered a building supplying 35,000 square feet of 


4 floor space 
oe + 


AUDOGRAPH APPOINTS CHADWICK G. HALL 
Chadwick G. Hall has been appointed division sales 
manager of the Gray Audograph Corporation, with 
offices at 108 E. Washington St., Indianapolis, Ind. He 
will direct sales and service for the Gray electroni¢ 
soundwriter.—AK 
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THE REYBURN MFG. CO.,INC. 


PHILADELPHIA 32, PA. 
WAREHOUSE: 4048 POLK ST., CHICAGO 24, ILL. 
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MEILINK STEEL SAFE COMPANY 


TOLEDO 6, GHIO 
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with Mercury Products 


, 4 , 
t's easy to win new customers — even easier to hold old 


ones — when you handle Mercury Products. And there's 

{ reason — the extra quality and sturdy dependability that’s 
built into these accessories. They assure sharper, more 
distinct reproduction — and give thousands of extra 
impressions. Customers notice the improvement 
immediately — and always come back for more. You make 
a good profit on the first sale — and build up your repeat 
business. It pays to sell the best. 
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MERCURY-LITH ROLLERS AND BLANKETS 
For Multilith printing machines 


Pn Ee 


MERCURY-GRAPH ROLLERS 
For Multigraph duplicating machines 


RAPID ROLLER COMPANY 


D. M. RAPPORT, Pres. Federal at 26th Street 


OFFICE APPLIANCES, March, 1949 


CHICAGO 


























THIS DISPLAY FREE 


Also many other dealer helps, such as 


envelope enclosures, mats, electros, etc. 


hi coasindl eas, 
MARKHWELL 


- TADQUASTEH 


NY ni ne : — 




















a 
A i 
—| Fr. 
——a 





\\\\ 



































light 
but | 
rugged 

DISPLAYS 

“tes easy 

ces toload & 

VE \ 

Na 

















ASK FOR DEMONSTRATION 


Please write for Catalog and Dealer Discounts 


MARKWELL MFG. CO., INC. 


Dealer Division 


200 HUDSON STREET NEW YORK 13, N. Y. 
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USE LUMITE UPHOLSTERY AT DESKS. INC.—Office furniture 
takes on a new look with Lumite woven plastic upholstery 
in arm chairs as pictured here at Desks, Inc., 71 Fifth Ave.. 
New York, N. Y., a firm that suggests their use for foyers. 
waiting rooms, and offices. Shown in a bright Nile green in 
a ribbed weave, Lumite is also available in many colors of 
stainproof, abuseproeof and colorfast plastic monofilaments. 
Woven by the Lumite division of the Chicopee Mfg. Corp.. 
Lumite is supplied to the Brower Furniture Co., where are 
manufactured these arm chairs featured by Desks, Inc. The 
arm chairs are styled with blond maple wood frames and a 
choice of Lumite fabric colors. 
*—- 
NSA REVIEWS SALESMEN’S COMPENSATION 

A recent product of the research department of the 
National Stationers Association is a study entitled, 
Facts and Ideas For Your Future Salesmen’s Compen- 
sation Plan.” This report, prepared by George C. Fuller 
of the NSA staff, is based on latest information pos- 
methods used by NSA distributors in 


sible regarding 
compensating their sales personnel. 

In presenting the data on average payments to 
salesmen, the country was divided into nine relatively 
homogeneous regions from an economic standpoint. 


These areas are New England, Middle Atlantic, South 
Atlantic, East North Central, East South Central, West 


North Cent West South Central, Mountain, and 
Pacific 

It is revealed that the average weekly salary of in- 
side salesmen employed by office equipment and supply 


dealers has risen to $44.00 a week. In the Pacific area 
Region the figure is $52.00. The majority of dealers in 
this industry pay their inside sales personnel either a 


straight salary, salaries plus a bonus, or a commission 


yn sales, states the report. Detailed information re- 
irding these various forms of payment is furnished 
In 1946 the annual average earnings of all outside 
sales personnel of NSA distributor members was $345 
a month. In 1948 it amounted to $353 for the same pay 


period. In 1947, 17 per cent of the NSA dealer members 
stated they paid their outside salesmen on a straight 
salary basis. Last year, only 6 per cent indicated that 
they used this method of payment. Other types of 
aayment listed include straight commission, commis- 
sion based on gross profit, salary plus commission over 
redetermined quota, guaranteed salary and commis- 
and salary plus commission 
— 


SHAW-WALKER MAKES APPOINTMENT 


Miss Lillian Ball has been appointed sales promo- 
tion supery of the Indianapolis branch of the 
Shaw-Walk« Company, 55 Monument Circle—AK 
OFFICE APPLIANCES, March, 1949 








For LOW COST 


envelope addressing 


$2 45° 


RETAIL 
PLUS FED. TAX 
F.0.8. MPLS. 






A NEW simplified system that addresses envelopes 
at the rate of 500 to 1,000 an hour. Anyone who 
have a mailing list will like the Master Addresser— 
it’s so clean, and easy to use. 


NO STENCILS—NO PLATES 
NO RIBBONS—NO INK 


The Master Addresser is ideal to use for customers, 
prospects and lists of membership organizations. You 
simply type the list of names and addresses on a long 
roll of carbon-backed tape which can be used to re- 
print each address as many as 100 times. Room for 
500 addresses on a spool of tape. Complete instruc- 
tions with each machine. Anyone can set up and 
operate it. Requires no mechanical knowledge. A 
Fair Trade item. Sample cases now available. 


DEALERS! SEND COUPON 


Send the coupon today for full details of our dealer 
plan and complete information about the Master 
Addresser. Our sales aids include electrotypes and 
advertising, with two-color 


mats for newspaper 


folders and display cards for point-of-sale use. 





MASTER ADDRESSER COMPANY 


5508 Excelsior Boulevard, Minneapolis 16, Minnesota 


Send circular and name of nearest dealer 


Send Master Addresser dealer plan 














Name 

Firm... 

Address 

COP vee svvatekeenee Zone .State.... 
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WITH FOLLOWER BLOCK 


OPTIONAL 


CANBE' SZachked”’AND 
USED AS A FILE 


Steel transfer cases in 
sizes—as shown—CAN 
BE USED AS A FILE. Inter- 
locking legs to assure 
sturdy stacking. Ideal for 
or vaults. 


small offices 


Constructed of heavy 


gauge steel to stand up 


for years. High gloss 
olive green baked enam- 
el finish. 










INSIDE DIMENSIONS OF FILES 
Width Height Length Packed 


No. 5 Letter Size 12", 
No. 6 Legal Size 15'/, 
No. I! Voucher Size 8'/, 
No. !2 Invoice Size 10 
No. 14 Check Size 9 


No. 5B Letter Base 
No. 6B Lega! Base 
No. 12B Invoice Base 


x 
x 
x 


10% 

103%, 
5%, 
8 
3% 


x 24 
x 24 
x 
x 


| 
3 
| 
3 


With or without rollers 
With or without rollers 
On Guides Only 
On Guides Only 
On Guides Only 


FOLLOWER BLOCKS AND BASES OPTIONAL 
SPECIFY IN ORDER 


Write for Literature on Other Sales Producing 
OFFICE ACCESSORIES 


N.€.Elvuman & Co. 


30 N. LASALLE ST. * CHICAGO 2, ILLINOIS 


142 





NOVEL ADVERTISING LAUNCHES NEW STORE 


A clever “teaser” advertising program has been used 
by Lawrence Luneau, owner of Fessenden’s, Portland, 
Me., stationery store, to lure-attention to the brand 
new building which the firm recently occupied. 

Before the formal opening, Mr. Luneau used a series 
of reverse cut ads, containing nothing but the number 
“499” and a question mark. The size of the ad was 
increased with every edition in sequence for ten days, 
until a three-column ad appeared which solved the 
mystery, showing with arrows the move of the store 
from another location to 499 Congress St., the main 
shopping thoroughfare of the Maine city. 

With complete stationery departments, the new Fes- 
senden store features an all-vision glass front which is 
set back three feet, consisting of structural glass placed 
in bronze reinforcements, to do away with reflections 





FESSENDEN’S AT PORTLAND, ME. 


which spoil the view of the interior. All fixtures 
throughout are in blonde wood, with more than 112 
feet of counter space on two sides. In addition to 
using standard display racks at counter height, Mr. 
Luneau hit upon the idea of putting other merchandise 
on an overhanging canopy over the counters at eye 
level, chiefly expensive gift suggestions. This innova- 
tion has sold a lot of better price items for the store, 
he has found. Concealed fluorescent lamps light the 
canopies for top illumination, and provide overhead 
light for the standard merchandise lines below. The 
store interior features several step-up platforms for 
party goods, crepe paper, office supply and other de- 
partments at the rear, and gift shop at the left. Com- 
fortable lounges are furnished for customer relaxation 
throughout. 

Colors include dove grey, maroon trim, white and 
cream. 

The new Portland store is one of five stationery 
stores operated by Mr. Luneau in Boston, Concord, 
N. H., and Manchester, N. H. 

Concurrently with the move to the Congress St. loca- 
tion and completion of the new store, Mr. Luneau 
announced the appointment of Sam Kates as mer- 
chandise manager for the chain.—RAL 


—- 


QUEEN RIBBON & CARBON COMPANY, INC. 
PURCHASES BUILDING IN CHICAGO 
Queen Ribbon & Carbon Company, Inc., has pur- 
chased a two-story building at 3838 N. Clark St., Chi- 

cago, from the Mann-Vac Building Corporation. 

This property, consisting of 22,000 square feet, will 
house the general offices, manufacturing and ware- 
housing facilities of the middlewestern branch of 
Queen. The company has its main offices in Brooklyn, 
N. Y 
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Monroe presents its new 8-column electric adding machine 

with direct subtraction .. . at a price that will appeal to every 

business familiar with Monroe high standards. The same brilliant 
performance .. . the same sturdy, high-quality construction, and the 

same features that made the larger-capacity Model 410 an instant success. 

See and compare! Finger-ease keytops...no-glare colors...‘*Velwet Touch’’ 
operation ... and ample capacity for a wide range of work. Sold only through 
Monroe-owned branches and backed by a nation-wide factory-trained service 
organization. Monroe Calculating Machine Company, Inc., Orange, N. J. 





NEW MONROE ADDING-LISTING MACHINE MODEL 408-11-001 
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Yes indeed, seven brilliant colors for your cus- 
tomers to choose from— each equally efficient for 
them, equally profitable for you! Genuine, original 
Mak-Ur-Own is widely known as the standard for 
comparison in index tabs. Satisfied users know that 
its high quality has never varied— throughout the 
years it has led the field in consumer approval. 

Mok-Ur-Own is a “‘buy'’ word in almost every 
office and in many homes. Its past popularity alone 
will bring you repeat sales. Add to this the many 
efficiency features you can demonstrate to new cus- 
tomers such as the handy beaded pick-up edge, self 
aligning high grade fabric skirts, permanent gum- 
ming, printed cutting scale in each strip, and choice 
of 3 extensions for 1, 2 or 3 lines of typing— and 
you have profit possibilities unlimited. Write today 
for further information. 





— 


. in addition to all the 
sales helps available, Mak-Ur- 
Own is now packed in a new 
self-dispensing 25 ft. shelf box. 
A time and spoce saver for all 
dealers, it shows colors and ex- 
tensions at a glance. 


Snipe the Strife 


ANY SIZE 


Show your customers how 
easily Mak-Ur-Own can be af- 
fixed to any type of a page, 
folder, or card. Write, type or 
print on index label, insert in 
a strip of Mak-Ur-Own, cut to 
required size, moisten, attach 
and you have a permanent, 
easy to see, easy to grasp tab, 
that will live as long as the 
record it is attached to. 
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NORTH TONAWANDA 
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THE VICTOR SAFE & EQUIPMENT CO., INC. 


NEW YORK 
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ANCIENT OFFICE EQUIPMENT BOWS OUT 

Back in 1906, 43 years ago, some of the first auto- 
matic office equipment of its kind to be used in Fort 
Wayne, Ind., was installed in the Allen County treas- 
urer’s office. Some of this equipment has been in daily 
use ever since, but on January 28 of 1949 it bowed to 
the march of progress and was retired, having fur- 
nished 13,416 days of service. The ancient equipment, 
which is still in good working order, included a num- 
ber of Brandt Automatic Cashiers. Allen County suc- 
ceeded in getting some of the first such devices that 
were available. Excellent care of the machines was 
given credit for the long service. 

With the installation of new equipment this year, 
the county treasurer’s office again lays claim to being 
one of the most modernly equipped in Indiana. New 
automatic cashiers were again purchased from the 
Brandt Automatic Cashier Company. Other new 
equipment includes new Cummins Model 300 electric 
perforators, which perforate one to seven tax bills, 
including punching in date bill is paid; and three 
latest type automatic calculating machines. 

Installation of the new equipment marked fulfill- 
ment of a dream which County Treasurer Samuel Cook 
has nurtured ever since he became associated with the 
office as chief deputy. 

What to do with the 43-year-old equipment? It is so 
out-of-date that the county could get no trade-in 
allowance on it. Unless an unexpected customer comes 
around, it will probably end its long career on the 
salvage heap.—AK 


- —- 

ASSISTANT APPOINTED TO HARRY RITCHIE 

Lt. Col. K. R. Swinton, former assistant director of 
electrical and communications design with the Depart- 
ment of National Defense and manager of the elec- 
tronics division of the RCA Victor Company, Ltd., has 
been appointed vice-president and executive assistant 
to Harry Ritchie, president of Imperial Typewriters 
if Canada, Rotaprint Company of Canada, Ltd., and 
Ritchie Office Equipment, Ltd., Montreal. 

In his new position, Col. Swinton will be in charge 
of the new electronics division of the organization and 
will also act as general manager and director of an 
American subsidiary company which is being formed 
in the United States—RC 


—-<e 





INDUSTRY BRAND NAME HONORED—Gavin K. Mac- 


Bain, treasurer of Brand Names Foundation. Inc., New 


York City. presents the Foundation’s “Golden Anni- 
versary Certificate of Public Service” to George C. 
Brainard, president of Addressograph-Multigraph Corp.. 
Cleveland. Ohio, in recognition of the brand name 
Graphotype” which has identified name and data 
writing equipment made by this company since 1896. 
The citation, one of 26 to brand names in the northern 
Ohio area, highlighted the Brand Names Dinner held 
in Cleveland January 12. 
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HERE’S A HELPFUL HANDOUT! 





SPECIAL 
DEALER 
DEMONSTRATION 
OFFER! 


Quick Sales Builder! 

More and more dealers are taking advantage of this 
special offer that proves the quick (5 sec.) sale 
possibilities of Twirlit Paper Drills. 


At Less Than Cost! 

There is still time to take advantage of Twirlit’s 
special dealer offer. Write for it today. You will 
receive the Twirlit Junior Demonstrator model at 
less than cost. 


Saves Dollars! 

With the Twirlit Demonstrator offer you too can 
save—save on cost of your first Twirlit Paper Drill 
and save time in building sales. Dealer tests prove 
that this Demonstrator is a quick sure-fire sales 
getter. It sells Twirlit and other office supplies! 


Write Today! 


Offer will be made for a limited time only. 





ah ho a 


MITCHELL CORPORATION 


03 MATTHEWS AVE. HAGERSTOWN, MD. 
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PRESTO ALL PURPOSE PAPER PUNCH 








A six-in-one punch that sets quickly to any combination 
from 2 to 7 quarter-inch holes. Husky and efficient it 
does the work of larger more expensive punches. 





PRESTO TWO HOLE PAPER PUNCH 


Popularly priced . . . easy to sell. Meets needs in homes, 
offices, schools, and shop. It punches the standard 23,” 
centers required for Arch Boards, Post Binders and Simi- 
lar Files. 


PUN 


PERSONAL PAPER PUNCH 





The original personal paper 
punch. Over 5 million sold. 
Makes’ instant ring ~-binder 
pages of all papers. 


TO SELL 


The complete Presto line of punches, staplers, and staples 
are real profit builders. Offer them all to your customers. 
Write for catalog sheets and discount schedules today 


METAL SPECIALTIES MFG. CO. 


3200 Carroll Avenue Chicago 24, Ill. 
Makers of Presto Line of Staplers, Staples, and Paper Punches 
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OFFICE FURNITURE, INC., NEW STORE IN 
WASHINGTON, D. C., ATTRACTS NOTICE 


(Editor’s Note—Pictures of the new Office Furniture, Inc., 
store at Washington, D. C., were carried on page 40 of the 
February issue of Office Appliances.) 


Although not large, the newly remodeled store occu- 
pied by Office Furniture, Inc., 1023 Eighteenth Street, 
N.W. in Washington, D. C., attracts the notice of every 
passerby. 

There is an arresting quality of good taste about the 
plain front of exterior Portland cement in its natural 
color, with the firm name in simple but pleasing let- 
tering of black bakelite. 

The one display window is not large and the single 
door entrance at the left not impressive, at least it 
was not until H. V. Boswell took over. Now, the window, 
extended 24 feet in glass and built into a 10x20-foot 
room to house an actual office reproduction, is an 
eye-catcher. No longer a mere display window it is a 
display office, completely furnished, and with each 
item selected for beauty and good taste as well as use, 
yet without a superfluous piece in it. 


Has Uncluttered Effect 


Viewed from passing motor or bus the uncluttered 
effect is particularly pleasing. This arrangement, 
naturally, shuts off all the view of the street from 
within and all of the view of the store from without, 
the antithesis of the presently popular visual front. 

Naturally, too, this calls for unusual treatment in- 
side the store. Here, Mr. Boswell has used nine of the 
Executive Guild colors so skillfully that one is unaware 
of anything but the brightness and shadows, accentu- 
ating the subjects he wants accentuated and camou- 
flaging the sections he wants left unnoticed. For in- 
stance, the hot water heater is in open but far from 
plain view. Dark green walls shadow into that little 
lighted section. Similarly, the old metal ceiling is 
practically blacked out by a coat of dull gun-metal 
paint. You just don’t know it is there. 

The back of the display window is slighted in light- 
ing also. In the dimness, just visible at the front of the 
store, are pictures with white backgrounds against a 
dark green wall, but multicolored furniture and lighted 
lamps against yellow walls draw the eye the other way. 
Louvre and spot lighting is used in both the window 
office and the store 


Model Office Setup 


Soon the eye is led unmistakably past floor dis- 
plays to another model office in the opposite corner. 
This display is walled with glassless windows of willow 
green framing—one back wall of Erin green, the other 
chartreuse. The office furniture used here is in butt 
walnut with upholstered chairs of red and green 
leather 

Mr. Boswell’s private office features bleached walnut 
furniture. Upholstery is in olive green with lamps and 
shades of the same Guild olive, against walls of hickory 
brown and olive and all on grey carpeting. The heavy 
drapery is in natural unbleached color. 

Office Furniture, Inc., has been doing business for 
years in southwest Washington, Mr. Boswell, the presi- 
dent having spent all of his business life in office fur- 
nishing and decorating. Some of the city’s finest 
offices have been done by him and his staff. He uses 
display advertising in the city dailies, and direct mail 
featuring Prestige Magazine, but believes his new loca- 
tion with its pleasing exterior and display office is 
attracting a large share of his business 

Some of the lines featured by Office Furniture, Inc., 
are products of Stow-Davis Furniture Company, the 
Jasper Desk Company and Metal Office Furniture 
Company, and a full line of carpets and draperies are 
available-—PHP 
1949 
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WOOD DESK ACCESSORIES 


are again available in all styles and finishes 


LETTER TRAYS 
CARD TRAYS 
CARD CABINETS 
STATIONERY RACKS 
PRIVATE SECRETARY FILES 
LEGAL BLANK CABINETS 
SORTING TRAYS 


Prompt deliveries 


SEND FOR OUR NEW 
LIST NO. 47 
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A\ Proven Product 


IN A NEW HOME 


LEhCO 
DOSS 





*." 





The “CLEMCO DESK” is now being shipped from its own new home 


in Bloomfield, Indiana. 


From a plant fully equipped with the latest in modern 
woodworking machinery and finishing room equipment. 
By the same supervisory organization that in the past 
made CLEMCO the criterion for comparison for the 


best in office furniture. 


New Designs are now being readied by a nationally known designer 
of Fine Furniture and will be announced to the trade in the very near 


future. 


The CLemco Desk Manufacturing Co., Inc. 


BLOOMFIELD, INDIANA 


MAYNARD H. RAGGIO, President—FRED D. VALLEAU, Ist Vice President 
E. F. DODGE, JR., 2nd Vice President—A. CLYDE DAVIDSON, Treasurer 
GROVER D. ROSE, Secretar) 





YOUR FIELD REPRESENTATIVES 
PAUL L. BARRET e FRANK W. BULLOCK, JR. @e JACK P. COOPER e JIM W. COOPER, JR. 
V. C. CORKRAN e E. F. DODGE, JR. e S. M. MOSBY e W. M. SMALL e R. C. STAFFORD, Ill 
FRED D. VALLEAU 
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NEW TREND IN OFFICE FURNISHINGS? 

A Chicago printing machinery dealer eliminated his 
desk and utilized homelike furniture, refrigeration 
equipment, and numerous built-in cabinets to conceal 
yffice paraphernalia, in an effort to create for him- 
self an office which has a homey and hospitable at- 

sphere, and which is a comfortable and relaxing 
place for an executive to work 

The dealer, Jerry Spero, agrees with the idea, long 
held by office furniture manufacturers and dealers, 


4 


“ 
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COMFORT IN THE OFFICE—Jerry Spero (top picture), Chi- 

cago printing machinery dealer, aims to make his office as 

comfortable as his living room. He relaxes with his feet up 

on ottoman. Bottom picturesythe hospitality unit built into 
one corner of the Spero office. 


that a man ffice should be as pleasant, attractive 
and comfortable as his living room at home, and that 


should have adequate facilities to entertain cus- 
tomers, clients and business associates in much the 
ame manner he would at home. Mr. Spero achieves 


the object 
nended by ffice furniture men 


a way that differs from that recom- 
Whether his new 


ffice indicates a new trend in office furnishing and 
lesign is open to question. 

In place of the usual desk and swivel chair, Mr. 
Spero ha: tremely comfortable easy chair with a 
eclining ba He does his work relaxing in this chair, 

th his feet up on an ottoman. On his left is a glass 
op end table for his telephone and dictaphone. On 

s; right is another attractive end table in which his 


irrent files and necessary supplies are concealed. 

y facilities are cleverly built into a 
mall closet and cabinet in one corner of his office. 
ls a new Oasis electric water cooler, 
March, 1949 
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Medel 11 DP— 
Complete with 

25 OXFORD 
Pendaflex Folders. 
Retail $6.00. 


Ko-O Mie 
SLIDE F ILE 


Adapts desk drawers for suspension type file folders. 

in on the trend to hanging type file folders. Many ar ag are 
converting to them. This unit is adjustable to fit wood and 
metal drawers. A thin dime is all you need to assemble— 
and a five minute demonstration leads to multiple sales. Packed 
10 to a carton, complete with Oxford Pendaflex Folders— 
letter size. 


ALUMINUM 
CARD FILES 


You'll like the looks and the 
feel of these smooth, baked en- 
amel card files. Heavy alumi- 









4x6—$1.75 


3x5—$1.00 LIST 


num. An improved hinge and added edge finishing make these 
attractive, popular files better. 3x5 in grey, green, red, white, 
red-white; 4x6 in grey and green. Available with indexes and 
cards, if wanted. 


TEEL CABINET 


With a better supply of steel for 
us this year, the No. 66 cabinet 
has been improved in weight 
and in construction. Improve- 
ments are: heavier gauge steel; 
sturdier back corners; better 
shelves; and floor rests. Four 
shelves. Grey or green. Assem- 
bled. 66” high by 26” wide by 
3” deep. Cylinder lock. 


PROFESSIONAL MODEL NO. 66—$37.50 LIST 
All prices f.0.6. Muscatine, lowa 





- ~ O Organize and Modernize with Home-O-Nize 
THE HOME-O-NIZE COMPANY, MUSCATINE, IOWA 
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“My subject is MONEY,” said the 
Dealer to his 








“Men, I have been listening to your reports 
about tough buying resistance—and I know 
this is so. The days of easy pickings are gone. 


“But thetfe is no need to be grim. I’m going to 
show you how to make more money than ever 
before. 


“Every office in this town has a typewriter. 
Some offices have scores of typewriters. Right? 


needs a set of 


TYPE RUBBER 
5 de 


‘“*Every typewriter 


TYPEWRITER KEYS 


What’s more, every Secretary and Typist 
wants them. Because these rubber keys make 
typewriting easy on the fingers, help turn out 
cleaner, neater letters with fewer mistakes. 
Also, they protect a girl’s long fingernails. 





“From this day on I want each of you men to 
carry a few sets of PEERLESS keys in your 
case. Whenever you see a naked typewriter, 
install a set for a week’s free trial. 


“You will be surprised with the sales results— 
and we all shall be delighted with the profits. 
So let’s start today.” 


How about stimulating your men with a 
proven sales producer? Your inquiry will bring 
by return mail all the facts to start making 
money at once. 


PEERLESS IMPERIAL CO. inc. 


General Office and Factory: 

28 Peerless Place, Newark 5, New Jersey 
New York Office: i, 321 Broadway 

Chicago 2, 179 W. Washington Street 

Detroit 18, 37 Linden Street, River Rouge, Michigan 
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recently designed especially for executive office use. 
The cooler maintains three different temperatures 
with one refrigeration system. First, it provides drink- 
ing water properly cooled to about 50 degrees. Second, 
it affords refrigerated storage space at about 38 de- 
grees for 15 bottles of beer, or 18 cokes, or 24 half-pint 
bottles of milk. And third, it has a below-freezing 
compartment which provides 28 regular size ice cubes 
in two trays. 

The cabinet adjacent to the cooler closet is a com- 
bination bar and kitchenette with a hot plate and all 
the other requisites for making snacks and drinks. 

The Spero office also features a concealed two-ton 
air conditioning unit, “egg crate” fluorescent lighting 
fixtures, colorful pull drapes across one entire wall, a 
modern sectional divan, glass top coffee tables, and 
black shag rugs scattered on the attractive rubber 
tile flooring. 

= ciilaaiidlai at as 
ROTH FIRM WINS INCOME TAX SUIT 

The Roth Office Equipment Company, 113 E. Third 
St,. Dayton, Ohio, recently got back $13,304.52 it paid 
for income taxes in 1942. 

The company’s claim that it didn’t have to pay the 
taxes was upheld by the Sixth U. S. Circuit Court of 
Appeals, Cincinnati, which reversed a 1947 decision 
of the U. S. district court. 

Added to $14,398.60 previously recovered by the com- 
pany, it has won back a total of $27,703.12 claimed by 
the Collector of Internal Revenue. 

The $27,703.12 sought by the company in U. S. Dis- 
trict Court represented deficiencies in income and 
excess profit taxes for the year ending June 30, 1941, 
and June 30, 1942. 

The deficiencies were a result of a disallowance by 
the Commissioner of Internal Revenue of deduction 
taken for compensation paid to three officers of the 
company. According to the decision of the circuit 
court of appeals they were C. W. Roth, president; D. D. 
McConnaughey, vice-president, and Dayton Storch, 
treasurer. 

een 

UNDERWOOD NAMES MINNEAPOLIS MANAGER 

G. C. Putnam was recently appointed regional serv- 
ice manager at the Minneapolis regional office of Un- 
derwood Corporation, according to an announcement 
made recently by W. H. Shepler, general service man- 
ager at the firm’s headquarters in New York. 

Mr. Putnam, who joined Underwood in 1935 as a 
typewriter sales representative, was the service man- 
ager at St. Paul prior to his present assignment. His 
headquarters in Minneapolis are at 1108 Nicollet Ave. 
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WEAREVER BALL PENS—The new Wearever Miracle 
ball pens displayed for retail sale at $.39 each. Packed 
with the colorful display easel are No. 916, purse and 
pocket size, and No. 915, a longer model. They are 
made by David Kahn, Inc., North Bergen, N. J. 
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All the facts to make your Salesmen CARBON EXPERTS 


-...as easy as looking up a telephone number 


, with this new DBPRT RCC 
CARBON 
SELECTOR 










carbon 
paper 
Selector 





Please sit down. Read this carefully. It 
means money in your pocket. 





You know that every office in America— 
without exception—uses carbon paper. 


It is one of the richest replacement items 
you can sell. 





Yet many Stationers and Typewriter 
| *,Dealers neglect it. 

Why? 
Because all too often they lack the answers when a customer asks—“What carbon should 


I use with this paper?” 


Because all too frequently they have no ready access to “quick, simple data that could 
convert an inquiry into a sale. 


Now PEERLESS removes the mystery with the new Carbon Paper Selector. 


All your salesman has to do is to match up the weight of the customer’s paper with the 
sample weight of paper in the Selector and presto!—he has the information as easy as 
looking up a telephone number. All the data about weights and finishes and requisite 
number of copies—and price! 7 


It’s the smartest, simplest and most efficient device ever published by a carbon company. 
It’s free —to you and to your salesmen. Just write and tell us how many copies you want. 





PEERLESS IMPERIAL CO., INC. 


General Office and Factory: 28 Peerless Place, Newark 5, New Jersey 
New York Office: 7,321 Broadway « Chicago 2, 179 W. Washington Street 
Detroit 18, 37 Linden Street, River Rouge, Michigan 
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When you open up shop in the morning take 
a couple of NEVA-CLOG Stapling Pliers out 
of stock and put them on the wrapping 
counter. 


Then, as you’re ready to wrap the custom- 
er’s purchase, show a NEVA-CLOG Stapling 
Plier and explain its advantages—compact- 
ness, ease of stapling at any angle, quietness, 


neat appearance on a desk, etc. 


No matter how many desk-type staples a cus- 
have. thoncr sheave use § NEVA-CLOG Model J-30 
ry am, Tees aneays wee See Also Model J-60 for both permanent and temporary stapling: 


NEVA-CLOG, the plier-type. 


Extra sales make extra profits, 
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Seen and Heard 


in Southern California 
By J. Edward Tufft 


1719 Fremont Ave., South Pasadena 


Plans are ictically complete for the annual Dis- 
trict No. 14 regional convention of the National Sta- 
tioners Association in Long Beach, May 2-3, according 
to R. A. Thomas, governor. The place is the Hotel 
Lafayette at Fourth and Linden Ave. 

Mr. Thomas and the convention committee at this 
writing are expecting more than 300 people at the 
gathering m 150 to 175 men with their wives. 

The first forenoon, Monday, May 2, will be devoted 
to registration, while the noon luncheon and enter- 
tainment will be by courtesy of the Golden State 
Travelers Club. A business session will occupy the 
afternoon while the evening will be a socia] affair— 
a true Hawaiian Night at the Lakewood Country Club. 
A business session will occupy most of Tuesday fore- 
noon (May 3), and there will be lunch at the Navy 
Shipyards followed by a Harbor boat trip for members 
and guests 

The big event will be the dinner dance on 
Tuesday evening with R. A. Thomas acting as master 
yf ceremonic The speaker for the dinner dance has 


not yet bee! med. Special speakers for the business 
sessions likewise have not been named at this writing. 

Ample provision has been made for the entertain- 
nent of the women, Mr. Thomas points out. On the 


! th 
first day a “brunch” will be held at the Pacific Coast 
Club, 850 E. Ocean Blvd., and then the hours are free 


for card playil sun bathing, or shopping until it is 


time for the Hawaiian evening at the Country Club. 
Mr. Thomas calls special attention to the brochure 
announcing the convention and states that it has 


brought mu favorable comment. He also makes the 
point that he considers Long Beach an ideal spot for a 
convention like this inasmuch as the city presents a 
nice balance of resort, business, and industrial activi- 
ties. Blake Lockard, secretary of the Stationers Asso- 


ciation as well as secretary of the Golden State 
Travelers Club, likewise is putting a great deal of time 
and effort preliminaries with the thought of mak- 
the convention a real success 
: * > 

The Consolidated Typewriter Company, 4421 Fire- 
tone Blvd., Los Angeles, R. B. and W. F. Hobbs, pro- 
prietors, has had the repair department improved by 
the addition of a nickel plating and wrinkle finish 
section. With this added equipment the proprietors 


are in positl 

and refinishins 
three years ag 
had 


to do wholesale as well as retail repair 
work. This company was established 

y the Hobbs brothers, both of whom 
service during the war, and business 

y nicely during those three years. 

> ” . 

California Office Machine Dealers 
As: ion he its regular installation meeting at the 
Beverly Hills Hotel in Beverly Hills on Saturday eve- 
ning, January 29. There were 95 in attendance with 
Gordon E. Miller, the outgoing president, in charge of 
the installation ceremonies, and with Elmer Anderson 
if ceremonies. 

David T. Ligon of the Glendale Typewriter Exchange 


a 


7 y VY 7 7 
ing as Mm er < 


was installed president for the coming year. Hal 

Pettit of the htning Adding Machine Company, Los 

Angeles, is the new vice president, and G. S. Brewer 

f the Holl) 1 Typewriter Shop is the secretary and 

Mr. Mille: brief address thanked the members 

f their peration since the formation of the 

nization. Mr. Ligon in his response mapped some 

he future s of the association and pointed to 

me of th ies of the organization. For example, 
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WZ desk set line 


is VIA you need 


...the Sengbusch HP-6 Handi-pen has 
the utility and appearance that please 
both hard-boiled office managers and 


demanding executives 


It appeals to busy executives and professional people 
—Smart and dignified HP4 Handi-pens make a big im- 
pression on all who see them. In addition to good looks, 
they offer smooth, efficient, instantaneous writing service. 


Ideal for the entire office force—These efficient desk 
sets, with their effortless writing, save time and eliminate 
disturbing annoyances such as constant refilling, cloggin 
flooding. They are reasonably priced and find a sizeable 
market among quantity buyers. 


Has famous “Capillary Action” inking principle—The 
HP-+ holds 6-months supply of ink. Thanks to the scientific 
Sengbusch method of inking, there is no ink deterioration 
or waste; the last drop of ink in the container is as fresh 
as the first. 

For a sound inventory investment that turns over fast, 
and keeps on turning, concentrate on Sengbusch Handi-pen 
—the writing champion. Place your stock orders now. 
Write for circular P47. 


Sengbusch Self-Closing Inkstand Co. 


339 Sengbusch Building * Milwaukee 3, Wisconsin 
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in LEATHER 
GOODS 





The name DOPP-BILT is your guarantee of the 
finest in leather goods. It means superb workman- 
ship . . . fashioned from the highest quality leathers 
. . . designed for utility. There is a Dopp-Bilt case 
to fit every need, including portfolios, brief bags, 
ring binders and business cases of all kinds 








As Nationally Advertised 





Write for Illustrated Catalog and Prices 


CHARLES DOPPELT & (0., INC. 


2024-2026 S. Wabash Ave., Chicago 16, III. 
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he emphasized the fact that without such an associa- 
tion it would have been impossible to bring the 
national convention to Los Angeles next June. It was 
pointed out that at the convention in June panels, or 
informal discussion meetings, will be stressed and that 
there will be practical discussions on various phases 
of the industry. Better merchandise displays will be 
another aim, it was stated. 

H. Van Dolfsen of the Beverly Hills Office Equipment 
Company was chairman of the installation banquet 
committee. The banquet was regarded as a fine suc- 
cess both in attendance and in the character of the 
program. The next meeting of the association will be 
held February 21 

> » - 

L. C. Stowell, president of the Underwood Corpora- 
tion, New York, was the guest of honor at a luncheon 
at the Biltmore Hotel, Los Angeles, on January 24. All 
direct sales representatives in Southern California, 
Arizona, and western Texas were present, making an 
attendance of 53. Mr. Stowell was accompanied by his 
wife, and the trip included stops at San Francisco, 
Portland and Seattle as well as Los Angeles. W. M. 
Coffman, manager of the Pacific District, with head- 
quarters in San Francisco, also accompanied Mr. 
Stowell to Los Angeles. In attendance also were A. A. 
Kiel, regional manager at El Paso, and E. C. Barnard, 
regional manager at San Diego. 

In his remarks Mr. Stowell emphasized the fact that 
the future looks bright to him. 

* 7 . 

A. R. Hamm, proprietor of the Park Adding Machine 
and Typewriter Company, 6024 Pacific Blvd., Hunting- 
ton Park, says that business in his place of business 
is very satisfactory, the January totals in portable 
typewriter sales doubling those of December. Mr. 
Hamm now employs five men. 

. > s 

McCurdy’s Office Equipment Company has been 
moved frcm 1042 S. Olive St., Los Angeles, to 1101 S. 
Hill St. The new place has a corner location and 
offers more than three times the floor space of the 
former location. Not only is there more office room, 
but much more warehouse space. The offices have 
been completely redecorated and are very attractive. 
New lighting is another improvement, while a large 
clock has been installed on the outside for the bene- 
fit of passersby. This later improvement is considered 
worth while from a publicity standpoint inasmuch as 
traffic at this location is much more dense than it was 
over on Olive St. where the firm had conducted its 
business for seven years. D. V. McCurdy, the propri- 
etor, says he finds the move justified by the subsequent 
increase in business. Another man was added January 
l as an assistant in the warehouse department 

> . > 


John Schoenherr of the Vaidaphone Company, 1323 
Venice Blvd., Los Angeles, says there is a big field for 
men who are really well trained in this special line of 
custom installations—television, music, and inter- 
communication systems. The demand for such instal- 
lations, he points out, is growing rapidly. 

* . . 

The Wholesale Desks Distributing Company, 1006 S. 
Olive St., is now the distributor for the Shelbyville line 
of desks, tables, cabinets and bookcases for the eleven 
western states. The stocks are sufficiently complete to 
insure immediate service and delivery. A complete line 
of samples is on hand at all times, according to David 
Goodman, the proprietor. 

* * 7 

Cortez Peters, one time Government clerk in Wash- 
ington, D. C., now known as the “king of the portable 
typewriter keyboard,” was in Pasadena on Thursday, 
February 10, to give an exhibition of super-speed typ- 
ing at the Anderson Typewriter Company store, 120 E. 
Colorado St. Mr. Peters’ speed does away with the 
need of shorthand for he has taken court trials and 
speeches directly on his typewriter. He also demon- 
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One More Reason Why 
STEEL AGE Files 


Here's 


ee 
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/ ALINO-MATIC 
; ‘ ° 
Suspensions 
{ 
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i Guarantee Smooth 
| 
; Trouble-Free 
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The superbly smooth drawer action of every 
STEEL AGE Grade “A” File drawer doesn’t just 
happen! It depends on the construction of the 
drawer suspension. We take very special pride in 
the meticulous way we build our famous *Alino- 
Matic’* STEEL AGE suspension. It has full pro- 
gressive. ball bearing action, of course. But to 
give it extra strength—for better service and extra 


life—we use heavy gauge steel in the channels, 
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build in a patented compensating cross-tie in 


front to keep drawers in alignment under all 
conditions, and add the priceless ingredient of 
master craftsmanship that proudly becomes a 
part of every STEEL AGE product. Is it any 
wonder then, that these great files operate with 
such jewel-like action, year after year? Is it any 
surprise to hear people say so often, “Sell STEEL 


AGE and yousell the best in steel office furniture!” 


T CORR Y—JAMESTOWN 
a MANUFACTURING CORPORATION * CORRY, PA 
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No. 7710 Swivel 








That dependable old office stand-by, fort 

the Bank of England chair, has been bial vn 

re-designed by BOLING to compliment — 

both modern and traditional office sen’ 
furniture! 

LO 

Dealers can confidently look for- A 

ward to ever-increasing sales in this we 

new concept of the Bank of England sch 

chair .. . just one example of the pro- | te 

gressive design and good construction sah 

that makes BOLING America’s fastest eat 

SS! 

selling chairs. peck 

serv 
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“To Sel More Sell Boling | % 
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High Point Bending & Chair Company of Siler City, N.C 


A 
HIGH POINT BENDING & CHAIR CO. siee 
SILER CITY, NORTH CAROLINA GE! 
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strated a variety of other tricks such as typing to 
typewriter tap dances, typing blind- 
s on his hands, and so forth. Mr. 
shown in motion pictures and tele- 


music, performing 
folded with mitten 


Peters has been 


vision and has been featured in radio 
7 > al 
Thirty-three people representing 21 firms attended 


ting of the Southern California Office 
tion held at the Biltmore Hotel, Los 


the February met 
Furniture Associa 
Angeles, Februal j 
Guests included Hugo Beier of Beier and Gunderson, 
San Francisco dealers; Lewis C. Gatewood of the Com- 
mercial Furnit 
the R W. Schulze 
Robert L. Spencer. 
In the absence of the president, Sam Yocum, the 
vice-president, Art Willis, called the meeting to order. 
The guest speaker was introduced by Ed Hergenrather. 
Mr. Spencer (guest speaker) is a C.P.A., attorney and a 
partner in the firm of Seidman and Seidman, certified 
yublic accounting firm. He discussed the subject, 
Taxes Affecting the Retail Dealer.” He summarized 
the elements ramifications of the major taxes 
affecting businessmen, stressing particularly sales 
taxes, property taxes and income 
taxes. He pointed out that the state sales tax will be 
increased from 24 per cent to 3 per cent on July 1. 
Mr. Spencer’s talk was well received and the unani- 
mous opinion those present was that it was one of 
the most helpful and practical talks that they had 


Company, and the guest speaker, 


bs 


taxes, SOCI1al S¢ irit 


heard since the organization of the association. 
The remainds f the evening was spent in a dis- 
‘ussion of problems immediately affecting the mem- 


Ed Hergenrather (secretary-treasurer) 
to be prompt in the payment of 
national dues might be paid within 


bers locally 
urged all me 
dues in orde! 
the next few 
> a 

Dwight Gregson, general manager of the Gregson 
Manufacturing Company, Liberty, N. C., was in Cali- 
fornia in February calling on dealers in this area. Mr. 
disci most particularly the company’s 

ning and improving both the office 
school chair line. Leekley-Hergen- 
tes are the Pacific Southwest repre- 
Gregson office and school chair lines. 


Nalr ilne ana tne 


—_-—- 
SALES COURSE FOR CHICAGO MEN 
when W. L. Schuster was head- 
ties of the Chicago branch of the 
i ¢ Company, he conducted a special 
school for salesmen of retail stationers in the Chicago 
area. The ibject of the course in 1938 was, “The 
Romance of Records.” From a historical background, 
ster veloped an interesting and informative 
f presentations dealing with stock lines of loose 
af and blank k equipment and accessories. The 
essons included retail sales procedures involved in the 
ess of record keeping equipment into 


LOOSE LEAI 
About 11 


h certa ges and modifications the training 
ourse will bs ented in the second semester of the 
Retail Sale Training Program,” promoted by the 

rs Club and presented at the Univer- 
of Illinoi ranch in Chicago. Classes started on 
venil February 21, and will run one session 
The total cost of the course, 

is $14.00. 
be assisted by experts from Boorum 
& Pease ( The National Blank Book Company 
i The W Jones Company 


veeks 


—- + 
FILE NAME FOR SETLOCK FIRM 
less name has been filed in the Erie County 
le} ‘ffice for Setlock’s Typewriter Service, 3468 
Clinton St., G enville, N. Y., by John H. Setlock 
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ure Company, Chicago; Al Lindstrom of | 





PRODUCTS FOR THE OFFICE 


@ Like substantial old friends, these 
Lawson products for office and insti- 
tution have character. Lawson is a name 
to remember. 





* An ornamental and 
highly serviceable sandurn, 
trimmed with stainless steel 
or polished copper for 
beavty and permanence. 
No. 6000, 





* NEWIA wonderfully smart, 
new-style receptacle. Stainless 
steel door and trim. Hard 
white or green enamel. Vermin 
and odor proof, Stainless steel 
band at bottom, curled under. 
No. 1001. 





* Wisely designed and 
mode of panelled steel, 
lawson waste-baskets toke 
hard usage; reduce fire 
hazard. Olive green, wal- 
nut, metallic gray. No. 34. 





Nemo Waste-besket 
Waste-basket No. 2900 
Utility Receptacle No. 2 


No. 110 


THE F. H. LAWSON CO. 
850 Evans Street 
Cincinnati 4, Ohio 





19S YEARS 
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ye 3UTCHER, the baker, the candle-stick maker... 
the entire business world from the smallest business 
organization to the largest...are waiting word of 
the arrival of this smart, sturdy, compact Swift Adding 
Machine. It’s here, today! 

With its big-machine capacity, and such practical 
advantages as G!/2 pound weight, economy, and hand- 
some zipper carrying case for ease in transporting, 
there is no limit to its all- 











around versatility and 
usefulness. Clerks, doc- FEATURES 
tors, salesmen, account- 9,999,999.99 capac- 
ants, students—will find ity, Short-stroke han- 
jobs unlimited for the dle, 6% pounds, visible 
wonder-working Swift totals, two-color rib- 
Adding Machine. bon, standard key- 
A limited number of board, zipper carry- 
distributorships are still ing case, and many 
available. For further other features. 
facts write... 





SUMFT 


BUSINESS MACHINES CORP. 


Great Barrington, Massachusetts 
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TEXAS TRAVELERS CLUB NOTES 





Virginia Leonard, Correspondent 





The Texas Travelers Club held a quarterly meeting 
February 14 at the White-Plaza Hotel in Dallas, at 
which time plans for the District No. 9 regional meet- 
ing in Fort Worth, April 4 and 5, were completed. Com- 
mittees to serve during the convention are: 

General Chairman—Dick Gage, Art Metal Construc- 
tion Company. 

Assistant Chairman—O. D. Mann, manufacturers’ 
representative. 

Reception—Chairmen, Ward Silliman, manufac- 
turers’ representative; Philo Leonard, The Globe- 
Wernicke Co.; Charles Wallace, Parker Pen Company; 
Mrs. Ellis Ryan, manufacturers’ representative, and 
Herb J. Walsh, Ace Fastener Corporation. 

Entertainment—Chairman, L. L. Dorsey, Dennison 
Manufacturing Company; Jimmy Pryor, Wilson Jones 
Company; L. H. McDaniel, Sr., manufacturers’ repre- 
sentative; Tom Riley, Eberhard Faber Pencil Com- 
pany, and Loraine Sax, National Blank Book Company. 

Registration—Chairmen, Jack Fleming, Vance K. 
Miller Company; Gene Collins, Hesse Envelope Com- 
pany; Carl Allen, Oakville Company; George Tarrant, 
The Carter’s Ink Company, and Julian Bailey, Eagle 
Pencil Company. 

Friendship Room—Chairmen, W. F. Gigliotti and 
Jack Kern, manufacturers’ representatives; Walt 
Stempel, Dorsey Company; Al Marshall, manufac- 
turerers’ representative, and Herb Beckman, Boorum & 
Pease Company. 

Golf—Chairmen, Art Pfister, Smead Manufacturing 
Company; Robert Strafford III and Dick Lowe, manu- 
facturers’ representatives, and L. H. McDaniels, Jr., 
Stationers Manufacturing Company. 

The Texas Travelers will hold their convention meet- 
ing on April 3 at 7:30 p. m. in the Texas Hotel, Fort 
Worth 

7 * ” 

I am sorry to report that O. B. Seale of Scott-Rice 
Company, Tulsa, died January 30 following a long 
illness. 

a 7 ” 

Mrs. Ward (Lola Mae) Silliman, wife of the manu- 
facturers’ representative who underwent major sur- 
gery in Houston, February 1, was able to return home 
February 12 feeling fine and looking forward to mak- 
ing the District No. 9 regional in Ft. Worth in April. 

- ” . 

At a recent meeting of the board of directors of 
Apex Stationery Company, Dallas, John Ford was 
elected president and N. V. Moreland was made 
secretary-treasurer. 

* os * 

The 75th anniversary of Maverick-Clarke Company, 
San Antonio, “In and For Texas,” is now in full swing. 
Congratulations! 

- e > 

Herman T. Vivien is in charge of Austin Printing & 
Stationery Company at Austin, Tex. L. R. Sanford has 
disposed of his interest in the firm. 

> * > 

John R. Lamond has disposed of his interest in 
Darwood-Lamond Office Supply in Dallas to H. D. 
Darwood and has opened his own business, Tala Enter- 
prises, at 1306 Oak View in Ft. Worth. Mr. Lamond 
is operating an SOS (Selling Office Supplies) advertis- 
ing service for dealers throughout the country. 

* > > 

District Governor G. W. Rolloson of Crowley, La., 
spent a few days in Houston conferring with Art Car- 
row, president of Texas Travelers, in preparation of 
the District No. 9 meeting to be held in Ft. Worth, 
April 4 and 5. 


R. J. Biguenet is doing the buying at Hyatt Sta- 
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QUEEN CARBON PAPER 


GIVES GREATER EFFICIENCY 
in your *yping SITE’’E 


More secretaries have 
found after an extensive 
test in their “Typing 
Site" that Queen Carbon 
Paper insures NO CURL 
—NO SMEAR—NO 
SMUDGE and POSITIVE 


LEGIBILITY! 
Ou 


at LX aAiN THE “Tyine-SITE” 
peal iT’S THE LAST COPY 
ee "THAT COUNTS... 
WHY DOES QUEEN CARBON TURN OUT NOT THE FIRST! 


THE BEST WORK SO EASILY? According 
| to recent tests: More typists prefer Queen 
rbon Paper i 
Carbon Paper because they discovered that Send today for FREE Samples of Queen 
Carbon Paper. Let your secretary tell 
you how much performance-plus she 
gets by typing carbons with Queen. See 
the difference for yourself—compare 
last copy for superior legibility. State 
amount of carbons you bes 9 and brand 
of typewriter and we will send you 
immediately sample of carbon paper. 


each sheet is weighted for the particular job: 


© FEATHERWEIGHT 
LIGHTWEIGHT 

@ MEDIUM WEIGHT 

@ STANDARD WEIGHT 

© BILLING WEIGHT 


VEEN RIBBON & CARBON CO., INC. 


Executive Offices 











742-760 Wythe Avenue Brooklyn 11, New York 


Factories: Brooklyn, New York and Chicago, Illinois 
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SHIPPED 
SET-UP 
READY TO 
SELL 
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An achievement in masterful space conservation. 
These cabinets are adaptable, durable and 
attractive space savers for the storage of 
office material, supplies, clothing and miscel- 
laneous items. 


Write for literature and price list—Dept. A-5. 


COMBINATION 


WARDROBE-STORAGE CABINET 








OLIVE GREEN 
OR 
MODERN GRAY 
FINISH 
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STEEL EQUIPMENT CO., INC. 


15 LOMBARD STREET e@ PHILADELPHIA 47, PA. 
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tionery Company in New Orleans, since the death of 


R. J. Billet. 
eo a > 
D. C. “Judge” Martin, in charge of country sales for 
The Dorsey Company in Dallas, who has been so very 
ill for the past month, is on the mend and expects to 
return to his desk soon. 


7 . . 


Dealers in district are showing considerable 
interest with regard to joining the National Stationers 
Association, among whom are Bogalusa Stationery 
Company, Bogalusa, La.; The Cole Company, Corpus 
Christi; Tullis Office Supply, Mercedes, Tex.; Office 
Equipment Company, McAllen; Kuhlman Office Sup- 


this 


ply, Baton Rouge; Office Equipment Company, Vic- 
toria, Tex., and Reime Stationery Company, Baton 
Rouge 


* * « 


Harold Ulrick is now doing the buying of office sup- 
plies and stationery for Keeney Office Equipment at 
Dallas 

* * 7 

Ben Garlinghouse, formerly of G. & S. Office Sup- 
ply Company, Laredo, and more recently Wilson Jones 
Company, southern Texas representative, has bought 
an interest in Jones & Jones of McAllen, Tex. Ben and 
Mrs. Garlinghouse are moving from Austin to 1011 
Jasmine St. in McAllen. 

* * a“ 
Company of San Antonio has moved 
Travis to 217 Main. 
o _ . 

Royal Hogan of Ft. Worth Office Supply flew to El 
Paso the latter part of January to be with his brother, 
Ben Hogan, the noted golfer, who was seriously injured 
in a car accident 


Rush Fielden 
from 305 W 


¥ * * 


John McKim, formerly manager for the Dallas 
branch of Finger Office Equipment Company, has 
joined the sales division of Cathey Office Furniture 
Company of Dallas 

* a7 - 

Jack Fleming of Vance K. Miller Company, Dallas, 
has been confined tc his home with virus pneumonia. 
> . 

H. Dorsey Douglas, Inc., Oklahoma City, has recently 
acquired the adjoining store space and has taken over 

the entire building, including basement. 
_ > - 

Robert E. Irvin, printing estimator for The Dorsey 

Company in Dallas for 35 years, died January 26. 
> ~ * 

John J. Corcoran, formerly with Joseph Dixon Cru- 
cible Company factory in Jersey City and the New 
York City sales department, has been transferred to 
this territory as assistant to Larry Pues. Larry is feel- 
ing much better and hopes to be traveling again soon. 


a > ” 
Jim L. Lazare has taken over the buying at 
O’Donnell Brothers in New Orleans. 
. 7 7 
Grover Gregg, manufacturers’ representative, is 
recovering nicely at his home in Dallas following a 


major operation 


> + ¥ 


Dick Prather has sold the Oak Cliff Supply in Dallas 


to Mrs. Janet Shelton. Dick has joined the sales 
department of The Dorsey Company in Dallas. 
E. R. “Red” Evans has moved from Ft. Worth to 


Lubbock, Tex 


fnx Stn ti ,or 
for Statione! 


order to better service western Texas 

Distributing Company. 
—_><- 
NAME MANAGER OF LITHOGRAPHING 

John H. Hallock, formerly assistant manager of the 
printing department, has been named manager of the 
Paul Anderson Company’s new lithographing depart- 
ment in San Antonio, Tex.—_JHR 
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W hen you deal with this nationally identi- 
fied source, you may be sure of the BEST 
in Filing Supplies and Gummed Specialties. 


Our quality, workmanship, fairpricing and 


exceptional service have earned and held 


friends these many years. We solicit YOUR 


patronage. 


PROMPT DELIVERY 


The Warshaw My.bo. 








Vevey Suppl 
f “7s , 


Streel Hrooklyn tt, X.Y. 


| Main 
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NEW IDEAS 
TO HELP INCREASE 
YOUR SALES 





Here’s an item that will bring you 
many extra sales without effort 


Routes 
BLACKBOARDS 


You can sell them 


everywhere! 


Stores 
Offices 
Schools 

Churches 
Garages 
Recreation Centers 
Factories 
Market Places 





Homes 
Warehouses 
Clubs 
Institutions 
Playgrounds 


Rail and Bus 
Terminals 





You'll be surprised at the big profitable market that's 
waiting for you when you try offering Rowles Portable 
Blackboards. Prospects are everywhere . . in every 
type of business. This business can be yours by simply 
featuring and displaying one sample blackboard. No 
need to carry a big inventory. Take orders and ship 


direct from factory. A style and size to meet every need. 


WRITE TODAY FOR BULLETIN 256-F 


eU.AROULES CO. 


ARRLIARGTO®N MEIGHIS 





162 


MEETINGS—DINNERS—CONVENTIONS 
(Continued from page 74) 
AREA DIRECTORS APPOINTED FOR COMDA 


At the regular monthly meeting of the Chicago Of- 
fice Machine Dealers Association, held in the Maryland 
Hotel, Chicago, on Tuesday evening, February 8, the 
following were appointed as area directors: Loop— 
Larry Walters, Peter Paul Mechanical Service; North 

Earl Thompson, Thompson-Ziegel Sales & Service: 
West—Guy Waterbury, The Typewriter Specialists; 
South—-Hans Wagner, Wagner Typewriter Sales and 
Service; Northern Illinois—Van Haverton, Van’s Type- 
writer Company; Southern Illinois—Herb Wiley, Type- 
writer Service Company, Springfield. These men will 
serve as members of a permanent activities committee 
under the chairmanship of Vice-president Harvey 
Miner, Miner Business Machines Company, Kankakee. 

In addition to naming the area directors, President 
Bruce Brown, Bruce-Brown, Inc., announced that an 
office had been established by COMDA at 537 S. Dear- 
born St., where a young lady secretary is constantly on 
duty during business hours. 

Jim Ward, Shipman-Ward Manufacturing, and Har- 
vey Miner gave reports on the recently-held special 
Chicago meeting of the directors of the National 
Office Machine Dealers Association. (A story of that 
meeting is presented elsewhere in this issue.) 

An invitation to meet jointly with NOMDA Region 
No. 7 in French Lick, Ind., on March 21, was accepted. 
Bob Goldblatt, Star Typewriter Company, is to ob- 
tain detailed information about transportation, hotel 
accommodations, and so forth. At the same time, 
Activities Chairman Harvey Miner asked Jim Ward 
to get similar data in reference to the NOMDA con- 
vention in Los Angeles next June. 

After considerable discussion, Jack Weiner, Belmont 
Typewriter Sales & Service, was instructed to prepare 
a booklet carrying names and addresses of COMDA 
members, allowance schedules, machine age lists, and 
so forth. 

Just prior to the business session, Joe Ryan, Print-O- 
Matic Corporation, made a brief, effective presentation 
of his company’s line of duplicators and supplies. 


ee 


INDUSTRY’S CREDIT MEN MEET IN JUNE 

The twentieth annual conference for credit execu- 
tives associated with manufacturers selling the sta- 
tionery, office and school supplies, and allied lines, 
will be held at Sheraton Hotel, Pittsfield, Mass., June 
15-18. This announcement is made by the national 
chairman, J. P. Templeton, secretary of the Joseph 
Dixon Crucible Company, Jersey City 3, N. J. 

“Since its inception,” declares Mr. Templeton, “this 
conference has become recognized as an event of out- 
standing significance to manufactures individually, 
and to the industry as a whole. It serves, as no other 
medium can, to develop, crystallize and express indus- 
try opinion in credits and collections; it signifies 
solidarity of purpose and the ability of those engaged 
in the same lines of activity to unite in the solution 
of their common problems.” 

Last year’s convention was held at Cedar Point-on- 
Lake Erie, Sandusky, Ohio, and was attended by ap- 
proximately 100 credit executives 


—- 

CONNECTICUT STATIONERS HEAR CURTISS 

Some 50 members and guests dined at the Bond 
Hotel, Hartford, Conn., January 26, for the regular 
January meeting of the Connecticut Valley Stationers 
Association. President R. E. Daley, Waterbury, Conn., 
introduced two distinguished NSA guests—First Re- 
gional Governor A. L. King, Ward’s, Boston, Mass., and 
General Manager Faul E. Burbank, who made brief 
acknowledgments 

Frank R. Curtiss, Neva-Clog Products, Inc., gave an 
interesting and instructive address in an “off the 
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Here’s a Lifetime of::Smooth Stapling? 


1953 
1954 
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The New Dieeto 


A handsome brute 
~--and quick on the trigger 


Sells Itself in One Staple 


There's a lifetime of experience behind 
this precision-built combination of beauty 
and brawn ...a lifetime of efficient ser- 
vice ahead. It’s the sturdiest and fastest 
office stapler Hotchkiss has ever built and 
that’s counting our finest pre-war models. 


Many staplers are too light and unsteady 
for high-speed stapling ...so we made 
the DIRECTOR of heavy steel and strongly 
hinged to a broad steel base. Many 
staplers are too stiff in action...so we 
developed an entirely new balancing 
theory that makes stapling or tacking 
with the DIRECTOR a one-finger operation. 





A new staple cartridge for quicker load- 

ing, less jamming . . . staple capacity 210 

Hotchkiss standard staples ...a new re- 

movable front plate for easier cleaning 

and oiling ... a new anvil for split-second 

adjustment from permanent to temporary 

~ position . . . as a plus feature the moa- 

chine is all chrome plated—these are just 

“a a few of the revolutionary sales features, 

a few of the reasons folks will be want- 

ing the DIRECTOR... the precision-built 
stapler of a lifetime! 


Write today for further information. 


7 COMPANY 
THE - oe GW 


industrial and Office Stapling and Tacking Equipment 
Norwalk, Connecticut 
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THE NEW MODEL BI92E 


OW Ready! Barrett GRAYTONE 


10-KEY ELECTRIC PRINTING CALCULATOR WITH AUTOMATIC ELECTRIC 


DIRECT SUBTRACTION 


Electric Automatic Totals and Subtotals « Electric Automatic Correction Key 
Electric Automatic Shift and Multiply Key « Item and Total Capacity 9,999,999.99 





“Precisioned by Monotype’ 


ADDING & LISTING: The Barrett simplified keyboard as many repeat operations as desired. With these keys cor- 
combined with unusual speed of machine operation rections can instantly be made if overstrokes occur in mullti- 
makes this new Barrett one of the fastest of Adding & List- plication or division — with a Printed Proof of each operation. 
ing Machines. You will be delighted with the speed and MULTIPLYING on this new Barrett with the time tested 
smooth operation of this new model exclusive Automatic Shift and Multiply Key is indeed a plea- 
DIRECT SUBTRACTION is as simple as adding. just touch sure —easy to use —swift and sure in operation —with a 
the Subtract Bar (—) and any item set on the keyboard is Printed Proof of each calculation. 

instantly subtracted —there are her keys to operate to DIVISION: Visible Adding Wheels makes Direct Division 
complete the subtraction. Both Plus & Minus operations possible — large or small problems — it makes no difference 
are Electric and Automatic. Either may be used at any both are easy and sure on this machine — here again the ° 
time and in any sequence and either may be held down for Printed Proof proves the work. 


A folder describing in detail the features of this new model will be mailed upon request 


DEALERS: This new model is available under your Barrett Dealer Agreement. Some territories are still open. Write for details. 


Barrett Adding Machine Division « sxe" sonort macune compan 
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cuff’ style. He lled attention to the fact that “1949 
is the terminal the gravy train.” He suggested that 
management take time to meditate, look for and re- 
which successfully built their busi- 
nesses before lush days. Recognizing the chang- 
ing times and planning ahead—setting objectives and 
working out means of attaining them—is essential now 
to successful operation, he maintained. 

Mr. Curtiss then gave a graphic demonstration of 
the use of words, the vehicle of selling. Punctuated by 
pertinent stories which clinched his important points, 
he impressed upon his audience the necessity for 


employ the 


choosing word rrectly. So much has been written 
of sales trainings t so little has actually been done on 
the choice of words and their delivery, the enthusiastic 
audience learne 

oe 





VICTOR VISIBLE SCHOOL—This Victor Safe & Equip. Co. Victor 
Visible training school was held at the Plaza Hotel, San Antonio. Tex.. 
lan. 17-21. Shown in attendance, left to right. are: front row—W. A. 
Anderson, The Abe! Stationers, Austin; Wilbur Cornitius and Alfred 
Moeller, Paul Anderson Co., San Antonio; Bill Adams. West Texas 
Office Supply. Midland; second row—Dick McQueeney. Delta Office 
Supply Co., Harlingen: H. W. Barnes, Victor Safe & uip. Co., Inc., 
North Tonawanda, N. Y.; Curley Sanders and H. C. Alfred. Jr.. Story- 
Wright Printing Co., Tyler; Marvin M. Hartung and Tony Speier. Paul 
Anderson Co., San Antonio; William S. Burt, i. Dorsey Dengies. Inc... 
Oklahoma City, Okla.; third row—W. D. Barclay. Lamb Ptg. & Sty.. 
Beaumont; Johnny Wright. Story-Wright Printing Co.. Tyler; Frank L. 
Bush, Cathey Office Furniture & Supplies. Inc., Dallas; J. F. Barton 
and Garland L. O’Shields. Wilson's Staty. & Ptg. Co., Houston. 









—> - - 
STATIONERS 12:30 CLUB ELECTS OFFICERS 
More tha nembers and guests attended the 
regular meeti the Stationers 12:30 Club of New 
York on Mond ening, January 17, at the Advertis- 
Club, New York, N. Y 

Vice-preside Mortimer Libien, Libien Press, Inc.., 
New York, N. Y nducted the meeting in the absence 
President Jerome J. Savage, The Carter’s Ink Com- 
pany, who wa if the city. Mr. Libien announced 
that the clul have been increased from $2.50 to 
| initiation fee of $10.00 for new 
members. A née et of by-laws have been prepared 
by the boa! vernors which will be presented at 
the next meet for approval. He then introduced 
Julius Bands llus Bandes & Company, Inc., and 
‘alled upon Har: O. Atwood, Harold O. Atwood Asso- 
ciates, manufacturers’ representative, who introduced 
his guest of the evening, Leonard O. Rose, Rockwell- 
Barnes Com} I. Kaplan, who introduced his guest, 
Sam Lewis, Otto Schmidt & Son, New York, N. Y.; and 


$5.0 De! veal 


Irving M. Le\ Steel Sales Corporation, who in- 
troduced S: Katz of the same firm 
Howard J emaker, Jr., Eberhard Faber Pencil 
Company, an ed plans for the Stationers Associa- 
ti f New York dinner meeting on Monday evening, 
Ja 31, att ivertising Club. The guest speaker 
A be M rurman, Metwood Office Equipment 
Corporation, N York, N. Y., president of the National 
Office Furniture Association, on the subject, “What 
My Trade Association Has Accomplished and How.” 
The next ord business was the nomination and 
election of ffice Harold O. Atwood, acting for 
rman of the minating committee, Harold E. 
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MARKING DEVICES 










DATING STAMPS 


MAKE FOR MORE EFFICIENT BUSI- 
NESS OPERATION 


SUPPLY THE DEMAND 


HAVE A GOOD ASSORTMENT ON 
HAND FOR IMMEDIATE DELIVERY 
WHEN WANTED. 

SALES — PROFITS 
ORDER YOUR SUPPLY TODAY! 








PASTSWAPT 


EGO MANSAN Ae 


80 DUANE ST.NEW YORK /7,N.Y 
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CARDINAL 


STEEL TRANSFER CASES 





D RAWERS operate 


smoothly and easily 


forced heavy gauge 
construction. 
throughout. Bolt together 
vertically and horizontally. 
Interlock feature for stack 


stability. Olive green baked ena 


compartment, Check, Card 


Cap, Invoice, Ledger, Document 2 


and Tabulating Card sizes ind follower blocks 


Write for prices and details. 


ardinal * 
y i 





5631 W. Madison Street, Chicago 44, 








McNeal, Wilson Jones Company, placed in nomination 
the following candidates: 

President—Mortimer Libien, Libien Press, Inc., New 
York, N. Y. , 

Vice-president—Philip G. Tagley, Consolidated Loose 
Leaf, Inc. 

Treaurer—Dwight N. Briggs, Sun Rubber Company. 

Secretary—Harold E. McNeal, Wilson Jones Com- 
pany. 

All were unanimously elected. 

President Mortimer Libien expressed his thanks and 
appreciation for the honor accorded him and declared 
he has enjoyed his years of association with the club 
and his work in various capacities as an officer. In 
speaking of association work, he remarked that it is 
good to attend meetings, associate with members of 
the stationery industry and relax in a spirit of good 
fellowship. 

After thanking James T. Hurley, Oxford Filing Sup- 
ply Company, chairman of the Christmas party com- 
mittee, for the fine job he and his committee did, he 
appointed Louis Wachtel, American Lead Pencil Com- 
pany, chairman of the outing committee which con- 
sisted of Sigmund H. Engelberg, Eagle Pencil Company; 
Ralph Barnett, Blaisdell Pencil Company; Harry Fen- 
sterheim, S. E. & M. Vernon, Inc.; Murray Falk, Peer- 
less Imperial, Inc., and R. W. Mueller, the Esterbrook 


Pen Company. 
—-e 


TENTH ANNUAL OFFICE EQUIPMENT DISPLAY 
DRAWS THOUSANDS IN CHICAGO 

The newest and best in utilities and equipment for 
the business office were arrestingly displayed in the 
Stevens Hotel, Chicago, January 31, February 1 and 2, 
during the tenth annual exhibit conducted by the 
Office Management Association of Chicago. In co- 
operation with Northwestern University, OMAC simul- 
taneously held its seventh annual seminar, which at- 
tracted several hundred visitors from the middle west 
outside of Chicago. 

More than 20,000 interested business men and women 
inspected the displays. Seventy-six exhibits, of which 
ten were prepared by commercial stationers and office 
furniture dealers, captured the attention of visitors. 
A number of new or improved products were individu- 
ally fascinating and in total educational. 


Description of Exhibits 


Following are the names of exhibitors and listing 
of the products they displayed: 

ACME VISIBLE RECORDS, INC., Chicago—vVisible record sys- 
tems for personnel, payroll, production, purchase, inventory, sales, 
machine posted forms and many other record requirements 

ALLEN WALES ADDING MACHINE AGENCY, Chicago—Repre- 
senting the adding machine division of the National Cash Regis-, 
ter Company. Adding, subtracting, statement, duplex, bookkeep- 
ing, fractions, feet and inches, hand or electrically operated 

ALL-STEEL EQUIPMENT, INC.—Manufacturers of filing cabi- 
nets, storage cupboards, steel desks, clothing lockers, and other 
items for the modern office. 

AMERICAN AUTOMATIC TYPEWRITER COMPANY, Chicago— 
Autotypist, a pneumatic mechanism which automatically operates 
any make or model typewriter including the electrics. 

AMERICAN LITHOFOLD CORPORATION, Chicago—Manufac- 
turers of continuous form systems, tabulating, teletype and type- 
writer forms. 

AMERICAN PHOTOCOPY EQUIPMENT COMPANY, Chicago- 
Complete line of photocopy equipment and supplies, plus fluid 
type duplicator and line of duplicator supplies 

ANDERSON-CHURCH, INC., Chicago—Soundscriber dictating 
ind recording equipment. 

A. K. ANDREWS COMPANY, Chicago—Dictation and wire re- 
orders. 

ART METAL CONSTRUCTION COMPANY, Chicago—Steel Office 
furniture and visible filing equipment 

EDWIN C. BARNES & BROS., Chicago—Ediphone acoustic and 
electronic recording, both cylinder and disc type. 

THE BIRCHER COMPANY, INC., Chicago—Letter openers and 
ealers 

E. W. BOEHM COMPANY, Chicago—Authorized distributor for 
4. B. Dick mimeographs, supplies, accessories and replacement 
Arts 

BURROUGHS ADDING MACHINE COMPANY, Chicago-—Book- 
keeping and accounting machines whose many exclusive and 
itomatic features bring high-speed performance to such jobs as 
accounts receivable, accounts payable, billing, payroll, distribu- 
tion, and store records. Calculators, cash registers and chairs. 

CINCINNATI TIME RECORDER COMPANY—Time recorders 
ignalling devices and electric clock systems 

CLARY MULTIPLIER CORPORATION, Chicags Speed-electric 
idding machines 

COMMERCIAI STATIONERY COMPANY Chicag General 
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NEW DULL FINISH FILM 


The new Sure-Rite dull-finish film 
cuts glare out completely no re- 
Hections I tired eyes! That, 
alone with the ew Sure-Rite 
Cree! stencil sure winner! 
Lead with the Write to- 
day for more formation! 
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It’s all neu 


store! 


Outsta nding fop stylus work | 


this Sure-Rite Green Stencil 
with the dull-finish film 
formula stencil that produces even finer 
copies with longer runs, no chop outs, no 
type cleaning, no swollen platens! Proof 
reading is easier. too! Get this new Green 


Sure-Rite stencil for more profit in your 









































She’s been wearing green ever since she found out 


The new Green Sure-Rite Film Stencils are “easy on the eyes. 


a new, better- Film Stencil 


to tire stenographers’ eyes 


cutting a pleasure! 


Unconditionally guaranteed for one year | 


AMERICAN STENCIL MFG. CO. 


2714 WALNUT STREET, DENVER, COLORADO 
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Here's a COMPLETELY NEW Sure-Rite 
in a modern, exclusive 
easy-on-the-eyes color! No glare anymore 
no eye strain 
because the soft green color plus the new 
Sure-Rite dull-finish film make stencil- 


Rush complete information regarding your exclusive 
dealership plan 
Vame 
Address 
City Zone State 
167 
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ic Precision engineered, sturdy Swingline 
Mes 


iieleli-ts vith its exclusive wide open channel for 
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Shwe tines AND Torre at 
Swingline stapler'and staples make the 

speediest, smoothest-acting stapling team 


Til bAOLala- MR ieldicle Amiel Molar iailele) E 
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SWINGLINE STAPLES plasti 


licati 

100% round wire for greater and | 
tectiv 

strength and penetration. Requires filing 
accou 


less glue, insuring perfect clog-free 
performance. Look for them in the 


red and blue box at your stationer 


STAPLERS AND STAPLES 


Bee es . oS Sere Re Va See UO 


TS COMPANY, INC LONG ISLAND CITY 1, N. Y 
equip 
ROI 


OFFICE APPLIANCES, March, 1949 OFF 








tationers exhibiting colin counting and packing machines, elec- 
tric sorters, coin changers, bank trays, bank name plates, posting 
iipment, and e€ ice furniture. 
COMPTOMETER IVISION, FELT & TARRANT MFG. COM- 
PANY. Chicag Ad and calculating machines 
E. CONWAY, IN Chicago—Electric fan service, majntenance, 
sales and air engineering 
DAVIDSON SAI E S & SERVICE AGENCY, Chicago—Offset dupli- 


" 


eators and foldi machines. 

DICTAPHONE ORPORATION, Chicago—Time Master machine 
using the Memobelt recording medium featuring mailability, fil- 
ability and porta 

DIEBOLD, IN‘ icago—Rotary, vertical and visible filing 
equipment, micro-! safes, chests and vault doors, hollow metal 


doors and trim, ba! vault equipment. 
DITTO, INC., Cl Duplicating machines and supplies 
DUPLICOPY COMPANY, Chicago--Liquid duplicating machines 
and supplies 


ELLIOTT ADDRESSING MACHINE COMPANY, Chicago—The 

typewritabile” system of automatic name writing 

MARSHALL FIELD & COMPANY, Chicago—Office furniture, 
draperies, carpets na, glass and accessories 


THE FILE HOU SI INC Chicago Filing cabinets, all sizes; 


puilt-to-order cat ‘Spin- Dex” rotary card file 

— CALC Ul 'ATING MACHINE AGENCY, Chicago—Full 
line of odern ¢ ric automatic calculators 

GENERAL F [REP R \OFING COMPANY, Chicago—Metal busi- 
ness furniture minum chairs, steel desks, tables, filing equip- 
ment, supplies, and steel shelving. 

GLOBE FU RNI JRE AND STATIONERY COMPANY, Chicago 
Office furniture ipplies micro-filming 

GRAVER- DE ARB R CORPORATION, Chicago—Office furni- 
ture in wood, ste omium, filing equipment, visible equip- 
ment ater < coolers, executive kitchens 


GRAY AUDOGRAPH CORPORATION. Chicago—Dictation in 


struments and re ng devices 
HARMON & COMI “ANY Chicago—Hush-A-Phone, a phone silen- 





cer providin pr acy of phone conversation, office quiet and 
better hearing in sy places, 

HORDER'S, IN‘ ( cago—Office supplies, furniture and equip 
ment 

INTERNATIONAI USINESS MACHINES CORP., Chicago 
Electric punched ard accounting machines, time recording, in- 
dicating and signaling devices, and electric typewriters 

JONES COMMERCIAL HIGH SCHOOL, Chicago—A Board of 
Education school, specialized in training of skilled and person- 
ality conscious flice workers—secretaries, stenographers, file 
clerks, calc i machine operators, bookkeeping machine oper- 
ators and junk accountants 

—y F. KOLLIE, INC., Chicago--Business systems and equip- 
men 


LE FEBU RE c ORP« ORATION, Chicago—Posting trays and stands 
custom-built ste ce equipment, sorting devices and printed 
1orms 

MARCHANT CAL( ATING MACHINE COMPANY, 
Automatic electr llators. 

MARR DUPLICATOR COMPANY, INC., 
cators and supplis 

MARSHALL-JACKSON COMPANY, Chicago—Representatives for 
Globe-Wernicke tee and wood office furniture, Harter steel 
chairs, Sikes wood irs, and Lincoln and Hoosier wood desks 

THE McBEE COMPANY, Chicago—Keysort punched cards. 

THE McCASKEY REGISTER COMPANY, Chicago—Visible filing 


Chicago 


Chicago—Stencil dupli- 


equipment for pr tion control, scheduling of machines and 
prod icts; machings i, work in process control, stock records 
cost and payroll rds, factory and office forms 

ME AD & WEELER C< IMP ANY, Chicago—Office furniture and 
filix equipment pplies. 


MOSI ER SAFE OM ANY, Chicago—Fire and burglary resistive 


safes, insulated ontainers and money chests, vault doors 
and bank equ ‘ 

MUI 4TIGRAPI H ALES AGENCY, Chicago—Simplified business 
methods 

MUZAK CORPORATION, Chicago—Music to alleviate mental 
fatigue and bored workers in office and industry 

THE NATIONAI ASH REGISTER COMPANY, Chicago—A 
complete simplif t accounting system adaptable to every 


business; Class 0 payroll and distribution machine and Class 
3000 typewrit okkeeping machine; other accounting ma- 
chines and Allen-W figuring machines 

OFFICE EQUIPMENT COMPANY OF CHICAGO—Executive and 
general office f ire in steel or wood; planned office layouts 
THE OF FICE MAGAZINE—Monthly magazine of office manage- 
ment equipme i methods 

OFFICE MANAGEMENT ASSOCIATION OF CHICAGO—A serv- 
€ rgan tior xecutives interested in office management 








functions « of bu Assoc iation services include semi-annual 
wage dir i luncheon meetings, trips, research sur- 
veys OMAC lletin, annual seminar and office equip- 
ment displ: 

OFFICE M ANAGEMENT AND EQUIPMENT MAGAZINE—A 
n nt hly publ edited for management executives responsi 
ble r office j equipment, methods and personnel 

PI T'NEY- BOW! S, IN Chicago—Complete line of mailing ma 
nin es, p a tter openers, mailroom equipment 

RE ct YRDAK CORI LATION, Chicago—Micro-film—sales, rental 
in ist« me? YT ‘ 

RE MING 1TON RAND, INC Chicago—Noliseless, standard and 
portable typewrit Remtico typewriter supplies, Line-A-Time 
plast c ff se plates, Procell tailored stencils and dup- 
licating inks machines, printing calculators, electri 
and hand-operate ng machines; visible equipment, fire pro- 
tective equip! tographic equipment, steel furniture and 
fling equipment ems, loose leaf equipment; punched card 
accountin ma iniversal automatic carriage, multi-stage 
selector, inter-f ducing punch 

REX-O-GRAPH ALES AND SERVICE, Chicago—Roller-type 
fluid process du t units to fit all needs 

RITE-LINE SALES AGENCY, Chicago—Rite-Line copyholder 
that lides the typist’s eye, may be placed in position to suit 
Visior It is Ps weighing three pounds, handles narrow or 
wide forms t space bar advance 

ROBOTY P ER RP ( R ATION, Chicago—ER model Robotyper 
auxiliary or for the rapid production of repetitive 


typewr n mat in quantities at low cost 


ROC KWELI BARNI COMPANY, Chicago-—-Rock-o-file filing 


; 


Re I ‘DEX D Watson Mfg. Company, Inc.—Record hous- 
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Here's the new Sturgis 1278 IN- 4 ‘ 
STITUTIONAL, a chair that's already 
being SOLD by the dozen wherever 


comfortable group seating is we. 
needed. Although modestly priced, eet 
it is as attractive and durable as a 
all Sturgis chairs. Note these “5 


superior Sturgis features: 


*® Welded Steel Construction—to insure 





it'll never wiggle or snag. f 
* Bonderized Metal—to prevent spread of a 
rust under enamel, ond prepare a secure 5 
foothold for enamel so it resists chipping be 5 
and scratching. Be . Se 
*% Infra-red Baked Ename!l—that is uniform 2 
in hardness, supplied in a variety of colors. - aie 
4 
* Cushioned Seat and Backrest—designed 
for hour-long sitting comfort. : 0 


* Upholstering—in Versilan, Claremont 
Mohair, Bedford Cord, and Leather, each Ny 
in a complete range of colors. ? 


THE STURGIS PLATFORM: 
Dealer Only eg 
Complete Line pee 
Honestly Priced 
Volume Sales 
Substantial Margins 



















“Macey” “GRAND” 


Smart Dealers are assured of Re- 
peat Business by offering Customers 
Three Main Essentials: 


* 1. Quick Delivery 
of 
2. Quality Merchandise 
at 


3. Reasonable Prices 


They have all Three PLUS a Good 
Profit Margin when they furnish 


Macey GRAND 


FILING SUPPLIES 





FILING SUPPLY CO. 


GRAND HAVEN, MICH. 


MANUFACTURERS OF 


FILING SYSTEMS SUPPLIES 


A Quality Name for more than 65 years 


*THREE DAY SERVICE in 
Michigan, Indiana, Illinois, Ohio, Pennsylvania 
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ing a oe enn au roll to operator while operator remaing 


comfortably seated. 

SPAK & NATOVICH, INC., Chicago—Office furniture and ap- 
pointments since 1924. 

STANDARD BUSINESS MACHINES COMPANY, Chicago—Dicta- 
Wire electronic dictating machine.and Tru-Lite office lights. 

STANDARD DUPLICATING MACHINES CORPORATION, Chi- 
cago—Fluid process duplicating machines for systems and mis- 
cellaneous duplicating. 

STANDARD MANIFOLD COMPANY, Chicago—Repeat-O-Pak 
and Roll-O-Pak carbons for continuous forms and general line 
of carbon paper and inked ribbons. 

STATISTICAL TABULATING COMPANY, Chicago—Punched 
card tabulating service with divisions in calculating, typing and 
marketing research. 

THE STENOTYPE, Chicago—A shorthand machine and train- 
ing in Stenotypy. 

STURGIS POSTURE CHAIR COMPANY—Posture chairs in 
steel for executives and their assistants, stenographers, clerical] 
workers and office guests. 

TALLMAN, ROBBINS & COMPANY, Chicago—Loose leaf and 
filing equipment for every record keeping purpose. 

TODD COMPANY, INC.—Payroll and accounts payable systems, 
check protecting and check signing equipment. 

TRANSKRIT CORPORATION, Chicago—A copying process em- 
ploying wax-treated inks, non-smearing, non-deteriorating; avail- 
able to the trade only. 

TRINER SALES COMPANY, INC., Chicago—Scales for postoffices, 
mail and parcel post mailing and shipping rooms, ration count- 
ing scales, general industrial scales. 

VICTOR ADDING MACHINE COMPANY, Chicago—Adding ma- 
chine sales and service. 

WEBER ADDRESSING MACHINE COMPANY, Mt. Prospect, Il. 

Spirit envelope addressers, tag and label addressing machines, 
imprinting devices 

WHEELDEX CHICAGO COMPANY—A visible card record file 
for direct posting and reference 

WORKMAN SERVICE, INC., Chicago—A business service—cal- 
culating, typing, tabulating, transcribing, and Auto-typing 


—--< 


STATIONERS ASSOCIATION OF NEW YORK 
HEARS MOE TURMAN AT DINNER MEETING 


One hundred and seventy attended the dinner meet- 
ing of the Stationers Association of New York on Mon- 
day evening, January 31, at the Advertising Club, New 
York, N. Y. Hosts of the dinner were Samuel L. Goltz- 
man, Mutual Stationers Supply Corporation, Inc.; 
Mortimer H. Chute, Jr., Bainbridge, Kimpton & Haupt, 
Inc.; Charles Karasik, Jaclin Stationery Company; 
and Henry Levy, Silver Stationery Company, Inc., all 
of New York, N. Y. 

President Richard Wahrman, R. E. Wahrman, Inc., 
introduced the following guests: Paul E. Burbank, gen- 
eral manager, National Stationers Association; Harold 
C. Wittemore, secretary, The Wholesale Stationers As- 
sociation; Paul Buckwalter, vice-president, National 
Blank Book Company, vice-chairman, NSA manufac- 
turing division; Howard S. Sanders, The Stationers & 
Publishers Board of Trade, Inc.; Moe Turman, Met- 
wood Office Equipment Corporation, president, Na- 
tional Office Furniture Association; Seymour Nathan, 
Charles S. Nathan, Inc., secretary, National Office 
Furniture Association; and Samuel Libien, Libien Press, 
Inc., NSA District No. 13 regional governor. President 
Wahrman declared that the idea of the association 
which had its birth last March—almost a year ago— 
is today a reality and a vital, important factor in New 
York City. He pointed out that all those assembled 
realize the need of a trade association and took the 
opportunity to thank the four stationery dealers for 
their generosity in acting as hosts at the dinner. 


Introduces Association Officers 


He then introduced the officers of the association 
and the board of directors as follows: 

President—Richard E. Wahrman, R. E. Wahrman, 
Inc. 

Vice-president—Samuel Austrian, Commercial Sta- 
tionery Company. 

Treasurer—Theodore Garfield, The Garfield Com- 
pany. 

Secretary—George M. Reichman, Mooney’s, Inc. 

Board of Directors—Sam Libien, Libien Press, Inc.; 
Robert Reichman, Mooney’s, Inc.; Louis F. Caracci, 
The Nor-Wood Company, Inc.; Mac Silverman, Mac 
Silverman Company; Irving Horowitz, Batlin & Horo- 
witz; Joseph Meiselman, The Hill Company; Irving 
Frankel, M. C. Lazarus, Inc.; and Sam Kahn, Kahn 
Stationery & Printing Company. All are of New York 
City. 

President Wahrman then introduced Moe Turman, 
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HIGH FINISH No. 1 TAG 
Giver Some Old friends 
“=== THE NEW LOOK! 








\ And now...some of your old friends from 

Quality Park are available in new dress — 

\ high finish No. 1 Tag stock. Flat filing 

jackets come in four sizes (94% x 11% or 

FLAT FILING JACKETS 14% and 10 x 14% or 15). Flat filing jack- 

ets and envelopes are also available in 
buff Kraftex stock. 





>>. Flat filing envelopes with large un- 
gummed flaps provide a durable cover for 

carrying or filing papers, drawings, maps, 
proofs requiring protection. Flat filing en- 
velopes in high finish No. 1 Tag stock are 
also available in the same four sizes men- 
tioned above. 





— | 




















. + Vertical file jackets are one piece 
construction with double tops for added 
strength ...«a durable filing container for 
letters, legal papers, orders, contracts, and 
other important papers. Available in 3 
sizes with 1, 142, and 2” expansion. Also 
in Red Fibre or Kraftex stocks. 











VERTICAL FILING JACKETS 


Sold Through Dealers Only 


r QUALIFY DARK EVVERODACOM Quali Ka. 


General Office and Factory, Quality Park, St. Paul 4, Minnesote = 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 





a 
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To that expanding line of finer office furniture there is now added the 
CRESTLINE 46° group with all the exceptional CRESTLINE 
features . . . Litetone finish . . . 29° Height . . . 32° Depth 
Eye-ease Top .. . New Feather-touch foldaway 

mechanism in the 46° typewriter desk . . . True-edge Trim. . . 

Full Roll Edge . . . PLUS the functional efficiency and matchless 

good looks that have made CRESTLINE the 

choice of the men who buy today with 











their eye on many tomorrows. 








baits = iil ici ic lenin Sian dite at ul 


172 OFFICE APPLIANCES, March, 1949 








voli 
ber: 


OF 








Metwood Office Equipment Corporation, president of 
the National] Office Furniture Association, whose topic 
vas, “What My Trade Association Has Accomplished 
And How 

In order to have a successful trade association, it 
people do not think in terms of what 
association to do for them or what 
of it,” he said, “but rather in terms 
what will they contribute to their association. If 
verson contributes a bit of themselves plus 
tfulns f the ethical problems of the indus- 
you will hi: a strong, successful organization.” 


Willing Workers Are Needed 


Many willi workers are needed in forming an 
ociation aid, “for it is a long, hard job with 
many obstacl be overcome in the process.” De- 
laring that t e who join trade associations and 
attend meet do derive many benefits, he went on 
tell of some of them. They get the opportunity of 
meeting their fellow stationers and find them to be 
1d fellows, the opportunity of exchanging informa- 
tion and viev nts—oftentimes an idea for the bet- 
nent of tl own business—and an opportunity 
ticipat in the betterment of the ethics and 
ils of th ndustry. “Stationers are not greatly 
lifferent tha ther merchants,” he declared. “All be- 
ith about their business and want to 

e it grow al rosper. They like to feel their busi- 
ess has made place for itself. They like to build 
establishment that they are proud to have their 

$ carry oO! elf-respecting business in an indus- 
havin principles.” Here, he pointed out 
iat cannot solve problems of cheap com- 
tion an e cutting or an hysterical dumping of 
rchandis« ich is detrimental to the industry and 
rpetrated it. Such tactics are the work 


n ind ca foresee the far-reaching results 
f their acti On the other hand, trade associa- 
tions can be irce of education to improve business 
ethics and strengthen business morals. They provide 
the opportu men to meet with each other, com- 
eep informed. The mind is kept fresh 
ind alert and 1e feels he is an active part of the 
\dustry It take a long time but associations 
eliminate quackery in business and educate merchants 
survive by juiring beneficial information they 
rht not otherwise receive.” 
In closii e advised his listeners not to expect the 
possible f their association but to look upon it 
1 continuation school and expect to give as well 


Get Committee Recommendations 


President W man, after thanking Mr. Turman, 
upo Joseph Meiselman, J. T. Hill Stationery 
mpany, wh resented for approval the following 
nend of the executive and steering com- 
ter l secretary; (2) credit exchange; (3) 
k conti +) labor relations; (5) grievances; (6) 

ational program: (7) membership committee. 
maki report Mr. Meiselman declared con- 
rable be t can be gained by members of associa- 

anda t I his experiences 

the abs¢ if Mortimer C. Lazarus, M. C. Laz- 
In the report of the committee on the subject 
paid vas presented by Sam Libien, Libien 
ress, In t e effect that the committee agreed 
paid itive secretary was necessary and so 
emaker, Jr., Eberhard Faber Pencil 
mpany in of the membership committee, 
nked hi mittee for doing a fine job in helping 
ake th eeting a huge success. He called for 
nteers t t his committee in getting new mem- 
iest met with instant success. At 
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Two More 


popular UIALIUI Design 


in High Grade 


LEATHER UPHOLSTERED 
FURNITURE 


for Reception Rooms and Executive 
Offices 







No. 204 


Top grain snuffed 
leather — Quality 
construction. 










No. 208 


Top grain, snuffed 
leather — combining 
distinction and com- 
fort. 





Ottomans to Match, 19°x22" 
also available. 


Manufocturers for 26 years 
Upholstered Chairs, Davenports and Related Furniture 


Write for Photos of Entire Line 
and Dealers’ Price List 


GRAND RAPIDS 
LEATHER FURNITURE CO. 


201-207 Front Avenue, NW. 
GRAND RAPIDS 4 MICHIGAN 
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PRECISION LOCKED 


SFpleng Machines 


* FOR HIGHEST QUALITY 

ame?) Me) ed 2) Le 

* FOR EVERY STAPLING PURPOSE 
IN EVERY PRICE RANGE 


hac 


s 


All Purpose % 
Standard Stapler 


T-32 GUN TACKER 


Power through principle of 
double leverage means 
smooth easy operation. 

Only one inch movement at ex- 
treme point. Total spread only 
1%"". Locks to fit in pocket. 


List $8.50 


3 size staples—3/16", 1/4"', 5/16". 





No. 105 
Streamlined beauty with 
bulldog performance. 


Stapler tacker-plier. 

All chrome finish. Temporary and 
permanent stitch. Loads standard 
staples. 


List $3.50 


STAPLE REMOVER 
Removes every size staple from peper. 
Saves finger nails. Will not tear 


paper. 
List 39¢ 


No. 200-3 
STANDARD STAPLES 


Precision made of finest round wire 
to insure top performance in 
standard stapling machine 


Write For Catalogue. 


Slightly higher in the West and Canada 


A Stapling Machine is Only as Good as the Staples It Uses 

GUARANTEED WHEN USED WITH GENUINE ARROW STAPLES 

tom Arwow fasrener £2../we. 
<< c KLYN & NEW Y - 


we? R R 
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the request of President Wahrman, application blanks 
were then passed out to those present and a consid- 
erable number of both stationers and field members 
signed up for membership in- the association. 

Sam Libien then announced that District No. 13 
NSA regional convention will be held on March 24 
and 25 at the Hotel New Yorker. In urging all to at- 
tend, he promised an all-around good program with 
good speakers on subjects pertinent to the industry, 
particularly stressing the subject of selling. 

A question and answer period concluded the meet- 
ing. One of the proposals was that the association 
publish a monthly bulletin. This met with approval, 
and President Wahrman appointed Bob Reichman 
chairman of the publicity committee. He will pick 
his own committee and report on their activities at 
the next meeting 


—<—_~- 


CHICAGO HOST TO MILWAUKEE FURNITURE MEN 


Of the more than 70 present at the regular monthly 
meeting of the Office Furniture Association of Chicago 
on Monday evening, February 7, eight were guests 
from Milwaukee, Wis. As the membership of the Mil- 
waukee Furniture Association is nine, the representa- 
tion was practically complete. 

Hy Natovich, Spak & Natovich, Inc., president of the 
Chicago group, started the evening’s program by intro- 
ducing Ben Turkel, who has been on the staff of H. 
Niedecken Company, Milwaukee, for 54 years. Next he 
presented a somewhat younger man, Conrad Netz- 
hammer, Northwestern Furniture Company, Milwau- 
kee, who has a record of only 48 years with his 
company. 

Before entering into the discussion part of the eve- 
ning, Mr. Natovich asked for action on a request from 
Moe Turman, Metwood Office Equipment Company, 
New York City, president of the National Office Furni- 
ture Association, who asked the Chicago association to 
hold its next meeting on February 24 instead of in 
March. Mr. Turman’s travel schedule will bring him 
into Chicago on that date. Following a very limited 
discussion, the date change was approved. 

Henry E. Moran, president of the Milwaukee associ- 
ation, was introduced and gave a brief history of his 
group. Asserting that the primary reason for existence 
of any association of businessmen is to increase sales 
and lift profits for each member, Mr. Moran outlined 
some of the methods used by the Milwaukee men dur- 
ing the 18 years that their organization has been in 
existence. 

Mr. Natovich took over as moderator during the dis- 
cussion. Questions were asked alternately by members 
of the Chicago and Milwaukee groups. All of the 
answers were interesting and many of them highly 
informative 

—> « 


PEN, PENCIL MANUFACTURERS MEET 

The semi-annual meeting of the Fountain Pen & 
Mechanical Pencil Manufacturers Association, Inc., 
was held at the Statler Hotel, New York, N. Y., on Jan- 
uary 18. Louis M. Brown, vice-president of Eberhard 
Faber Pencil Company, and also vice-president of the 
Association, presided at the meeting. In the enforced 
absense, due to illness, of the association’s president, 
James V. Carmichael, his message was read to the 
meeting by Mr. Brown. 

Addresses were given by William T. Cruse, executive 
vice-president of The Society of the Plastics Industry, 
and by Richard H. Garlock, assistant economist, Bank 
of the Manhattan Company. Mr. Cruse’s talk, which 
was illustrated with slides, dealt with the application 
of plastics to the manufacture of fountain pens, ball 
pens, desk pen sets, and mechanical pencils. Mr. Gar- 
lock spoke on economic conditions, present and pros- 
pective. 

Karl D. Loos, of the law firm of Pope, Ballard & Loos, 
the association’s Washington representative, discussed 
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DON’T FILE IT- 


in Oxford PENDAFLEX” 


the folder that hangs 


A 6 sume if you stock 'em—you'll sell ‘em: Oxford's famous Pendaflex folders that hang! 
! U 


No new file cabinets needed .. . no expensive installations! Instead, your cus- 
NOT SUPPORTED WW } 

tomers simply set a frame in their own cabinets, and Pendaflex folders hang 
from the frame! No more slumping . . . no more sagging . . . no more ‘down- 
under’ folders. With Pendaflex, each folder hangs straight . . . is easy to iden- 


tify, easy to reach! 


You'll hang up new sales records with these handy, increasingly popular 


folders! For better sales ... bigger profits, ask us about Pendaflex today! 


Oxford rune suppty co., inc. 


Garden City, New York 
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It's a 


Thumb Add-Bar is an extra add-bar for the 
thumb. Eliminates one operation with every 
item entered. On the Clary, you can press 
the add-bar and numeral keys simultaneously. 


The adding machine with smooth, rotary 
action. ..the Clary is all-electric, fully- 
automatic. Operates as much as 48% faster. 


Direct subtraction at the touch of the Minus 
Bar; item prints red. Ciphers supplied auto- 
matically. Totals space up above the tear-off 
line as you press right or left Total Bar. 


CLARY MULTIPLIER CORPORATION 
1572 North Main Street, Los Angeles 12, California 


FREE — Handy Profits Mark-up Scale, for figuring selling 


prices. Fill in and mail this coupon. 


Interested in Adding Machines 
Send a Clary Representative 
Send the Profits Mark-up Scale 


NAME___ ied 


PR ccietinstipniineainmnninsiion 


Se eliniterictnrintintemenes — 


cITy 
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In Cash Registers 1) 


Send franchise information (J 


ZONE STATE 


Oa 3-49 





WHEREVER A CLARY GOES, users discover that a Clary does 
rush jobs faster, hard jobs easier. The only rotary-action 
adding machine, the Clary is the world’s fastest and the 
easiest to use. Rotary-action means movement in one direc- 
tion... it takes the back-and-forth, stop-and-start action out 
of adding machine operation. That means smoother, quieter, 


faster performance. Adds, subtracts, multiplies, divides. 


CALL YOUR LOCAL CLARY MAN to see the model best suited 
to your needs. From $189.50; terms if desired. If our rep- 


resentative is not listed in your directory, use the coupon, 


—that’s what counts 








Factory-approved service in your city 












your figuring. 
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THE CLARY CASH REGISTER 
All-electric, fully-automatic; with 
unique one-key 5-way Lock, 
tamperproof tape you can write 
memos on, steel drawer, plastic 
till. Converts to Clary Speed-o- 
lectric Adding Machine, for all 


1949 
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Washington developments and the operating plan for 
collaboration with the National Security Resources 
Board, and Harry L. Moody, executive secretary of the 
association, gave his report on the organization’s activ- 
ities and future plans. 


oo i 3 
LINDNER HEADS FURNITURE CLUB 
William Lindner of the Ohio Desk Company, Cleve- 
land, Ohio, was elected president of the Executive 
Furniture Guild of America at the close of the organ- 


zation’s three-day session recently at Grand Rapids, 
Mich 

Other new officers are: first vice-president, Hilding 
Halverson, Bank & Office Furniture Company, Seattle; 
econd vice-president, William C. Kelly, Office Equip- 
ment Company, Louisville; secretary, C. S. Ober, Busi- 
ness Furniture Corporation of Indianapolis; and treas- 
urer, A. R. Jones, Office Equipment Company of Chi- 

Organized in affiliation with the Grand Rapids Fur- 

ture Makers Guild two years ago, the Executive 
Guild adopted a program to promote the Guild color 

id desig: ordination system for furnishing of 
business ofhce 

Questions which the 30 firms affiliated in the organ- 
ization will ask in their program to personalize execu- 
tive offices art Are you proud of your office? Does 

reflect your welcoming personality?” 

e+ 


NSA DISTRICT NO. 13 COMMITTEE MEETS 
The convention committee of the NSA Thirteenth 
Regional District convention held their second meeting 
Wedns February 16, at the Hotel New Yorker, 
New York ( with Governor J. S. Libien, Libien 

Press, Inc., Ne York, N. Y., presiding. 

le tw mnvention will be held on Thursday 
ind Friday, M h 24 and 25, at the Hotel New Yorker. 
With convention dates but a month away, the commit- 
tee has arranged an educational program which prom- 
ises to excel anything heretofore attempted. Excellent 
peakers wil idress the three business sessions as 
well as two luncheon sessions on topics beneficial to 
stationery dealers. On Thursday, March 24, a lunch- 
will be 1 ywed by an afternoon session with an 
ening sessi starting at 7:30 p.m. to round out the 
On Friday, March 25, a luncheon and afternoon 
ession will be held followed by the annual banquet 


Chairme iding the various committees who will 
k their ov mmittee members are as follows: 

Program mmittee—Chairman William H. Green- 
Bainb! Kimpton & Haupt, Inc., New York, 


Entertail t Committee Chairman Jerome J. 
Savage, The Carter’s Ink Company 

Hotel and |} juet Committee—Associate Chairmen 
Sigmond H. |! elberg, Eagle Pencil Company and 
Howard J. SI iker, Jr., Eberhard Faber Pencil Com- 


Publicity ¢ mittee—Chairman Gerard D. White, 
Product Inc.; Albert B. Abrams, Modern Sta- 
tioner; Fred G. Steinhilber, Geyer Publications; and 
George C. Wheeler, OFrFrice APPLIANCES. 
Registrat Committee—Chairman Irving Frankel. 
M. C. La Inc., New York, N. Y 
Treasure G. F. Griffiths, Noesting Pin Ticket Com- 


© 


rHREE-STATE MEETING OF OMDA SLATED FOR 
FRENCH LICK SPRINGS, IND., MARCH 21 


The Ili: Kentucky and Indiana chapters of the 

tional Office Machine Dealers Association will hold 

yne-day meeting at French Lick Springs, Ind., Mon- 
Ma 

As mal embers as possible are urged to attend 

is meet nd, if possible, to arrive on Sunday, 

March 20 er to participate in golf and the many 
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YOU MUST RELAX MORE” 


+ 


Nene strain eased 
when the Body Relaxes 


5) e Sitting in this amazing Barcalo 


We? | uM 4) Chair duripg conferences or interviews 
\ _ J —dictating while enjoying its relaxing 
«." “< 


¥ . - diag 
\WWAS Sr] comfort — RECLINING for a “few 
\er-5 winks” — means release from nerve 
}] 
— 


tension—clearer thinking and more 


“lle accomplishment—actually can prolong 
DICTATING life. No other chair offers these bene- 
fits. 
Ss 
The need for the Barcalo Reclin ae ~ 3 






Cee UZ J 
ing Chair is as big as the number i ae 


of executives in your city. Get ee ff 
them to SEE the chair and TRY YX 
ve 





it. You'll be surprised how quick- 
ly they recognize the need—and 
buy. Write for full information. A BRIEF NAP 


Executive Chair Division 


BARCALO MANUFACTURING COMPANY 


166 Chandler St., Buffalo 7, N. Y 
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RUNNING 
POSTCARDS ? 








POSTCARD FEEDBOX" 


other entertainment features that have been planned. 
| Allen Connolly, Reliable Office Equipment Company, 
| Evansville, Ind., will be in charge of the meeting, and 
| has named his business partner, Glenn Wilke, to head 
| the entertainment committee. H. H. Marlin, Bloom- 
| ington, Ind., and John Dannenfelser, Petery-Hedden 

Company, New Albany, Ind., have been named to 
| serve as chairman and co-chairman, respectively, of 
| the hotel committee. Early reservations are urged for 
| those planning to attend this event. 

e ott 
BOSTON STATIONERS DINE AND DANCE 


The beautiful and spacious grand ballroom of the 
Hotel Statler, Boston, Mass., was the scene of the 
sixty-first annual banquet of the Boston Stationers 
Association February 14. There was a fellowship hour, a 
sumptuous banquet, dancing and entertainment—a 
full evening for the near 300 members and guests of 
the association. 

The fellowship hour was held in the reception room 
adjoining the ballroom. All present had opportunity to 





The call to dinner was answered promptly by the 
group and in no time at all they were seated before 
one of the Statler’s delectable chicken dinners complete 
from soup to nuts. Between courses Hal Rubin and 
his orchestra entertained for the enjoyment of those 
who liked to trip the light fantastic. 


get thoroughly acquainted over a cocktail or two. 

| Swapping stories and experiences, meeting the wives 
and sweethearts of the fellows you meet everyday is an 
exhilarating experience always. 


tion which had such a long and illustrious background. 


After dinner, E. Peno Johnson, Johnson Printing & 

| Supply Company, president of the Boston Stationers 

® Association, welcomed the diners, reminding them that 

they were attending the sixty-first annual banquet of 

e 9F the oldest stationers association in America. President 
V7) Johnson expressed his pride in belonging to an associa- 


EASY AS THIS! — 


@ Snap FEEDBOX in position on HART Mimeo- 
graph, postcards automatically stack when 
placed inside, then let er go!! 

@ “Now running postcards is a pleasure,” 
say HART Mimeograph operators. “Thank 
you for inventing the new and revolutionary 
POSTCARD FEEDBOX!”’ 


Write or Wire for complete information about this 
amazing new attachment, and about the efficient 
HART Mimeograph with its many exclusive features. 


*PATENT 
APPLIED 
FoR 

















MINNESOTA 
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The banquet was then placed in the hands of Hal 
Rubin and his entertainers, who presented the diners 
with a solid hour of fine vaudeville entertainment. No 
little part of the fun was due to the wholehearted 
participation of members of the audience. 

ae 


W. O. F. IL. SALES TRAINING CLINIC SCHEDULE 
The following schedule, covering the first half of 
1949 has been announced by Howard Gatewood, Wood 


| Office Furniture Institute trade relations counselor, 


who will conduct the meetings: 


Date City Hotel 
March 11 Louisville Kentucky 
March 22 Charleston,W.Va. Daniel Boone 
March 25 Nashville Andrew Jackson 
March 29 Des Moines Savery 

April 1 Minneapolis Nicollet 

April 5 Chicago Stevens 

April 8 Detroit Barlum 

April 12 Cleveland Carter 

April 14 Cincinnati Gibson 

May 13 Seattle Olympic 

May 17 Portland, Ore. Benson 


No meetings will be held during the summer months, 
the schedule calling for resumption on September 6. 
Dealers are reminded that there are to be two identical 
two-hour sessions held in each city—one at 9:30 a.m., 


| the other at 2 p.m. Letters of invitation containing 


| full details will be mailed into each area from Institute 


headquarters three weeks before each meeting 
So eae ee Cee 

STATIONERS GUILD CLUB OF TORONTO MEETS 

The February meeting of the Stationers Guild Club 
(Toronto Division) was quite unusual. It was entirely 
planned and conducted by the ladies, who are mem- 
bers of the club. Miss Jean Savage, Venus Pencil Com- 
pany, Ltd., ably chaired the meeting. 

Ladies only graced the head table, and reference 


was made to their charm. A toast to the men was pro- 
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WAISON 


ESTABLISHED 1887 
Increase your sales on metal files at once 


with Watson ri Line ~ 
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Units nt 
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Continuous Linoleum 
Tops and Counter Fronts... 


\ 2 
\ 
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Watson offers you the 3100 Counter Height Line 


complete with wide or narrow knee space units, 


Aren wnt Ao ac- individual or continuous linoleum tops. 


nd odd siged) STREAMLINE or STANDARD 
F ‘nt units comprise Cap «SCC EP ANELLED COUNTER FRONTS 
Check Files, Card Files and Roller 


Shell Unie Single ond Double bor available in plain or grained 
pboa vorner Fillers, as well as, 


ston and anelled Gates, Wide and enamel finishes. 












When you are a dealer for 
the complete line of Watson 
stock files you also have at 
your command the Watson 
B facilities for custom built 
equipment for Banks, Court 
Houses, City Halls and 
Hospitals 


Send for new 1949 


Catalog NOW! oe 


A few dealer 
territories now open 
































WATSON MANUFACTURING COMPANY, Inc., Jamestown, New York 
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for Executive Desk Value! 


“Nothing succeeds like success.” The Jasper Desk 
CHIPPENDALE deserves to be identified with 
this truism, because this impressive executive desk 
is truly a success . . . in every way. It sells and 
sells profitably as soon as it reaches the dealer's 
sales floor. After it’s sold, it satisfies the most dis- 
criminating user. The Jasper Desk CHIPPENDALE 


is acclaimed by executives evervwhere who seek 


ell the DESK 


that sets the TEMPO 





















luxurious traditional office furniture. Stump walnut 
matched veneers, selected with the most meticulous 
care, are used for the face material on drawer 
fronts. Genuine walnut is used for all exteriors and 
interiors. Other features include Roller Suspension 
Deep Drawer—( Inset Back)—and Dictation Slide 


on back of 69” desk. 


The JASPER DESK Company 


SPER, 
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INDIANA 
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Nelda Beam, Brown Bros., Ltd., and 
president, responded. An interesting 
an acrobatic dancer was 
up singing was enjoyed. 
Doyle of Murdock Duplicator and Sta- 
the speaker of the evening, Miss 
in Anne Patton Travel Service. Miss 
Patton, wl t her sight some six years ago, demon- 
strated re! kable courage and gave an inspiring 
sage re rding traveling. With a touch of rare 
humour, Miss Patton told of an outstanding trip she 
years ago to the Grand Canyon and 
riences going down the canyon on a 
portrayal of witnessing an unfor- 
the canyon made everyone actually 
f the scene. 
Dove, Bates Manufacturing Company, 
n and presented her with a token 
preciation from all the ladies present. 


ed 


recalled her ¢ f 


= Vv. 
= 
a. 
4 
—_ 


hanked M 


t esteen 
—- 


FILING GROUP HEARS RELATED TALKS 
I : iation of New York held its January 
neetings in the beautiful new audi- 
Standard Oil Company, 15 W. 5lst 
The meetings covered related sub- 
rvisors Expect of Management” and 
What Ma ement Expects of the Supervisor.” The 
rst i by two members of the association 
mpbell and Miss Mildred Tuffield 
assistant manager of the standard- 
ion Curtis Publishing Company, spoke 
the Fy meeting on “Office Controls and 
dard brought out in an interesting fashion 
in t expects of the supervisor 
Beginn March, the meetings will be resumed at 


The Fill ‘ 


f i S( 


| 
Hote N Yorke! 
0 ee 


MANY FROM JASPER ATTEND CONVENTION 
rhe off hool furniture field in Jasper, Ind., 
wa epresented at the recent National 
Eq t convention the Palmer 

13-17 

resent were Louis T. Koerner, George 
rthur Barth, Jasper Chair Company; 
F.K nd John Eckert, Jasper Seating Com- 
James V ace and Rudy Sturm, Jasper Office 
Omer Sturm, Jasper Table Com- 


at House, 


ire 
4) Russell 


Robert Wagner and Gene X 
I Desk Company; Albert M. Schaaf, Ralph 
Si ei Maury Schneider, New Indiana Chair 
( pal Norman Gerth, Imperial Desk Com- 
BE 
<-> 
rRI-STATE OFFICE MACHINE GROUP ELECTS 
ent fficers of the Office Machine Deal- 


Pennsylvania, New Jersey and Dela- 
President, Ed Pfitzenmaier, Sub- 
I Company, Ardmore, Pa.; vice-presi- 
P. A e, Business Machines & Equipment 
( r, Pa.; secretary, Ed J. Toussaint, 
tral | & Typewriter Company, Camden, 
J re 4. Esposito, Ever-Ready Typewriter 
P ia, Pa 
I were instailed by Charles C. Savery, 
at the Annual Ladies’ Night ban- 
yf the association at the Orpheus 


on January 25. More than 100 

ves, friends, employees and the fol- 

ded: Past NOMDA President Nick 

B Machines, Inc., New York City; Jessie 

pewriter & Adding Machine Com- 

h City, secretary of New York OMDA; 

I ington Rand, Inc.; Bud Bills, Ames 

( New York City; Samuel Stein, 

O pment Corporation, New York City; 

I W Remington Rand, Inc.; Bill Barrer, 
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INSTALL- 


KLEY ste" 





No. 2248355-—D128118 


Barkley Plastic Tab FILE GUIDES bring greater 
... speed... 
of filing. They’re especially designed for the 
rapid tempo and the accelerated pace of today’s 


ease . efficiency to the essential task 


business needs. The crystal clear plastic tab 
angled for greater visibility helps to make 
“filing and finding” effortless. Needless to say, 
the popularity of these Barkley Plastic Tab 
FILE GUIDES means plus sales and plus profits 
for dealers from coast to coast. Investigate . . 


find out how it pays to be a BARKLEY dealer. 


Write for Illustrated Literature 


Established 1921 


U. L. BARBLEY & CU. 


Manufacturers of Filing Supplie: 


1220 W. Van Buren St. Chicago 7, Ill 
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The Biggest Desk 
Values on the Market! 


EYE-APPEAL THAT CLICKS! 
FUNCTIONAL FEATURES THAT SATISFY! 
LOW PRICES THAT PRODUCE SALES! 








No. 120 
24” x 48" 
Also in 24” x 40” Size 








This SPACE SAVER desk is available with or without over- 
hanging top. Solid, substantial construction. Imported Cotivo 
hard woods. "Piano finish" on all surfaces, including desk 
legs, eliminates hazard of snagged stockings. 






No. 127 
24” x 48” 


115—24” x 40” 







Also No. 


This amazing "Magic Angle" typewriter desk doubles typing 
efficiency. Insures correct posture—greater comfort and less 
fatigue. Simply by adjusting the built-in “elevator” in this 
Universal Desk, the typewriter can be raised or lowered to 
the height perfectly suited to each user. 


DEALER INQUIRIES INVITED 


MANUFACTURED AND SOLD BY 


UNIVERSAL. 


Hammond, Indiana 


5248 Hohman Ave. 
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International Office Appliances, Inc., New York City; 
Norine Gresham, Typewriter Distributors, Inc., New 
York City; Ann Kock, Business Machines, Inc., New 
York City; Dan E. Early, Jr., and Charles A. Mayer, 
Underwood Corporation. ; 

The banquet was preceded by cocktails and hors qd’ 
oeuvers and was followed by dancing to the music of 
the Huston Orchestra. A number of prizes were dis- 
tributed to lucky guests during the course of the 
evening. 

—— Oo 

GULF OFFICE MACHINE DEALERS ORGANIZE 

On Valentine’s Day, a meeting of office machine 
dealers was held in New Orleans, La., and the Gulf 
Office Machine Dealers Association was organized. The 
following officers were elected: Sam Miceli, Main Office, 
president; Howard Amann, Amann Typewriter Com- 
pany, vice-president; Jules Videan, Southern Business 
Machines, secretary; C. G. Cambris, Jr., Cambris Office 
Machine Company, treasurer. 


—— 


GREAT LAKES TRAVELERS CLUB NOTES 


At the monthly business meeting of the Great Lakes 
Travelers Club held in the Central YMCA in Chicago 
on January 28, Bill Smith, Ace Fastener Corporation, 
was given membership card No. 1. Then President Rus 
Ragen, American Pad & Paper Company, introduced 
his guest, John Whalen, of the American Pad & Paper 
Company home office. 

New members accepted were Malcolm Shields, Ever 
Ready Calendar Mfg. Company, and Guy M. Stone, 
Finch & McCullouch. The meeting was adjourned 
following announcements of the club’s birthday party 
to be held Saturday night, February 19, in the Bis- 
marck Hotel, and the annual meeting of the Sixth 
District of the National Stationers Association, 
scheduled for the Congress Hotel, Chicago, April 25 
and 26. Members of the DTlinois Booksellers and Sta- 
tioners Association will meet separately just prior to 
the NSA sessions and then will join forces with the 
Sixth District group. 

» . ~ 

An overflow attendance of 45 was in evidence at the 
February 4 luncheon meeting of the Great Lakes 
Travelers Club at Central Y.M.C.A., Chicago, when 
basic committees went into action to formulate plans 
for the combined NSA Sixth District-I.B.S.A. meeting, 
scheduled for April 25 and 26 at the Congress Hotel. 

Following the luncheon the following out-of-town 
dealers were introduced: P. G. Picknell, Haines & 
Essick Company, Decatur, governor of District No. 6; 
Gene Crone, Business Equipment Company, Peoria, 
president of I.B.S.A.; Jess Sutton, Woodbury Book 
Company, Danville; Dempster Passmore, University 
of Chicago Bookstore, Chicago; A. J. (Tony) Markelz, 
The Book Shop, Inc., Joliet; Homer Jacquin, Jacquin 
& Company, Peoria; Maynard Westring, Mid-City Sta- 
tioners, Inc., Rockford, and Bruce Fox, New Albany, 
Ind. 

Governor Picknell spoke briefly, outlining tentative 
plans for the combined April meeting, and urging all 
present to publicize the event and work for a good 
turnout. The meeting adjourned at an early hour to 
permit the committees to begin laying plans for the 
joint convention. 

oo 


JOSHUA MEIER MOVES PLANT AND OFFICE 

Owing to the pressure of a steadily increasing 
demand for V. P. D. blastic transparent displayers, 
Joshua Meier Company, Inc., has moved its office 
and factory to 15° West 23rd Street, New York City. 

This new plant is equipped with the most up-to-date 
machinery and has all the facilities for longer and 
more rapid production. 

Mr. Meier says that this increased production ability 
also enables them to enlarge the V. P. D. line with new 
and improved items. 
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Here’s How You Get 


More Work in Less Space, 
Better Work from 
the Same Staff 


with Contemporary 


Wood Office Furniture 






















Sled Base tor greater ease 
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Softone Finish cuts down 
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iely wil é porary 8 
ition y 
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| 
f (= . | FREE! “How To Plan for a More Efficient Office } 
<- ] —helpful new booklet showing hou contemporary wood 
wo office furniture can make your office more productive | 
fi, <2 Ss) ] Simply attach coupon to your business letterhead. | 
i} <-S ~~ > 
- >) m5 - ! Wood Office Furniture Institute | 
Hi es < ' | Suite 10 | 
.B » a ‘ : | 730 Eieventh St., N. W., Washington 1, D.C. ! 
tid ag wv 4 “ iain # | Send “Efficient Office” booklet to: j 
Space-Saving Sizes Modern Posture Chairs Streamlined Designs | ram 
Smaller « mini- step up office output, re- eliminate sharp edges, | Address , 
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) > ONCE AGAIN 
| a HERE’S SOMETHING NEW 


ABOUT 


Cramer posture CHAIRS 


@ Aluminum Chairs can be furnished with 
a “Natural Satin Aluminum Finish”. 

@ All Aluminum Chairs with enameled 
bases are now finished with “Natural 
Satin Aluminum Scuff Area”. 


NO ADDITIONAL COST 





IN 1948 


Cramer 


HAD THE BIGGEST 
YEAR IN HISTORY. 
INDICATIONS ARE 
THAT 1949 WILL 
BE GREATER, 
THERE’S A REASON FOR 


| CRAMER POPULARITy 


Cramer PIONEERED THE MODERN 


PATENTED AND PATENTS PENDING 


POSTURE CHAIR WITH... 


@ Molded Foam Latex Cushioning @ Free-Floating Backs 
@ Finger-Tip Adjustment @ All-Around Bumper Protection 
@ Replaceable Covers @ Automatic Hite-Master Adjustment 
® Semi-Rigid Single Back Support @ Simplicity of Design 
@ Ball Bearing Sliding-Seat Chairs @ Trigger-Release Lever Plunger 
@ Life-Time Construction in Welded Steel and Aluminum 
@ Proper Posture Support PLUS Unequalled Comfort 
@ Ball-Bearing Casters as Standard Equipment 
@ A Chair for Every Seated Worker 


Cramer Maintains Progressive Leadership Through it’s large Engineering Staff. 


SOME TERRITORIES ARE OPEN FOR LIVE AGGRESSIVE DEALERS. 


Cramer POSTURE CHAIR COMPANY, INC. 


1205 CHARLOTTE 
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KANSAS CITY 6, MISSOURI 
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PACIFIC NORTHWEST NOTES 


C. M. Litteljohn, Correspondent 

Welcomed Weisfield’s store at 925 Broadway, 
Tacoma, Wash., recently, was William Reinheimer, 
factory representative of the Remington Rand Com- 
pany, demonstrating operations of the new noiseless 
portable typewriter. 

» ~ * 

W. A. McMahon, recently with the Inland American 
Printing Company of Spokane, Wash., has been ap- 
pointed to the staff of Shaw & Borden Company of 
Spokane, in its specialized printing sales and consulta- 
tion service 

* ~ * 

Earl Lightner, prominent member of the Advertising 

and Sales Club of Seattle, has recently joined the sales 


departmen f the Lowman & Hanford Company of 
that city 
» * = 
The Se e stamp industry and companies in the 
ibber stamp and stationery field, were meeting for 
nediation ently, through their representatives, 
ith fede1 nd state labor conciliators, as attempts 


were being made to open contract negotiations. Albin 
L. Peterson, federal conciliator, and Bob McClelland, 
ead of the state mediation service, called meetings 


r the purpose, since the old contract with the metal 
and rubber stamp workers’ local, affiliated with the 
. 2. On me xpired with the turn of the new year. 


The latter have been seeking not only higher wages, 
but longer ition grants and further liberality in the 
conditions in the industry. 
7 = a 
Recent opening of the new Lowman & Hanford 
‘ffice furniture department in Seattle was followed 
visitation of state purchasing agents. Everett 
rarter, the department manager of this set-up, was 
view party, when the entire “works” were 
thrown open to members of the Purchasing Agents 
Association of Washington, who applauded the pleas- 
ing appearance of the modern display of wood and 
steel office furniture. The new quarters were specially 
designed by Architect Waldo Christianson, utilizing 
every inch he 8,000 square feet of second floor area 


tter oI working 


nost at a pre 


the main store at 1515 Second Ave. 
* * * 
The new postal rates gave Shaw and Borden Com- 


the opportunity of being of greater 
service to their customers. Their handy new postage 
rate cards were made available for distribution to 
customers, prospects and friends 


* = * 


pany, Spokane 


The stationery, school supply and book stores clus- 
tered along University Way, close to the campus of the 
University of Washington at Seattle, feel the heavier 

lume of business and the tug of demand with the 

reater influx of students for the winter semester. 


The 16,202 students enrolled for the winter quarter 
exceeded by far the previous year, with its 15,496 boys 
and girls 

> > 

zecently welcomed into the Advertising & Sales 

Clubs of Seattle was P. H. Taylor of the Elliott Address- 
ograph Company of Seattle 

* > » 


L. C. Stowell, president of the Underwood Corpora- 
ion, recently made a tour of the Pacific Northwest 
and West Coast cities, meeting with the retailers of 
his machines. In Portland, Ore., he commented that 
he has found business rapidly going back to a normal 
looming as a good year. He took occa- 
that his company has brought out a 
business machine products, including 
an electric typewriter. Moreover, he stated that he 
welcomes the advent of a “buyers market,” claiming 
that it is a much healthier situation for business in 
general. When meeting with the retailers and com- 


basis, with 1949 
sion to point ul 
number of nev 
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FINEST CUSTOM QUALITY 


IN A CLASS BY ITSELF 


anywhere 


there is nothing 


else like it at any price. 


No wonder, 
then, that or- 
ders for the 
MIDCO Floor Lamp have 
steadily increased, month af- 
ter month, until the sales vol- 
ume of this most unusual 
portable lighting fixture now 
compares favorably with the 
very popular MIDCO adjust- 


able-arm clamp-on models. 



















Its ability to “stand on its own 
feet” anywhere, has increased 
its usefulness as a _ portable 
lamp for many important of- 
fice lighting functions which 
have heretofore been restricted 
to lighting methods wholly in- 
adequate to the need. 


Its fine appearance, portabil- 
ity, freedom from vibration 
and complete flexibility 
for adjustment of its effi- 
cient light are responsible 
for its rapid growth in 
popularity and acceptance 
by large institutions whose 


2000 Series Adjustable-"@quirements are varied 
Arm Floor Lamp and numerous. 


Banks, industrial organizations, hospitals, ete., 
are the types of businesses that are buying the 
MIDCO Floor Lamp in increasing numbers, for 
use over bookkeeping and other types of busi- 
ness machines, executive and clerical desks and 
other special installations. 


Here is an essential item of office equipment 
of year round utility and sale—that offers splen- 
did profit possibilities to any dealer who will 
display and demonstrate the efficacy of this un- 
usually fine product. 


ORDER YOUR SAMPLE-——NOW 
or write for catalog and prices. 


MIDWEST NATURLITE COMPANY 


228 West Kinzie Street Chicago 10, Illinois 
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INCREASE YOUR SALES 
HANG-AFILE’ 


#(REG.U.S, PAT. OFF.) 











1, HANG-A-FILE Folders—Feature adjustable (5 position) 
metal tab and metal hanger. No fab breakage—no dis- 
connected hangers. Heavy quality red rope folder. 


$127.00 per thousand 


2. HANG-A-FILE Desk Units—Complete, compact filing 
ony gs Contains 25 “"Hang-A-File" folders (A-Z inserts). 
nit is all metal. Heavy gauge steel. Olive green finish. 
Equipped with rubber feet. 
No. 40—$7.50 complete unit | 


3. HANG-A-FiLE Folder Frames—All metal . . . adjust- 
able. Made to easily fit into standard filing cabinets and 
desk drawers. With “Hang-A-File” folders, the most effi- 
cient “Hi-Way”" of filing in America. 


No. 39—$1.35 


NO. 30-31-60 HANG-A-FILE FLOOR MODELS 
Write for descriptive Catalog 


IMMEDIATE DELIVERY 


Louis H. Farber 


31 E. Congress St., WEbster 9-3217, Chicago 5, Illinois 
LX i ij 
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pany representatives, in Portland, he was accompanied 
by William Coffman, district manager of the Pacific 
Coast, with headquarters in San Francisco, and Holmes 
K. Ehrsam, the regional manager of the company, 
making his headquarters in Portland. 

7 7 . 

With a large advertising and sales promotional cam- 
paign, Carl and Carl T. McBrayer have launched their 
Empire Stationers at 520 S. W. 9th Ave., Portland, Ore. 

> az > 

Giving an “autograph party,” the J. K. Gill Com- 
pany, Portland, Ore., welcomed to its store both Louis 
Armstrong and Jack Teagarden, termed “Giants of 
Jazz.” 

. * 7 

J. O. Killin, owner and operator of the Spokane 
Printer & Paper Supply Company, Spokane, was 
recently appointed representative in that city for the 
Camden Ink & Color Company. 

7 . > 

Russell Freeman recently joined the sales staff of 
the Seattle branch of John W. Graham & Company, 
Spokane, Wash. 


. - * 


Located for a number of years at 1021 Second Ave., 


| Seattle, the Underwood Corporation has moved to 


larger quarters at 2126 Second Ave. 
- + - 

Featuring live talent, and encouraging young musi- 
cal artists of Seattle, Lowman & Hanford Company 
launched Vic Westphal, Jr., Queen Anne High School 
freshman, in Sunday afternoon concerts with large 
radio audiences. 

a 


NEWS NOTES FROM THE MARITIME PROVINCES 





W. J. McNulty, Correspondent 





When a new transportation commission was recent- 
ly formed by the city council of St. John, N.B., one of 
the three appointees was Frank J. Alexander, president 
of J. & A. McMillan, Ltd., one of the oldest office sup- 
ply units in the world, its history going back about 
115 years. Mr. Alexander has been with the firm the 
past 40 years, and had been vice-president and super- 
intendent. The duties of the new commission include 
control of the bus service for the district. 

. - * 

Newfoundland Distributors, Ltd., Corner Brook, 
Nfld., have been named distributors in all of New- 
foundland, for Roneo, Ltd., London, England. The 
latter company claims to be one of the largest manu- 
facturers of office equipment in the world, the output 
including duplicators, checkwriters and protectors, 
visible filing systems, card index cabinets, filing cabi- 
nets, steel desks and office chairs. 

7 * - 

The Brown Business Service, St. John, N.B., offering 
office supplies, is now at a new location at 100 Leinster 
St 

a 
MEMPHIS FIRM TO JOIN FURNITURE GUILD 

Cooper Typewriter & Office Furniture, Inc., 93-97 
South Second St., Memphis, Tenn., has been invited 
to be a member of the Executive Furniture Guild of 
America and already has started extensive remodeling 
of its second floor in preparation for better showing 
of co-ordinated lines of office furnishings. 

Membership in the Executive Furniture Guild is re- 
stricted to one firm in each of the larger cities and 
Cooper has been invited to become affiliated. 

The remodeling work, to be completed between 
March 15 and April 1, will result in the complete fur- 
nishing of some half-dozen fully decorated office rooms 
on the company’s second floor. 

The idea of the entire Executive Guild organization 
is to sell complete, fully co-ordinated offices, rather 
than single articles—CG 


OFFICE APPLIANCES, March, 1949 








Th 
leai 
sofe 
tio 
Swi 
avai 
bro 
lea 
mac 


OF 

















THIS Tint CHAIR 


COMMANDS INSTANT 
EXECUTIVE ATTENTION 






DIMENSIONS 


ADE Width of seat at front. 23" 
Sitting depth . . . . 19 
By Width between arms . 21" 
Height of back from seat 28" 
Seat height . . . adjustable 


TANLEY 


FORT woRTH 


Curved or modern base optional. 


STANLEY SWIVEL CHAIR No. 10021/, is designed for the executive who 
appreciates distinguished styling, outstanding beauty, everlasting durability, 
and luxurious work comfort. The extra-high 28-inch back provides a head 
rest and wins instant favor with the successful executive who wants the utmost 
in relaxing comfort. Available in solid walnut, oak, or mahogany with finest 
top grain leather upholstery. Deep pillow springs in seat and back give super- 
comfort. Reversible cushion, leather on both sides, is filled with airfoam neatly 
enclosed with a zipper. Here’s a quality chair that sells easily and brings 
profitable repeat business. Matching side armchair No. 1002 is equally smart 
and handsome. MAIL THE COUPON TODAY FOR DESCRIPTIVE 
LITERATURE AND PRICES. 


THE STANLEY LINE 
T be complete line of fine 


leather furniture includes Dt Ms <a. 
sofas and club chairs in addi- / \ T | \ | | 7 

lion to other ees of J. ‘ a 7 4 y bts 
ee cman. AN poetes abe VAAL MIME TAL ee aA 


available in red, ereen, blue, 


brown, and tan in top grain 2310 N. MAIN STREET 
leather. Offered also in FORT WORTH 


machine buff and Duran. 






STANLEY MANUFACTURING COMPANY 
TEXAS Dept. 349, 2310 N. Main St., Fort Worth, Texes 


Please send me descriptive literature and prices on Stonley Swivel 
Chair No. 10024 and Matching Side Armchair No. 1002 

SALES "RESENTATIVES 
ALI REPRESENTATIVE | am interested in handling the complete line of Stanley office chairs, 
sofas, ond other furniture 






Henry Deutsch H. T. Sullivan : 
5103 Pershing 553 First Avenue : 
Dallas, Texas Salt Lake City, Utah : NAME 
Dave C. Neuhaus J. B. Wilson : 
12 W. 70th St 114 W. Tenth : 
Kansas City 5, Mo Charlotte, N. C. : ADDRESS So 
Wm. Tonkin : 
3515 Griffith Park Blvd : CITY STATE — 


Los Angeles 27, Cal 
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FURNITURE that fasts 











Since 1882 


Buckstaff Furniture is constructed to endure, yet de- 
signed to conceal the necessary ruggedness so vital 
in quality furniture. The general acceptance of 
Buckstaff Furniture is emphasized by the ever in- 
creasing demand. Many designs in up-to-the-minute 
styling assure you of your choice in the finest. 













Chicago Sales Office: 
THE BUCKSTAFF COMPANY 
c/o Wm. H. Wark 7 666 Lake Shore Drive 








Sales Representative: 


HENRY L. GUTH 


for Wescoeville, Penn. 
OFFICES, SCHOOLS 2 INSTITUTIONS 
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IN OTHER LANDS 
Continued from page 84) 


eceive timber, plywood and furniture including office 

furniture 
Under the 

Eastern power 


agreement, largest to be signed with an 
since before the war, Poland will send 
Britain 10,000 cubic metres of hardwood, 300,000 cubic 
metres of plywood, and 70,000 standards of softwood. 
For every 10,000 standards of timber sent, the British 
government will authorise the import on private ac- 
count of £75,000 worth of furniture. 

Any furniture imports under this agreement will 
be through individual importers in this country. 


REMINGTON RAND, LTD. 


Remington Rand, Ltd., recently staged an interest- 
ing exhibition of their typewriters from the earliest 
to the latest model at a reception held at the Savoy 
Hotel, London. Each machine was operated by a typ- 
ist in the costume of the period. The first real prac- 


ical writing ma chine was the Sholes machine of 1868, 
the manufacture of which was undertaken by E. Rem- 
ngton & Son 

LAMSON PARAGON SUPPLY COMPANY, LTD. 

V. W. Isherwood, advertising manager of Lamson 


Paragon for the past 36 years (interrupted by war 
service in the 1914-18 war) has relinquished the post 
in preparation for his retirement in the near future. 
He is succeeded as advertising manager by G. L. Mer- 
cer, formerly his chief assistant for the past 20 years. 


DISTRIBUTORS OF OFFICE EQUIPMENT 


An association to foster and protect the interests 
itors of office equipment who are not 
catered for existing trade associations, is being 
formed. The new body will aim at cordial co-opera- 
in matters of common interest, with those already 
rganisations. A widely representative 
rs have held a number of meetings and, 
ful consideration, propose that member- 
ypen to individuals, companies or firms, 
r a substantial proportion of whose 
listribution of office equipment. Office 
efined as meaning: 


f thoSe distrib 


onstituted 
body of spons 
after MOst caré 
hip should be 
whose busins 
business t 


equipment 


Office furniture in wood and steel, steel shelving and 
binning; office and industrial seating and associated 
equipment, excluding typewriters, stationery, and sta- 


AiAUAL I 


ns and objects with which it is in- 
ied to e: To engender a cordial manufac- 
ire wholesa retailer relationship; to obtain a 
ice in gove ent negotiations affecting our trade; 
plan ethi tandards for satisfactory and eco- 
ymic trading submit to appropriate quarters our 
viewpoint o1 ich matters as purchase tax, profit 
margins maintenance, agency terms and 
discounts 
The need planning an organised approach to 
such matter ist be readily understood, not for- 
getting the fact that government departments will 


i deal with, organised bodies. 
most of the leading firms in London 
vincial centres is already assured, 


nly listen t 
The support 
and the largs 


but 100 per cent of the eligible distributors is the 
esire of the inaugurating committee. 
Ss. S. E 
- a + 
J. HOLLAND GODDARD IS KNIGHTED 


J. Holland Goddard, chairman of the Imperial Type- 


vriter Com] Ltd., E. Park Rd., Leicester, England, 
was knighted the King of England in the New 
Year’s Hon mark of service to his nation. 
President Machine Tool Trades Association, 
Mr. Goddard ne a director of the Imperial Com- 
pany in 1922 has been chairman since 1933. He 


f the late J. Wallis Goddard, who was 


the eldest 
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‘Siete prefer fo SL 


KIL-KLATTER 


¢ IT’S NATIONALLY ADVERTISED 
+ IT SELLS FASTER 
+ IT SATISFIES BUYERS 


=e prefer i 


IT ABSORBS SHOCK ¢ IT DEADENS NOISE 
IT DOESN’T SLIDE 


Ensuite appreciate i. ese 


IT INCREASES EFFICIENCY 
IT LASTS LONGER ¢ IT COSTS LESS 


For free ilustration of avoilable mots and cotaleg cvts write te 


AMERICAN HAIR & FELT COMPANY 
Dept. B-93 MERCHANDISE MART CHICAGO 54, ILLINOIS 


KIL-KIATTER 
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THE SCIENTIFIC TYPEWRITER PAD 
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We Specialize In Your 


UNUSUAL 


SAIL) TR LIE 
Sank Exuelopes 


FOR EVERY BANKING 
NEED 







*Mailing and Window Styles 
*Registered Mail Envelopes 

*Coupon and Coin Envelopes 
*Bank Filing Envelopes 











Write for Prices and Samples 





Seed Exvelopes 


For Seeds, Samples of 

Grain, Ore and Sand, 

Machine Parts, Jewelry, 
Etc. 














Metal Fold Envelopes 
Inter-Fold Seal Styles 
*Gummed Seal Flaps 








Ai strite 





Currency Gift 
Envelopes 


ENGRAVED MONEY 
HOLDER ENVELOPES 


*Holiday G Everyday Designs 
*Genuine Steel Die Engraved 


*Used by Banks—Sold by Sta- 
tionery Stores 


















Write for Prices and Samples 





DURABILITY FOR 
PERMANENT FILING 
*Flat and Expanding Styles 
Sizes for Every Filing Need 


Used by Attorneys, Courts, 
Real Estate G Financial Firms 


Asters 








Pass Sook Covers 


MADE TO STAND LONG, 
HARD USE 












*Used by Financial Institutions, 
for Protection of Pass Books, 
Time Payment Books- 


Report Card Jackets 


FOR PROTECTION a _— 
REPORT CARD 


*An Excellent ehithies Me- 
dia for donation to Schools. 


Write for Prices and Samples 


o ellen Skis $y 


ENVELS <—" comPANy 
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' 





an VELESEe? 


SAINT PAUL 


CHICAGO 


concerned with the formation of the Imperial Type- 
writer Company, Ltd., in 1908, and through whose sup- 
port the company was kept going during the early 
years of its existence. 

Mr. Goddard is chairman and governing director of 
Wadkin, Ltd., woodworking machinery engineers of 
Leicester, and chairman of the National Steel Foundry 
(1914), Ltd., Leven, Fifeshire. 

He has been president of the Machine Tool Trades 
Association for nearly three years and was chairman 
of the association’s exhibition committee for the 














J. HOLLAND GODDARD 


Olympia Exhibition in London last year. He is a mem- 
ber of the Machine Tool Advisory Council, the Grand 
Council of the Federation of British Industries, the 
Management Board of the Engineering and Allied 
Employers’ National Federation, the Council of the 
Production Research Association, and a past president 
of the Leicester branch of the Engineering and Allied 
Employers Association. 

During the visit of the King and Queen to Leicester 
in 1946, he received their Majesties at the Imperial 
Typewriter works. During World War I he served with 
the Royal Engineers and was demobilised with the 
rank of captain 

ee 
MILES-MARTIN LAUNCHES BIRO MINOR 

In launching their new Biro Minor, the Miles-Martin 
Pen Company, London, England, announces that this 
is a writing instrument based on the same patented 
ball-bearing system as the standard Biro, a pen spe- 
cially suitable for use on office tables or school desks 
and available at an appropriately popular price. 

Plans were made to manufacture this new product 





LONDON SHOWROOMS—A view of the interior of the 

Miles-Martin Pen Co. and Sir Henry Lunn, Ltd. show- 

rooms at 215 Picadilly, London W. 1. The Miles-Martin 

display is at the left and the Lunn, Ltd. at the right. 

The paneling was constructed from odd pieces of 

timber, mainly gaboon plywood with mahogany pel- 
mets. (Designs by W. M. de Majo) 
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Dovetail Construction 








E WITH UTILITY 


E FOR DICTA ’ ; : : ry. eas 
NFORMAL ular executive and semi-executive line. This traditional group has 


THE SHELBYVILLE 
NEW TURNED LEG 
EXECUTIVE DESK 


All Walnut Exterior and Interior 


With Deep Panels and Beautiful Turned 
Brass Knobs in English Antique Finish 


6651 S4 
66" x 36" x 30 





Shelbyville’s turned leg 51 Group of complete suites embraces a pop- 


long been recognized as a leader because of Shelbyville’s dignified and 
conservative treatment in design and construction. Recessed center 
legs provide additional working comfort. Available in rich walnut 


and mahogany finishes. 


Write for information and literature on our complete line of Chip- 


pendale, modern, turned leg and commercial suites. 


*, 


SHELBYVILLE 4% DESK COMPANY 


Lit 


SHELBYVILLE “™ INDIANA 
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and Type" 


The WRITE Way 
is the Sure Way to $ALE$ 


Waite Carbon Papers and Typewriter Ribbons are long-standing favorites 
with office managers who want the best in office supplies for the best results 


from their staff. 


They find that WRITE's easy-to-handle carbon papers make more copies, 
cleaner carbons, and are economical to use. They know WRITE typewriter 


ribbons produce clear, crisp, uniformly sharp letters—and last longer, too. 


Sell your customers on WRITE . . . and they will come back time after 


time for WRITE's high-quality Typewriter Ribbons and Carbon Paper. 


For Volume PROFITS —Feature WRITE 


Send for Samples and Discounts 
Today! 


PROMPT DELIVERIES 


Factory: Bridgeport, Conn. 
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four standard ink colors—royal blue, blue black, 
red and green, these marketed together with a handy 
desk stand 

The next step was to devise a presentation pack 
suitable as a display unit at home and abroad. W. M 
de Majo collaborated with the chief sales manager 
and the advertising committee of the firm in this 
packaging. A cardboard pack was adopted, one acetate 





BIRO MINOR PACK. CONTAINER (TOP) 
BIRO MINOR DESK STAND (BOTTOM) 


Designs by W. M. de Majo) 


container being included in each set of three dozen 
units for purposes of display. The serve-yourself outer 
carton holding the 36 boxes was economically devised 
to serve at the same time as a display unit. The design 
followed the Biro standard already set by De Majo 
A special provision was made for adding the sales 
prices after reaching the distributors in the various 
countries, this in the form of a red circle which could 
easily take stick-on label. 


+ 


TOPEKA FIRM OPENS NEW QUARTERS 
The Office Supply & Equipment Company, Topeka, 
Kans., which was recently purchased by Ed Peterson 
and combined with the Peterson Company, A. B. Dick 
mimeograph distributor in Topeka, is moving to new 
and larger quarters at 521 Kansas Ave. 
cation has been redecorated and provides 


The new | 
more space to show the complete line of office supplies, 


janitor supplies, office equipment and A. B. Dick 
mimeographs. A balcony provides for a display of 
hairs, storage cabinets, wardrobes and other office 
equipment 
— 
0. C. S. OLSEN FIRM TO SELL ASSETS 

The O. C. S. Olsen Company, 2529 W. Moffat st., 
Chicago, in a voluntary move to discontinue business 


has employed the concern of Cover & Cantor, Chi- 
cago, to auction off the physical assets on Thursday, 


March 10, at 11 a.m. Started by the late O. C. S. Olsen 
1890, this 59-year-old firm has been an exclusive 
manufacturer of office furniture since that time. The 
sons, Chester and Vernon Olsen, are retaining the 
corporate style and name until disposition is made at 
a later dat No announcement of their plans is 
ready at this time 
OFFICE APPLIANCES, March, 1949 

















IN ALL YOUR SALESMEN’S KITS 


This handy card of actual samples should be permanent 
equipment in all your sales kits. Every office needs these 
time-saving signals, and one sale usually leads to another; 
for their versatility in modern record keeping is limitless. No 
charge. Just say how many cards you need. 





MAKE FACTS INSTANTLY AVAILABLE 


Attached to file cards or ledger sheets, these signals segregate im- 
portant groups of facts for instant reference—saving hours of valu- 
able time in busy offices. Made of stainless spring steel in 12 non- 
chipping colors. Types for all filing systems. Will remain bright un- 
der dampest conditions. Easy to attach, relocate, remove; yet they 
always stay put. Samples on request. 


“BURRO” 
Paper Clips 


Made of thin spring steel 
for attaching papers to- 
gether, enclosures to let- 
ters, etc. Special patent- 
ed “tongue” prevents 
sideslip sy to attach 
or remove. The smart 
=> for the modern 
office! 


“Burro” INDEX TABS 


‘Bull Dog” LETTER CLIPS 


THE H. C. COOK CO., 14 BEAVER STREET, ANSONIA, CONN. 


“ONE HUNDRED PERCENT DEALER PROTECTION 
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654321 


Facsimile impression 


AM@RICAN 


NUMB@RING*MAC RINGS 


For All Special Requirements 


3 MOVEMENT—5 MOVEMENT | 





—LEVER NUMBERING MA- 
CHINES—CARBON COPY 
NUMBERING MACHINES— 
HECTOGRAPH RIBBON MA- 
CHINES—DATING MACHINES 
—COMBINED NUMBERING & 
DATING MACHINES — PRICE 
MARKERS—SPEED SET LOT & 
PIECE NUMBERERS—SPEED SET 
YARDAGE MACHINES — SPE- 
CIAL MACHINES ON PLAT- 
FORMS 


Please give full details and 
mention reference numbers 
shown below on special re- 


quirements. Write for latest folders describing 











all models. 

Ret tosese J)’ LOESB4asS 
ERGs |e 654a21 

‘ 123456 ||uc 654397 

5 123456 

© 123456 ||" 1,234,567 
» 123456||° 54321 
» 123456/|° 1LQ345 
+ 123456||» 12345 

















Ref, 
201 


202 
203 
204 
25 3945 


206 


207 
208 


209 
210 





~VM17162 
10-123-456 
—>54321*% 
CREDIT 543215§ 
G BRANCH 1235 
654 1234 
12348 


FIVE SS! SEVENEIGHT 


4) 213)415 
JAN 251945 12345 
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AMERICAN NUMBERING MACHINE CO. 


ATLANTIC AND SHEPHERD AVES., BROOKLYN 8, N. Y. 


BRANCH 
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rAS 3 EO AWAY 


JARL S. SPROTT 
Jarl S. Sprott, president of The Globe-Wernicke Co., 
|} and internationally-known industrialist, died cn Fri- 
day, February 11, after an illness of several months. 
His age was 67 
Mr. Sprott, a native of Auburn, Ind., studied en- 
gineering at Purdue University. Shortly after leaving 
college, he became associated with the steel office 
equipment industry. After serving as vice-president 
of two of the largest concerns in the industry, he came 
to Cincinnati in 1932 as vice-president and general 
manager of The Globe-Wernicke Co. When that com- 
pany was reorganized in 1934, he was made president. 
Under his leadership the organization enjoyed a con- 
siderable expansion of business, rising to a high stand- 
ing in the office equipment and filing supplies field. 
In addition to his business activities, Mr. Sprott was 
deeply interested in civic, social and fraternal affairs. 
He believed that the success of business management 
depended in a large measure on its breadth of outlook 
and its willingness to share community responsibilities. 











THE LATE J. S. SPROTT 


At the time of his death he was a member of the board 
| of directors of the Cincinnati Community Chest, the 
| Boy Scouts of America, the Salvation Army, the Ohio 

Chamber of Commerce and the Cincinnati Better Busi- 

ness Bureau. He was past president of the National 

Association of Wood Desk & Table Manufacturers, 

Rotary Club of Cincinnati and the Salvation Army. In 

1940-41 he was president of the manufacturers division 

of the National Stationers Association. During that 

year he was on the NSA executive committee and 
served with the troupe of speakers at regional meet- 
ings. He also served on the advisory council of the 

Boys Club of Cincinnati, was a member of the execu- 

tive committee of the Cincinnati Committee for Eco- 

nomic Development, vice-president of the Norwood 

Manufacturers Association, and vice-chairman of the 

Norwood Y.M.C.A. building committee. 

Surviving are the widow, Mrs. Dolores Frances 
Sprott; two daughters, Miss Helen Mary Sprott, and 
Mrs. Mary Ellen Sprott; a son, George F. Sprott; a 
brother, Donald P. Sprott of Auburn, Ind.; and a sister, 
Miss Pear] M. Sprott of Traverse City, Mich 


' bf + 


HUGO L. BONN 


Hugo L. Bonn, founder in 1911 and president until 
two years ago of the Arco Manifolding Company, Inc., 
21 Rose St., New York, N. Y., died January 24 at Upper 
Montclair, N. J. He was 87. 

This pioneer in the manifolding field was born in 
England and came to this country in 1881. Five years 
later, he became acquainted with Major Shoup, who 

| had brought an invention from St. Louis, Mo., known 
| as the autographic register. The Autographic Register 


| Company had been established in Hamilton, Ohio, a 
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LEAVES BOTH HANDS FREE TO WORK AS YOU PHONE 


You’ll want to handle this profitable phone 
rest of proven public acceptance that sells 
itself. It’s perfection made of feather-light 
tenite plastic- weighs one ounce- a beauty on 
the phone and a dream onthe shoulder. Engin- 
eered for lifetime durability- your assurance 
of quality from a firm that manufactures the 
finest phone rest on the market. Styled to fit 
the shoulder securely with 3-Point Suspension. 
Clips on in 5 seconds and can’t mar the phone.. 
cradle lined with pure soft sponge rubber. 
Nationally advertised to boost your sales. 
Smartly packaged for better merchandising, 
one dozen displayed in a box designed to occupy 
minimum counter space. 


Retailers-Distributors-Salesmen. Inquiries Invited. Write: 
REST-A-PHONE CO. P.O. BOX 8788, PORTLAND 7, OREG. 
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is Bank of England Chait 


by JASPER CHAIR CO. 


| ls Acclaimed By Business! 











ae eR 


AVAILABLE IN QUARTERED OAK BIRCH and SOLID WALNUT 


| . There always will be a place in the commercial world for the Bank of 
England chair series made by JASPER CHAIR COMPANY. From a 
dealer's point of view, the sale of these chairs means complete satisfac- 
tion for everyone concerned because good Bank of England chairs give 
a lifetime of rugged service. So . . . whenever you find a need for Bank 
of England Chairs, think of Jasper Chair Company's No. 601 .. . you'll 


deliver more chair value and chair satisfaction when you sell our chairs. 





| A COMPLETE LINE OF OFFICE AND SCHOOL CHAIRS 
: | WRITE FOR LITERATURE 


Jasper Chair 


JASPER, INDIANA 









REPRESENTATIVES: James S. Fowls, (Southern) = ‘. Srowmaa, (Vent) 
. 327 Sunset Drive, North 08 Orpheum g- 
Geo. A. Litchfield, Sales Mgr St. Petersbure, Steride Seattle, Wash. 
Fred Deutsch, (Southwest) W. H. Brown, (Chicago-Midwest) R. J. Freeman, (Eastern) 
3525 Southwestern Blvd. 6708 Glenwood Ave., Chicago 26 385 Madison Ave. 
Dallas 5, Texas (Phone ROgers Park 4-3644) New York, N. Y. 
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woolen manufa 
istered Mr. Sh 
At that time the 


irer in that city having already reg- 
device. 
re were many handicaps in making 


1 practical register as the paper mills were noi 
equipped t eliver small rolls nor was a printing 
press availab print, rewind and slit rolls. Under 
these conditio1 Mr. Bonn turned to other fields and 


with his broths 
ical aevice 
which 
Gestet 


riginal patent 


1887, helped to promote a mechan 
ting a stencil, known as the Cyclo 
been patented in England by a man 

Known as the electric pen, the 
d been granted to Thomas A. Edison 
later by A. B. Dick. Mr. Bonn and 

brother had the Chicago agency 

Mr. Bonn late ined the Autographic Register Com- 
pany, New York City. George Shoup, the older son of 
Major Shou] manager. 

Recognized leader in his field for many years, 
Mr. Bonn ago as 1926, was honored as the 
daddy” of the justry at the sixth annual fall dinner 
meeting of the Manifold and Loose Leaf group of the 
New York Employing Printers Association. Again in 
1945, while president and at the office regularly, 
Mr. Bonn was honored by Arco’s executives and em- 
ployees on his eighty-third birthday and the thirty- 
fifth anniversary of the firm. In 1946, he retired from 
active participation in the company’s affairs, but re- 

1ined a direct 

OUurviving are 


Louis H., vice-pre 


stvie 


amed 


and was se 


) sons, Robert M., president of Arco; 
ident and treasurer; three daugh- 


ers, Mrs. Ge 4. Murray, Orange, N. J., Mrs. Edward 
4. Goedecke, Upper Montclair, N. J., and Mrs. Louis 
Simon, Keene H.: nine grandchildren; and two 
brothers, Ern«¢ G. Bonn, New York sales manager of 
American Re Company of Boston, and A. L. M 
Bonn, Lond rland 
He cle cle 
rl 4 s 
HARRY S. JONES 
Harry S who with his father and brother 


1oneeread 


development of loose leaf systems, 
lied on Janu 6 following a stroke. He was 78 years 
| t 

ommenced to manufacture office 
es in 1899 as a member of the Jones 
Perpetual I e Leaf Ledger Company, handling the 
mal i improvement of loose leaf systems, 


The dece 


iabor Saving 


fant , 
ulacturin 


e a brother, W. Gifford Jones, conducted the sales 
This firm round 1911, was merged with Chicago 
Shipping & R Book Company, headed by Ralph 
B. Wilson the Wilson-Jones Company, which 
iter bought it the Irving-Pitt Manufacturing Com- 
and the Samuel C. Tatum Company. 
Harry S was retired for several years and 


iated with the Workman Manufac- 
Chicago. He has had 15 patents in 
those for loose leaf, loose leaf carbons, 
recently, a nozzle device for hydro- 
under way for the manufacture of 
to sufferers of arthritis, infantile 
imatism, and it is hoped to form a 


pecame ( 
iring Compa! 
rece, includi 
lating, and 

therapy. Pla ¢ 


source I ef 


Tt} 


araiysis ana f 
firm to carry on Mr. Jones’ name 
Surviving e widow, Mary M. Jones; a daughter, 
M Irene Sweetland; and a son, Allan Pierce 
+t TF + 
JOHN S. DODSWORTH 
hn S. D rth, 69, president and treasurer ol 
I Samus worth Stationery company, Kansas 
Mo bruary 12 at his home 


vas born at Leavenworth, Kans., and 
City in 1912. At that time he estab- 

at ery company which now is located at 
412-414 West Tenth St. The company is an extension 


ne fou grandfather in 1857 in Leaven- 
t} 
Mr. Dod was a member of the Kansas City 
b and tl ~ nd Presbyterian church 
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WHERE 
QUALITY IS 
ESSENTIAL 





A 


a SENG provides it in this wobble-free, no-squeak, 


new heavy duty Style V Low Fulcrum Chair Action Control 

quality that leads to deep-down customer satisfaction. The 
Style V Control, used in many leading lines of office chairs, 
is smooth in operation and strongly built for years and years 
of efficient service. Two simple adjustments give your cus 
tomers just the seat height and tilt tension required. When 
absorbs 


tilting, the fixture gives smooth, gliding action 


all annoying jars 


The Style V Control, for all types of swivel-tilt office chairs 


uses the low fulcrum principle that allows natural and com 
fortable shifting of body weight. Be sure it’s on the chairs 


you sell, and your customers will be sure to come back for the 


other equipment they need. To sel! SENG is to sell satisfaction 


allt 


1450 N. DAYTON AVE. 
CHICAGO 22, ILLINOIS 


SENG QUALITY PROTECTS YOUR REPUTATION 
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Mr. Dodsworth had been in ill health since suffering 
a stroke October 4, 1947. He is survived by his widow, 
Mrs. Louise Willis Dodsworth, of the home, and a 
sister, Miss Marie Dodsworth, Brookside hotel, Kansas 


City —-GMH 
+t + + 
WILLIAM BERT MATHEWS 

For many years a salesman for several office equip- 
ment companies in Seattle, and widely known to the 
office supply and stationery field of Puget Sound, 
William Bert Mathews succumbed to a long illness 
in January. Fifty-four years of age at death, he came 
to the United States when a child of six from his na- 
tive South America. For 32 years he lived in Seattle, 
and spent many of them aiding in the more wide- 
spread distribution in the area of office equipment. He 
then joined the Boeing Aircraft Company in Seattle 
until persistent ill health forced his retirement. Dur- 


ing the First World War, he served with the 376th 
Air Squadron. There are no survivors.—CML 
+ +t + 


ROLAND M. KYLE 
Roland McLaren Kyle, 49, since 1937 associated with 


| the Mosler Safe Company, Hamilton, Ohio, died Janu- 


ary 17 in Fort Hamilton Hospital. He was a sales rep- 
resentative for Mosler and had been active in building 
up the present extensive dealer organization of the 
firm. 

Horses and riding were a hobby for Mr. Kyle and 
interest in them dated back to World War I when he 
served in the Eleventh Mounted Cavalry. 

Surviving are the widow; a son, Wayne, with the 
army at Fort Knox, Ky.; his mother, Mrs. Anna Grace 
Kyle; and four sisters. 

tr + 
RICHARD WARREN SEARS II 

Richard Warren Sears II, 50, retired president of 
the Woodstock Typewriter Company, Woodstock, II1., 
died January 8 following a heart attack at his home 
at 2527 Marcy Ave., Evanston, Ill. He was a son of 
yne of the founders of Sears, Roebuck & Company. 

The decedent had retired from the Woodstock firm 
two years before. 

Surviving are the widow Ruby and a sister, Mrs. 
Sylvia Gardner 

+t - +- 


BENJAMIN JOSEPHSON 

Benjamin Josephson of The Cooke & Cobb Company 
and Josephson Manufacturing Corporation, both of 
Brooklyn, N.Y., died February 7 at the age of 64 after 
a prolonged illness. 

Funeral services were held February 9 at the River- 
side Memorial Chapel, New York, N. Y., at which many 
members of the industry, both manufacturers and 
dealers, were present. 

Surviving ar eth ewidow, Bessie; a son, Arthur; and 
daughter, Irene 

+t - + 


HUGH F. YOUNG 

Hugh F. Young, 58, second vice-president and assist- 
ant general manager of the Copp Clark Company, Ltd., 
Toronto, Ont., stationery firm, died February 1 at his 
home after suffering a heart attack. 

Joining the firm prior to World War I, Mr, Young 
was at one time in charge of the stationery depart- 
ment. He travelled for the company in Europe during 
the war. His wife and two sons survive-—GET 

-t + + 
WALTER R. McMULLEN 

Co-owner of the McMullen Office Equipment Com- 
pany, of Spokane, Wash., Walter R. McMullen died 
recently at Pasco, Wash. He had long been active in 
the office equipment field of the so-called Inland Em- 
pire region 

Besides his widow, Alyce, he is survived by his 
mother, Mrs. Anna McMullen of Spokane; a son, Rob- 
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THE BIG NAME IN FILING EQUIPMENT 
@ EXCLUSIVE 


Concealed Safe Unit is a patented fea- 
ture available only to Invincible users 
becouse only the INVINCIBLE line of 
metal filing cabinets has it! It offers 
security for your valuables and confiden- 
tial papers in your home or office. 
Concealed Safe Units ore available in 
the 2, 3 and 4-drawer filing cabinets. 
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Invincible Filing Cabinets 

You have a choice of four beautiful finishes: olive drawer size. All fittings are metal, Cradle-type 
green, grained walnut, grained mahogany and the — drawer suspension gives you super-strength for max- 
new Modernaire gray. imum drawer load. See your Invincible dealer or 


All filing cabinets available in either letter or cap write Invincible Metal Furniture Co., Manitowoc, Wis. 
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Impressive 
from every sales angle.... 


See 


The NEW- 


OFFICE MASTER 


1 = A New JACKSON Desk 








=, 
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The new OFFICE MASTER Desks offer many outstanding features 
designed to bring increased Beauty, Efficiency and Comfort to the 
business office. There’s alsoa JACKSON DESK for every office need. 
Build your furniture business around JACKSON DESKS. 


| -WJASPER OFFICE FURNITURE CO 


JASPER, INDIANA REPRESENTATIVES 

James H. Davison, Route 1, Box 120, Los Goetos, Cal. 
Marion Y. Follin, 220 Fairbanks Road, Riverside, Iii. 
George B. Wray, 130 W. 42nd St., Room 319, New York 
Howard Maley, 115 Tarbell Ave., Bedford, Ohic oul 
L. H. McDaniel, 1414 West Tucker St., Ft. Worth, Tex. 
Rolph A. Bender, 813 Bona Allen Bidg., Atioate, Ga 
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M. McMulle and a brother, Ben F. McMullen a 
Spokane CMI 
+- - + 
rent or ALL THE TOP QUALITY 
Peter Reitzel senior sales representative of Boorum | 


for many years, died on Sunday, 
s long a familiar figure at conven- 


Pease C 
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nuary 16. He wa 


‘SELLING FEATURES in the 









ms and er industry gatherings and was held in 
esteem by associates. 
+ + + . ‘ 
SAMUEL SEEMANN A FATIN Line! 
Samuel S« 89, of Wilkinsburg, Pa., for 59 years 
sociates iness with the William G. Johnston 
Company, stationers, died January 19 in West Penn BEAUTIFULLY 
Hospital. | lived in the Pittsburgh area since TAILORED 
866. Ty rvive.—GET UPHOLSTERY 
tr t - ; 
Du Pont’s Simulated 
FREDERICK E. LEYDA Leather 
Frederick E. Leyda, 59, president of the Leyda Print- 
ig and Stat ery Company, Inc., Blasdell, N. Y., died 
February 1 after a heart attack. Born in Franklin, 
Pa., he estal ed the company in 1922.—GET 
+ + + 
MAURICE M. NEWMARK 
Maurice M. Newmark, 42, owner of Marstan Type- 
riter Company, St. Louis, Mo., died on February 1 
ifter suffer heart attack. 
Mr. Newn was very active in NOMDA and was 
vast president the St. Louis Office Machine Dealers 
Association. F the past 25 years he had been in the 
ffice machi isiness and manufactured steel prod- 
ict His Mrs. Anna K. Newmark, will continue 
to operate the Dusiness 
Although b in London, England, Mr. Newmark 
has lived country since he was about three 
years old. He was active in all civic and community 


projects and was president of one of the largest Parent 


Teachers A iations in his community. His wife, a 
on and a ghter survive 
le ole ole 


BENJAMIN NACKENSON 
kenson, general manager of Goldsmith 
heart attack at his home early Thurs- 
February 3. He was 55 years of age. 
was familiarly known to his associates 
the trade, was born on New York’s 
His first job was with H. Weingarten 
n the Bowery. A few years later he came to Gold- 
smith Bro vhere he remained till his death, with the 
exceptio1 Army service during the First World 
Wal 
Survivi e hi 
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Nackenson; 
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MITCHELL McCONNELL 

nnell, truck driver for 30 years for the 

Manufacturing Company, Chicago 
February 12. Mitchell’s pleasant 

ever-cheerful attitude earned him 

erywhere he went. He closed his earthly 
year record of friendliness. 

+ t 
HODGMAN RUBBER USES NEW PACKAGING 
Hodgn tubber Company, Framingham, Mass., 
is intro new packaging for its rubber 
Fingertip boxes now come in an un- 
irton styled in red, gray, and black 
white arrow points to 12 boxes each 
ntainir e dozen Hodgman fingertips made of 
re rubbs npound, and available in five popular 
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CORRECT STYLING—CORRECT POSTURE 


QUALITY 
CONSTRUCTION 
AND 
FINISH ADDS 
: DIGNITY 
- ceatshed o- . To 
a ee EVERY 
OFFICE 





JASPER SEATING CO. 


JASPER INDIANA 








201 





See nr ae et ET I 5 sacra a 


a 
| 
¥] 
ey 

















LOOK 


The Toledo Metal Furniture Co. 
PRESENTS 


Little Dandy 


Typewriter Stands 











No. 671-LSX 


TWO SIZES 
With or without side leaves 
With or without locking device 
FIVE-PLY WOOD TOPS 


and side leaves 


COLD ROLLED STEEL 
bases 


Our name is your guide to 
quality 
IMMEDIATE SHIPMENT 


Send for catalog and price list 


The Toledo Metal 
Furniture Co. 


1001 Hastings St. ° Toledo 7, Ohio 
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CANADIAN NEWS NOTES 





S. J. Luddington, Correspondent 





Wendell Holmes, Ltd., office equipment and supplies, 
Talbot St., St. Thomas, Ont., has been appointed St. 
Thomas and district representative for Remington 
Rand sales and service. 

The National Cash Register Company of Canada, 
Ltd., 222 Lansdown Ave., Toronto, is having interior 
alterations made to its main plant at the same address, 
at an estimated cost of $30,000. 

“ ” * 

J. Allan Robinson was recently appointed manager 
of the new office opened at Winnipeg, Man., by the 
Dominion Envelope Company, Ltd., Toronto. 

“« * *- 

R. L. Crain, Ltd., Ottawa, forms and systems spe- 
cialists, has appointed Charles E. Spence to the posi- 
tion of regional manager of the Toronto region. Mr. 
Spence is a former member of the sales organization. 

« + - 

John W. Holmes, son of Mr. and Mrs. Wendell 
Holmes, widely known office and general stationers in 
London, was recently welcomed home by his parents 
after four years service on the staff of the Canadian 
High Commissioner in London. In October of 1947 he 
was sent to Moscow, where he remained until last 
September when he left for Paris to serve as a member 
of the staff of the Canadian delegation of the sessions 
of the United Nations. 

The Ottawa Chapter of the National Office Manage- 
ment Association recently met in the Chateau Laurier. 
The guest speaker was J. J. Macdonell of Price, Water- 
house and Co., Montreal, who spoke on “Modern Busi- 
ness Systems.” 

Controller David Balfour, president of David A. Bal- 
four & Co., Ltd., office and paper supply dealers, 73 
Adelaide St., W., Toronto, was recently elected to the 
Toronto Board of Control. In a close contest Controller 
Balfour polled 55,271 votes. 

To mark the one hundredth year of its existence, the 
firm of Buntin, Gillies and Co., Ltd., wholesale paper 
merchants and stationers, Hamilton, Ont., held a 
largely-attended anniversary dinner. A. L. Naismith, 
general manager, who presided, introduced E. Howard 
Smith, president of the company, who stressed that 
100 years was a long time in a young country like 
Canada and that there were not many firms which had 
been in existence for that time. 

Some of the older employees of the firm addressed 
the meeting and related many of their experiences in 
past years, and the progress in the trade. 


- « a 


F. M. McKenna has been appointed representative 
for British Columbia and Alberta for Dennison Manu- 
facturing Company, Toronto. A. G. Lancaster, Jr., 
will represent the same firm in the Hamilton and 
Niagara Peninsula territory of Ontario. Mr. McKenna, 
native of Nova Scotia, has lived in Vancouver for a 
lengthy period and during the war served as a wireless 
air gunner with the Royal Canadian Air Force, with 
the rank of flight lieutenant. 


* 


L. E. Waterman Company, Montreal, has appointed 
F. H. Lee as secretary and R. A. Benoy as treasurer. 
F. S. McConnell, former secretary-treasurer, has re- 
tired 

> * * 

James P. Cook, a director of the Stationers Guild of 
Canada, Toronto, is on an extended trip to South 
America, where he will visit his son, Murray, who is 
in the Canadian Embassy in Peru. 


OFFICE APPLIANCES, March, 1949 























OFFICE 


Leopold off 





prestige ‘[ 
‘ce furniture 


Desens and users alike profit 
from the added prestige of the superb 


quality of Leopold functional office 


furniture. 


The tradition of craftsmanship in de- 
sign and construction is built on the 


solid foundation of experience since 





1876. From that date on only the 
finest in materials and workmanship 


have been used. 


The results can be seen in the product 
. . « beauty and efficiency combined 
for those executives who realize the 


profit value of added prestige. 





nt LEq00/e7 bwurant 


BURLINGTON, IOWA 


MEMBER OF THE WOOD OFFICE FURNITURE 
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Leopold Office Furniture Installation 
for Moore Business Forms, Inc., San Francisco, 
California, by Beier and Gunderson Company. 























GEARED FOR 






THE HANGING FOLDER 
WITH ADJUSTABLE 
METAL TAB 


Guide-O-folders take the drudgery and 
prt phony vag voy — uncertainty out of filing and finding because 
worker always has important and vital data they hang on the metal Guide-O-frames 
at the finger tips—always in an upright 
position. Instantly available and instantly 
replaced. The unit consists of a metal tray All the pushing and pulling required to 
and 25 Guide-O-folders complete with ad- 
justable metal tabs and an assortment of 
inserts for tab headings. tion are eliminated. Errors of filing are 


entirely free of the bottom of the drawer. 
keep an ordinary file in workable condi- 


minimized and finding is expedited be- 
cause Guide-O-folders are always upright and the adjustable metal tabs always 
at constant height. Guide-O-folders are readily adaptable to any and every 
filing system no matter how complex. 


This trio of products, geared for better filing and finding, will make real money 
for you when you put a little push behind them. One or all three of these fast 
selling items can be used in every office where your men call. The sale of one 
leads to the sale of the others. Make filing and finding easier for all your cus- 
tomers this year. Send a sample order now! 


Black leather demonstration kit complete with miniature Guide- 
O-frame and Guide-O-folders available to help you sell. Write 


for full information. ee | 





FILING AND | 


FINDING 






WITH SLID-O-MATIC 
DISAPPEARING TOP 


A personal file, desk high, where information 
may be kept instantly available. The Slid-O- 
Matic top completely disappears at a slight 
push of the finger. It slides back into place with 
equal ease. Gray finish. Sturdy all steel con- 
struction. Mounted on rollers, the. Guide-O-file 
can be moved about as required. 

The Guide-O-file is equipped with 25 Guide- 
O-folders complete with adjustable metal tabs 
and an assortment of inserts for tab headings 
Guide-O-file is also available without the 
stand. 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET 


NEW YORK 13, N. Y. 


WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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G. William Ferguson has been appointed represen- 
tive for Wa k Bros. and Rutter, Ltd., wholesale 8) ne of th e Most 
d manufacturing stationers, Toronto, to cover the M d 
ito and Ontario territory DRAMATIC OFFERS Ever a e 
Montreal stationers elected Eugene Charters as their 
president fi 2 second term. Vice-presidents are F. 
Dawson and Arthur Crompton; secretary, Armand 


roupin. 


+ + 


rhe Stationers Association of Hamilton heard with 


nuch interés M. A. Cooper, International Playing 
Card Company, Windsor, Ont., discuss the history and 
nanufacture f playing cards. The National Cash 
Register Company showed a Sales training film. 

* - - 

L. E. Waterman Company, Ltd., has just appointed 
Victor Secrett and Allan McKay as sales representa- 
tives of Central and Alberta territories respectively. 
Mr. Secrett has had extensive experience in retail 
selling through the Maritime Provinces. Mr. McKay 
has been connected with stationery selling in Calgary, 
Alta., for n e than ten years 

Hugh F. Young, 58, second vice-president and assist- 
ant general-manager of Copp Clark Publishing Com- 
pany, Ltd., Toronto, Ont., publishers of business text 
books, die February 1 after four days’ illness 

—- 


PENN-MAR-VA TRAVELERS CLUB NOTES 
Penn-Mar-Va’'s Bart McCloskey has been appointed 





assistant sales manager and supervisor by the E. L. 
Waterman Company, New York City. He will assist 
Charles Granneth, sales manager for this company. 

Anothe! iveler assigned to new duties is Jack FREE 0 REVOLVING 
Asthalter, w! vill work in the eastern division of the 
W. A. Sheaffer Pen Company in the capacity of eastern € 80 

© 
Lif manage 
ie DISPLAY plus °33” List Value 


New membi ff Penn-Mar-Va include Hector L. 
Mercandant, Eversharp, Inc.; Robert L. Johnson, War- 0 ‘ F r e e M e r rq 7 a n d i 5 & 
haw Manufacturing Company, Inc.; James D. Row, 
representing H. O. Atwood; William H. Galten, Cush- 


nan & De! n Manufacturing Company; and James with this C-THRU DEAL 


Chiartas and Charles G. Peters, National Fiberstok En- 
velope Com] 
* Di You CAN believe your eyes. Here's the way to 
Bill Falk ined the staff of Palmer & Missel in double and triple your sales of C-Thru ruling 
Baltimore, M devices. This sales making action display was 
; developed in answer to the requests of thousands 
Hayes Office Equipment Company, Norfolk, Va., has of dealers who wanted a compact dramatic 
ved toa US new store ¢ 2W s . . “a 
8 new store at S12 W. ist St. method of showing C-Thri” merchandise. Look at 
Plans have been made to hold a Penn-Mar-Va meet- the advantages of this display. 
ng on June 22, the day before the opening of District COMPACT — Only 17 inches in diameter, and 
a Fever ep age ee Sy Pee 32 inches high — yet shows 24 of the fast selling 
= ; — C-Thru items. 
These ite e taken from the club’s news letter VERSATILE — Can be moved about to any part 
lited b v ac htel, Benjamin Franklin Hotel, of your store for display, or can be used as very 
nth & ( Sts., Philadelphia 5, Pa . . . 
attractive window display. 
°—>¢ 
NEW STATIONERY STORE IN LIBERTYVILLE COMPLETELY ASSEMBLED — Just unpack and 
Mason the name of a new social and commercial this display is ready to work for you. It comes with 
tationery st cated at 512 N. Milwaukee Ave., Lib- items mounted. 
tyville, I I successor to a different type of store 
lich ha hrough a quick evolution and now is MOTORIZED — Can be had with motor as op- 
erving some six or eight communities north of Chi- tional feature. 
The proprietor is Earl B. Mason, who has spent 
n yeal ffice equipment and supplies, most of Write for complete details. 
he last 1 n road work through about 15 mid- 
ester! tate He enlarged the existing social sta- 
nery d nd is adding commercial lines to sell PULERS - TRIAMGLES - BAVIGATIONA (USTROMERTS » STEGCILS + PROTRACTORS - OT SER 
industry in his territory. A former member of the a, 
Great Lakes Travelers Club, he will welcome visits from low, 3, S Vf 1 4p ff 
inufact representatives to travel in his direc- é. Mt 4 OMYfMHY 


HARTFORD, CONN., U. S. A’ 
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HERE ARE MY 


“BUSINESS BUILDERS” 


Say wise 
dealers 
everywhere 






A COMPLETE LINE 
Typists thru 
Executives from 
single source gives 
MORE DEALER 
PROFIT! 


Lifetime Foam 
Rubber Cushions "5" 
Posture Features 
Sturdy metal frame 
Light aluminum base. 

Price lowest of any 
comparable feature 
chair on the market. No. 435 
“Posture Executive” 





Riteform dealers do better, give extra customer value. 
Quality buft in . 


outside assembly problems. 


. « from our own modern plant... No 


Compare quality and prices. Try America's fastest grow- 
ing line. 





No. 125 “Spring back” 
“5” Posture Aids 


Typists acclaim the relaxing 
“automatic shadow back" found on 








most Riteform INSIST ON ALL FIVE 
Chairs. Yes, 5"RITEFORM” POSTURE FEATURE 
and priced FOR FATIGUE RELIEVING COMFORT 
Jower than any 
cheir with 
comparable 


features. 





Riteform tom a. 
Chairs—Wise  *™. 
buyers say wor, 
with extra fea- 
tures. The 
Best Buy To- 


day! 


. with over 20 years 


A complete line of Office Chairs . 
of know how. A trial will convince you . 


Riteform chairs are sold only through reputable dealers. 
For full information about this fast-selling line, write today. 





CHAIR CO., Inc 





43 S. OXFORD: ST. PAUL 5S, MINN 





NEW MACHINES, DEVICES AND SUPPLIES 
(Continued from page 50) 


the “Aristocrat” in both “Light” and “Bright” models 
The “Aristocrat” may be purchased in either of these 
two styles. The over-all lamp height is 25 inches; the 
shade is 15 inches. The base is finished in silver or 
gold, the shade in maroon or green. Each lamp is 
packed individually. Additional details may be secured 
by writing Van Dyke Industries, 2lst & Rockwell Sts., 
Chicago, Il. 

NEW DRAWING INSTRUMENT LINE ANNOUNCED 

A. B. Dick Company, 720 W. Jackson Blvd., Chicago 
7, Ill., manufacturer of mimeograph machines and 
supplies, announces a complete new line of mimeo- 
graph drawing instruments, manufactured by the 
molded plastic process. This process has not before 
been used for production of mimeograph lettering 
guides, styli and screen plates and makes possible a 
number of new features. 

The lettering guides are much thicker than other 
guides and therefore do not slip under the T-Square 
or slide on the surface of the stencil sheet while in use. 
The character openings in the guides are now tapered 





A. B. DICK MIMEOGRAPH DRAWING INSTRUMENTS 


so that the openings at the top are wide enough for 
easy and quick insertion of the stylus point and nar- 
row at the bottom to provide more accurate control of 
the stylus point. Identification letters are now located 
below the character openings to help the user locate 
and identify letters. Dual lettering guides, which have 
two versions of certain alphabetical characters, give 
two alphabet styles on each dual guide. 

The new styli, pen-like instruments used to trace 
drawings for ruling and for use with the lettering 
guides, have rectangular molded plastic handles with 
rounded finger grips which are so designed that they 
will not roll on table or desk and are balanced for 
fatigue-free use. Three new dual styli each have two 
working ends and are designed for production of ruled 
forms, for use with the lettering guides and for screen 
plate shading. Also included in the new styli line is a 
roll point stylus, designed for writing signatures on 
stencils. This stylus makes use of a ball mechanism 
similar to that used in fountain pens 

The new screen plates, which are used for shading, 
also of molded plastic, are transparent and 3x6 inches 
in size. The new large size eliminates the need for 
moving the plate when large areas are to be shaded. 

These new drawing instruments were styled by one 
of America’s leading industrial designers, Walter 
Dorwin Teague. 

—-- - 
MICHIGAN DESK MARKETS A NEW MODEL 

The No. 260 desk is being marketed by Michigan 
Desk Company, Grand Rapids, Mich., as a product 
which can be sold at a popular price. Size of the desk 
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I Low Cost 


DOUBLE PEDESTAL SQUARE LEG FLAT TOP 
DESK NO. 60-6 . an exceptionally sturdy and 
attractive office desk at a saleable price. Choice of 


walnut, mahogany or oak. 


SINGLE PEDESTAL FLAT TOP DESK NO. 42 
practical and good looking. Tops of selected 
walnut and quarter sawed oak veneers—1'/, inch 
5 ply, banded edges, hand rubbed. Panel and drawer 
fronts of walnut and quarter sawed oak—5 ply 
veneers. Complete locking devices. Brass ferrules 
Finished—walnut and oak. Size 42 x 30 inches 


Shipping weight 110 Ibs. 
Prompt Delivery guaranteed 


Write for illustrated catalog of complete McLeod 


line of desks and costumers 


MSLEOD & COMPANY 


216 INSTITUTE PLACE. .. CHICAGO 10, ILL. 
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FAULILESs 
... ALUMINUM . . . 


STAY-OPEN 


SHEET HOLDER 


ideal for 
SHIPPING ROOM 
RECEIVING ROOM 


| 
| 
| 
! 
| 
| 


and 
TRUCK DELIVERY 
operators 





STATIONERS ee i a al 
LOOSE LEAF CO DOESN'T NEED THREE HANDS 


MILWAUKEE |, 524 N. Broadway 
NEW YORK 3, 114-116 E. 3th St. 


* 


| 

| ' 

| TO OPERATE . 18 SIZES 
1 

| 





BOOKKEEPER’S 
RULE 


Made of carefully selected Rock 
Maple. Two coats of varnish, gloss 
finish. 1¥\¢ inches wide, %z 
inches thick. One brass edge, 
scaled in 1éths on one edge both 
sides. Flexibility is the outstand- 
ing feoture. It actually bends 
with the ledger. 


GENERAL 
OFFICE RULE 


Made of corefully selected Rock 
Maple finely varnished, natural 
color, 1¥\¢ inches wide, '4 inch 
thick. Packed 1 dozen in a box, 
single brass edge, and scaled in 
léths on the bevel. 


TYPIST’S RULE 


Scaled pica type, 10 characters to 
the inch on one edge . . . elite 
type scole, 12 choracters to the 


inch, on the opposite edge. 

Opposite side scaled 6 lines to 
the inch on one edge with a six- 
teenths simplex scale on the op- 
posite edge. One brass slanting 
edge ond a wide green celluloid 
opposite edge. 
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is 60 x 32 int 
oak or walnut 
top and $10: 
A catal 
plete line 
writer desk 


hes with either wood or linoleum top and | 
finish. List price is $100 for linoleum 
or wood top. 

vailable showing this desk and the com- 

f Michigan Desk Company, including type- 


—- ¢ 
G-F STRESSES TYPEWRITER LEVEL 
Design engineers of The General Fireproofing Com- 
pany, Youngstown, Ohio, assert that stenographers 





> ; 


G-F ADJUSTABLE PLATFORM 


and typist want to escape that “tired feeling”’ at 
the end of the working day may need a change in the 
typewriter level. For this reason they place emphasis 
on the multiple adjustments of the seat and back of 
the Goodform aluminum adjustable chair to compen- 


sate for physical characteristics of each employee and 
to provide natural working positions. 

An innovation also is an adjustable typewriter plat- 
form now standard equipment on fixed-bed desks. 
This platf is adjustable on %,-inch centers from 
2814 inches to 30% inches above floor level. It is 
claimed that the typists’ hands can more easily hug 
the keyboard, reducing the energy consumed for each 
stroke 


ee 





NEW MURPHY CHAIR ON MARKET.—The new Murphy 
knocked-down chair, No. 736, which, according to Sales Man- 
ager Masden, is proving “a leader in this particular field.” 
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OUR NEW 
CATALOG 


Bigger .. . Better... 
New limes added .. . 
Showing the most com- 


ony of MARK. 
NG DEVICES and 
SUPPLIES we have 
ever offered. 


Write for Copy 
on your 


letterhead 













DOMESTI 


& Export TRADE 








Line Daters and Numberers, Die Plate 

Daters, Self-Inking Stamps, Time Stamps, 

Stamp Pads and Inks, Notary Seals, Stamp 

Racks, Rubber Type Sets, Sign Markers, 

Brass and Fibre Checks, Corrugated Box 
Dies, Badges, etc. 


CONSOLIDATED STAMP MG. Co., INC. 


MAIN OFFICE AND EXPORT DEPT. 


44 WARREN STREET, NEW YORK 7, N. Y. 
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“TAYLOR MADE’ to Adjust 
to the Individual Worker 


Offering... 





GREATER 
COMFORT 





TAYLOR CHAIRS give the story of pos 
ture seating new and dramatic life 
sales opportunity for the dealer. It's not 





only posture seating that Taylor offers, 
but it is COMPORTABLE POSTU RE 


SEATING 
884814 


There are 10 models of Taylor Posture 
Desk Chairs to cover every office require 
ment of job, styling, and individual pre 
ference. Offered, of course, are all the 
mechanized adjustments plos ultra 


comfort 





LESS 
FATIGUE 





There's a reputation of 133 years in build 
ing fine chairs. There's streamlined saddly 


seating . exclusive multiple tongue and 





groove joint-the strongest. There's the es 
clusive flexible form-fitting follow-throug! 
hack with pivotal hinge for supported free 


dom of movement. 





HIGHER 
EFFICIENCY 





There's, also, high styling hidden 
values in quality upholstering materials 
and cushioning .. . 
wood . . . syncro-tilt posture mechanisn 


exclusive use of hard 





88491 
The TAYLOR line is complet: Comfortable Pos 
ture Chairs, Upholstered Chairs All-Wooc 1 Chairs 
Turned-Lee Chaire and Modern Chairs. chairs match 


ing steel desks 





The*Taylor Chair Company 


FOUNDED sie 





| THE TAYLOR CHAIR COMPANY, Bedford, Ohio 
| Date 

| Please send dealer proposition and open territory 
| Name... 

State 
a Position... 

2 


A ce aml 


EBERHARD FABER CENTENNIAL 
(Continued from page 100) 
to create thin lead colored pencils in three de- 
grees of hardness 
to introduce pencil boxes of approved design 
for the school children of America 
to chemically disintegrate graphite into par- 
ticles of infinitesimal size for a smoother drawing 
pencil lead 
to scientifically mate erasers, paper and the 
marking medium through “Paper-Mated Erasers.’ 
to invent and patent the adjustable and renew- 
able “Clamp” eraser 
—-« 
CHANGE RITE-COPY PACKAGE DESIGN 
The Rite-Copy liquid duplicator supplies packaging 
has been completely redesigned to lend itself to more 
colorful displays and promotion 





NEW RITE-COPY PACKAGE DESIGN 


Further information may be obtained from the 
manufacturer, Wolber Duplicator & Supply Company, 
1201 Cortland St., Chicago 14, Il. 

—- 
BRIGGS APPOINTED BY UNDERWOOD 

Ralph R. Briggs was recently appointed regional 
manager at the Salt Lake City, Utah, office of Under- 
wood Corporation, according to an announcement by 
W. F. Arnold, vice-president and general sales man- 








RALPH R. BRIGGS 


ager at the firm’s headquarters in New York City 

Mr. Briggs, who joined Underwood in 1940 in Lewis- 
ton, Ida., was a sales representative in Spokane, Wash.., 
prior to his present assignment. His headquarters in 
Salt Lake City are at 44 Exchange PI. 
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DARNELL 


Office Chair 


CASTERS 


perform better 


last longer 


_ ANY WAY YOU MEASURE IT 


WRITE FOR THE LATEST 192 PAGE 
DARNELL CASTER & WHEEL MANUAL 


DARNELL CORP. LTD. Long Beach 4, Calif 


< 60 Walker St., New York 13, N. Y. > 
36 N. Clinton; Chicago 6, Ill 
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i ee 
QUALITY 
ALUMINUM ACCESSORIES 


IMMEDIATE SHIPMENT 
to You or Your Customer 


t 


COMPLETE 
LINE 
OF 


HIGHLY POLISHED 
ALUMINUM 


e SAND URNS 
@ SMOKERS 

@ COAT TREES 
e WALL RACKS 





Ne. 339 SAND URN No. 229 SAND URN 


“YOU SELL THEM” —"WE'LL STOCK THEM” 





ORDER A SAMPLE... . DISPLAY IT... 
SEND FOR 
LATEST COMPLETE 
CATALOG 
NO. 505 NO. 410 NO. 235 

REVOLVING ODORLESS ALL ALUMINUM 

COAT TREE SMOKER TORCHERE 
No. 4/1 


WITH REMOVABLE 
UTILITY TRAY 


GLARO MACHINE Propucts ComPANY 
MANUFACTURERS 





37-11 EDGEMERE AVE. FAR ROCKAWAY, N. Y. 




















DEALERS 


Now is the time 
to restock with 


STORMS 
PRODUCTS 
INKED RIBBONS 


CARBON PAPER 
CARBONIZED ROLLS 





HERE IS YOUR CHECK 


Sane wus 
HIGHEST 
Typewriter 
Pencil 
- Billing 
Saddleback or Reverse 
Prompt Speed-o-form 
ca Hectograph 
Efficient Stencil 
= Binder 
Service Jacket 
Book 
* One Time 
Special Strip 
Specializing For Orzalid process 
in 


t INKED RIBBONS 
packaging for 


under dealer's Typewriters 


rivate imprint Adding machines 
P — Billing machines 
Bookkeeping machines 


° Addressograph 
Dupligraph 
“The Complete Speedaumat 
Multigraph 
= 
Line” Multilith 
Daters 


' Stands the test 


Time clocks 
of time. Flat bed presses 


Special purposes 


CARBONIZED ROLLS 
for 

Adding machines 
Bookkeeping 

Elliott Fisher Billing 
Autographic register 





Tailor marking 

Neon (asbestos) marking 

R 
Teletype 


Elliott Addressing 


e — 1 Ba. : 
COnns even’ 


Manufacturer to the Dealer Trade Exclusively 


H. M. STORMS COMPANY 


Storms Building, Brooklyn 16, N. Y. 





for binding 
@ CATALOGS 
® MANUALS 
@ BULLETINS 
@ SALES 
DATA 


PROVIDES A FLAT READING SURFACE 
FOR FULL PAGE VISIBILITY ....... 


THE anbor 





NDER 
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WITH THE 


“SELF-EXPANDING BACK" 


THAT CANNOT COME APART. 


An entirely new principle 
in expanding back binders. 
The patented slotted feature 
provides durability and 
automatic expansion. 


DEALERS: 


Send today for a sample 
of this new binder. It 
will immediately appeal 
to all Sales and 
Advertising Managers. 
Available in stock 
and special sizes. 





FOR LITERATURE AND DEALERS PRICES, WRITE TO 


The C. E. SHEPPARD Co. 


44-07 TWENTY-FIRST STREET © LONG ISLAND CITY 1, N.Y. 


5 kK S S} i oO, 
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CHARLES R. HADLEY CO. ANNOUNCES CHANGES 

The Charles R. Hadley Company, 330 N. Los Angeles 
St., Los Angeles, manufacturers of business forms and 
systems, begins its fortieth anniversary year with a 
rearrangement of its sales organization and with the 
thought of making the year an outstanding one from 
a business standpoint. 

Effective January 1, Dick Youngquist, who has had 
the title of general sales manager, became a member 
of the board of directors. 

Mr. Youngguist has appointed Bill Onderdonk as his 
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.] 

















aC. ie 4 | 


DICK YOUNGQUIST WILLIAM ONDERDONK 





assistant and manager of the company’s loose leaf 
division. Jack R. Stewart has been named sales man- 
ager for the San Francisco Bay area, while Ernie 
Field has been put in charge of Los Angeles city sales 

All of these men have had good background experi- 
ence for the work they have taken over, and Robert R. 
Webb, vice-president and general manager of the 
company, stated in his New Year message to employees 
that he believed the company’s fortieth year would “be 
the beginning of a new era for the Charles R. Hadley 
Company.’ 

Mr. Youngquist took over the position of general 
sales manager only last August after having proved 
himself effective in the sales organization. Mr. Onder- 
donk has made a specialty of sales promotion work, 
research in new systems, advertising and processing 























JACK R. STEWART ERNEST FIELD 


of orders. Prior to taking over the job of assistant to 
Mr. Youngquist, he was director of the service system 
department 

Mr. Stewart joined the company in 1937 and first 
served in the system service department in the home 
ffice. He then joined the Chicago sales division, later 
becoming manager of the Cincinnati territory. 

Mr. Field, who topped the sales list for the entire 
country for Hadley in 1947, has done most of his sales 
work in the Fresno, Stockton, Los Angeles and San 
Francisco area 

The Charles R. Hadley Company has long been 


recognized as a leader in its field and has shown con- 
istent growt!] ince its establishment 40 years ago 
JET 
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AMUSIILED LL 





WVIVILIS DA; 


SLLLLLLLL LSPS I PO. 


COMPARE 


PCCISA - 


WITH ALL OTHERS 











MADE IN SWITZERLAND... 
A MODEL OF SWISS 
PRECISION 









SINCE 1933 
THE COMPLETE 
LINE BASED ON 
THE 10 KEY 
PRINCIPLE 








ar RECALL KEY 


Exclusive with Precisa, this recall key will re- 
peat the last figure entered in the machine, 
including the last total. 


‘\—_) DOUBLE and TRIPLE ZERO 


(20) These two keys eliminate thousands of opera- 
oa 
eal 


(2d) tions. Depress the triple zero key only twice 
to enter six digits. Operators highly recom- 
oom 

hod 








mend these time-saving features of Precisa. 





* 
ie 
ODELS, mail this coupon 
NOONAN ANNO A wee AS ness ee 
WO WAS ~ x —— ae a he ~ et 





SS VISIBLE DECIMAL and CREDIT BALANCE 


All Precisa models have as standard features 
direct subtraction and credit balances, plus the 
Visual Decimal Indicator to simplify multipli 
cation. Other features are Total and Sub-Total 
keys; Correction key; Non-Print Key; Non- 
Add Key; Repeat Key; short, easy operating 
lever drive. The Multiplication Key automa- 
tically moves the digits to the left one space 
for stepover multiplication as the motor bar 
is released, eliminating another manual oper- 
ation found in many machines 


EXCLUSIVE DEALERSHIPS AVAILABLE 


Our National distribution system permits the addition of 
new dealerships in some communities. Attractive discounts 
are allowed All machines are guaranteed for one year 
against defects in parts and assembly. Complete stock of 
parts always available for service 


FOR DETAILS ABOUT THE SIX 












PRECISA DISTRIBUTORS. INC 
905 Second Ave. Bidg., Seattle 4, Wash 


Gentlemen: | am interested in o dealership 
for the Precisa machine 


atthe eee 


Nome 


Address — 


ed wee 


City Zone State 
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NEW! NEW! 


a really NEW 
OFFICE MACHINE COVER 


madly 





AT LAST, a radically improved cover that 


is easily put away when not in use. 


“Fold it 


in a second” 









DISPLAY 
PACKAGED 






It folds easily, naturally and 


quickly for storage. 





A Universal Cover thor tits 
typewriters, adding machines and calcu- 
lators. 


WRITE or WIRE today for complete 
information and sample. 


FINKE “22: & 


AURORA, ILL. 


DISTRIBUTED TO THE OFFICE MACHINE TRADE BY 
THE AMES SUPPLY CO., 564 W. RANDOLPH ST., CHICAGO, ILL 
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EPOTLATCHING with 
REGON ERAILERAVELERS 


Wilson Turner, Correspondent 


oo 





Charlie Holton of Johnson Cox Company, Tacoma, 
Wash., passed away January 4. We'll all miss Charlie 
very much. 

” > * 

Bill Upham of Standard Paper Company in Tacoma, 
Wash., had another heart attack recently, so he has 
decided to retire. A very fine fellow by the name of 
Dick Chapman is taking Bill’s place 

- - ” 

The Visell Company of Tacoma, Wash., has moved 
into the new store across the street from the old one 
. . > 
C. O. Hult is no longer buying for the Harold Dahl 

Company of Tacoma, Wash. 
* + * 

Harry Nasberg has sold the Coos Bay Stationery 
Company of Coos Bay, Ore., to the Hanens. 

* . ” 

Bill Jessmer and Jack Adams of the B. & M. Com- 
pany, 1955 Ist South, Seattle, Wash., have expanded 
to a full line of stationery. They would like all factory 
men to call on them. 

* * * 

Our star baseball player of the O 
Cortman, has been in the hospital 
improving 


T. T., Dorothy 
She is reported 


* * * 


The Associated Stationers of Seattle are moving to 
912 Second Ave., approximately March 1. That 
address might look familiar to you—it’s Lowman and 
Hanford’s small store address. They are moving across 
the street. Don’t get this confused with their main 
store on Second St.—it’s staying as is. However, Vic 
Shay and all the buying offices are moving down to 
the warehouse where Jack Eva, John Arnold, and all 
the salesmen are 

> * . 

In Boise, Ida., you will find that Blake, Moffitt and 
Towne have a new manager, name of J. E. Pemberton, 
who at one time was a salesman in that territory for 
Blake. I understand Frank Roner has been transferred 
to a branch somewhere in California 

“* 2 

Joe Brenfieck of the J. K. Gill Company is very ill 
in the hospital. At this writing he has been there three 
weeks. We all hope he recovers quickly 

—- 
AUTOCOPY, INC., ANNOUNCES PURCHASE OF 
RUDCO MANUFACTURING CORPORATION 

Autocopy, Inc., through its president, Samuel Offer, 
has announced the purchase of the assets of the Rudco 
Manufacturing Corporation of Houston, Tex. 

The Rudco Duplicator Model 100 and supplies are 
now being manufactured at the Chicago plant at 462 
West Superior St. Autocopy, Inc., with its modern, en- 
larged facilities, will be better able to serve the sta- 
tioners and dealers of business machines 

There will be a saving on freight and express 
charges, as orders can be filled F.O.B. Chicago or New 
York, whichever is nearer. 

Autocopy, Inc., has been manufacturing rotary and 
flat-bed gelatin dupiicators and supplies for the gela- 
tin, liquid and stencil processes for 30 years 


—- © 
WATERLOO, IOWA, FIRM CHANGES HANDS 
M. H. Renz has sold the Lincoln Office Supply Com- 
pany, Waterloo, Iowa, at 109 East Fifth St., to Les 
Handt, a salesman with the firm for the past three 
years.—AL 
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MODEL 16CI 
$22.95 







74 
ov** 
‘ 
eg A BAND WAGON LEADER 
% IN EVERY PRICE RANGE OF THE 


AIR CIRCULATOR MARKET . . . with 
J 4 point superiority 
IN PERFORMANCE . . . VORNADO outperforms old- 


fashioned fans by 300%, due to its unique, revolutionary, 
patented “Twin Cone” design 












IN GOOD LOOKS .. . VORNADO continues to set the pace 
+ for modern streamlined beauty 
— IN VALUE .. . VORNADO stands far ahead in perform- yong, y6p2 
@ Wye = Te ance per dollar of cost — and there's a model in every $147.00 
aeons) _¥ Ay price class 
L ish t IN SALES APPEAL .. . VORNADO outsells 
¢ { 
ew 5 i all ordinary fans in side-by-side 
my a sales tests 
y T 
4 Pt MODEL 12P1 
T $83.95 4 
WwW 
NATIONAL MODEL 28C1 
ADVERTISING — 
in LIFE SATURDAY EVE- 
NING POST BETTER HOMES 
& GARDENS and other domi- MODEL 20C1 STRONG 
nant magazines creotes Mil- antes DEALER HELPS 
LIONS OF PROSPECTS for Vor- Brilliant displays... local coop- 
nado . for YOU. erative advertising . . . help 
ee boost your sales and profits with 
the complete VORNADO line. 
Ponade A PRODUCT OF THE O. A. SUTTON CORPORATION * WICHITA, KANSAS 











SLuxnvuous and Comfortable 


CUSTOM BUILT LEATHER FURNITURE 








The old MAJESTIC LOUNGE line of custom 
built LEATHER FURNITURE is again being 
offered to the trade. 


Available in finest ENGLISH, SCOTTISH and 
DOMESTIC top grain leathers. 












No. 76R 


No. 76 






COMPLETE SETS OF ILLUSTRA. 
TIONS NOW AVAILABLE TO THE 
TRADE. 


BERKEY LEATHER FURNITURE CORP. 


595 BROADWAY NEW YORK 12, N. Y. 
WaAlker 5-6506-7 
CABLE ADDRESS: BERKHIDES, N. Y. 
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MEANS 
WEARING ~ 
POWER... 


First choice of fine furniture makers like the Wells 








Office Furniture Company. In executive offices, recep- 
tion rooms, board rooms, DURAN offers wear—plus... 


HANDSOME GOOD LOOKS—Rich colors distinctive 
satiny finish 


SATISFYING COMFORT — Soft, smooth surface omaz- 
ing pliancy for easy, “relax while working’ comfort 







ECONOMICAL UPKEEP— Cleans easily, quickly with soap 
and water. Withstands damage from grease, perspira- 
tion, oil. Resists fading 


POSITIVE IDENTIFICATION— Genuine Masland 
DURAN is identified by this tag on leading 
makes of fine furniture. Insist on it before 
you buy. 


++++4+ 





Furniture manufactured by 
Wells Office Furniture Co., Chicago, III 











THE MASLAND DURALEATHER COMPANY, 3264-90 AMBER STREET, PHILADELPHIA 34, PA. 








Mors and more DEALERS ack the CHAMP {ox smooth, 
fast action in Sales and Profits! 


TWO OPENINGS FOR 
USE ON SINGLE O8 
DOUBLE DESK 
2 €PTH AFFORD 
MATIMUM APA TY 


ALUMINUM . 


DESK TRAY =u} 
STREAMLINED RNER 
STANDING on the pedestal of popularity “THE 


CHAMP” is by far the finest desk tray on the 
market today. SATIN SMOOTH 

































































The aceful streamlined design together with CORNERS FOR ~~ a _ 
the rich baked enamel finish combine to make GUARANTEED SAFETY : <r ~~ 
this tray a welcome addition to any office. gf Ow + ; 
The solid one piece construction of heavy gauge ol < Pa j 
aluminum affords the utmost in strength, dura- CUT OUT TO GIVE yi - Pe = 
bility and service. Another feature of these trays EASY ACCESS AND AVOID ; ‘ : : : 
— Le _— pueereens are the four soft rubber FUMBLING FOR PAPERS ss ie an wu? 
eet. No fear of scratching the most expensive or - -* 
highly polished desk. These feet are not glued or ASS od 
pasted on, but securely eyeletted so that they —— , \ sie 
cannot come off. RUBBER - 
“THE CHAMP” is now being sold with increas FEET sant aa 
ing success by all leading stationery, office equip- oo — 
ment and office furniture dealers throughout the Rates, ee » 
United States. When your customers ask for desk —- — Oa —e ag : 
trays, why not introduce them to “THE CHAMP.” [stro aiummeun rosts ‘g LS 

° ‘ : i TIERS ma ab P aii tT a7 
Write today for illustrated circulars and : MAHOGANY —WA EEN 

GRAY ATIN HED ALUMINUM 


complete information on dealers prices dos 
AVAILABLE IN LETTER AND LEGAL SIZE 


and discounts. 


NU-CRAFT PRODUCTS CO. 


95 Atlantic Avenue, Brooklyn 2, N. Y. 
TRIANGLE 5-8831 Dept. A 
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FICHTNER HEADS CLARY’S ATLANTA OFFICE 

Walter E. Fichtner, well known to office machine 
iealers throughout the Midwest and West Coast, has 
been named manager of Clary Multiplier Corporation’s 
Atlanta, Ga., branch at 430 Luckie St., N.W., effective 











March 1 

Mr. Fichtner, a native of Milwaukee, for many years 

————— ——- ’ 
WALTER E. FICHTNER 

was a salesman for Allen Calculators in the Los 
Angeles district, and in 1945 became Chicago district 
manager for that company. He later returned to the 
West Coast, residing there until receiving his recent 
appointment 


—- 


MUELLER APPOINTED BY DAVID KAHN, INC. 





David Kahn, Inc., makers of Wearever fountain pens, 
ball pen mechanical pencils, has announced the 
A. C. MUELLER 
appointm«s f A. C. Mueller to the sales staff. Mr. 
Mueller v ver the states of Texas, Oklahoma and 

Kal 
8 ee 
7 en 


(ERE S 


= NEW MARKWELL DIS- 
f \f (th | ‘\ Ted PLAY—Dealers for the 
Fists Markwell Mig. Co.. 

A oie New York. N. Y.,. are 

; ee ad being offered a red 





on and blue on yellow, 
of counter and window 
em | easel-type display 
32 (DTMD-832) for their 
ie Tackmaster pistol type 
1 tackers. This display. 

= 14 inches high by 10'/, 

(4 J inches wide, is the 
 < newest in the series 
seat & which includes those 


for the Office Fastener 








— Fg . | as well as Punchmas- 
[ eoresaren "Owe, & ter. Bradmaster and 
Dry Pen. 
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LOWER 
PRICE 


DEPENDABLE 
QUALITY 


> - 


NON-SUSPENSION 
DRAWER 
OPERATION 


WESCO 


1500 LINE 





AVAILABLE IN ALL SIZES 
INCLUDING COMPLETE LINE 
OF DRAWER INSERTS 
Standard Finishes of 
Olive Green or Pearl Grey 
Baked Enamel 
For Further Information 
WRITE! — 


WESTERN MANUFACTURING COMPANY 


—ee— 


O AURORA, ILLINOIS Sr 


“SS 
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How Would You Revise Our 


Labor Laws? 


We Americans are about to re-eramine—through 
our Congress—the fundamental laws regulating 
the relations of employees, unions, and manage- 
ment with each other and the public 


We should be sure this examination is calm 
and deliberate. Any resulting revisions will be 
of vital interest to the whole public—to the some 
15 million union members and the more than 45 
million non-union workers, to union officials and 


1. Do you believe that labor laws should, in general, 
preserve the employee's right to strike? 

() YES () NO 
2. Do you believe labor laws should give the President 
of the United States the right to seek, through courts 
of law, to delay a strike that would cause a national 
emergency endangering the health and safety of the 
entire country? () YES () NO 


3. When two or more unions are fighting each other 
over who shall do a job or who shall represent the 
employees, and a strike is called to compel an employer 
to give to the members of one union the work or 
recognition being given to the other union—that is a 
jurisdictional strike. Should labor laws prohibit such 
strikes? () YES () NO 


4. Should labor laws prohibit secondary boycotts—that 
is, prevent an employer and his employees, where 
there is no labor dispute, from being damaged by a 
union seeking to coerce another employer having a 
labor dispute? () YES () NO 


5. Should labor laws provide that an employer cannot 
deduct union dues or assessments from wages unless 
the employee gives his personal O.K.? 

() YES () NO 
6. Do you believe labor laws should see to it that both 


employers and unions be required to bargain in good 
faith? () YES () NO 


7. Should labor laws give to both employees and em- 
ployers the freedom to express their own points of 
view on employee relations problems—provided such 
views, or arguments, or opinions do not promise bribes 


or threaten reprisals? () YES () NO 
8. Should labor laws protect the employee against 
unfair practices by unions and management? 

() YES () NO 


9. Do you believe that labor laws should require both 
union officials and company officials to swear they are 
not communists or fascists or members of any party 
or organization which plans to overthrow the govern- 
ment of the United States by force and violence? 


management officials, to consumers and to citi- 
zens at large. 

Despite any differing points of view, what all 
of us really seek are laws that are fair to em- 
ployees, unions, and employers, and which ade- 
quately protect the public. 

Let’s check the following questions to see what 
some of the individual ingredients you .think 
should or should not be included in any law that 
would accomplish what we are seeking: 


10. Do you believe labor laws should require unions to 
make appropriate reports to members and government 
as to handling of funds—just as companies are re- 
quired to make appropriate reports to owners and 
government? () YES () NO 


11. Should labor laws make it clear that a collective- 
bargaining contract must be honored by both parties? 
And that each has an equal right to sue the other for 
breaking the contract? () YES () NO 


12. Do you believe labor laws should make it unlawful 
for a union to compel an employer to engage in 
featherbedding; that is, to pay money for work which 
hasn’t been done or won’t be done? ( ) YES () NO 


13. Should labor laws permit the forcing of an em- 
ployer to hire only workers who belong to a given 
union? () YES ()NO 


14. Do you believe it should be unlawful for an em- 
ployee to be prevented from working by the use of 
violence, force, or intimidation? () YES () NO 


15. Do you believe foremen and other supervisors 
could properly perform their management duties of 
serving the balanced best interests of employees, cus- 
tomers and owners alike, if bargaining for supervisors 
by unions should be included in the labor laws? 

() YES () NO 
16. Do you believe labor laws should protect individual 
workers in the right to join or not to join a union—to 
remain or not to remain members—just as they indi- 
vidually wish? () YES () NO 


17. Should labor laws make clear that both unions and 
employers can now so affect the public for good or ill 
that the labor-management relations of both should 
be regulated equally by law? () YES () NO 


18. Should labor laws provide that a striker who has 
been replaced in the course of an economic strike— 
not involving any unfair labor practice—be permitted 
to vote in an election to choose a bargaining agent at 








() YES () NO. the conclusion of the. strike? () YES () NO 
YOUR NAME ADDRESS OCCUPATION 
Please complete this questionnaire and send it to the Editor 
of OFFICE APPLIANCES. The composite results will be pub- 
lished in these columns and also sent to the appropriate 
persons in Washington, D. C. (Questionnaire developed by 
General Electric Company). 
OFFICE APPLIANCES, March, 1949 





Boost Your “<&% . 
Colored Pencil As featured ered fe « \ 


in LOOK 


SALES me 


MONGOL 


eS i 
) TRACE MARKS #E6., U. 8. PAT. OFF 


GUARANTEED AL 
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CHECK THESE 
EIGHT HILCO | 
FEATURES: | 





1. Front Paper Stop. Assures Accurate Registration. 

2. Automatic Roller Release. Eliminates Smudged 
Sheets. 

3. Automatic Counter. Counts only printed sheets. 

4. Enclosed Drum. Automatic Inking. 

5. Hilco Slipsheeter can be attached. 

5 Plus Tex 6. Automatic Feed. , 
89 IMMEDIATE DELIVERY. 7. Paper Pusher is automatically lifted and carried 

— feeding position, to eliminate lint on the 
stencil. 


DEALERS ARE REQUESTED TO WRITE FOR 8. Drums are quickly interchangeable for color printing. 
COMPLETE CATALOG AND DISCOUNTS. 






TECHNVGRAPH company 


TECHNY | ILLINOIS 








Easy to Set... Easy to Sell 
VARI-LINE RUBBER TYPE 


Users of rubber type like the way Vari-Line type snaps into the 
slots, and the way the slots snap into the holder. They quickly see 
the advantages of being able to space the lines, remove them, sub- 
stitute others, and file the set-up slots in envelopes for future use. 





Above: Holder show- 
ing rubber-grippered 
ends into which slots 
fit. 






Below: one of the ab 
four pular kits— | » Si The groove in the type 
com with type, 2 \ e fits the rib in the slot 
holders, and ink pad. 


Slots accommodate several 
sizes and faces of type. 





Write for sample of circular describing 
the entire Vari-Line line 


SUPERIOR MARKING RQUIPMENT CO. 


1800 LARCHMONT AVENUE . . CHICAGO 13, ILLINOIS 
533 MISSION STREET . SAN FRANCISCO 5, CALIFORNIA 


kh. A. STEWART & COMPANY, INC. 


80 DUANE STREET .. . . NEW YORK 7, NEW YORK 














220 OFFICE APPLIANCES, March, 1949 


SON JOINS GOLDBLATT TYPEWRITER FIRM 
Richard Goldblatt recently became office manager 


f his father’s business, the Star Typewriter Company, 
located for the past 20 years at 189 W. Madison St., 
Chicago. This position was assumed after he resigned 
from a clerical position with the Chicago Title & Trust 
Company, where he was employed since graduation QO A SS T p FS 


TILA USL 


MIO VOU VN 
RICHARD GOLDBLATT 


from high school. His father and firm owner, Robert F A R B 0 N PA P E R S 


C. Goldblatt, has been selling typewriters in Chicago 
for the past 40 years and is a past president of the TYPEWRITER CARBON BILLING CARBONS 
Chicago Office Machine Dealers Association and a FAN-FOLD CARBON PENCIL CARBONS 


director of the national association. “Bob” is proud of 


another distinction, “I have been a continuous sub- CARBON JACKETS REGISTER ROLLS 


scriber to OFFICE APPLIANCES and its predecessor for 40 


years and read each copy from cover to cover.” 
TYPEWRITER RIBBONS TABULATING RIBBONS 
Addressograph RIBBONS TIME STAMP RIBBONS 
Bookkeeping Mach. Ribbons ADDING Mach. RIBBONS 


HECTOGRAPH SUPPLIES 


HECTOGRAPH CARBONS MASTER UNITS 
HECTOGRAPH RIBBONS DUPLICATING FLUID 
Hand Cleansing CREAM CORRECTION PENCILS 


a vy 


La 
a 
my 

2 


OPEN NEW FIRM—Mr. and Mrs. Earl R. Smith appear in 
their new office equipment and supply store, the Econ-O- 
Print Co., at 127 W. Oak St., Bowling Green, Ohio. The firm, 
serving Wood County, handles L. C. Smith-Corona type- 
writers, adding machines and other prominent lines.—AK 


oi «© - 
G-F EXECUTIVE HEADS COUNTRY CLUB 
E. A. Purnell, executive of the General Fireproofing 
Company, Youngstown, Ohio, was elected president of 
the Youngstown Country Club for 1949.—AK 








Se DOC > 1. we Bue 


J. K. Boling of High Point Bending & Chair Com- 
pany, Siler City, N. C., announces that a son was born 
January 7. The youngster will be called James K. 
(Little Jim) Boling, Jr. 
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IMMEDIATE SERVICE 


AT ATTRACTIVE PRICES 


) Ec 


VAIL 
MANUFACTURING 


COMPANY 


ist 95th Street 
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NEWS NOTES FROM NSA DISTRICT NO. 7 


Al J. Nordstrom, Correspondent 

Among the travelers caught by the big blizzard 
which swept through Iowa at the end of January were 
Ray Hammond, the looseleaf and poker expert, and 
John Holly, the big printing man of Nevada, Iowa. 
Scott Parnham, formerly in the steel industry, but now 
representing the Myrtle and Alma Desk Companies, 
was also “stalled” in Cedar Rapids. Up to presstime 
we hadn’t heard from Matthew A. Dillon or Hollis 
(Big Steve) Stephens, who were lost somewhere in 
Iowa’s tall corn country. 

As this is being written, Jay Parrott’s car is being 
dug out of the snow drifts somewhere between Cedar 
Falls and Waterloo. The Jay Parrotts were among the 
Waterloo folks who spent the night of January 27 in 
a downtown hotel, when they were unable to reach 
their home. Among the travelers who escaped the 


| big blizzard by a matter of a couple of days were Gene 


Mitchell and that breezy westerner, “Wide Brim” 


| MacDougall, who had left for Minnesota’s milder 


climate. (Californians Stan and Steve Hall, Harold 
Sweitzer, Sim Stedman, Ed Cooper, and the Fingel 
Flash, please take note.) This latter crew, all former 
Upper Midwesterners who left to escape our so-called 
rugged climate for Sunny (?) California, will have a 
lot of explaining to do, particularly when their friends 
from this area take their West Coast vacations next 
July. > £& ¢ 


Dean Perdue, former buyer at Klipto Looseleaf Com- 


| pany, is now covering a north Iowa territory for that 


company. bo.8. a 


Gordon Barger, manager of Morris Sanford Company 
of Cedar Rapids, Iowa, is back on the job after con- 
valescing from an operation and reports a steady 
improvement and gradual return to peak physical 
condition. In behalf of the officers and members of 
the Northwest Travelers Club this column extends 
its congratulations to this grand fellow on his 
recuperation. * * »& 


Roy Umpleby and Frank Zeller, two of Des Moines 
“nasteboard experts,” explained the intricacies of a 
“new game” to the embarrassment of a couple of 
members of the Northwest Travelers Club. One of 
these fellows wears a wide-brimmed Stetson, but he 
doesn’t live in Texas or Oklahoma. 

A bundle of happiness arrived on January 3 in Stur- 
geon Bay, Wis. It’s a girl, Kathryn, weighing seven 
pounds. The proud parents are Mr. and Mrs. Ken 
Herrbold. He is the owner and manager of the Herr- 
bold Office Supply Company of Sturgeon Bay. 

7 _ . 

Gordy Wenell, buyer at Bertelson Brothers in Minne- 
apolis, plans on going back into the turkey raising 
business, in April. Get your orders in early for turkeys 
for the next holiday season. 

7” > + 

Gene Mitchell, Southern gentleman and correspon- 
dent for the Midwest Travelers Club, is back on the 
job after a long siege of illness. Gene was a visitor 
to the Upper Midwest territory during the latter weeks 


of January. oo mre 

Fred Schaefer, the ink man, is sporting a new 
English pipe . .. the tobacco he uses is... anyway, 
Roy Clarke says its ... terrible. When I left these 


two friends, Roy was still trying to convince Fred... 
without success, however, that the brand, he (Roy? 
smokes was far superior in aroma. Ed Mortimer 
Hanson told both Roy and Fred to leave the office, as 
neither knew what good tobacco was. 
= > . 

Reservations for the District No. 7 meeting to be 

held at the Hotel St. Paul are going fast, so hurry and 
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TYPICAL COUNTER WITH LINOLEUM TOP AND GATE 


Here is real money-saving office equipment that saves many unnecessary steps, will speed 
the handling of your customers, will eliminate expenditures for rails or partitions as well as pro- 
viding additional desk working space. 

Linoleum tops with white metal binding add to the attractiveness as well as affording a smooth 


writing surface. Many shades of linoleum are available. 


\ wide choice of stock units and inserts will permit you to rearrange your office space at sur- 


prisingly low cost. 


PEERLESS STEEL EQUIPMENT COMPANY 


UNRUH AND HASBROOK AVES. PHILADELPHIA 11, PA. 








VAN DYKE CAnidtocrat’ with the 7WW LIGHTING FEATURE / 








ve ‘/ 
LIGHT AND BRIGHT 


P Scientifically perfect itiumination for the Office—Reception Room— 
A new modern lamp smartly designed for the new G. E. White IN Library—Den, etc. VAN DYKE—"Leader of the Light Brigade” 


DIRECT LIGHT BULB in combination with Circline Fluorescent. Avail- 


White INDIRECT LITE BULB. Lamp height overall 25° with «1s VASA OD AQ om DS DOOR OOD oc 


shade. Base finished in Silver or Gold. Shade in Maroon or Green. 





21st and Rockwell Sts Chicago, Illinois 
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A fact you can turn into EXTRA PROFIT: 


Farm and city HOMES WANT 
SENTRY'S on-the-spot PROTECTION 


A vast new market is open to dealers who will for itself in savings from box rentals. Most 
tell the story of the Sentry safe to farm and _ of all, Sentry is on the spot 24 hours a day. 
city householders. Many dealers have already Owners don’t have to watch the clock as bank 


added to their profits this way. hours shorten more and more. 


Householders want the easy-to-get-at 24-hour Point out these benefits of 
on-the-spot protection provided by the im- the handsome streamlined 
proved Sentry safe. Sentry along with its fire 


and theft protection fea- 





Here’s why: Sentry eliminates red tape, by- tures. You can sell a lot of 
passes legal restrictions and entanglements safes in your area—you can 
in renting safe deposit boxes—-actually pays build a lot of extra profits. 










DIMENSIONS 


BRUSH-PUNNETT CO. Werte 


Inside 3” <li x12,” 
545 West Avenue, Rochester 11, N.Y. 














SERIES 3650— Handsomely designed. 
beautifully finished sofa and club chair. 
typical of the beautiful values in 
office furniture in our new catalog. 












Write today 
for your 
copy of this 

useful 


catalog 











CHAIR COMPANY- INC. 


127-133 BLEECKER STREET, NEW YORK 12, N. Y. GRAMERCY 7-566] 
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write to the Hotel St. Paul and make your reservation 
for April 21. 

Clark Walker of Farnham Printing and Stationery 
Company is chairman of the pre-convention party on 
Thursday, April 21. 


SOUTHERN TRAVELERS CLUB NEWS NOTES 





William J. Schroeder, Correspondent 





If you think that last year’s convention in “St. Pete” 
was tops, wait "til you see this one. Convention Chair- 
man P. K. Smith says it will be bigger and better than 
ever, and if “P. K.” says it will be, BROTHER, IT WILL 
BE. Therefore, if you have been putting off making 
your reservation, DO IT NOW! 

> - * 

Attention, all members of The Southern Travelers 
Club. If you plan to be in Atlanta, Ga., any Monday, 
there will be a special table reserved for members of 
the club for luncheon at 12 o’clock in the dining room 
of the Piedmont Hotel. Bring your customers if you 
so desire. If possible, call Ralph Bender’s office, Tele- 
phone 7286, but come even if you do not phone 


The Atlanta Stationers Club has re-elected officers 
for the coming 12 months. Lester Longino, partner of 
Miller’s Book Store, has been re-elected president and 
Joe Kilpatrick, vice-president of Carithers Wallace 
Courtenay Company, was re-elected secretary-treas- 
urer. This is the second term for both of these gentle- 
men 

There are a number of new fellow travelers in the 
territory who have not, as yet, joined the club. Consid- 
er this as a personal invitation, and drop a line to 
Charles H. Hucke, secretary, P.O. box 221, Atlanta, Ga. 


* . - 


Our heartiest congratulations to “Uncle Charlie” 
Small, who celebrated his ninetieth birthday on Jan- 
uary 17. “Uncle Charlie” is honorary life president of 
our club and we want him to know that his friends 
proudly pause to wish him well 

7 - * 

Did you happen to see: 

Jess Marshall of Mittag & Volger sitting in the lobby 
of the Sir Walter Hotel, waiting for Jack Lydiard of 
Sanford Ink Company and Ralph Soulby of Eberhard 
Faber Pencil Company, to go to the Golden Gloves 
fights, and waiting in vain? 

Bob Strafford III and Jack Cooper, manufacturers’ 
representatives in Savannah, Ga., on a warm day in 


January, having a heated discussion as to whose turn 
it was to carry a heavy sample case? 
All of the “Snowbirds” (southern travelers in the 


winter) heading for Florida in January? 

Alex Patterson, manufacturers’ representative, and 
his boss (Mrs. Patterson of course) in the lobby of the 
Angebilt Hotel, Orlando, Fla., talking with Mr. and 
Mrs. George Stuart of “Check with George Stuart” 


Inc.? 
aw os 


FRESNO OFFICE MACHINES FIRM IS SOLD 

The J. W. Carrell Company, Fresno, Calif., recently 
announced the acquisition of the Friden Calculator 
Agency and the Central Business Machines Company 
at 2017 Tuolumne St. 

J. W. Carrell, the owner of the office machines firm, 
also announced the appointment of Hugh Irwin as 
manager of the company’s two Fresno stores and an- 
other outlet in Hanford, Calif. Mr. Irwin formerly 
was a member of the firm’s sales staff. 

In addition to a full line of office machines, includ- 
ing automatic calculators, adding machines, portable 
typewriters, duplicators, Addressographs and filing 
cabinets, the degree! maintains a service department 
with a fact -trained staff. 
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AUTOMATI COIN WRAPPERS 


Stationers! It’s your Line. Exclusively! 


Steel-Strong” Products are sold through Stationers and 
Office Supply Dealers only. We have no retail salesmen to 
pirate your customers and cash in on your missionary work. 


Write for libera) discounts and sales help on: 
Coin Wrappers Lead Seals 


Bill Straps Seal Presses 

Coin Bags Teller’s Moisteners 

eomng - B Sfanues Ly Counters 
raw String = ao 4 

Metal Clasp Bags per Cabinets 

Night De tory Bags Sere Trays 

Linen Shipping Tags Coin Storage Trays 


Downey Change Trays 





THE C. L. DOWNEY CO. HANNIBAL, MO. 











Brand New! 


PLASTIC-CORNERED 


DESK BLOTTERS 


Equipped with Edge-Protecting 


Blotter-Kuffs 


PATENT APPLIED FOR 


Sell on Sight 
at Good Profit! 







Available in Wine Red 
or Green 
19x24" Size 12x19” Size 
$2.50 List $2.00 List 


BLOTTER-KUFF plastic edge-shields preserve and save 50%, on blotter 
bills. Wear-proof satiny ess of rounded edge and beveled top 
prevents tearing and usual scuffing. Also affords a handy tuck-eway 
holder for memos. 


IMMEDIATE DELIVERY—LIBERAL DEALER DISCOUNTS 
Write for Samples and Literature 


BLOTTER-KUFF CO., 


41 HIGH STREET OSHKOSH, WIS. 
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MODEL “Cc” 












Light weight 
table 


rv stener 


w price 
ow operat 


eeoceeeeee 
© 
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NO STENCILS — NO INK — NO GELATIN 


THE New Wright Spirit Duplicator does everything that 
-ven the highest priced machines do. Perfect copies from 
typing or hand drawing or lettering—as many as 500 from 
me master carbon—and up to four colors with one opera 
tion. Handles any size sheet up to 9 x 14. Improvements 
in the new Model C Wright Spirit Duplicator include longer 
paper guides, a new type moustening unit designed to save 
fluid and insure better distribution, and a new automat 
release crank handle. A handsome dust and moisture proof 
cover is included with the new Model C and a counting 
levice is available at slight extra cost. Compare the Wright 
Spirit Duplicator’s work and features with any other ma 
chine. Then look at the price. The Wright Company 
1530 Quincy Street N. E., Minneapolis 13, Minn 





_ MINNEAPOLIS, MINNESOTA | 








Clean Your (ffice Machines— Quicker — Better 
at LOWER COST—with the 


SUPREME Power Cleaner and WELMAID Cleaning Fluid 


SAFER EASIER 


NO HEAT NO SOAP 


NO 
SCRUBBING 


NO 
WATER 





Eliminate Your Cleaning Problems — Now. 
Send For Complete Information — Today. 


ohipman-Ward Mfg. Co., 325 N. Wells St, Chicago 10, Ill. 
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They Correct Mistakes 
in Any Language 


No. 333 INDIA — The quality- 
standard, all purpose red rubber 
eraser (two sizes: 333, 334). 


Keep stocked always in these two, fast 
moving, all purpose quality erasers. 


WORLD’S QUALITY STANDARD 


WELDON ROBERTS RUBBER COMPANY 
Newark 7, New Jersey 


f 


tm) 


ARMA ! 


PITTSBURGH CUT WIRE CO. 
1112-20 Galveston Ave., Pittsburgh 12, Pa. 
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Gets work out 
cleaner, faster 













WON’T CURL, 
SMUDGE, OR WRINKLE 


Easier to handle because it has more body, 
Nev-R-Kurl will not curl, tree or wrinkle. It's 
non-smudging, non-skidding, too, because it has no wax 
on the back. Typists can move faster, produce cleaner 
work. 

No question but what Nev-R-Kurl is a cost-cutter. Turns 
out up to 50 per cent more clean, sharp copies per sheet 
by actual test. 

Try it in billing and bookkeeping machines as well as 
typewriters. 


PROCESS CO., INC. 






CLEAR -PRINT 
WOOD STAMP PADS 
a 









CARBON PAPER 








.. 








One customer tells another 


“BANDES 


is the 
BEST BUY” 
Our customers tell their 


friends in the trade. Your 
customers tell their friends 
in your neighborhood .. . 
that’s why Bandes “Office 
Accessories of Quality” 





BANDES are so consistently best 
“SUPER-TEX” sellers. 

CLIP BOARDS Quality is our business. 

Take our “Super-Tex” 

Clipboards and Arch 

“i Bandes a Boards. Mounted on 44” 

Super-Tex U.S. Gypsum “Duron” 

Floor Mats Board “Super-Tex” Boards 


We are a pioneer man- 
ufacturer of floor mate 
and today’s ‘“Super- 
Tex” Floor Mat is the 


are smooth on both sides 
. and guaranteed un- 
conditionally! 
So on your next order 
“Specify Bandes” and 
you'll be selling quality. 


‘JULIUS BANDES & Co., Inc. 


126 West 22nd Street New York 11, N. Y. 


hese 


best we've made in 45 
years of manufacturing 
“Office Accessories of 


Quality.” 
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NEWS NOTES FROM NSA DISTRICT NO. 8 





E. J. Mitchell, Correspondent 





After 53 years operating his own stationery business, 
T. W. Osterloh of Joplin, Mo., has decided to retire and 
enjoy the fruits of his long labors. After long delibera- 
tion Mr. Osterloh decided to sell his business, details 
of which are as yet unknown to your correspondent. 
While never very active in association work, Mr. 
Osterloh has been a civic leader and is prominently 
known throughout southwestern Missouri. One of his 
early employees was Earl Scott, present governor of 
this region and stationery manager at Bauman’s, 


| Wichita, Kans. Earl was hired by Mr. Osterloh in 1912 








as errand boy. Little did either of them realize that 
Mr. Osterloh gave Earl his start in what was to be 
Earl’s life work. Mr. Osterloh’s life history contains 
many more good deeds for the younger generation. 
Heartiest congratulations and all good wishes to T. W. 
Osterloh. . ae 


Seen around the dining table in Wichita one Janu- 
ary evening were Art Pfister, Smead Manufacturing 
Company; Barrett Mitchell, Invincible Metal Furniture 
Company; Jimmie O’Brien, Boorum & Pease Company, 
and John Pydlek, manufacturers’ representative. 

* . ” 


Duke, Inc., of Wichita, operating Duke Printing & 
Office Supply Company and Western Office Supply, 
recently issued a most attractive booklet which an- 
nounces that they have combined their two retail 
stores in the location at First & Topeka Sts., and will 
utilize the space at 132 N. Topeka St., for the printing 
plant and general offices. The personnel is listed and 
pictured in the booklet as Earl K. Duke, president; 
Dell Wood, production superintendent; Robert L. 
Stroud, sales manager; Homer Lay, store manager; 
Jack Robinson, assistant store manager; Jess White- 
head, furniture department; Hubert Hughey, Ditto 
department; Earl K. Duke, Jr., and the salesmen as 
Charles Elcock, Lewis A. Shore, J. Brent Hewey, Earl 
Boyce and Harold Morrison. The booklet is beautifully 
made up and lists many of the lines of merchandise 
featured by the firm and tells a story of the business 
and of the service it is prepared to render. Earl Duke 
has built for himself and his firm a very prominent 
place in the life of Wichita and has earned the great 
respect and admiration of this whole industry. 

” . . 

It is pleasing to learn that at least two of our fine 
progressive dealer salesmen earned the recognition of 
a national manufacturer and extra compensation in 
being awarded a most acceptable prize for their sales 
abilities. They were awarded $2,000 cash prizes by 
W. A. Sheaffer Pen Company as winners in that firm’s 
national contest which was based on amount of sales 
and sales personality. The two winners are Fred Hoyt, 
of the fountain pen department of S. G. Adams Com- 
pany, St. Louis, Mo., and Clarence E. Jones, salesman 
for Omaha Printing Company, Omaha, Nebr. The 
contest was titled “Build Your Future.” Our hearty 


congratulations to each. 
- 


Yes, it happened! Izzy Voda, Wallace Pencil Com- 
pany representative and president of Midwest Travel- 
ers Club took unto himself a charming bride on the 
morning of January 22, when he and Miss Margaret 
Wuertz of Webster Groves, Mo., marched down the 
aisle to exchange the marriage vows in the presence of 
the two families and a few close friends. Following 
the wedding, some 65 guests enjoyed a breakfast at 


| Van Horn’s Restaurant in St. Louis County, where the 


many virtues of the bride and groom were extolled in 
extemporaneous talks by Alex Bartens, president of 
Stationers Association of Greater St. Louis and head of 
Shallcross Printing & Stationery Company; William 
Schmiederer, Buxton & Skinner Stationery Company; 
Mahlon Wallace, chairman of the board, and Newel 
Augar, president of Wallace Pencil Company; and 
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FOAM OR SPONGE RUBBER 
CHAIR CUSHIONS 


One side covered with rich 
pile corduroy for cool seasons, 
the other side with woven fibre 
for hot weather. 

Filled with new live rubber 
having thousands of air cells 
that breathe with every move. 


eee Colors: Brown, Green. Sizes: 
a 17” x 1e"—IS" x 17°14," 


SS x 15/4". 
THE Sofseat STOOL CUSHION 


Transforms Hard Stools Into 
Soft Seats 


ta 


WRITE FOR NEW ILLUSTRATED FOLDER 
GIVING COMPLETE INFORMATION 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


Adams Ave. & Leiper St., Bldg. No. 5 


“Perfect” 








Elastic grip holds 
on stool firmly. Cush- 
ion Is Instantly 
slipped on to give 
soft comfort to 
those who use stools 
constantly. Made 
of resilient one- 
piece sponge rub- 
her and covered 
with sturdy mate- 
rial. Available in 
13-14-15 Inch diame- 
ters. 





Philadelphia 24, Pa. 


DESK-HI FILE 


“A WELHAM METAL PRODUCT” 









No. 621 

LETTER SIZE ONLY 
DEEP 

30%” niGH—jase- WIDE 
BAKED ENAMEL—GRAY OR GREEN 


WELHAM METAL PRODUCTS CO. 


MICHIGAN CITY, INDIANA 


2-DRAWER 
NON SUSPENSION 
ALL STEEL—LARGE ROLLERS 














ORIGINATORS OF 


Homogentzed. Inks 


CANODE TAKES 
ANOTHER STEP 
FORWARD 
# 

NO OIL 
SEPARATION 
HIGHEST QUALITY 


FOR 45 YEARS THE 
LEADERS IN THE 
MANUFACTURE 
OF DUPLICATING 
INKS 
&® 
TRY THIS NEWLY 
PROCESSED 
CANODE 
HOMOGENIZED 
DUPLICATING INK 


“The best ink is the cheapest ink” 


INK SPECIALTIES CO., INC. 


519 N. HALSTED ST., CHICAGO 22, ILL. 
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SERVICE CHAIR MATS 
5 COLORS — 2 SIZES 


h 











This is the original tempered fibre chair mat which outsells 
all others. It will save its cost many times over in pro- 
tecting floor coverings and floors. Bevelled edges. 

5 colors available: SILVER GRAY, Brown, Green, Black 
and Maroon. 

2 Sizes: Standard Size 36"x48"; Executive Size 48"x54". 


3 SHIPPING POINTS 
Long Island, N. Y. © Chicago, ill. © Laurel, Miss. 








WooDALL. [NDUSTRIES |[NC. 





2035 So. Calumet Aye. ° Chicago 16, IH, 
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TYPEWRITERS 
ALL MAKES 


TYPEWRITER RIBBONS 
ADDING MACHINE 
RIBBONS 


BOOKKEEPING MACHINE RIBBONS 
CARBON PAPERS 
DUPLICATING STENCILS 


HEADQUARTERS FOR 
ROYAL TYPEWRITER PARTS 
FOR DEALERS 


REGAL TYPEWRITER COMPANY, INC. 


200 Hudson St. New York 13, N. Y. 














/ 


— bur You Caw Dol. 


> ZIPTIPPER 


PENCIL POINTER 









Once you “get the knack” of how to use your 
ZIP-TIPPPER you will find that it gives you a perfect 
point—ALMOST AUTOMATICALLY. 
Makes any kind of point desired—long or stubby; 
round or “chisel point.” 

CLEAN © FAST © CONVENIENT 


Sells for 25¢c each 
Packed 3 dozen to a box, each ZIP-TIPPER individually 


enveloped. 
IMMEDIATE DELIVERY 


CROFOOT, NIELSEN & CO. 


205 WACKER DRIVE CHICAGO, ILL. 
TELEPHONE—RANdolph 3341 








HERE'S WHY YOU SHOULD SELL 
SPEED-MO PADS! 
1. MORE PROFITS—A fast selling line—a key to 


new profits. Sell Speed-Mo for greater sales 
bigger profits. 
2, PAD NEVER BUCKLES—Speed-Mo's sponge 


Rubber Pad always stays flat—never bulges in 
the middle, causing poor uneven impressions 

3. RE-INKING SIMPLE—Here’s one stamp pad 
that requires no complicated re-inking devices 
just brush the ink on! 

4. NO INK SEEPAGE—Dirty fingers are unknow 
to users of Speed-Mo. Ink doesn’t flow onto cover, 
edges or onto valuable papers. Cleanest pad ever 


produced. 











There’s a Speed-Mo for every 
purpose—special pads made to 
order. To help you sell, we'll 
send you free display material 
and advertising literature with 
your first order. WRITE 
FOR COMPLETE PROFIT 
DETAILS NOW! 





PUNE tO zen lemae 


701 Main Street 
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Orange, Massachusetts 


& 
CHOW 
THE TERM FOR A WELL 


a@]h) 4008 :|@)0> Mania | am 1@) 18) 
FOR A FRITZ-CROSS CHAIR 






FRITZ-CROSS CHAIRS 
have eamed preference 
because they actually in- 
increase on-the-job effi- 
ciency. Scientifically de- 
signed, constructed in steel 
with full range of uphol- 
stery and color, instantly 
adjustable . . . . they con- 
stitute a Complete Line 
that Competes and 
Repeats! 
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other friend A special guest was Izzy’s first grade 
teacher in the Webster Groves school where he started 
his education. Shortly after the wedding day, Izzy and 
Margaret moved into their new home at Conway & 
Warson Roads in St. Louis County. 
> > > 

Skinner & Kennedy Stationery Company, St. Louis, 
announces that Joe Duddy, formerly of Buxton & 
Skinner Printing & Stationery Company, office furni- 
ture department, is now in charge of the office furni- 
ture department, assisted by Ray Bruder and Charlie 
Patterson 


” > > 
Heading for the sunshine of Florida and a well- 
earned rest are: S. S. Adams, president of S. G. Adams 


Company, and his family of St. Louis; Arthur J. 


Walker, president of Farnham’s, Minneapolis, and Mrs. | 


Walker. 
dustry whi 


They should meet many friends from our in 
are equally fortunate. 
> > > 
Ted Warkentin, of the Lawton branch of Southwest- 
ern Stationery & Bank Supply, took time out from a 


busy schedule to visit with Bill Schmiederer of Buxton 
& Skinner in St. Louis early in February. Ted stopped 
over on his way to the pre-convention meeting of 
Eighth Re n notables held in Kansas City on Feb- 
ruary 5, details of which follow in this column. 


* * * 


Mr. and Mrs. Jess A. Peck of Springfield Stationery 


Company, Springfield, Ill., celebrated their silver wed- 
ding anniversary on February 4 and were tendered a 


breakfast at the St. Nicholas Hotel by their many 
admiring friends. Your correspondent expected to at- 
tend but bad traveling conditions prevented this 


happy privilege, much to our sincere regret. Jess cele- 
brated his thirty-ninth (?) birthday, too. 
* > . 
Other “39ers” who saw the light of day in February 
are Clifford “Whodunnit” Talty of Gallup Map & Sta- 
tionery C Kansas City; yours truly, and Bob 


mpany, 


Roberts, the well-known office furniture mogul of St. 
Paul, Minn. Watta licking old February took in those 
days. The Harold Hoffmans of Hastings, Minn., could 


not stand being left out of the February picture, so 
along came Sharon Lee Hoffman on February 6, 1946, 
to add dignity to the list. 
. * > 
Recent irs to St. Louis from the Chicago area 
included Harry L. Short, Columbian Art Works; Marion 
Follin, Jasper Office Furniture Company; Ike Cornish, 
Yawman and Erbe Manufacturing Company, and Mr. 
Newman, Ohio Chair Company 


. * . 





I understand that George C. Brown, the Wilson 
Jones representative in these parts, has been trans- 
ferred to his firm’s Chicago office and will move his 
family soon. Our loss will be Chicago’s gain. 

> > * 

The Wood Office Furniture Institute has listed dates 
for the Sales Clinics to be held in several larger cities 
during this year. These will be one-day meetings with | 
one session the mornings and a duplicate session 
in the afternoons so that every member of the deal- 
ers’ sales organizations may take part. Very educa- 
tional and interesting sessions have been planned and 
they will be conducted by Harold Gatewood of the 


Dates have been set 
on March 29; 


Institute 


Moines, I Minneapolis, Minn., on 


April 1; Chicago, on April 5; St. Louis, Mo., on October 
21; Little Rock, Ark., on October 25; Oklahoma City, 
Okla., on October 28; Kansas City on November 1; and 
Omaha, Nebr., on November 4. For any additional 
informati address the Wood Office Furniture Insti- 
tute, 730 Eleventh St., N.W., Washington 1, D.C. 


Ralph Bauman and the Bauman Office Equipment 
Company, Wichita, Kans., received a nice writeup in 
the Wichita papers recently about the fine progress 
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for meetings at Des | 


AMERICA’S FOREMOST 
SLEEVE PROTECTORS 





Bolle Vue 


PRODUCT 
BY 





FREE COUNTER DISPLAY 
WITH INITIAL ORDER 


BUDLEW 





— 


SEEING IS. BELIEVING 
Write or wire today for RETAIL 7 
“Sample” and trade Cue - PER PAIR Cc 














MANUFACTURED AND DISTRIBUTED BY 


BUDLEW PRODUCTS € 


20 €. Jackson Bivd 
« Chicago 4, Illinois 





Write for Illustrated Price'Lists 


ADVANCO PRODUCTS 
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AtGEB- vesk paps 














PROFITABLE... 
quality Desk Pads, carefully made and smartly designed 
to sell with good turnover. Varied sizes and styles. Indi- 
vidually packaged. 


NEEDED... 


by your customers to provide a rich, quality look for every 
desk—new or old. They're distinctive and sturdy. 


USEFUL... 
smooth writing surface, and cleared working space. 


Display AICO Desk Pads on your counters and in your 
windows for big, profitable sales! 
















PPRODUCT s |e 


CHLAULOSE SPECIALTIES 
PROTECTIVE HOLDERS 

















WORLD'S LEADING MANUFACTURERS OF INDEXES AND INDEX TABBING 





ADJUSTABLE STEEL 


UNIT BINS & SHELVING 


Both Closed and Open Types 


Moderately Priced 
Immediate Delivery 
’ Standard and Special Sizes 
Sturdy, Correct Fabrication 
Available in Olive Green 
Baked Enamel and other colors 
Shipped knocked down 
Easily assembled 


Parts Bins designed for 
storage in many industries 


No. 101 CLOSED UNIT 
85" high. Bins 12, 18 or 24"' high by 
36" wide. Standard depths. Dividers 
snap in. 2" bin fronts. Number & sizes 
of openings varied if desired. Label- 
holder on front of shelves. 





SPECIAL ORDER DEPT. to fabricate custom- 
ers’ needs that are not ordinarily avaliable. 











Write for Dealers’ Prices and Illustrated Circular 


HILCO MFG. COMPANY 


1721 NORTH ELSTON AVE. CHICAGO 22, ILL. 








WHY? ... 


You Sell - - - 


SNAP-A-PART = 


INTERLEAVED ONE-TIME CARBON FORMS! 


WRITE FOR PROFITABLE 
DEALER ARRANGEMENT 


“ARK-N-SETS" 


1000 CENTER STREET 
LITTLE ROCK, ARKANSAS 








HUY 
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FOR 
DISPENSING 
AND 
APPLYING 
CELLOPHANE 

TAPE 


HANDY + QUICK + AUTOMATIC 


TIME SAVING Pull the trigger and roll it on . . . one motion does 
the job. 
PORTABLE Carry it to any job . 
. weighs approximately 10 ounces. 
NEAT Your hand does not touch the tape. . 
fingers . . . tape is rolled on smooth. 
AUTOMATIC Dispenses and applies 12 
and stick it. One hand always free. 


. in your pocket if desired 
+. no sticking to 
“tape... just click it 
e Write Today for Discounts and Literature to 


Gerri Products Juc. 


1983 East 59th St. ° CLEVELAND 3, OHIO 





This 
STEEL 


STORAGE 
CABINET 


(OR WARDROBE) 


will Sell 
on Sight! 
& 


Here’s a show 
piece of practical 
value with quick 
turnover and 


priced right for 


good profit. 
Made of heavy gauge steel with four adjustable 
shelves and a three-way lock in handle. 


Finished in olive green or gray baked enamel. In 
two sizes 
or 78” high. 
Shipping weight 150 pounds. 


36” wide, 18" deep and either 72 


Equally serviceable as a Cabinet or wardrobe. 


MIDWEST ETAL manuracturinc Co. 


1818 N. 18th ST.- ST. LOUIS 6, MISSOURI 
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A great time saver 


Iu Big Demand! 


ALLEN'S “SNAP ERASER” 
Patent Pending 


Eraser is snap-attached to shield .. . Detach to erase .. . 
Snap on when finished. Always together — Saves time and 
patience. 


NEEDED IN EVERY OFFICE 


BUILD CARBON SALES 
WITH SNAP ERASER 
Write for sample and sales plan 
ALLEN & COMPANY 


Manulacturers of carbon papers and inked ribbons. 
11-15 Vandewater Street 
Dept. M New York 7, N.Y. 




















10 KEY 


HAND AND ELECTRIC 
FEATURES 


@ QUIET OPERATION 
@ PRECISION CONSTRUCTION 
@ LIGHT WEIGHT 

e DIRECT SUBTRACTION 

@ MULTIPLICATION KEY 
@ CREDIT BALANCE 






AVAILABLE 
IN ALL 
CAPACITIES 


FINISHED IN 
EYE APPEALING 
GREEN WRINKLE 
ENAMEL 


Write for Dealer Proposal 
SOLE DISTRIBUTORS FOR U.S.A. 


145 WEST 57 STREET NEW YORK 19, N. Y. 
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What do you know about 


the NEW... 
BENTSON “Top-FLITE’ series 
and the 4300 series 


of STEEL FILING CABINETS 
° 


Write for important details 
It’s The BENTSON Line in ’49 


“The Line of Most Assistcence”’ 


THE BENTSON MANUFACTURING CO. 


Manutacturers of Steel Office Furniture 


AURORA, ILLINOIS 
















Are Recognized 
Standard for 


over 30 years 








Consistently high quality 
...Up-to-the-minute packag- 
ing...a profit-and-prestige 
line you'll sell with pride. 
Inquire about our Franchise 


Sales Plan—the short cut 





to bigger and better sales. 


WANSCO 


PAPER PRODUCTS CO., INC. 
409-411-413 PEARL ST., NEW YORK / 














“Hand-Crafted’’* 
"CELBE) _ POST BINDERS 


INE Sectional or Solid Post Styles 


The 
Ideal Typewriter 
Support 


* “Hand-Crafted” by skilled 
bookbinders, using top-qual- 
ity materials. This expert 
craftsmanship results in a 
product of outstanding qual- 
ity and durability. 





Sharp eyes, nimble fingers and 
clear brains are essential to con- 
stant speed and accuracy in business 
service. KARLO, the Ideal typewriter 
support, is unique in this service. No 
other Stand is so rigid, so free from 
wobble and vibration—no other so easily 
moved or adjusted—no other so nearly 
indestructible. “Proven high- 
ly satisfactory,” says one user, 
“Most indispensible piece of 
furniture in the office,” says 
another. “Most practical stand 
on the market,” etc. Typists 


MODEL No. 1 
METAL ~ 

em Choose from 5 grades—105 
Tor stock numbers — Endlock, 
ee Toplock or  Slotted-lock 
mechanisms. All popular 


sizes and capacities. 


STORAGE BINDERS 


Ruggedly constructed from top-qual- 


26 TO 38 
INCHES 





ity materials with lasting wearing 





Patent 


qualities 




















prefer it because they can do “D90848" Choose from 2 grades—S4 stock 
more work with less fatigue numbers—Sectional Post, Solid Post 
by having their typewriters at just the right height. Their oo Fommamt-cteccge Fest ciples. 
inc j output and greater accuracy soon pay the cost. All popular sizes and capacities. 
DBALERS: Every business furnsture display should include PROMPT SHIPMENT ON ALL ITEMS 
this business producer. Write for information and prices. WRITE FOR BOOKLET NO. 4 
MANUFACTURING ELBE FILE & BINDER CO., INC. 
COMPANY FALL RIVER, MASS. 
Ave $W. GRAND RAPIDS MICH N. Y. Office—200 Fifth Ave. Boston Office—10 High St. 
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of the firm and the new furniture lines and services 
now available to the executives of that city. 
. > - 

Our old friend “Binks” Weingaertner of Egyptian 
Stationery Company, Belleville, Ill., is so busy taking 
in the cash across the counter these days that he can’t 
find time to eat. Hope he finds time to tell Uncle Sam 
about those shekels. 

Miss Florence Birk, a Wilson Jones employee for 
some 27 years, joined the organization of George E. 
Baird & Son, Kansas City, in February. Paul Baird 
is to be congratulated on securing the services of this 
capable lady 

> - - 

Miss Vivian Fairow, of Geo. E. Baird & Son, Miss 
Birk and het 
February together in New Orleans where Mr. and 
Mrs. Dan MacDougall were to join them for a couple 
of days 

> > > 

Mr. and Mrs. Paul Baird moved into their new home 
in the Santa Fe Hills section of Kansas City on Feb- 
ruary 11, and all of us are looking forward to their 
invitation for a big housewarming soon. 

. > - 

At a meet on February 5, at the Muehlebach Hotel 
in Kansas City, Gev. Earl Scott and his many lieuten- 
ants and assistants in conjunction with the commit- 
tees of the Midwest Travelers Club put the final touches 
to all of their plans for the Eighth Regional meeting, 
to be held in Oklahoma City on March 31, through 
April 2. There will be a golf tournament on Thursday 
afternoon, March 31, at the Twin Hills Golf & Country 
Club, which is one of the finest courses in the South- 
west. That evening, all the golfers and non-golfers 
alike, will be guests of the Oklahoma City Stationers 
Association at a stag dinner at the golf club. Im- 
mediately following the dinner, the Midwest Travelers 
Club will hold an annual business meeting. The open- 
ing session of the convention will begin with a break- 
fast Friday morning, and follow with a business ses- 
sion. Convention registration may be made in advance 
by mail to J. L. Wren, Jr., of Oklahoma City. The 
registration desk will be open in the Skirvin Hotel from 
Thursday afternoon on. All room reservations must 
be made through Miss Gertrude Slaten of the Western 
Bank and Office Supply Company, Oklahoma City, 
Okla 

J. L. Wren, Jr. reports a very fine speakers’ program is 
about completed. There will be a House of Friendship in 
the Silver Glade Room of the Skirvin Hotel, open before 
the banquet and during the dancing. All committee 
members have been advised of their appointments and 
Gov. Scott earnestly urges each one to be on hand 
to do his share toward making this ccnvention a real 
success. Present at this Kansas City meeting, in addi- 
tion to Gov. Scott, were Irv. Shockley, Art Reed, Bill 
Bohart, Fred Pfaff, Dave Neuhaus, George Desmond, 
Fred Downs, Joe Landis, Roy Moreland, John Lathrop, 
George Wall, Dan MacDougall, Fred Pitt, Jimmy 
O’Brien, Vaughn Williams, Jack Beney, Ted Warken- 
tin, Bill Pickering, Matt Dillon, Paul McCollem, Winnie 
White, Bob Krohne, J. L. Wren, Jr., Art Pfister, Paul 
Baird, Ed Shelpman, Leonard Wilcox, and George 
Wilkerson. 

—-—— 
HALLER FIRM HOLDS OPEN HOUSE 

The Haller Office Equipment Company, Sedalia, Mo., 
moving to a new location at 122 E. Second St., held 
open house recently. The display room was filled with 
flowers from various firms and individuals. 


A. W. Haller, owner of the firm, has been in business 
in Sedalia the past two years. For 11 years he was 
with the Burroughs Adding Machine Company before 


going into service. 

A display ym is centered with a model office. Here 
may be f 1 a line of office supplies and furniture. A 
complete service is maintained for office machines. 
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sister planned to spend the week of: 











ttention-getter... 


Eaton's Berkshire | 


Air Mail Papers | 


i 


Have you told your customers 
about Eaton's Berkshire Air Mail 
Papers’ special feature? The 
paper—as well as the envelope 
—is marked for preferred 


attention. 


ghTON's 


> 
“TYPEWRITER 
°* wees * 








« * 
*exsu™ 


EATON PAPER CORPORATION 


Pittsheld, Massachusetts 


Fine papers for business and socialuse |) 

















THREE SIZES OF DIES 
158” 4" — 2” 


POCKET SEAL 
@ Fastest selling seal on the 
market! — priced to return 
you a fine profit against any 
competition. Display it and 
you will sell it. A base attach- 


ment converts it to a desk seal. 

For Sale by Leading Stationery 
ond Marking Device Dealers 

Everywhere 











NC. 


ESTABLISHED 1854 
30 SOUTH JEFFERSON STREET, CHICAGO 6 
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your CLEARTYPE MAP 


DEPARTMENT IS READY TO MOVE 





Es with 


MO 


“ey 













We have broken all precedent with the 
production of a dealer file 


re and ; 
manufactu omplete line of 


and display unit to handle a ¢ 

CLEARTYPE MAPS. 
Ask for details 

unit, help you to advertise and bring P 


to YOU. 







about how we install this 
ROFITS 











Reply Dept. A-1 


AMERICAN MAP COMPANY, INC. 
16 East 42 St. N.Y. 17, N.Y. 




























HOW TO INCREASE INCOME, 
SALES AND PROSPECTS .... 


by adding the Acme ‘“‘line”. 


ACME SELLS OUTRIGHT! 


Acme does nof rent Changeable 
Letter or Name Strip Directories 
“and Bulletin Boards. This means 
greater commissions for you .. . 
“long term” savings for customers. 


MARKETS UNLIMITED! 


All businesses, buildings, of- 
fices, clubs, schools, churches, 
cafeterias and restaurants 





ore prospects for Acme's 

large variety of stock styles and sizes or the Acme 
“Custom Designed” line. An exclusive feature—the 
Acme Embossing Machine makes Name Strips right in 


your office, independent of outside sources. 


For complete information please address 


inquiries and requests to Dept. O-3 





37 EAST 12™ STREET 
NEW YORK 3, N. Y. 


* |BULLETIN COMPANY 











THE DESK TRAY OF TODAY! 





Streamlined aluminum desk tray... ‘‘THE CENTURY’’ 








STELLAR TOOL & MFG 


93-34 170th, STREET JAMAICA t 








~ Y 








Economy 
Stool Lotter File 


No. 7645 


CHANNEL REINFORCED 
VERTICALLY 





CHANNEL ROLLER 
DRAWERS 


REMOVABLE GUIDE ROD 


DRAWER STOPS 


One set of rollers is in the 
frame under the drawer. 
Another set is on the rear 
of the 


is always suspended by four 


drawer. The drawer 


rollers. 


4 DRAWER FILE 
GRAY OR GREEN + 100 LBS. 


2 DRAWER ALSO AVAILABLE 


GOODFREND METAL PRODUCTS 


6852 INDIANA AVE. CHICAGO 37, ILLINOIS 
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HAMMERED 
SILVER-GRAY 
FINISH 


No. 10 Series OFFICE and 
BOND BOXES .. NOW AVAILABLE 


with all the famous features 
f the 923 and 1923 cash boxes 


SIZE: 11%. x 6 x 2% 


These embody all the features and refinements which made the 


‘23” series cash boxes a sales success in your store. 

[he new No. 10 boxes fit a shallow desk drawer . . . are avail- 
able with or without steel 6 compartment tray .. . are made 
with flat key lock or Corbin-Sesamee combination locks 


Catalog on Request 


ENTRAL CAN COMPANY 


2415 West 19th Street CHICAGO 


Export Representatives 
FRAZAR & CO., 50 CHURCH STREET, 





NEW YORK 7. N. Y 


“Als one dtationer to another, lel me give 


you dome facts about ‘YU. S.” processed- 
back carton papers.” 





“First of all, I have never sold a carbon paper that won 
such instant favor with my customers . they try it 
and then continue to buy it! 


And secondly, the “U. S." Dealer price makes this line 
a top-profit item. Believe me, it's a real proposition!” 


General Offices & Plant 


U. S. TYPEWRITER RIBBON MFG. CO. 
621-623 CHERRY STREET 
PHILA. 6, PENNA 


Established 1895 

















now auatlalde . 
QUALITY 


OFFICE TABLES 


in 4 Popular Sizes 














T1044—-43.3,,” long, 28” deep, 30” 
high. 1 drower. 


T1060—60” long, 34” deep, 30” 
high, 2 drawers. 

T1072—-72” long, 36” deep, 30” 
high, 2 drawers. 

*T1096—96" long, 42” deep, 30” 


high. 2 drawers. 


Available in Oak, Walnut or Ma- 
hogany. 






Here are office tables designed to boost your table sales 
and satisfy your customers. Every unit uses Quality Ma- 
terials and reflects Superior Cabinet Work. All interior 
materials are hardwood. 

Standard K.D. construction with heavy corner braces. 
Legs are 2!/2'' square at largest point with ample round- 
ing on edge. Bases are finished in sateen sheen, with 
two finish coats after sealing. Tops receive three coats 
lacquer rubbed dull. 


DON’T DELAY—WRITE TODAY 
FOR COMPLETE STORY 


ASPER TABLE CoO., INC. 


JASPER, INDIANA 





IMMEDIATE DELIVERY 
NEW LOW PRICES! 





HECTOGRAPHIA Double Service 
GELATIN TRAY DUPLICATORS 


A beautifully lithographed, lacquered tray filled 
with the famous and widely used Hectographia 
HI-TEST composition. Packed complete with 
ink and sponge. Manufactured and stocked in 
LEGAL SIZE... LETTER SIZE . . . NOTE SIZE. 
HECTOGRAPHIA HI-TEST Gelatine Refills 
The famous orange and black can with the 
same superb grade of gelatine duplicating com- 
position that has won high consumer acceptance 
for Hectographia Hi-Test for the past fifteen 
years. Manufactured and stocked in | |b, 2% 
lb. and 5 Ib. cans. 

tor DOMESTIC and EXPORT trade 

Send for NEW CATALOGUE “O” 


HECTOGRAPHIA CORP. 
a” tae Yok 0. 





110 West 17th Street 
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HEDGES DURABILITY amg 
TRANSFER FILES DESK BLOTTERS This Way! 





Customers cannot resist the “buy appeal” of the 
Wrenn Showblott. Its striking design beckons to them 
to take home a supply of sorely needed colorful 
Wrenn's Desk Blotters that it so effectively displays. 
Just put it on the counter where your customers can 
see it... the Wrenn Showblott will do the rest. In 
addition to doing a selling job for you, the Wrenn 
Showblott also provides adequate storage space for 
250 of WRENN'S Desk Blotters with attractive Mosaic 
or Basket Weave designs, striking colors, and a reputa- 
tion for lasting quality. 











Send for folder describing our special 
Wrenn Showblott offer. 











% Heavy fibreboard with reinforced sides and 
a front panel 4-ply thick. Finished full grip 
handle and attached label. 


% Can be stacked conveniently—no shelving 
required. 


% Available at amazing low costs in a number 
of standard sizes. 


WRITE FOR NEW LITERATURE 


HEDGES MANUFACTURING CO. es... ae 


Mokers of Files and Filing Equipment . . 
2931 WENTWORTH AVE. ° CHICAGO 16, ILL. Middletown, Ohio 



































*Frame of Special Alloy and Steel 
Construction! 


* Cutters extra length, hardened and 





For sheer good looks, ground for service! 
for longer lasting, finer * Finger-Tip adjustment for blunt or fine 
performance, DIXON pointing. 


ENDURO No. 20 leads *Point-Stop prevents pencil sharpening 


: waste. 
wet monty p = *Automatic chuck accommodates all 
om size pencils—self aligning! 
* Fastens to wall or desk horizontally or 
* vertically. 
AVAILABLE IN 3 BEAUTIFUL PLASTI-COLORS 
ATTRACTIVELY PACKAGED—12 TO CARTON 


The RUT E-PQITE MgC 


DOWNERS GROVE, ILLINOIS 


COLONIAL CARBON COMPANY 


nq Matera 


Manufoctur 





5150 Church Sf... Skoki lt!) * Telephone Skokic 4258 
Subsidiory of JOSEPH DIXON CRUCIBLE CO., Jersey City, N. J. 
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NEWS NOTES FROM NSA DISTRICT NO. 5 


H. M. Donisthorpe, Correspondent 


I have report on the second annual Christmas 
party given by the Stationers Club of Cincinnati, Ohio, 
and the Queen City Travelers Club, which is a unit 
of District No. 5 Travelers Club. Luncheon was held 
at the Cincinnati Club December 22 for boys from St. 
Philomena Boys’ home. A young prize fighter by the 
name of Jacobucci talked to them and a magician 
entertained the boys. Each was given a box contain- 
ing a sweater, heavy shirt, tie, sox, and pencil box 
There were 36 at the meeting which was presided over 
by Floyd Zinkhon. 


The West Virginia Office Equipment Dealers Asso- 
ciation had regular meeting January 22 at the Hotel 
Daniel Boone, Charleston, W. Va. E. R. Manning, 


sales manager of National Brief Case Company, Chi- 
cago, and vice-president of the manufacturers divi- 
sion of NSA, gave an interesting talk. Karl E. Castle 
of Invincible Metal Furniture Company talked on 
Your Competitor: Who, Why, How.” 
> = - 

A card was sent to me about a week ago telling of a 
new store opening in Canton, Ohio. John V. Ritz, Paul 
M. Frank and Richard F. Wenger have recently formed 


the Tri-City Office Supply Company, 2106 Tuscarawas 
St., W., Canton, Ohio, and planned to open their store 
March 


* * * 


Mr. and Mrs. Walter Bussing of Bussing’s, Detroit, 
Mich., left January 7 for a month’s vacation in Florida 
> > > 

Dale Gaelbreath, formerly with Carter Ink Company, 
has joined the organization of Osgood and Ott in De- 
troit, a firm which held grand opening of a new store 
on January 3. The Detroit Chapter of the Fifth Dis- 
trict Travelers Club paid them a visit after their lunch- 


eon meeting that day. 
> = > 
Word has been received that Mrs. Frederick Bird, 
wife of one of our travelers, died recently in Cincin- 
nati, Ohi 
* * 7 
Miss Susan Marguerite Schumacher, daughter of 


Ray Schumacher, was married Saturday, January 22, 
to Robert Rumer Rollins of Long Island, N. Y. Mr. 
Rollins is associated with the Procter & Gamble Com- 
pany of Cincinnati, Ohio, where the couple will make 
their home 
—<- - 
NEW ENGLAND TRAVELERS CLUB NOTES 
Jerry Walliston has been named president of Brock 


Press, Inc., Stamford, Conn., succeeding Harry Brock, 
whose untimely death occurred on December 12, 1948, 
two days after the firm had moved into a modern new 


stationery store 
Copley Stationers, Brockton, Mass., has reorganized 
as a firm and moved to 10 Lincoln St. David Eizenberg 
is now the sole owner 
* * * 
R. M. Stover 


stationery and 


and Andrew Helbig have opened a new 
office equipment store at 113 N. Main 


St., Concord, N. H., operating under the name of 
Office Supply Corporation 
Fire broke at 259-261 Franklin St., Boston, re- 


early put two stationers out of business. 
Stationery Company and the Hub Office 
ny both suffered heavy water and smoke 
were soon able to resume normal opera- 


cently and 
Industrial! 
Supply Compa 
damage. They 
tions. howeve! 
. o > 

These items are taken from the Netclub News, edited 
by John F. Nackley, 63 Franklin St., Boston 10, Mass. 
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ONLY 


The ‘’Precise’’ TRIMMING BOARD 
Has All These Wanted Selling Features 


e Patented Finger Controlled Paper Guide 
e Finest Steel Blades, Carefully Ground 

e Two White Scales on Black Background 
@ Only Finest Seasoned Hardwood Used 

e Every Board Completely Guaranteed 


You offer the finest in the New “Precise” Trimming Board. 
It has everything your customer should have for ee 
cutting paper, paper board, etc. The patented, adjustable 
paper guide locks and releases with a finger flick, 2 white 
scales on black background speed accuracy and measuring 





time. Models 5, 6 & 7 have special 
safety spring. The “Precise” is ee, “ae 
a steady seller wherever dis- No. 4—1214" .... 7.00 
= No, 56-1544" . . 14.50 
played. No. 6—1814” : 21.00 
No. 7—-24™%" . 31.00 
West of Rockies, add 
Order your needs today! 109% to list. 











AMERICAN PHOTO LABORATORIES 
Dept. A, 28 N. Loomis Street, Chicago 7, Mlinois 














FOUNTNBRUSH AND INKS 


NON-STOP 

NATIONAL ADVERTISING 
Year ‘round advertising in big- 
circulation magazines. 


SILENT SALESMAN 
Free counter demonstrator en- 
covrages customers to “Try itl’ 


OTHER SALES HELPS 
Imprinted circulars, counter and 
window displays, Flo-master Ink 
color charts, newspoper mats, 
electros. 

HANDSOME PACKAGE 

Newly designed eye-catching 
package in rich magenta puts 
Flo-master FOUNTNBRUSH in 
the spotlight. 
























Order FLO-MASTER Fountnbrush Sets 
and inks today. Use the attractive sales 
helps. Display FLO-MASTER prominently 
and get your share of profits from this 
fast-selling item. 












DENISON MFG. CO 


New York 11. NY 






CUSHMAN & 


135 West 23rd Street 
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The NEW and IMPROVED 


DOLIN STEEL TRANSFER FILE 
IMMEDIATELY AVAILABLE 


IN ALL POPULAR SIZES 





CAN BE BANKED TO FIT AVAILABLE SPACE 


Sturdily constructed of heavy gauge furniture steel! , 
electrically welded throughout . . . continuous welded 
corners and reinforced with insert angle corners. Each 
unit is equipped with four rollers, brass handle and card 
holder. Office Green enamel! finish. 


WRITE FOR DESCRIPTIVE LITERATURE 
“The Nation's Transfer File Specialists” 


DOLIN METAL PRODUCTS, INC. 


189 VARET STREET BROOKLYN 6, N.Y. 














RONLITE 
F-L-U-O-R-E-S-C-E-N-T 


DESK LAMPS 


F.O.B. 
JERSEY 
CITY 





| LIGHT—I4 WATT—GOOSE NECK 


Another fast selling FLUORESCENT Desk Lamp in the RONLITE 
line of exclusive models. Shown is a new GOOSE NECK desk 
lamp in gray finish at a popular price. Guaranteed consumer 
satisfaction. Well made and finished. 


WRITE FOR CATALOG SHOWING COMPLETE LINE 


THE RONLITE CO., INC. 





SHOW ROOM | FACTORY 
862 Sixth Ave. | 862 Newark Ave. 
New York 1, N. Y. Jersey City, N. J. 


Gir 
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for the Vital 
Records 


of Business 
Never Ends! 


{ er Ha 


The ever present hazard 
of fire and theft necessi- 
tates adequate protection 
for valuable records, 
documents and cash. Safe- 
guarding these things is 
the function of Schwab 
Safes. Schwab Safes are 
available in a wide range 
of capacities and fire- 
proofed for all emergen- 
cies. Consult us if your 
business friends need mod- 
ern fire and theft protec- 
tion. 


THE SCHWAB SAFE COMPANY 
LAFAYETTE, INDIANA 











BOSTON “L” PENCIL SHARPENER 


SE 





|p LO EO}, | 


PENCIL SHARPENERS 











C. HOWARD HUNT PEN CO., CAMDEN, N. J. 
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| Devend on Fubon 


for outstanding value of 


SERVICE and FULTON 
DATERS AND NUMBERERS 


All of high grade rubbers — deeply moulded 
to give clearer impressions. 

Also: DeLuxe and Special Business Outfits 
Sign Makers and Chart Markers 
Fulton Stamp Pads and Ink 
All Weather Wood Block Pads and Ink 


All Types of Marking Inks (submit sample of 
material for faster service) 





Plus: Dri-Kwik Pad of Special Merit. 


Carefully constructed of special woven felt 


Fulton's 


and muslin on perfectly insulated block— 
nked with Dri-Kwik, a special ink that is 
odorless and dries instantly after use but 


remains moist in stock. 


Prompt Shipment . Write for Catalog 


Fallon SPECIALTY COMPANY 


Factory and Showroom 


82 Fulton Street Elizabeth 1, N. J. 




















IN MAPTACKS 


MOORE METLHEDS 


TRULY, THE MOST COMPLETE LINE AVAILABLE 


Le 








All sizes, shapes and colors. 
Plain, numbered, lettered and 
special markings. Over 3,000 
different combinations. 
Sturdily made with sharp 
steel points. Firmly anchored 


Use Moore Marking heads. Nationally advertised. 
Tock ? F c . 
sae Bite calahanes , Map companies sell the Moore 
—_ and window line—EXCLUSIV ELY. 

splot? 


Makers of famous Moore Push-Pins and Pushless Picture Hangers 


MOORE PUSH-PIN CO. Since /900 


PHILADELPHIA 44, PA 


113-25 BERKLEY ST 
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Like the California Gold Strike 100 
years ago, this Golden covered 1949 
V.P.D. Catalog is rich with nuggets 
for profit. If you work it steadily, 
use it generously, it will prove a 24K 
sales booster! 


For range, saleability and profit 
work with Meier's V.P.D. Transpar- 
ent Displayers: noted for Durability, 
Practicability, Quality and Value 


Write lor Catalog No. 49 NOW! 


JOSHUA MEIER COMPANY, INC. 


153 West 23rd Street, New York I1, N.Y. 








VISIBLE FILING 


EQUIPMENT 
Specialists 


Thoroughly Rebuilt 
BIG SAVINGS 





Surplus Equipment 
BOUGHT 
One of the oldest estab- 
lished dealers of visible 
filing equipment in the 
country. 


COMMERCIAL 
CARD SYSTEM CO. 


135 GRAND STREET 
NEW YORK 13, N.Y. 
CA nal 6-5728 
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FILING EFFICIENCY... 


IVDEX 































































DIV -1-DEX 

— SAVE 

UNITS 23% 

eG Teed 

ARE CONSTRUCTED OF ®IGID 
ELECTRICALLY WELDED STEEL 

7 SAVE 

WL OUTLAST ANY FILE CABINET a 

10% 
pact 

THE OLO METHOO OF FLING SAVE 

oJ Am EFL COnt tt a On 

MACE TASS fOnoens 
INCREASE 

10% 
ims Pe 

THE DIV-1-DEX METHOD OF FILING 
fame “ ~ ore wie Ree? woe 

ead SAVED me RG AND FeOeeG, OE SPACE INCREASE 

Ol 10 tiMOvAL OF 1OU0e MOCE 10% 

"O0Cce wat 
INCREASE 

THE INSTALLATION OF vism@uity 

6 DIV-1-08x ONITS, DIVIDES 18% 

A FUNG ORAWER INT 
© FLEXIGLE COMPARTMENTS 
A CEL-U-DEX PRODUCT 





re BACK- SLIDING fo/ders/ 


CEL-U-DEX CORPORATION 


1 MAIN ST. BROOKLYN 1, N. Y. 











+ @ 











ACCOPRESS 
BINDERS 





| for all 
| | Sheet Sizes 
| 


: x 6 








The big binding job in American business 
today is being done by 


| ACCO 





FASTENERS, BINDERS & FOLDERS 


Wonderful opportunities for increased sales of ACCO 
Products exist right in your territory. New sales build 
ers for your service are now ready 


ACCO PRODUCTS, Inc. i 


iil 

OGDENSBURG, NEW YORK i 
til 
| 






Send in your order 











In Canada 4cco Canadian Co., Limited loron 





f 
\— . (ws 
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Because you have customers whe need 


/ CHECKWRITERS 
Y CHECK SIGNERS 
Y/Y COPYHOLDERS 












ees | CHEXSIGNO 


/ — 
/ SPEEDRITE Y ERROR-NO 


Should be in your line 
Additional business is all around you. 
Write for particulars about the wealth of 
free imprinted advertising, demonstration 
material and down-to-earth selling aids. 


Sahl Wels 


COMPANY, 1 ROC uH4S7ee 7. N.Y 





ADDRESS: 40 MT. HOPE AVENUE 





















“MANUFACTURING CO.., INC. 
General Offices and Factory 701 SPRING ST., ELIZABETH, N. J. 
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OF! 








ANOTHER 








ty ] 


ACETATE PROTECTORS 


WITH Meial 


iy 
CLEAR TRANSPARENT ibe 
REINFORCED vowel 


js 
; > — 
“x ee 
rh . r are pro- 
ted } 9 elet rein- Letter Size® 
cements i4” centers for standard two or three ring 
lers A hed on 6%” centers (without eyelets) to fit 


ther type le Black mounting page is included with trans- 


Amfile ce t or PAT. PEND.) permits easy opening for 
sertior minimum over-all thickness. 25 protectors may 
ised 1 diameter binder ring. No 1780 Acetate Pro- 

| to the box, 250 to shipping carton. Ap- 


mate shi] wt. 90 pounds per 1,000. 


PRICES 


Box of 25 $ .25 each 
Cartons of 250 (10 Boxes) 22% each 
4 cartons (1,000) and up 20 = each 


* Other sizes t ‘ order. 
ORDER TODAY rite for catalog of complete Amfile line 
Chicago Office and Display Room, Merchandise Mart 


All prices higher west of Rockies and in Canada 


AMBERG FILE & INDEX CO. 


1608 DUANE BLVD., KANKAKEE, ILL. 
























INCORPORATED - CHICAGO 


. a 


REPRESENTATIVES 
Marion V. Follin James H. Davidson 
O. D. Mann Henry L. Guth 
Arthur R. Frey Ralph A. Bender 
330 E. Ohio St. Chicago, Ill. 


NIEMANN—A Century of Fine Furniture 





















CLEANS UP ALL 
CORRESPONDENCE 


Smart typists bathe type- 
writer type daily with 
CLAR-O-TYPE to keep it 
clean and sharp for clear, 
crisp, readable impressions. 
Quick — thorough — non-in- 
flammable. The sturdy 
dauber eliminates brush- 
ing and spattering. 
CLAR-O-TYPE evaporates 
slower giving more clean- 
ing per bottle, so lasts longer 
and is more economical. 





THE CLAROTYPE CO., INC. 
261 Broadway, New York 7 











—S —= 

IN FISHING THROUGH THE ICE ~—— 
A TIP-UP FLAG WAVES WITH THE _— 
STRUGGLES OF A HOOKED FISH-— 
Ph VISIR ‘CALL FOR ACTION”! 





URGENT AS A WAVING FLAG 

NU-VISE PROJECTING SIGNALS 
PROCLAIM THE VITAL POINTS 
ON VERTICAL RECORD SYSTEMS . . 





SIGNALS 
and MAPTACKS 


GEORGE B. GRAFF CO., CAMBRIDGE 40, MASS. 
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AN AMAZING VALUE AT A PRICE 
YOUR CUSTOMERS CAN AFFORD! 


“HW C stn 4A 
only $395 fie 


Originally Designed to sell 
for $39.95 


AMT 
ut ran 


“2 
2 
Ss 
ar 


i ava 


nit 


The Modern Flow-Air with its Patented 
“Floating Ajir'’ control places Cool 
Comfort within the reach of everyone 
You need only compore the features of the Flow-Air with similar 
units selling for considerably more to be convinced of the out- 
standing value: 

Sofe—Fully Enclosed—Rugged All-Steel Construction—Over- 
size Motor—12-in. Vairified Blade—Three Speeds—Fully Guar 
anteed—tisted by U. L.—Finished in Rich Mahogany or Satin 
Grey—Immediate Delivery. 


The Flow-Air is the Hottest item on the market today Write 
for your sample and convince yourself. Liberal Distributor and 
Dealer Discounts. 


MODERN UTILITIES COMPANY 


3733 LA SALLE STREET —- — _ ST. LOUIS 10, MO. 











Safe eguard Cory 


LANS PENNSYLVANIA 


AFEGUARO INTERNATIONAL, 3312 LANCASTER AVE.. PHILA. 4, PA. 








of 15%” length; width 4”. Packed 12 to a carton 


315 N. DESPLAINES ST. 





ALWAYS IN DEMAND 


STATIONERY HOLDER 
No. 9 and No. 10 Sizes 





Prevents confusion in any desk drawer. 6 compartments. Made of elec- 
trically welded high grade steel. Olive green finish. No. $9—22 x 9 x 3%”. 


No. 10—22 x 10% x 4% 


No. 440 Adjustable Steel Drawer Trays 





Adjustable steel, olive green finish. Extends to 30”; closed to a minimum 


These are two of MAYFAIR’'S Fast Seiling liems 
Send for New Catalog showing Complete Line 


THE MAYFAIR CO. 


CHICAGO 6, ILL. 











CARDINELL CORPORATION 


NN | 
MONTCLAIR, NEW JERSEY \\ ie 


DRAWING 
MATERIALS 


WRITE FOR 
CATALOG 


\ 
. 
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WMemorll 


The Fastest Selling Desk Memo 
on the Market 


eer Paper refilis snugly in- 
serted by merely placing 
between tension ears. 


IMMEDIATE 
DELIVERY 


List Price 
$].25 


Complete 









Brown er e!| aii-stee! con- 
struction, w ith 5 rubber cush- 


ion pads Pencil holder on side 
No parts to break or lose. Nothing 
to adjust or get out of order. Size 
4 3/16''x8! Uses standard size adding machine rolls with about 


250 ft of wr riting capacity. Extra rolls always obtainable at smal! 
ost. Sold vidually boxed. 


Write for Special Dealer Discounts 
A Trial Order Will Convince You. 


GRAN-ADELL MFG. CO. 


1846 West Belmont Avenue, Chicago 13, Ill. 

















“Best 3- _ Pusey Punch Made!” 








“4 a _ 1° ——_ ——3@ > 


— AND at the same low price it sold for ’way 
back in ’41! Punches all 3 holes for 3-ring binder 
sheets at a single squeeze. No gauges to set — 
no places to mark. Punches sheets instantly, all 
3 holes at one time. Fits brief case or desk 
drawer; weighs less than 16 ounces. Still retails 
at the Jow price of $3.25 each 


Order from your wholesaler 


CLIX MODEL 3 Punches 3 holes 

\% dia paced 4%" on centers 

spaced 4” fr back binding edge 5 
standard a ng for Il" x &\,” og 


sheets 


NEW ENGLAND PAPER PUNCH CO 
NATICK, MASSACHUSETTS 





NEW Lightning 


ADDING MACHINE 





New features! Precision built! 
/ © YET IT STILL RETAILS FOR 


> 
YOU CAN GROSS BIG! 


Nationally advertised in Saturday Evening Post, Collier's 
and others . . . it's America's fastest selling Adding 
Machine! Speedy, accurate, versatile, and as easy to use 
es DIALING YOUR TELEPHONE. 

IMMEDIATE DELIVERY— DISCOUNT IN DOZEN LOTS 


LIGHTNING ADDING MACHINE CO., INC. 





/ 


yy” 





543 So. Spring St., Los Angeles 13, Calif. 








* 

* 

+ Sun 1500 per beer 
Price includes wp te 1500 per 
chine and ras We Simple, quick hist corrections 
for 500 name list. he Anyone can operate 


The revolutionary new spirit type addressing 
machine makes mechanical addressing possible 
for every business office, store, school, church, 
or club. 

Write or call at once 


Call Long Distance: Enterprise 1241 (no charge) 
WEBER ADDRESSING MACHINE CO 
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@ Weighs 12 Ibs. 
@ New bock transfer device 


NOW! TWO 


FAST, STURDY, : ms te ee . 
LOW-PRICED HANDY CALCULATORS . © Seves men-hours 


OFFICE MACHINES— 
COMPACT & PORTABLE 


ASK FOR 
BULLETIN 


RO. 35 


Ivan i all, inc. 


MACHib: — 210 FIFTH AVENUE, NEW YORK 10.N. Y 











ONE OF 
MANY x 
HIGH GRADE PUNCHES 


For offices, railroads, factories, stores 


MADE of best carbon steel with keen, hardened dies. 
Three sizes of reach: I!/,", I!/."", 2". Can be had 
to punch !/," to |/4" round holes, slots, squares, all 
manner of insignia. Other punches with an sis to 4", 
some with gages, counters and special equipment. 
Write for circular. 












N. ¥. FURNITURE EXCHANGE 
206 LEXINGTON AVENUE 


actu. “SEE 


EXPRESS CORPORATION 
Furniture Pool Car Distributors 





HARRY G. NEVINS 
MILTON H. NEVINS 





Offering New and Modern Warehouse Facilities to office furniture manufacturers and distributors in Metropolitan 


New York and New Jersey. 
, 
| Our modern fleet of trucks are ready at all times to serve your delivery needs 


Inquiries Invited 




















Have You 


a Friend_ or business acquaint- 


ance who might like to keep in touch 
with office equipment by reading 
Office Appliances? If so, send us the 
name, address and business and we 
SF superb Workmanship @ Smartly Styled will send a sample copy with our 


* Choice Leathers @ Many Fine Patented ° 
Features @ Available for Prompt Delivery compliments. 


Brief Cases « Zipper Envelopes + Ring Binders « Catalog Cases 
THE OFFICE APPL 
NATIONAL BRIEF CASE Manufacturing Co. pies ateaeeeedig citar ts. 




















ith Peoria Street . “Chicago 7, Illinois 
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ENTHUSIASTICALLY RECEIVED 
BY DEALERS ...BY USERS 


Leu Dealers and users, alike, on actual 
inspection of the new Rest-All Alum- 
inum Stenographic Posture Chair, 
have m unanimous in their whole- 
hearted approval! 

Here are the features which are at- 





tracting every day more and more 
dealers the nation over to place their 
sample orders for the Rest-All. 
1. Full, five-point adjustability. 
2. Squatly streamlin pedestal on ball- 
casters with soft rubber 


3. Amply dimensioned seat and back 
. cushioned with one-inch foam rub 
DEALERS: Write for ber. 
complete detalis, mod- 4. Simulated leather upholstering§ in 
available eo. brown, maroon or gray. 
5 


erate price, 
eaming, natural aluminum finish. 


territories. 
6. Extra reinforcement at parts junc- 


OHIO Chair Co., a3 wonti state st, iRARO, on | 











Non-slip “Alligator” Grip 


ARGUS PAPER 
FASTENERS 


With Patented 
Finger-Protecting Shield 





Actual Size 


bags, floral wrappings, etc. 


Can't ire fingers or 

thumb i1use_ shield Made of steel, in 2 sizes, 
covers point! Easily attach- _‘ finished in nickel or brass. 
ed, quickly removed, usable Packed 1000 to box. Full 
repeate dly Ideal for ofhice dealer discount. Order now, 


or write for full facts. 


1134 N. Kilbourn Ave. 
Chicago 51, Il. 


papers fastening small 


ARGUS MFG. CO. 











HEAVY DUTY 


did you say? Then your 
answer is the sturdy 


ACME No. 1 


HEAVY DUTY Hand Stapler 


g voluminous correspondence. 
es of paper, leather and fabric, for 





sample swa 
stapling f atalogs, programs, etc. Adjustable 
guide for ACME No. 1 can handle three 
g ler meth 6 and %” without mechanical Silverstreak 
e especially equipped to take 4” Folder. 


acme STAPLE CO. 


1648 Haddon Ave. Camden, N. J. 
ALSO MFR. ACME NO. 2—SURESHOT— SIMPLEX — MIDGET 





9-Drawer 


| 
UTILITY 
CABINET 


$2 77° 


List 





Our wide range of Utility Cabinets will meet the 
reuirements of your best customers. A cabinet 
lor many uses, | 







HAROLD D “< 
FORT WORTH. TEXAS 


~ 401 


3 RAND ST 





PHONE 51544 















PREFERENCE! | 


More and more typists 
prefer NORTA, the mod- 
ern plastic type clean- 








THE ORIGINAL 


NO.R TA 
PLASTIC TYPE CLEANER 


Norta Distributing Cx 23 Broadway, New York 


TYPISTS SAY:— 


“I wouldn’t be without them”’ 
Master 
Speed teys 


Write for EXTRA PROFIT 


SPEED KEY CORPORATION 
268 Chauncey Street Brooklyn 33, N. Y. 


information 








Buy U.S.Savings Bonds 
| REGULARLY 


at 


| ; ox le 
. 


- 


| Ask where you WORK 
Ask where you BANK 
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WOOD OFFICE TABLES 


POPULAR PRICE RANGE 
PROMPT DELIVERY 
No. 6000.—60” x 32” — 30” 
high; 134” hand-rubbed top— 
6-ply quartered oak and walnut 
veneers. Edges banded and 
shaped. Finished natural with 

heavy-bodied lacquers. 
Phone Cabinets—Typewriter Stands—Desk Trays 


Write for illustrated literature of complete line. 


DORO MFG. CO. 362 West Erie St. 


Chicago 10, Ill. 





















6-Drawer STEEL UTILITY CABINET 
BETTER MADE — NO SHARP EDGES 

NOW READY... 

ORDER PROMPTLY 


for legal blanks, insurance 
forms, cuts, parts, etc. 
Cabinet 12%,” H x 10” 
W «x 15'2” D. Drawers 
inside 9° Wx 15” D x 
1%," H 

LIST PRICE $19.95 
Representatives wanted. 
Cabinets have rubber feet 
and interlock. 


STAR STEEL EQUIPMENT CO. 
1900 S. CALIFORNIA AVE. CHICAGO 8 














LABEL & CARD HOLDERS 


Made of Bright Finished Metal 


in Constant Use for identifying contents 
of boxes, shelves, bins and drawers. 
Available in any desired sizes. Low cost 
Also furnishing Pricing Devices, etc 
We also supply 
Plastic Cover Cards 
and Card Inserts 


Send for Samples. 
immediate Delivery 
Write for illustrated Price List 


MASTERCO SALES CO. 
1721 ath thsen Ave. 
Chicago 22, Ill. 











MARTENS 
TYPE CLEANER 


THE 
PERFECT FLUID 
“pn EN ‘| AND NEW 
YPE | PATENTED 
ie \ APPLICATOR 


| === iil 


—— sample and 
full details on your 
letterhead 


THE MARTENS TYPE CLEANER CO. 
DIAMOND POINT 2, N. Y. 


4 \ ee il 

















ROLLING STORE LADDERS 
“A” Type Ladders ° Library Ladders 


' For use with Filing Cabi- 
nets and Shelving, in Of 
fices, Vaults and Store 
rooms. 


Made of Oak and Birch 
in a variety of heights 
and styles, with wheels 

x and Automatic Safety 
Brakes. 








Send for Folder 
and prices 








Manufactured by 


i. D. COTTERMA 


4535 N. Ravenswood Ave. 
CHICAGO 40 
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“i OVERS 
BOOKS PERSONALIZED ~y Cc 
ere yeas STATEMENT omens anus 
por ses passBOOKS MACHINE post 
; S 
COMMERCIA Saar 
pocket CHECK CASES on sameunl 


passBOOK ENVELOPES 


pEePosit SLIPS 


Wiliam 


1270 Ontario Street 


PEN RULED FORMS 


XLINE 7%«c. 


Cleveland 13, Ohio 








BIG PROFIT 
in COPYHOLDERS 


Needed in every office 
where considerable Typing 
is done .. . new pur- 
chases, repeat orders, re- 
placements. 


Write for unique 1949 Dealer Proposition. 


COPY RIGHT MFG. CORP. 
53 Park Place, Dept. DP-6 * New York 7, N. Y. 





oe 


DAYTON STENCIL 
WORKS CO. °oiic™ 
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ENVELOPE DISTRIBUTOR 





ek ae ok 


[ea ee sca? a we % 
Meade of strong, durable leather Walrus-grained Masonite. Has 20 com 
partments, marked alphabetieally. 43/8’’ high, %” wide, 67/8” deep 
Partitions utes for easy inspection and removal of envelopes 
Dividers ‘ f Tekwood—more durable than cardboard or fibre. No 
; Retails for $5.00 

: ze, 8” high, 225/8” wide, 8% °’ deep 
No. 302—Retaiis for $7.00. 


Shipped in individual corrugated cartons 
Send Trial Order. Regular Trade Discounts 


WOOD PROCESSORS, 
120 N. GREEN ST. 


INC. 
CHICAGO 7, ILL. 











\ DEALER- 
SHIP 


means 


LEADERSHIP 


What line offers as much? 


. STYLE Authority 

. INTEGRITY of Product 

Nationally Advertised 

Dealer Advertising Aids 

Exclusive POSTURE Mechanism 
Write for details 


The SIKES COMPANY, Inc. 
X131Y, 20 Churchill St. Buffalo 7, N. Y. 


A( \IKES 





PP p= 



















f wn y 
BES Gay EST 
PAPER CEMENT 


A Real Adhesive 
AND ACCESSORIES 


Nationally advertised 
Nationally used for every 
pasting and mounting 
purpose— clean—speedy— 
will not curl, shrink or 
wrinkle poper. Stocked 
by leading distributors 
everywhere. 

Write for Dealer's List 

No. 12. 





4 Ree) Adheeve 





no 

WRINKUNG 
cURL, 

SHRINKING 








UNION RuBBER € ASBESTOS 


TRENTON NEW ERSEY 





Users say Meilicke 
Calculators are a 
necessity where pay- 
roll and tax calcula- 
tions are involved. 
With a Meilicke you 
just tip a card and the 
answer you want is right in 
front of you—to the fraction. 
No levers—no machine ad- : 
justments. You just tip a card wen 

and save time—-worry and mistakes. Meilicke Calculators 
are compact, attractive, handy. Dealers should acquaint 
their customers with Meilicke Calculators. 


Meilicke. Systems, Inc. 3) Retour St 


MEILICKE CALCULATORS 















CASH REGISTER 


WORLD WIDE SERVICE—HIGHEST QUALITY PRODUCTS 


WRITE FOR OUR LATEST CATALOG 


Chicage Cash Register Parts Ca. 


2810 W. ADDISON ST CHICAGO 18, ILL. 
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' SPEED ESSENTIAL! 
QUALITY IMPORTANT! 


Order “Superior” Daco Filing Supplies and Forms Now 
For Immediate Delivery 





@ Ruled Stock Forms @ Bankand Insurance Forms 
e Filing Systems e Filing Folders 

e Machine Record Cards ¢@ Index Cards 

© Guides and Indexes @ Special and N.C.R. Forms 





DACO CARD & INDEX Co. 


301 Congress Street Boston 10, Mass. 





MARK/ILO- 
CELLULO/O PRODUCTS 


Loose-leaf envelopes, ponched; card-cases, eny 
size; menu covers; factory record protectors; teg 
holders; bill-fold envelopes; stamp containers, etc. 
Made of acetate (flame resistant) transparent 
cellulose. We bulid to fit your particular need 
Write us for detalis. 

Mfrs. 


Markile Company, 


8688 5S. Bacine Ave. Chicage 9, U. 8. 4 


LL 
WALZ FIREPROOF 7 


chests 


SELF-RELEASING 
CHEMICAL PROTECTION 


Customer appeal! Special high 

percture insuleti Rich 
sitver-gray steel casing — full 
hinge—tumbler lock. Luzurious- 
ly lined. 
WALZ MANUFACTURING CO. 3 SIZES: 
808 SO. HARVEY AVE. OAK PARK, ul, $10.95 LIST 

a $15.50 peice 

WRITE FOR FULL DETAILS BDISCounr $22.50 
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distinct 


ANNOUNCING OUR NEW, DISTINCTIVE UNE 
OF ROYALSTEEL OFFICE FURNITURE 

CATALOG AVAILABLE ON REQUEST TO 

ROYAL METAL MANUFACTURING COMPANY 
175) NORTH MICHIGAN AVENUE, CHICAGO | 











os 


Only with HEYER quality stencils can you get al 
with PROTECT“O”’ FILM a clear, protective 


lm werlnn welche is dis- 
carded after stencil is cut. PROTECT"O” FILM makes stencil cutting easier 
faster better PROTECT“O” FILM is a premium 

pay a little mor get a lot more 


a pre quality product, 


ages exclusive 


ne the centers 
harp character 
tect “O 
th an elastic 
chopouts 


place so stencil 


produces 
rfect 


copy 


PROTECTS Agatnet “7ype Cleaning 


type stays clean no matter 
stencils are cut. Protect’*O”” 

prevents type from filling 
not necessary to 
type wr 


And it's 
remove stencil 


from 
ser 


to make corrections. Protect- 
O°’ Fin 


is easily lifted away 


er 
from 
tencil to make quick corrections 


good 


) provide | 


ws preter Pratect *O”’ 


Film sten- 
se thev 


speed the work, make 
ting fool-proof, and most im- 
produce cleaner more legible 


give a new high in consistent 
tv reproductions 


HEYER Archer. medieval svmbol of protection, 
mark of wu oved premium stencils. Like all 
ity stencils, Protect’'O'Film stencils meet and ex- 
s of all stencil x . regardless of duplicator 
| The finest materi time tested formulae 
1 half-century of 1 acturme experience as- 

ty performance all conditions 





Follow 


the 
Leader. 


(your customers do) 





. there’s money in it for you 


when they ask for 


Underwood Portables 


Made by “The Typewriter Leader of the World” 


This vear Underwood Portables are more 
popular than ever! 

Full page advertising in a 
magazines. in addition to school and college 
publications. continues to tell and sell the 
Underwood Portable million ot 
prospects everywhere. 


And, 
Two great Portables! The 


group of national 


story to 


what a selling story it is 


Universal 


priced right for promotion; the Champion 
for “step-up” sales that bring extra 
profits. 
Look over the outstanding Underwoo: | 
Portable selling features shown at right 
Appearance helps you sell Underwood 
Portables, too. They're smart, streamlined 
The Champion is finished in soft, Under 


wood Gray . trimmed in gleaming chro 
mium. Each equipped with 
ient carrying case. 

Here indeed are 
chines you'll be proud to promote maa 


chines that bring you handsome profits. tox 


a neat, conven 


handsome Portable ma 


Underwood Corporation 


Portable Typewriter Divisior 
New York 16, N. Y 


UNDERWOOD 


One Park Avenue 


Sn en a a ee 


DEMONSTRATE THESE FEATURES 


DUAL TOUCH TUNING. This Under 


d feature pe ! the touch 


FINGER FORM KEYBOARD. 5S 


' i ‘ r 
cally designe ve Pinger-! 


RIGHT AND LEFT MARGIN RELEASE 


] 


Conveniently | t t abeov 
Keyboard 
bles 

K { 
VARIABLE LINE SPACER. IP t th 
eft-hand knob for variable line s 


pays to promote UN erwood 


LO LOMO MO MO 


LO LOO OO MO Ow 





LOE LO LOM MO AO le 


OF PORTABLE LEADERSHIP 


CARRIAGE CENTRALIZING LOCK 


(Carriage 


jarring while carry \ 

1 whicl 

ervice trom | P 
STANDARD RIBBON Por 
ble 
far ly 
No f I 
weal r 


PRECISION CONSTRUCTION. () 


the Underwood P 
It pr j 
top pert 

pride f ma 


POO LO MO MO 





CO OE OE Oe OO ee tle tee age 


— 


LOMO MO Ae Ae ele 


eS et 








